








%ECORD lite 











y 








CHICAGO, AUGUST 18, 1906. $2.00 Per Year. 
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CATALOG AND PRICES ON APPLICATION, 

















SMALL RIVETS 


FOR ALL PURPOSES 


SELECTED MATERIAL 
UNIFORMITY 


me rican Seal” GOOD APPEARANCE 


SQUARE CUT-OFF 











Elastic Oil Roof Cement = [ =: eee) || OUICK SHIPMENTS 


Asbestos Furnace Cement te SMALL BOLTS 








Stove Putty PUMP CHAIN 
<= GARLAND NUT & RIVET CO. 

Stove Lining j oarute | son aaneEn t co, PITTSBURGH, PA. 
The very best made! Ashiand, Ohio Hamilton, Onte 


by: 

BLACK DIAMOND a 

ins Roofing @ Supply Co., Western Agen i. 
2 uo eee | FILES and RASPS 


khoff Supply Co., Southwestern Ages, | —————— PERFECT—ALWAYS 


ST. LOUIS, MO. Twelve Medals Awarded at International Expositions 
Copy of Catalogue will be sent free to any interested file user upon application. 


RYING to do business without advertising is like Gc. & H. BARNETT COMPANY 


winking at a l in the co" kno hat 
wwe Black Diamond File Works PHILADELPHIA 


“BROWN” 
) TIE-OUT CHAINS 


@ Fitted with Stake Ring, a Swivel every tem 
feet, and a Swivel Snap. 


A FREE SAMPLE WILL 
TELL THE STORY. 


The BRIDGEPORT CHAIN CO. 


BRIDGEPORT, CONN. 
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WE DO NOT OFFER 


Our Junior Oak Stove 


AS A FIRST-CLASS PIECE OF GOODS 





WE ONLY CLAIM that it is a Satisfactory Stove ata 
low price. 


’ THE ASH PIT is roomy and fitted tight enough to make 
it clean and is supplied with ash pan and Screw Draft. 


GRATE is fairly heavy and both Shakes and Dumps—is 
operated with the Stove Closed. 


FIRE POT is of good weight and shape—tlasts about as 
long as the average fire pot. 


BODY is made of Wood’s Cold Rolled Reanealed Range 
Steel—18ga—_No heavier and No lighter. 


THIS STOVE has enough Nickel to «Set it off’ and a 
better urn than is usually put on Stoves of this Class— 
4 Sizes, 10, 11, 12 and 13 inch fire pots. 


It is a lot of Stove for the money— Sales now reach about 
30,000 frem these patterns. 


STOVE & RANGE CO. OF PITTSBURGH 


ET eee ee \ 
What the 
KELSEY 
Does! 


The KELSEY Generator warms air by a method en- 
tirely different from any warm air furnace. 

The KELSEY isn’t a furnace. 

The cold air, in the KELSEY, is forced up through 
the corrugated Cast Iron flues; and in passing up through 
these flues, the air is evenly and properly mean. tf 

The air isn’t scorched or burnt—but heated to a tem- 
perature that is both healthful and comfortable. 

That’s one reason why the KELSEY System is being 

“installed in many of the finest residences in America- 
homes where no expense is spared to obtain comfort. 

Yet the KELSEY System is adapted for use in smal! 
cottages where economy is paramount. 

With the KELSEY Agency, you will be prepared to go 
after heating contracts of any size—and you'll make money 
on every job! 








Shall we send our Exclusive Agency Proposition ? 


28,000 Kelsey Generators Sold 
800 Active Agencies 


KELSEY HEATING CO., SYRACUSE, N. Y. 


New York City: Western Sa Ag : 
COOK & VAN EVERA Co. 
186 FIFTH AVENUE 38 Bast Lake St., CHICAGO 


JAMES SMART MPG. CO., Brockville, Ontario, Sole Makers for Canada 
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Splendid Stewart 


14, 15, 16 and 17-inch (full size) firepots 





Burner 


THE:FINEST HEATER 


IN 


L THE WORLD 


YOUR LINE RIGHT? 





Are your stoves of the up-to-date kind? 


Are you fully equipped to meet any and all competition with 
stoves of one brand? Are your stoves of the kind which stay sold 
and where every one sold advertises you and adds to your standing? 
Is your line so extensive that you are not compelled to buy ‘‘stool 
pigeons’? The STEWART LINE enables you to meet your com- 
petitors with goods which outclass others. Do you know that we 
have added to the Stewart Line for the coming season, SIX different 
lines of Steel Ranges and Cooks, also New Baseburners, New Oaks 
and New Hot Blasts, all of the kind which represent the latest ideas 
and-improvements? If you are aiming for a high-class, profitable 
stove business. you had better start with the Splendid Stewart Base 
Burner, the sensation of the season. It is a wonder and should be 
seen by everyone. You cannot equal the value given in this stove 

anywhere. 

We are enthusiastic about Stewart Stoves because we know they 
are right. We would like to tell you more about them if you will 
send in your name on a postal. Our new Supplemental Catalogue 
will soon be out. Would you like one? 







Marvel Stewart Steel Cook 


Made in 14, 16, 18 and 20-inch Ovens. 
Copper Contact or Cast Enameled Reservoirs. 
AN IDEAL STOVE AT 
A PRICE THAT SELLS 








Magnet Stewart Steel 
Range 


Made in 14, 16 and 18-inch Ovens. 





A neat, attractive range, well made from the 
bé@st materials. Sells at sight. Consider the 
prestige which attaches to the agency of a 
line like the old reliable STEWARTS. 


~~ 


MADE BY 








THE FULLER-WARREN CO., “%:"* 
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GOLD COINS 


TWO OF THE FINEST 





THE GOLD COIN REAL GOLD COIN 


Ventiduct Base Burner Ventiduct Base Burner 


THE GOLD COIN is the Original Gold Coin Ventiduct Base Burner in its new 20th 
century dress. It is recognized as the best all round heater known to the stove trade 


and the only perfect type of ventiduct base burner, and it is today the handsomest one. 

Features:—Every stove a double heater, large hot air flues, powerful base radiation, solid 
removable round fire pot, duplex grate and shaking ring, automatic magazine cover, 
easy access to base flues, ventilated nickel trimmings. 


THE REAL GOLD COIN is a thoroughly excellent ventiduct base burner at a moder- 


ate price. It is new and original with us this season. It is the best stove of its class 
ever produced. Splendidly proportioned, perfectly finished, richly ornamented in 
ventilated nickeled parts. A certain winner at its price. 


Features:—Every size a double heater, heavy solid fire pot, reversible duplex grate, auto- 
matic magazine cover, tea-kettle attachment. A powerful ventiduct heater. 


CHICAGO STOVE WORKS 


CHICAGO, ILL. 












THE AMERICAN 


“THE SPECIAL” 
A 20th Century Winner 


The Best Built . 
“ BestEquipped 
“Best Designed 
“  BestArranged 
“Best Finished 
“ Best Looking 
“ Best Priced 
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The Special Steel Range 


Most Desirable Steel Range 5 


KNOWN IN THE TRADE TO-DAY 








FEATURES 7 


Polished steel body. Asbestos interlined. Large fire-box. 
Duplex grate for all fuels. Ash guards. Cast back flue. 
Removable grate section. Heavy fire back. Water front 
or water coil. Large heavy covers and centers. Large 
square oven perfectly braced. Quick baker. Quick worker. 
Splendid heavy base and false bottom. More?—Write us. 


SHERIDAN STOVE MFG.CO. 


Gold Medal World's Fair 1904 QUINCY, ILL. 
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Yayal Steel Ranges 


MADE IN CHICAGO 

















The Jewel is a Steel Range built for service. 


All the parts as to material, weight or strength are well 
balanced. They are put together by skilled workmen and a 


perfect stove is the result. 


If you want Malleable Top, Pouch Feed, Right or Left 


Reservoir, or Oven Thermometer they should be specified. 


If you knew their good points you would bea Jewel Agent. 
Jewel Agents know the Jewel good points and sell them. 


George M. Clark @ Company "sivecomay Chicago 
Jewels are all right. 
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We are the only 
Manufacturers 
making a line of 


Heavy 
Cannon 
Stoves 


with 


Air Tight Joints 
and Hot Blast 


Combining the necessary 






















qualities of 
Great i 
Durability 
an ——- cen Heater, io only 
mi o nside tam. 20 in.; heig t 70 1n.; 
Efficiency weight 515 lbs. wi 





Page <= With the MODERN 


Comrade Double Heater with inside combus- FEATURES of 
tion dome, 5 cold air registers in drum, 4 hot 
air outlets in top; inside diam. 20 in.; height 


iin weight 62 be Attractiveness 
Cleanliness 
and 
Economy 


Insuring perfect 
control of the 
fire and heat 
with comfort. 


They cost no more 
than the Back 
Numbers. 





now. 





Another good one. 


No. 20 Giant Leader, with or without drums. 


Comrade. Inside diam. 20 in.; height 49 in. 
Weight 475 Ibs. Write for circular and prices. Inside diam. 18 in.; height 50 in.; weight 450 Ibs. 


THE A. T. NYE @ SON CO. 


Manufacturers and Patentees 


MARIETTA, OHIO 
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MYSTIC ECONOMY 


A Clean, Pretty, Perfect, Practical Steel Range 


Built to Meet Modern Requirements in Range Construction 





Bodies are of two thick- 
nesses of cold rolled steel in- 
terlined with asbestos board 
and tightly hand riveted and 
with Wellsville polished ex- 
teriors. 


Tops in 4 sections with 
heavy interchangeable key 
plates. 


Ovens, extra heavy 
wrought steel of uniform thick- 
ness. Bottoms heavily and 
securely braced and reinforced. 


° eer Grates, combination 
MYSTIC ECONOMY duplex adapted to all fuels. 


Reservoirs, cast encased, flush-topped with cast enamelled 
tanks. | 

Made in all the ordinary range combinations. 

Ornamentally it is way up in the front line. Fine nickel 


work, lots of it, well distributed. Ornamental iron work very rich. 


Everything about the MYSTIC is correct. It is 
as handsome a looker as is to be found and asa 
worker is sure to please and to wear and last. 


Pictures? Nice Ones by Mail. Ask 


COMSTOCK CASTLE STOVE CO., 


QUINCY, ILLINOIS 
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FOSTER’S WINNER 
Our Latest Steel Range 








Foster's Winner is clearly up-to-date in all respects. It embodies 
] every thoroughly good feature known to modern steel range making. 


F Some of Its Points—Body of heavy, polished Wellsville steel 
riveted every two inches and asbestos-lined throughout; balanced 

S oven door, swing ash-pit door, wood extension fire-box taking 24-inch 

A wood, duplex grate, heavy cast linings, cast encased reservoir with 
large enamelled tank; full sized ovens running 18x21x12 inches and 
20x21x12 inches. 


Practical Value and Attractive Prices 


THE FOSTER STOVE CO., Ironton, Ohio 
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STEEL RANGES 














Quick Meal Steel ‘ Silakiiee are constructed so as to get full 
benefit of all material used. The weight and strength of 
po piece of the Range is selected according to the work 

equired. All ornaments, the doors, closets, base, corner 

es and many other parts are made of steel; this makes 
the Range lighter and stronger. No breakage in handling, 
less freight, and less trouble to the dealer as well as the user. 


RINGE N 5 a vt aa 


Ww) Me SAN FRANCISCO, CAL. 
AI\JAAR 115-121 Townsend St. 
yy 
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SOME POINTS OF 


THE SCHILL RANGE 


WORTH CONSIDERING 











































Body made of single sheet 18 gauge cold rolled 
steel. Top fastened to body by malleable lugs, 
riveted through sheet flange. Cast shoe at bottom 
of smoke flue and extra bottom riveted in. ~ Damper 


removable by removing two stove bolts and replace- 


eT ee eee 


able without disturbing other parts. Front pouch 
feed with draft door below. Extension wood fire box ” 


when so ordered. Black japanned, but built in iv 





polished or blue steel when so or- J 
dered. Simplest and best Duplex 


grate and grate fittings. 
CONTTEN TITY gy C . > . h 

Sng ; ast reservoir casing wit 

“41%, | 2 ¥ 


steel, front covering. 





Oven is the Schill combination 






, 
having the back end riveted in. A complete 


oven—the range body does not form the back 
end—two heavy cast braces riveted in diago- 
nally across oven bottom. Oven made of 14 
gauge sheet steel. Oven is not riveted to } 
body. Is held in place by stove bolts and 


entire oven is removable. 





A Perfect Range 4 
A Perfect Worker 








The Schill Brothers Company 


Crestline, Ohio 





~~ 
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THE BANNER MALLEABLE 


The only -Malleable which has a PERFECTLY 
BALANCED oven door. Try the oven door on 
any other Malleable on the market; then imagine 
what a task-it must be for a woman (on one knec) 
to open and close a heavy Malleable door scores of 
times a day. 


The BANNER MALLEABLE is the only 
Malleable furnished regularly with a VENTILATED 
HOT-BLAST fire box. This not only secures 


economical combustion, but makes the fire-back 
last THREE TIMES AS LONG as an unventilated 
back (no matter how thick it is) by keeping it free 
from ashes and preventing unequal expansion of 
the iron. 

Our long draft slide, extending THE ENTIRE 
LENGTH OF THE FIRE-BOX and the separate 
poker door for convenience in lighting fire, give the 
BANNER MALLEABLE, DOUBLE THE DRAFT 
CAPACITY of any Malleable on the market. 
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THE BANNER MALLEABLE 
“The Malleable That's Different” 


MAKE SOME MONEY ON STOVES IN 1906 
A Postal Will Tell You How 


The Baxter Stove Co., "isan és Mansfield, Ohio 











‘Show You” 


pPNt rest in the belief that you 

already have the best — investi- 
gate. Interest in what is within the 
reach of your competitor, if nothing 
else, should lead you to write for our 
catalogue and agency proposition. You 
will then find our offer too good a thing 


ce 


to ‘‘pass up.” 

Details of the new goods we have to 
offer can’t be given here, but the ac- 
companying cut of one of our new 
ranges will show that they are up to 
date. We have some fine heating 
stoves, too. 


> Bor sel Ringe 


Cleveland, Ohio 
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Mé&D RANGES, 


The distinctive features of 
the M&D Family Ranges 
leave them without a rival and 
place them beyond the recog- 
nition of a competitor in their 
class. Their extreme size, 
extra heavy weight, distinc- 
tive features of fire pots and 
their entire construction, in 
which they differ from any 
other range, insuring eco- 
nomical consumption of fuel, 
satisfactory operation and 
greatest durability, readily 
recommend to all who desire 
the best Range obtainable. 


WRITE FOR CATALOGUE AND 
SPECIAL DISCOUNTS. 


M & D RANGE CO. 96- 98-100 Lake Street 
CHICAGO, ILL. 


VAN’S 


Patent Improved Wrought Steel Portable 


RANGE 


For Hotels, Restaurants. Public 
Institutions, Boarding Houses, 
and Private Families. All kinds 
of Hotel Implements for culinary 
purposes. Manufactured and for 
sale by 


The John Van 
RangeCompany 


Southwest Corner 
5th and Broadway 


GINGLNNATI, 


































Leer 





- ---- OHIO 
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MUELLER FURNACES 
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are not made with a view of competiton (considering price only) but 
are made on scientific and practical principles, possessing the im- 
portant requisites of Durability, Power and Economy. 


Dealers don’t have to meet figures made by their competitors on 
inferior heaters; but on nine out of ten furnace jobs can secure a 


material preference if they install MUELLER Furnaces. 
Then why not secure the agency of the well known line of heaters. 
GET OUR PRICES ON WALL AND FLOOR REGISTERS. 


L. J. MUELLER FURACE CO., 191 Reed Street, Milwaukee, Wis. 
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STEEL CASING RINGS 


Are Made to Conform to Individual Requirements in Every Respect 





Never Break: 


With Lugs—For Double Casings 
Without Lugs—For Single Casings 
Full Circles—For Ordinary Use 
Partial Circles—For Full Cast Fronts 





Always to Exact Circumference From Your Own Dimensions 


Write Now 








Ready to Vse 


THE WALWORTH RUN FOUNDRY CO., zi s.'sv. Cleveland, 0. 


Mfrs. of Semi-Steel Registers 


Makers of Fine Grew Yvon Castings 


































Monarch 
Air Blast 


All the advantages of our fam- 
ous MONARCH plus the air 
blast. This is a_ sectional 
upper fire pot constructed so 
that oxygen is fed into and 
above the fuel burning the 
gases, assuring economy, 
cleanliness. It is the most 
practical soft coal furnace 
offered the trade. 


Forest City Foundry 


& Mfg. Co. 


CLEVELAND, OHIO 


Mfre. The Imperial, Niagara and Combination 
Furnaces, Registers, Mail Boxes, Hitching 
and Sash Weights, Etc. 


Write for 
our new Catalog. 


Circles Perfect 


Increase Profits 
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FRONT RANK STEEL FURNACES 


are the peer of all 
Steel Heaters 


NO DEALER SHOULD BE WITHOUT THEM 


Front Rank Furnaces have been 
on’ the market for nearly twenty years, 
and at present, are being sold in every 
State in the Union where furnaces are 
used. We guarantee them to burn 
hard or soft coal, wood or coke, besides 
which Any Hot-Water combination 


can be used in the Front Rank 
Write for Our 1906 Catalogue. 


Handsomely illustrated — containing 
pertinent and pithy furnace facts. 


HAYNES-LANGENBERG MFG. CO. 


sSsT. LOUIS, MO. 


RICHARDSON @ BOYNTON CO. 


Manufacturers 


Warm Air Furnaces 
Hot Water and Steam Boilers 
Tank and Laundry Heaters 
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SEND FOR LATEST CATALOGUE 





NEW YORK CHICAGO ., BOSTON 
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Made 
in three 


MODELS 


Brick-Lined Pot 
Sectional Cast Pot 
Special Wood Pot 








This series provides for meeting 

a wide variety of specifications. Its 

three models, various sizes, and the 
special Water Heater attachment, cover 
practically all conditions. Furnished for 


Brick Setting if desired. Send for Booklet. 


LOTT-BURTON CO. 


86 LAKE STREET, CHICAGO, ILL. 


MAGEE FURNACE COMPANY 


38 UNION STREET, BOSTON, MASSACHUSETTS 


THE GILT EDGE RADIUM 


has been studied out with a view to prac- 
ticability and comfort in every detail. 








The air enterng at the front in the Gilt 
Edge Radium is controlled so as to give 
greatest Uniformity of Heat in the Fire-Pot. 


Greater efficiency cannot be found in 
any other ‘‘Horse-Shoe” Furnace. 


See Our Catalogue 


R. J. Schwab @ Sons Co. 


. ° THE FURNACE MEN ~-. 
MILWAUKEE, WISCONSIN 




















eee a 
H. A.Goold, Hiawatha, writes A 53,1904: “Y. discontinue ad I have had 
Surprised, Your onl worth subscription price, and I cannot prwt/ how pany tinner wastes 0 (By eb hd ; Me” 
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BOYNTON 


Oldest firm in the business with goods 
up-to-date—Best on the market 














FURNACES @ a ae 


All Kinds Made 


Made of Cast ; (a { Assortment 
Wrought I 3 
or Wrought Iron ! = Terms 


’ or both. ee Sell 
: eller 
Portable or Brick Set . | eee 











Send for Catalogue on Heaters and Furnaces. 


The Boynton Furnace Company 
147-149 Lake St, CHICAGO 207-209 Water St, NEW YORK 


“THE WEIR” Warm Air 
Furnace 
A Hot One. The hottest of heahens aird 


most economical on. fuel. Consumes its 


own smoke and gas. <A triumph of the 
furnacemakers art. _ Durable, efficient, reliable. 


MEYER FURNACE CO., Peoria, Ill. 




















We call it the Handy F urnace Pipe because it is so easily fitted. 
The handy pipe is made in seientifie patterns and 


of the best material. We 
make Square and Round 
Furnace Pipe, Elbows , Asbes- 
tos Pipes and Registers. 


EF. MEYER @ BRO. CO., Peoria, nl 
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1@ LEM-E ASK YOU 
2n | Vo you know 
yar) G4..-any: Wall 
i Register that 
Ss affords the ——— } 
same superior | : . 
results as 
FOSTER’S 
SPECIAL 
tition Silla auaalige Ik pioced 
the 2-inch way and connected with ; . 
, 11-inch pipe from furnace. Heating one room on first floor. 








| BF. Meyer & Bro, Co. Foster’s Special — 
if 


Peoria, Ill. 
Make Fittings both Has No 
"e Single and Double EQUAL 


for my entire’ line of 
























| WALL REGISTERS Write for Catalogue 
5 

: C. H. Hv 

Ul Foster “7 / 

ed 3403 Bell Avenue /* ii if eA 







SSS ST. LOUIS, MO. 





Maker of 


Hi \ Greatest -—s¢ 


al SOON Variety 


Installed to heat two rooms on first Registers By placing collar in top of box and 
‘oor, connected with 15-inch round pipe and attaching wall pipe to same you can 
rom furnace. warm room on floor above. 


| 






































THE | AMERICAN: ARTISAN AND THARDWARE),) RECORD 


‘<1t’s On Legs ’’ 


LORAIN 
Steel Range 


Built Up From The Floor 
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We want a five dealer in every town to sell the Lorain. Catalogue and discount upon 
application. 
MANUFACTURED BY 


National Stove Co. :=:="" Lorain, Ohio 


Western Branch, Philadelphia Branch 
318 Vine Street, ST. LOUIS, MO. 205 CHURCH STREET 


LORAIN RANGES ARE ALSO SOLD BY 


MARSHALL WELLS CO., Duluth, Minn., Winnipeg, and Portland, Oregon 
PACIFIC STOVE CO., Los Angeles end Oakland, Cal. 
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re 
inners’ Patterns 


THE AMERICAN ARTISAN FULL SIZE PATTERNS 


Comprise patterns for a full line of tinware, in numerous sizes, square and round elbows, cut-offs, etc. These full-size 
patterns, numbering upward 100, are printed on manilla paper, from which they are readily transferred to heavy sheets and 


put out ready for use. The list contains the following patterns: 





Tea Steeper 

Two-pint Tea Pot 

Three-pint Tea Pot 

Four-pint Tea Pot 

Five-pint Tea Pot 

One-quart Coffee Pot 

Two-quart Coffee Pot 
Three-quart Coffee Pot 
Four-quart Coffee Pot 

Five-quart Coffee Pot 

No. 1 Coffee Boiler. 

No. 2 Coffee Boiler 

No. 3 Coffee Boiler 

Lamp Filler 

One-pint Dipper 

One-quart Dipper 

Two-quart Dipper 

Four-quart Flaring Pail 
Six-quart Flaring Pail 
Eight-quart. Flaring Pail 
Ten-quart Flaring’ Pail 
Twelve-quart Flaring Pail 
Fourteen-quart Flaring Pail 
Ten-quart Dish Pan 

Twelve-quart Dish P 
Fourteen-quart Dish Pan 
Sixteen-quart Dish Pan 

Dinner Bucket 

Five-inch T-Joint 

Six-inch T-Joint 

Eave Trough Mitre Joint 

“Snap” 2-inch Conductor Elbow 
Cullender 

Two-inch Square Elbow 
Two-and-a-half-inch Square Elbow 
Three-and-a-half-inch Square Elbow 
Four-and-a-half-inch Square Elbow 
Five-and-a-half-inch Square Elbow 
Six-and-a-half-inch Square Elbow 
Seven-and-a-half-inch Square Elbow 
One-pint Funnel : 
Two-pint Funnel 

Three-pint Funnel 

Four-pint Funnel 

Small Milk Strainer 

Large Milk Strainer 

Ten-quart Milk Pail Breast 


»'Fourteen-quart Milk Pail’ Breast 
Two-inch Four-piece Round Elbow 
Three-inch Four-Piece Round Elbow 
Four-inch Four-Piece Round Elbow 
Five-inch Four-Piece Round Elbow 
Five-and-a-half-inch Round Elbow 
Six-and-a-half-inch Round Elbow 
Seven-and-a-half-inch Round Elbow 
Small Grocers’ Scoop 
Medium Grocers’ Scoop 
Large Grocers’ Scoop 
Apple Corer 
Oval Foot Bath 
Oval Pudding Pan 
Half-gallon Can Breast 
One-gallon Can Breast 


: ,_[wo-gallon Can Breast 


““Three-gallon Can Breast 


'. Halftpint Measure 


One-pint Measure 
One-quart Measure 
‘Half-gallon. Measure’ 
One-pint Basin 
Two-pint Basin 
Three-pint Basin 
Four-pint Pan 
Six-quart Pan 
Ten-quart Pan 
Small Cake Pan 
Medium Cake Pan 
Large Cake Pan 
Small Wash Basin 
Large Wash Basin 
Sprinkler Breast 
Four-gallon Churn 
Five-galion Churn 
Small Dust Pan 
Large Dust Pan 
Five Sizes Funnel Patterns 
Oval Dinner Bucket 
Rain Water Cut-off 
No. 7 Boiler Cewer 
No. 8 Boiler Cover 
No. 9 Boiler Cover 
No. 7 Boiler Bottoms 
No. 8 Boiler Bottoms 
No. 9 Boiler Bottoms 





THE AMERICAN ARTISAN full size patterns are a great convenience, and in no other way ean they be obtained 


st so small acost. Price, sent postpaid for the 


FULL, SET OF 100 PATTERNS $1.00. 


DANIEL STERN, °° "3i2%.u. 
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PROGRESSIVE DEALERS 


Notwithstanding the fact that 
Manufacturers who are not equip- 
ped for making a steel Furnace are 
using every effort to prevent it, 
progressive dealers are rapidly get- 
ting in line with the fact that 
STEEL FURNACES when pro- 
perly camstructed are a great im- 
provement over the old cast iron 
kind. 


We are pioneers in the manu- 
facture of Steel Furnaces, and our 
long experience puts us in position 
to offer you the best. 


A — Write for prices and description 
Stanton Upright Steel of our full line. 


FURNACE jj| THE STANTON HEATER CO. 
HINT MARTINS FERRY, OHIO 


vou ere Ml FlOpal City Furnaces 


satisfactory business 
were designed to meet 


unless you have the : grate? 
the demand for a heater 
anda COON that would burn hard — 


Your customers will coal, soft coal and wood 
equally well. Some im- 


demand this of you— portant changes have 
sooner or later. 
. recently been made and 


, : it will be to your advan- 
Dow Wait, Soe: tage to secure our latest 


to say so—it won't pay, catalog. 

because there's always ud sD: 

the other fellow. Tireless care. skilled 
Start right; now. ropa i wee 

We'll guarantee to give making onal weet 

you the right goods— reliable. 

made in a modern way, 


and ate cet vee HH! Monroe Foundry & Furnace Co. 
MONROE, MICHIGAN. 











Write us about it. 











THATCHER TS We Make It! 


— The BEST Air Drying Iron 
FURNACE i Enamel Made. 
CO., " Try a I-Dozen Case From 
Your Jobber 


M10-112-114-li6 BEEKMAN STREET a Nickel Plate Stove Polish Co, 


sctiah, rast CHICACO. 





Large 10 oz. Can. 
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THE SCHWAB SIDE WALL REGISTER 


HE SCHWAB SIDE WALL REGISTER AND 
REGISTER BOX, NEATEST IN DESIGN. 
NOISELESS IN OPERATION, SUBSTAN- 

TIAL IN CONSTRUCTION, A FACTOR IN 

MODERN METHODS OF HEATING RESIDENCES 

FULLY ILLUSTRATED IN OUR’ REGISTER 


CATALOGUE. SENT FREE ON APPLICATION. 
Se 


R. J. SCHWAB & SONS CO., rurnsce nes Milwaukee, Wis. 



















































THERE IS NO BETTER WAY 
BETWEEN 
CHICAGO 
INDIANAPOLIS 


CINCINNATI 


THAN THE 


MONON ROUTE 


oOo SS rr) 


4 TRAINS A DAY 4 


Standard and Compartment Sleep- 
ers on Night Trains, Parlor and 
Dining Cars on Day Trains. 








Cuas. H. Rocxwert, Franx J, Reep, 
Traffic Manager Gen, Pass. Agt, 
CHICAGO 








































The siin never sets on 
America’s possessions”’ 
—neither should it be 
necessary to light a can- 
dle to see your trade 
mark, 


“THE AMERICAN 
ARTISAN” 


is, as its name implies, 
cosmopolitan. It 
touches Maine, It 
reaches Alaska. Let it 
carry your name along 
with it. 




















ROBINSON HOT BLAST 


The hit in the 
furnace world for 
1906. 


It embodies the 




























advantages of our 
27 years practical 
experience. 

Some GOOD 
furmace man in 
every town will 
want our agency— 
How about you? 





Have you seen 
our new Catalogue 
and price list? 






Established 1 


Robinson Furnace Co., 107-109 Lake St. CHICAGO 



















MONCRIEF 


Warm Air Furnaces 


Combine SIMPLICITY, DURABILITY, 
ECONOMY and CLEANLINESS IN USE 


All Cast Iron 
Moncrief Duplex Grate 


SPECIALTIES | eee — 
Double Fire Pot 
Large Grate Surface 


HENRY @ SCHEIBLE CO. 
6.8-10 Long Street, CLEVELAND, O. 
Sales Agent — J. C. KIMMEL, 3314 East 15th Street, Kansas City, Missouri 
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There be three things that are too wonder- 
ful for my understanding: An Eagle in his 
Flight, the ways of a Man with a Maid and 
the Stove Biz. 

Catalog Houses says the Dealer. Dealers 
don't push Trade Mark Lines says the 
Manufacturer. 

Dealer don't try to swap Old for New 
and wont use the Follow Up Plan because 
zt costs Money says I. 


ony 
- 


Here's a new Range and a new Sugges-_ 


tion to go with it; the only free thing about 
it is the suggestion. 


(1) Send the Federal Stove Co., St. Charles, 
Ill., an order for a sample Aerflame at no 
expense for freight either way if Range is 
not satisfactory in every particular. 


———__—_—_—— 


(2) If Range shows up all right (and you 
bet she will), send the aforesaid Co.‘a List 
of about 100 names of«parties in your dis- 
trict who might be reached fora new Range. 
Don’t send a sloppy list full.of mis-spelled 
names but give * your personal . attention 
and correction... ‘a 

vd arenenememaeme 


(3) We'll do the rest, viz: “Mail to your 
list Gace each month, for say three months, 


(every ‘two weeks if you prefer), attractive , 


advertising Matter bearing your. mame; a 
little Follow Up Plan which we'll keep 
after but which you never would, even if we 
gave you the stuff and threw in the Postage. 


(4) Expense? Certainly it'll cost you 
something, but if you’re on to your Job you 
know that anything that costs you nothing 
is worth nothing! 


(5) The Cost will be two cents per name 
for each time sent if you want your list to 
get three separate letters or Booklets the 
cost will be six cents per name. Six 
Dollars for 100 names, Three Dollars for 
50, etc. 


(6) It Probably will sell you one or two 
Ranges and if your List is very carefully 
gotten up the result might Please you. 
Dast you try it? 

Right and let us know! 

For full particulars address Faultless 
Manufacturing Co., St. Charles, Ill. 





THE APEX FURNACE 


Simple as a common stove 


NO CHANCE 


for the Apex to get out of 
order or go wrong. 


THAT’S WHAT 


furnace users want, some- 
thing that they won't be 
afraid of. Something that 
any member of the family 
can operate successfully. 
All; cast iron and. very 
heavy and durable. 


Write for Catalog. 


COOK & VAN EVERA 
38 & 40 Lake Street 
CHICAGO 
Western Distributors 
ROOD & McINTY RE 
KANSAS CITY, MO. 
Southwestern Distributors 


asa 


Youngstown Furnace and Supply Co. 
YOUNGSTOWN, OHIO 








The ‘‘Manest” 


Natural Gas Furnace 


Has a Specially Designed Radiator for Gas 


Not a make-shift like burners in a 
coal furnace. Can also be attached 
to coal furnaces to form a combination. 


THE MANNEN & ESTERLY COMPANY 


Successors to MANNEN 4vESTERLY. CLEVELAND, OHIO 

















ae sed There Are No Better 
FURNACES 
Than those made by the 


GRAFF 
FURNACE CO. 


of New York City 


In successful use 
for 25 Years. 


Largest variety of 
styles and sizes. 


- For Western trade we have 
established a warehouse 
* and sales agency at 


Decatur, III. 


Cc. M. BARNETT 
SALES AGENT 
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THE CHAMPION 


Hot Water Combination Heaters: 


These heaters are made in five sizes diameter; 50 to 
700 Sequse feet radiation 
he Champion will he heat that annex to the building. 
Ie cooks _ —. = > Soaienees work. sec- 
ue one eaters. It fits cl 
into the dome and has open t at fire door. - 


Manufactured only by 
FRANK D. STOLZ 


136 Webster Avenue Chicago | 








{The Fulton Hard 
ied ware Co., Portland, 


“Please our want ads 
for tinner a 3, 
cetved more than we can 
care of at present.” 








The COLONIAL RUBY 
Six Hole Range 


HARD COAL, SOFT COAL 
wood 


A very handsome 
up-to-date range. 
Splendidly designed 
perfectly mounted, 
modern in every 
respect and with 
modern equipment 
and conveniences. 


What is your name 
and Address? 


If you sell stoves 
we will send you 
our catalog. 


use. Thousands satisfaction; 
ued automatic ects fer Steam, ay 


Our Double and Single Furnace 
Pipe and Fittings are easily and 
quickly put together because 
they are perfectly made by skill- 
ed mechanics. We would sug- 
gest that you find out the freight 
rate on this class of goods from 
Des Moines to your station and 
compare it with that from any 
competing point. We have an 
immense stock and can always 
ship your orders promptly. We 
shall be glad to receive your 
request for our catalogue and 
discounts. 


Green Foundry @ Furnace Works 


DES MOINES, IOWA 





Ove LITTLE GIANT for Combination Heating 


is known to furnace men and plumbers in every State, and is 
more widely used than any other combination heater made. 
Along with our Circular Giant and Maltese Heater, it has won 
its way to the top..' Don’t try something new, but send for 
our Catalog. 


CHARLES SMITH COMPANY, 101 Lake St., CHICAGO 
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I HE SECRET of our success is Real Merit and that nierit 


is an element in the success of more than 50,000 housekeepers who are now using ACME 
Gas Ranges. We make them for all gases, also ACME Gas Stoves.- Our Catalog No. 





44, yours for a postal. 


Western Office & Warehouse: H. AD LER CO., Car negie, Pa. 


1225 W. 10th St., KANSAS CITY, MO. Manufacturers of ACME Gas Appliances 


REGISTERS : FACES . BORDERS [|esistea:Superonty 
RS BARS SPE SR Be _ ] Persistent Superiority 


‘made by 


THE FERROSTEEL CO., Cleveland, Ohio }LPe?sstent Superiority 


FERROSTEEL CAST—Mechanism and Finish Perfect, Designs Artistic Persistent Superiority 


and Attractive. 


nani Geear anomie, meee nil Beyles a ee Persistent Superiority 


FERROSTEEL WROUGHT STEEL—The most rigid made. Air Capacity great- 
er than all Other Plain Lattice Wrought Steel Goods. 


New Catalogue Just Ogt—FREE. Prices Rock Bottom. Our Record is Oors@- |! Persistent Superiority 
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Coal, Wood or Vegetable 


eg CHUTE 
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Fills a long felt want. Is burglar Ui Ul WA 

i ft rH AGN OOLMMS "Lk %, a 
proof. Saves many broken win- Regist UY gh bi 
dows. Isasplendidiseller. Write  g..wing Door closed flush with the 


for prices and secure agency at once. &, wall, and automatically looked 
yi ont the inside. 


mie ¢ 


‘i 


| i Dae 4 Apagaplgppaegag Hf 
| ill Wuillitattlebebete theses ODA 


NY YALL e BEG 
Sea ctcmca-e- THE CHAPPELL FURNACE CO., Morenci, Mich. 





The Auer 


is the one register on the market that 
affords a foot rest and foot warmer. 
It also ventilates the room. It has ad- 
justable valve and is the most ornamental 
register made. The Auer is guaranteed 
to be free from all defects in either 
material or workmanship. 


Auer Register Co. 


‘ 403 Long Avenue Cleveland, Ohio 





No breakage 
Light Weight 


From THEODORE KELLER, West Hoboken, N. J. H, sepia 


Enclosed please find $2.00 for your most welcome weekly, THE AMERICAN 
ARTISAN. Whenever I get into an intelligent conversation, I can never praise 
it enough. Kindly send me the Tinsmith's Pattern Manual, and if it is as good 
as the last one I shall have a pair of good books. 











ees ey 





5 262°C. Uwe ASS YS ESS 





THE AMERICAN ARTISAN AND HARDWARE RECORD 27 





The American 
Furnace 


Combines DURABILITY, EF- 
FICIENCY and ECONOMY— 
while as regards LARGE SALES 


there is no better furnace on the market 


THE AMERICAN FUR. 


NACE supplies, correspondingly, 
considerably more heat with a given 
amount of fuel than any other furnace. 


Write for Particulars 


American Furnace Co., 
ST. LOUIS, MO. 





WHICH WILL IT BE? 


Are you figuring a BOOMER Furnace 


on that heating job—or the other kind? 
Which will it be—a BOOMER, or some- 


thing else—satisfaction—or dis-satisfaction? 


Your customers are depending upon you to sell them a fur- 
nace that will not only properly warm their houses this Winter— 
but continue to warm them properly for many Winters to come. 

The BOOMER Furnace won’t disappoint you or your 
customers, 

BOOMER Furnaces are made to live long, useful lives. 

And the BOOMER Profit is quite an argument in itself. 

Have you received our catalogue and prices ? 


We also make BOOMER Steel Ranges. 


THE HESS-SNYDER COMPANY, ™=«:. Massillon, 0. 





Save 4+ Your F uel 


BY USING THE 


ROCHESTER RADIATOR 


Satisfaction guaranteed or money refunded. 

Over 100,000 of them in use. 

Fits any stove or furnace. 

Price from $2.00 to $12.00. 

We make the original and genuine ‘‘ ROCHESTER RADIATOR.” 

We do not sell to catalogue houses. 

For Hard or Soft Coal, Wood or Gas. 

We refer all inquiries, to you from your town, when you carry a stock 
of our Radiators. 

We guafantee our radiators not to interfere with or choke the draught, 
they are easily cleaned. 

One square inch of radiating surface directly over the hot current is 
better than six in a drum, or side heater, with perpendicular tubes. 

Write for descriptive catalogue and prices. 


ROCHESTER RADIATOR CO., 120 Furnace St., Rochester, N. Y. 
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There is always something of 
interest to say about 

00d goods like the famous 

ound Oak heating stove. 
For instance: This time it 
is the magazine for hard 
coal that we wish to 
call attention to. The increase 
in sales of the Round Oak with 
magazine for hard coal 
has been very large and every 
year nF phages of increase has 
surpassed the year before. 
This is caused entirely by the 
satisfying way the stove performs 
with hard coal as the fuel. 
It a 4 on seen volume of 
warm air, if ne —or keeps a stead 
even heat just as desired. ” 
It uses less fuel for amount of heat 
furnished than other construction. 
For people who want a stove devoted 
entirely to the business of making 
warmth in the cleanliest, most 
economical, satisfactory way the 
Round Oak surpasses every other and 
its cost is just about one-half. 
Iliustrated descriptive booklet 
sent on request, 


—— >. 
JPOGLU 


— 
oe) 


ESTATE OF 
P. D. BECKWITH, 


FRED E. LEE, Manager 


Dowagiac, Mich. 
MAKERS OF GOOD 
GOODS ONLY 
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‘Here! Bring back mine other schooner.’’ 

“Come yourself, Fritz. It’s sprung a leak."’ 
: “Oh, no. That*one piece, air-tight bottom’ never would. Nichi so, 
M, Doe-wah-jack ?’’ 


) 



















Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


Terms oF SuBSCRIPTION IN THE UnITED STATES, THEIR PoSSESSIONS AND 
Canapva, (Invariably in : Owm Year, Postace Pain, 
Ix Forzicn Countrits Excerpr Canapa, One Year, Postace Pain, $4.00 


Address all Letters, communications, and remittances to 
DANIEL STERN, Puvsttsuer anv Proprietor, 
69 DEARBORN STREET, CHICAGO, ILL, 

Entered at the Chicago Post Office as Second Class Matter. 


Tuts Paper ts a MEMBER OF THE CHICAGO TrapE Press 
ASSOCIATION. 





CHICAGO, AUGUST 18, 1906. 


== = 


Notice is hereby given that Walter F. Wollensak, 
alias W. F. WALLACE, is no longer in the employ 
of The American Artisan, and isnot authorized to 
receive or receipt for any money for this journal. 














It is no, flight of the. imagination to say that the 
catalogue house problem is the most important problem 
The Goethe the hardware man and the retailer gen- 
logue House erally has to face to-day. One promi- 
Problem, ment Chicago catalogue house reports 
that its sales in the hardware and house 
goods department alone amounted in 1905 to $4,596,- 
425, and remember that this is spot cash business. 

On all sides we find antidotes suggested for the pre- 
vailing poison, but something more than mere talk is 
necessary if the evil is to be eradicated. Desultory 
efforts are being made in some localities to combat the 
mail order house, but what is required is a long pull 
and a strong pull on the part of all concerned, the pro- 
ducer, the middleman and the retailer. Why is it that 
the catalogue houses are getting so much business? 
Assuredly not because their goods are of better qual- 
ity; certainly not because their faculties are greater. 
The retailer can meet them on the question of price; 
he has the advantage in being in a position to show the 
actual goods in lieu of a printed description. Why is 
it then that one concern alone captured nearly five mil- 
lion dollars worth of hardware trade in 1905? 

It is now some thirty years since the mail order sys- 
tem came into vogue. We all know what its growth 
has been. There is a good deal of psychology mixed 
up in the question as to why people will deal with 
the catalogue house, but we intend to discuss the mat- 
ter from a practical aspect only. 

The work must be along educational lines, and the 
propaganda carried on in every section of the country 
simultaneously. 

Advertising, showing the fallacy of the idea that the 


appealing to the public to support local industries 
everything else being equal, and finally more advertis- 
ing explaining to the public generally the modus oper- 
andi of the catalogue houses and the clever schemes bv 
which they beguile people into sending their ready 
money out of their own districts. In the last analysis 
it is up to the local retailers as a body. Unity is 
strength; the retailers must sink their petty rivalries, 
recognize clean, honest competition among themselves 
and stand together on this important question. 


If the retailer makes known the fact that he will sup- 
ply any article advertised in the catalogue of the mail 
order house, sell it at the same price, transportation 
charges considered, if he will keep in stock a few 
articles of the grade or quality advertised by the mail 
order houses, he will be able to divert to his own store 
a good deal of mail order business. If, when a pros- 
pective customer comes in he will call his attention to 
the difference in quality between the catalogue house 
article and the better grade of goods, guarantee the 
better quality goods to be all that he claims for it, the 
buyer’s judgment may be relied upon to do the rest. 

Local advertising, supplemented by continuous 
active circularizing will do wonders. If the dealers 
in a given town are banded together to fight the Octo- 
pus they have one weapon which would rarely fail to 
bring about the desired result. The word “boycott’’ is 
not a nice one, but desperate diseases require desperate 
remedies. This special remedy, drastic though it be. 
has been used before and in one case, which we have in 
mind, with satisfactory results. In the locality in 
question, the catalogue houses had managed to build 
up a good business. The local dealers finding the 
most profitable part of their business, to say nothing of 
the cash, was going to the mail order houses, decided 
to organize themselves with a view to stemming the 
tide. They made a point of finding out the identity 
of the people who were dealing with the catalogue 
houses, a black list was prepared and the boycott put 
into effect. The culprits, to use a colloquial expres- 
sion, soon “smelt a rat,” and when matters reached a 
culminating point a delegation waited upon each party 
and explained the situation to them. It was proven 
to their satisfaction that they gained nothing by deal- 
ing with the mail order houses and the result was that 
the catalogue houses lost several customers they had 
in that district. 


We appreciate the fact that it is uphill work, 
this fighting of the catalogue houses, but keep up the 
good fight, gentlemen. No man ever won a fight by 
lying down and depending upon his enemy bursting 
a blood vessel while he kicked him to death. 


Every meeting of merchants who make common 
cause against the catalogue houses will result in some 
good. Assuredly there are enough brains among the 
legitimate business men of this country to checkmate 
the unscrupulous schemes of a few shrewd mercantile 
bushwhackers, and when the attention of the reputable 
merchants shall have become sufficiently centered on 
this evil, there should soon be evolved a plan for satis- 
factory protection against this catalogue house calamity 
that is taking on such alarming proportions. 


“AND HARDWARE RECORD 29 


catalogue houses are cheaper, then more advertising 
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THE constantly increasing Socialistic vote through- 

out the country is deserving of more than passing 

mention. The most casual observer of 

Socialism and current events must have noted its 

yg growth, and it cannot be viewed except 

" with alarm becausé it bodes no good to 

our country. Socialism declares war upon the world; 

the most sacred traditions of a country would be ruth- 

lessly destroyed if the Socialist had his way; Social- 
ism and Republicanism cannot live together. 

France, at one period of its existence, was described 
as a country without a God, and Socialism, if it ob- 
tained a strangle-hold here, would put this country, in 
the condition France was then in. Socialism means 
death to individual initiative, and if you kill that you 
destroy that which has been the most potent factor in 
our upbuilding. Paralyze individual initiative and 
you stop all social and industrial development. 

The Church for years has been fighting Socialism, 
and it is justified in concerning itself in those things 
that affect the temporal welfare of a great people. 

The movement is, comparatively speaking, in this 
country, in its incipient stages, but now is the time 
when its absolute antagonism to individual effort 
should be understood. In no country in the world 
does the individual count for so much as in this coun- 
try of ours. No matter how humble the man’s sta- 
tion in life may be he is able to develop his genius for 
accomplishing things, for building great cities, for 
making the wilderness subject to his will, for span- 
ning the Continent with engines of his power, for im- 
proving his environment and making better the: home 
and stronger the state. Individual effort has been the 
keynote of all national development. As evidence of 
its power, look at the countless communities happy, 
prosperous, patriotic, self-reliant: The danger of 
Socialism lies in the fact that it tends to level down 
and ‘not to'level up. It is up in arms against the best 
interests of both capital and labor. It seeks to place a 
restriction upon the individual in the exercise of his 
natural functions, and stich limitation is contrary to 
the American genius and spirit. One of the proud 
boasts of this country is that the laborer of to-day is 
the capitalist of to-morrow; the history of the coun- 
try shows it to be the case. Therefore, the fact that 
Socialism is* antagonistic to individual effort should 
be sufficient to show the intelligent American that So- 
cialism bodes no good to this country. | 








This is a plea for general publicity of a more definite 
nature. The live trade paper has in many ways a 
great advantage over the two-legged 
salesman, and both have the same end 
in view: the sale of your goods. Ina 
good many cases one supplements the 
other, but there are instances where the trade paper is 
the sole vehicle for presenting goods to the buyer’s 
attention. When a salesman is sent out on the road 
he possesses the fullest possible data of the commodity 
he is handling. Suppose it be a stove:. he shows 
photographs of it; describes its various advantages, 
and it is possible he will get you into that frame of 
mind where you will say,.““Hew much will it cost.me?” 
Suppose the salesman,were, to turn to the prospective 


The Trade 
Paper as a 
Salesman. 


‘specialty in hardware in particular. 
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customer and say, “Really, Mr. Smith, I do not know 
how much it sells for, our concern does not permit its 
salesmen to quote’prices. In fact they do not tell u: 
the prices so we can.” 

Under such conditions the salesman would not b 
expected to make a sale. The fact of the matter is 
however, the salesman is equipped with everything 
that is likely to help him in his efforts to obtain busi- 
ness. The more attractively the goods are displayed by 
the salesman the better the prospects for the sale. If 
he is a good salesman he may see from six to eight 
people a day, say fifty people in a week, and tells them 
all they want to know about your goods. 

Are you as liberal with your trade paper as you 
are with your salesman? Do you give it the chance 
to tell the people it calls upon intelligently about your 
goods, or do you take such a small amount of space 
that all it can say is “Smith’s Hardware Store, Chi- 
cago”? In certain ways the live trade paper has the 
advantage of the human salesman, if the paper is given 
half the chance the man is, the chance to tell the story. 
Give it sufficient space to say more than “Smith’s 
Hardware Store, Chicago,” tell the reader something 
he wants to know about hardware and about your 
The advertise- 
ment of anything should contain all the essential points 
about the article for sale, and in many ways the most 
important information is the price, yet how rarely does 
one see the price mentioned in connection with an arti- 
cle advertised in a trade journal. 

It is difficult to see what objection there can be to 
mentioning the price in connection with an advertise- 
ment. Who do you want to reach with your ad? The 
people that need your goods and have the cash to pay 
for them. Just so, but not those who wish they had 
the money. If it becomes known that you have one 
price, the one stated in your ad, you will not be both- 
ered by and have to waste time and money replying to 
inquiries from those_who have not sufficient money to 
purchase your product. -The trade paper is a first 
class salesman for your goods. and if an attractive 
article with an attractive price is advertised, results 
will not fail to come in. 








RANDOM SKETCHES. 


BY SIDNEY ARNOLD. 

It is said that a man named Miles has recently in- 
vented a food. that will double every man’s working 
capacity. I do not know whether the labor unions 
have yet heard of this idea, but when they do they 
will probably make trouble for Miles. I am just a 
little skeptical as to the intrinsic value of his discovery : 
in any event, granting that it really amounts to any- 
thing, it is too belated to be of value; our ability to 
work needed doubling just about the time that neces 
sity compelled us to double the amount of our work 
and that as every man knows was long ago whil 
necessity supplied us with a sput. We are not able t: 
glean even a clue as to what Miles’ food discover) 
boasts as its dynamic power. But whatever the foo: 
and whatever its value, it is so certain to be investi 
gated and perchance unduly denounced by some Pur: 
Food Commission, that we do not blame Mr: Miles fo: 
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being just a trifle reticent in these August days, when 
even glucose is denounced for its sweetness and bac- 
teria are forbidden to congregate in cubic centimeters. 
If we may venture a word of advice to Mr. Miles, it 
is that if he expects to obtain the endorsement of the 
world for his new food, he must exploit it before next 
fall, when each returning summer pilgrim, fresh from 
the tan-bestowing and lung-expanding experience of 
a vacation can be used as conclusive proof that the 
effects of the popular use of the new food are evi- 
denced by a doubled ability:to work. 
. * . 

The following practical remarks on the typograph- 
ical mistake of over display are suggested by the 
amount of matter which advertisers have a tendency 
to cram into a small space. In ordinary conversation 
a superabundant use of superlatives will frequently de- 
feat the effect one is seeking to produce and cause the 
psychological moment to pass unnoticed; so also will 
a too great use of verbosity defeat its own purpose. 

If a deputation of employes ccmes to a man in his 
business office either with a tale of complaint or for 
the purpose of presenting to him a testimonial, it fol- 
lows as a matter of course that one cf their number 
will be pushed forward as a spokesman. This man 
will open the matter and state the cause of their ap- 
pearance. Others than he may talk afterwards add- 
ing their views or recalling points not mentioned or 
thought of by the first speaker, then little by little 
airing the grievance or presenting the thanks and con- 
gratulaticns of the entire delegation, the employer tak- 
ing it all in as it is carefully and concisely laid before 
him, 

Suppose, however, instead of having a first speaker 
each member of the delegation, as he entered the 
office, had begun to bring up some particular point 
concerning their visit. Suppose each had tried to 
speak louder than the. first, gesticulating, crowding 
forward to gain attention for himself above any one 
else, The employer would have heard a word or two 
from one and another and in time learned something 
of the drift of the matter, but it would be impossible 
for him to obtain a ccherent idea of the cause of the 
delegation’s yisit. Some employers would not have 
the patience to listen, but would peremtorally turn 
the delegation away. 

This is exactly the position the reader is in when he 
is vis-a-vis of an advertising display. The typograph- 
ical spokesman must stand cut from the entire type 
matter in order to attract attention; just a word or 
two will be most quickly and certainly understood. 
After that a few words or phrases may properly seek 
recognition, but they should be so evidently subor- 
dinate and distinctly graded as to sizes and strength 
as to give the essential points of information in proper, 
successive steps. If several points are presented here 
and there throughout the matter with apparently equal 
lorce then these similar parts of the display may be 
said to be speaking together. Therefore, as sign 
boards should be plain, so display should tell unmis- 
takenly what is the best order of proceeding to enable 
the reader to follow the matter logically and get the 
right understanding of it. The reader, by a habit akin 
‘0 instinet, usually scans a piece of printing from tcp 
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to bottom. This species of gymnastics of the eve is 
a natural law. 
* * * 

Business ethics have recently been discussed by 
the Supreme Court of Missouri. May a man lie in 
a business deal? A man may lie in a business deal, 
and if the lie is so absurd that common sense would 
readily disclose the false representation he may escape 
the penitentiary. If he misrepresent the facts and 
obtains money through methods not readily compre- 
hended he is guilty of felony and will have to serve a 
sentence in prison. He cannot plead that if the per- 
son defrauded had investigated thoroughly the man- 
ner of parting the victim and his money, he would not 
have been deceived. The opinion is deemed by the 
Attorney General of the State of Missouri as being 
fraught with great importance, and I give the features 
of the opinion: 

“We are aware of the extent to which some courts 
have gone in announcing the rule that it is no part 
of the duty of a court to interpose and protect the un- 
duly credulous who are willing to give credence to the 
assertions of parties seeking to acquire money or prop- 
erty. If the rule is to be announced that money or 
property may be obtained from a citizen of this state 
by another by means of false or fraudulent representa- 
tions and with a design to defraud unless the party to 
whom such false and fraudulent representations are 
made makes an investigation, we confess that such a 
rule would approach the abolishment of the true pur- 
pose and spirit of the provision of the statute.”’ 

2K * * 

A railway train is~about the last place on earth 
where you would expect to find a lunch counter, But 
it is, nevertheless, an established fact. The innova- 
tion is to be found on the Canadian Pacific Railroad 
and is a roaring success. The trouble with the or- 
dinary dining car on a train is that it will only seat 
thirty-six people, and if there is a big crowd on the 
train and they are all hungry at once, there is as big 
a fight for seats as there is around the average bar- 
gain counter. Hence the entree of the quick lunch 
counter. It is a regulation size diner, but instead of 
having the usual tables and chairs, with the accom- 
panying ornamentation, there is the familiar counter 
which will accommodate sixty people at a time. It 
is said to be a marvel of economy in space and will 
be used principally for excursions, pilgrimages, etc. 
It will accommodate more people than could possibly 
be served in an ordinary dining car. 

It is equipped with cold storage and a big cooking 
range of the hooded type, and behind the counter 
there is plenty of room for attendants. Moreover, the 
car is actually equipped with a cellar; it is only a few 
feet deep, it is true, but it is well refrigerated and has 
ample space for the provisions the train carries 
enough for two or three days’ run. The interior of the 
counter is fitted up with cold storage facilities for the 
carriage of milk, etc. 

An excellent quick lunch a la carte is furnished at 
a very reasonable price and the car, wherever used, 
has been very freely patronized. It is to be hoped 
that the American railroads will soon see their way 
to introduce the quick lunch car. 
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News Siftings 


A. G. Brauer, the stove repair man, of St. Louis, has 
issued a blotter which is exceedingly effective. It bears 
the caption, “We will point out to you,” and the illus- 
tration is a man with his finger pointed to emphasize 
the arguments set forth on the blotter. Mr. Brauer 
will be glad to supply these blotters to anyone mention- 
ing THE AMERICAN ARTISAN. 

The Kramer Brothers Foundry Company of Day- 
ton, Ohio, have issued a very attractive poster apropos 
of the Little Gem Stove Truck. The center piece 
consists of a picture of Atlas pushing the world on a 
Gem Stove Truck, with the words, “If you can’t lift, 
push.” Pictures of the three Kramer Brothers are 
shown on the globe with the caption, “Kramer Broth- 
ers Around the World on a Gem Truck.” In the top 
corner is the picture of a man making strenuous 
efforts to lift a heater and in the lower corner a wom- 
an is shown pushing the same heater with the great- 
est of ease. The poster is a very handsome one, and 
the company will be glad to forward a copy to any 
one mentioning THE AMERICAN ARTISAN. 
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CHAMPION STOVE CLAY. 








A very good and refractory lining is the Champion 
Stove Clay, manufactured by the Bridgeport Crucible 
Company of Bridgeport, Connecticut. It is claimed 
to be the only lining made of crucible materials. It 
is packed in 2!4-lb., 6-lb. and 1o-lb. pasteboard boxes. 

The company will be glad to. forward further par- 
ticulars if mention is made of THE AMERICAN AR- 


TISAN. 
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“ACME” OVEN THERMOMETER. 





“The most reliable oven thermometer on the mar- 
ket,” is the description given by the manufacturers to 
the “Acme” Thermometer, made by the Evans Stamp- 
ing & Plating Company of Taunton, Massachusetts. 
It is used by some of the largest stove manufacturers 
in the country ; there is nothing to get out of order and 
it is easy to ship. 

The Evans Stamping & Plating Company will send 
full particulars to any dealer mentioning THE AMERI- 


CAN ARTISAN. 


a em 
A HANDSOME SOUVENIR. 


We, all of us, appreciate a good pencil; good, from 
the point of view of the quality of the lead. And when 
that lead is handsomely garbed we have a thing of 
beauty combined with the acme of utility. 

We have before us some pencil cases which the 
Enterprise Paint Mfg. Company of Van Buren and 
Peoria streets; Chicago, Ill., are presenting to their 
customers and friends in the trade. The case 
is made of metal bearing the company’s name and 
a line to the effect that “Noxall fast color 
paint is guaranteed.” At one end is a_ rubber 
and at the other a pencil, both fitting into the case. 
The ends are gilt and the bodies of the pencil cases are 
painted with the delicate shades of the “Noxall” 
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Paints. The colors are beautifully reproduced, and 
with the gilt ends the effect is very beautiful. 

There is bound to be a big demand for these pencils. 
and we advise early application in order to prevent dis- 
appointment. Write for one and mention THE AM_EriI- 


CAN ARTISAN. 
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STOVES, HARDWARE AND IMPLEMENTS FOR 
NORWAY. 





Our consul at Stavanger,’ Norway, reports a splen- 
did field for the introduction of modern cook stoves 
and ranges. Ninety-five per cent of the bread con- 
sumed is bought at the bakeries, the stoves not being 
equipped with ovens for baking bread. Very few 
farming tools are manufactured, and those that are 
made for the local trade do not compare at all favor- 
ably with the American make. In the hardware line 
one can buy almost every kind that there is a demand 
for, but the prices of the American brands are higher 
than the domestic article. 


+h 
oo 


ELECTRO-PLATING OUTFITS. 





Until the introduction of plating dynamos, electro- 
plating was done exclusively by batteries of various 
kinds, but at the present time the dynamo has almost 
superseded them except for amateur work and where 
power is not available. 

The Zucker, Levett and Loeb Company of 526- 
530 West 25th street, New York, make a specialty of 
electro-plating outfits.and manufacture them in all 
sizes. They make everything required for polishing 
and plating and have gotten up a catalogue dealing 
fully with the subject, a copy of which they will gladly 
ferward to any dealer mentioning THE AMERICAN 
ARTISAN, 
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A GOOD STOVE CATALOGUE. 





We have recently received catalogue No. 1, issued 
by S. V. Reeves, manufacturer of hotel ranges, camp 
stoves, etc., of 50 North Second street, Philadelphia, 
or Haddonfield, New Jersey. On the front page, spe- 
cial attention is drawn to the fact that Mr. Reeves is 
the sole owner of the “Ironsides” Camp Stove Pat- 
terns and that he has given no foundry rights what- 
ever. He manufactures a very extensive line of hotel 
ranges. The Hotel Range 1896, is made with three 
ovens and two fires and is said to be something en- 
tirely new in the line of hotel ranges; it is made of 
cast iron throughout, avoiding all warping or twist- 
ing, as in the case of steel ranges. They are entire) 
portable, requiring no brick work whatever. Another 
advantage .is that they are built in sections so that 
any number of Fires or Ovens can be used to suit 
the purpose of both large and small hotels. The oven 
are made either of steel or cast iron, as desired. A! 
the flue plates, including top oven plate, can be r 
newed or changed without removing the range. 

The catalogue sets forth the dimensions of the hot: 
ranges, together with present prices. 

The Midway Range, with or without Hot Closet, : 
another specialty of Mr. Reeves. These ranges all sha\ 
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g-inch holes and require no brick work in setting. The 
“Tronsides,” the Camp Cook Stove, is an ideal cook 
stove for the mining, lumber and military camps ; they 
will work just as well.in the open air as indoor, and 
construction companies working large gangs of men 
will find this will suit their requirements. Public insti- 
tutions, asylums, colleges, etc., have been using this for 
many years with unvarying success. This catalogue 
sets forth the prices and capacity together with the 
list of ware and fixtures furnished with the stove. 
Attention may also be drawn to the “42 Iron Magazine 
Laundry,” which is claimed to be the most successful 
laundry stove for hotels, public institutions and large 
laundries on the market. The heat carried off by the 
casing can be utilized on upper floors for drying. 
Mention may also be made of the Home Heater, which 
is fully illustrated and explained in the catalogue. 

Mr. Reeves manufactures a line of heaters and spe- 
cialties for stoves, all of which are shown in the cata- 
logue. A separate circular issued shows the Royal 
Victor and Victor Cook Ranges. This catalogue 
shows a very attractive line of goods. Dealers will 
do well to write for a copy of this catalogue. Kindly 
mention THE AMERICAN ARTESIAN. 
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THE LORAIN STEEL RANGE. 








This is one of the new ones that stands right up on 
four good strong nicely designed legs sufficiently high 
from the floor to permit sweeping and dusting beneath 
the range and at the same time to provide in a not un- 
certain manner against the possibility of floor burning. 
The “Lorain” is a sturdy, fully developed and hand- 
some member of the steel range family, and its indi- 
vidual characteristics are such as will recommend it 
to the stove trade. 

It is built right up to modern ideas of construction 
in point of body strength, asbestos interlining, oven 
rigidity and durability, firebox dimensions, fittings and 
equipment, reservoir conveniences, etc. 


It has large pouch end feed, front pouch feed, flush 
end fire register section, large ash pit and pan, large 
clean out opening, sheet flues, large quick baking 
oven, and spring poised oven door. 

The main top carries six holes in anchor plate sec- 
tions; it is a good heavy, roomy, well shaped top. 
Ornamentally the Lorain is tasteful and pretty. There 
is little ornamental. black cast work shown, but what is 
shown is very creditable. The nickel dressing is 
original and tasteful and runs wholly to smooth pol- 
ished work distributed as follows: End fire register 
panel, end and front pouch feed doors, ash section 
door, oven door framing and panel, corner parts, edg- 
ing of high closet and closet standard, and ground tops 
and bottoms of the legs. 

The Lorain is a splendid chunk of a range. Its lines 
are vigorous but good. It is dressy but very sub- 
stantial looking, and this stability of appearance is to 
an extent heightened by rows of round rivet heads, 
showing to good advantage on conspicuous ‘exterior 
portions of the steel body work. Made in all the usual 
range combinations by the National Stove Co. division 
of the’ American Stove Co., Lorain, Ohio. 


‘THE sAMERICAN | ARTISAN 





AND ;HARDWARE ), RECORD 


STOREKEEPING AS A CAREER. 





Technically, the terms store keeper and merchant 
are analogous, but commercially and practically speak- 
ing they are different. In trade the wholesaler and 
great retailer commonly are known as merchants, 
while the owner or keeper of a retail store of mod- 
erate size, located either in the large city, in the 
small city or in the country town or village, common- 
ly is known and classified as a store keeper. Per- 
haps the best definition of store keeper is “small retail 
merchant.” 

There are few callings more certain that that of 
the store keepers, says the Denver News. If he un- 
derstands the fundamental principles of business, he 
is certain of a livelihood and is reasonably exempt 
from failure, provided he is satisfied with a moderate 
income and does not overspread in business or in 
living. Most of the storekeeping failures are due to 
marked inability, extravagance, carelessness, inatten- 
tion or an attempt to do a larger business than the 
field warrants. Almost any boy of average ability 
and good habits who is willing to work and is reason- 
ably cautious can become a successful store keeper. 

The boy best fitted to be a good store keeper shows, 
even at an early age, a natural trading propensity. 
The sharp boy is likely to fail. No matter how much 
dishonesty pays, or seems to pay, in general busi- 
ness, it is essential that the store keeper be honest. 
The customer he makes to-day is a customer he has 
to-morrow. The bulk of his trade is permanent and 
not transient. Sharp practice of any kind, although 
it may pay under certain large city conditions, is sure 
to be fatal to the success of local storekeeping. The 
store keeper comes in direct contact with most of his 
customers. He knows them socially as well as in a 
business way. His personality counts as much as 
does his store. He is part of the goods he sells, and 
he must keep himself, as well as his goods, in good 
condition. 

A common school education is essential, and the 
boy should graduate from a high school if possible. A 
college education will do no harm. Such training is 
likely to do him lasting good, but it. hardly can be 
considered necessary. The world never forgets the 
good citizen. The world immediately forgets the 
man of money only. Go through our “Who’s Who in 
America” and other books of men of mark and not 
one-tenth of I per cent of those registered as worthy 
of having their names printed there are men who are 
known for their money. 

Storekeeping should be encouraged. We need more 
small stores and fewer big ones. We need more men 
in business for themselves and masters of them- 
selves. We need fewer salaried men and wage 
earners and more men who, although at the 
head of their business, do part of the direct 
work themselves. I would advise every boy, 
whether he be of the city or of the country, who does 
not have a pronounced love and a recognizable ability 
for some professional calling, seriously to consider be- 
coming a store keeper and adding himself to the ranks 
of common responsibility. 
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The Steel Range Situation 





Following its annual custom of many years’ dura- 
ticn the AMERICAN ARTISAN herewith presents its 
steel range review. A very exhaustive correspondence 
has been had with representative manufacturers and re- 
tailers of steel ranges throughout the ent:re country in 
order to lay before its readers a clear and concise in- 
terpretation or forecast of the ensuing year’s proba- 
bilities in steel ranges, together witha vast aggrega- 
tion cf opinions, conclusions afd records of experiences 
cover.ng a wide range of trade topics in which all 
who have to do with steel ranges are interested ffom 
both manufacturers and retailers points of view. 

In arranging the inquiry that has: resulted in this 
exhibit ample latitude and invitation was prov:ded to 
go beyond fixed questions and as a result of this pro- 
vision much valuable data and many prime suggestions 
have been brought out. 

Interchange of thought and experience between all 
concerned as it has been sought out and by the AMEr- 
ICAN ARTISAN for presentation to its readers in its 
steel range special issues has awakened a very deep 
interest and has brought the entire industry into closer 
touch, greater intimacy and better felationship than 
could have been possible in any other way: 

The advance data herein compiled offers a_ cchigise 


index to the present and prospective condition ie , 


steel range business. 


THE STEEL RANGE OUTLOOK. : . 


The situation, it appears, is quite as good-as might 
be heped for and the outlook excellent. From a few 
localities the reports are not highly enthusiastic but it 
should be considered that there are many steel range 
makers whose trade lies within narrow confines and 
may be affected by adverse conditions that are of but 
local significance. And, again, a spirit of undue con- 
servatism is apparent in the reports of others., What 
was fcr a time considered a dampening feature for 
the steel range trade of 1906 was the considerable 
number of ranges in sight that were undisposed of at 
the finish of a rather mild winter season, but inter- 
course with range makers and their travelers discloses 
the fact that these left overs were almost wholly ab- 
sorbed during the very light trade that was expe- 
rienced by manufacturers during the following spring 
and summer months. The regular fall season shou!d 
open and continue briskly. There is an improvement 
in the demand for really good ranges at good prices. 
The enforced firmness and stiffening of prices by man- 
ufacturers owing to increased cost and scarcity of 
raw materials has given a healthy tone to the retail 
trade generally and it is noticeable that this cause of 
stiffening has operated greatly to the disadvantage of 
makers.of very cheap ranges in which the cost of .ma- 
terials stands in a proportionately greater relation to 
labor than is the case in higher priced goods. 


THE MANUFACTURERS POINT OF VIEW. 


The following are extracts from correspondence : 

“Our steel range department at present has a better 
outlook for trade than it has ever had. Our jobbing 
trade has not been so strong as formerly but our gen- 
eral trade has doubled.” 

“The outlook for steel ranges for the ensuing year 
seems very bright. While there were many goods 
carried over from last year by merchants a good many 
were sold during last spring and as merchants did 
not.buy their usual spring stocks and. the stocks on 
hand were more or less depleted and the light buying 
of the general public last winter seems to emphasize 
the faet ‘that buyers will be plentiful this season.” 

' “We see no reason if the crops are good this sea- 
son as théy promise why the steel range outlook should 
not be good.” 

“In our opinion the steel range trade will double 
this year.” 

“It seems to us that the outlook fcr steel ranges for 
the ensuing year is better than for any year in the 
past.” 

“There has been a falling off of steel range*trade 
with us while our sales on cast ranges is constantly in- 
creasing.” 

“We are not encouraged by the outlook for steel 
ranges. ‘Think the outlook is not good.” 

’ “We regard the outlook fcr steel ranges for the en- 
suing year as unusually good.” 

“The volume of trade in steel ranges up to the pres- 
ent time is fully equal to last year and we can see no 
reason why it should not increase throughout the 
year.” 

“Our steel range business for the present year, even 
under some disadvantageous circumstances and with a 
smaller sales force than heretofore, has been the best 
we have enjoyed for four years past, and our records 
show one of the most gratifying features to be the fact 


that over seventy-five per cent of our business has been 


on our very best range. In other words, the trade on 


our highest priced range has increased and on the 


lower grades has diminished. We believe the outlook 
for the ensuing year is good. Although the dealers 
seem to be very well stacked.” 
“The outlook for the sale of steel ranges for the en- 
suing year is favorable to a small increase in sales.” 
“We regard the outlook for steel ranges as. ver) 


gued. 
“It appears to us that the catinck for steel.ranges 


for the year is very good.” 
“We think the steel range outlook for this: yéar is 


‘goed for stock ranges.” 


“We have reason to conclude that the outlook for 
the year’s business in steel ranges is exceedingly good. 
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“As we sum it up, the outlook for steel range sales 
is thoroughly good.” 

“The steel range outlook appears good to us.” 

“The outlook for steel ranges for next year is not so 
bright because most of the stove dealers complain that 
not many stoves of any kind were sold during the last 
winter and spring.” 

“We do not expect our steel range business to be as 
good this year as last.” 

“Concerning the steel range outlcok for the ensuing 
year, we have to say that we do not expect trade to be 
as good as last year.” 

“We look for about 25 per cent more sales this year 
than we had last year.” 

“We will sell more steel ranges than last year.” 

“The outlook is very encouraging and we think the 
trade is leaning toward a first-class steel range.” 

“The outlook for steel ranges is as good as for any 
other kind of stoves. They are holding their own and 
as crop conditions are exceptionally favorable, there 
should be a large trade in steel ranges this fall.” 

“The steel range outlook for the year is very good.” 

“There is a very good outlook for the year’s busi- 
ness in steel ranges and we are encouraged by it.” 

“Trade conditions are practically the same as last 
year.” 

“The outlook for steel ranges for the ensuing year 
is very good and we have turned out more than ever 
before in any one year so ‘far, and from the present 
indications we will increase our output fully one-third.” 

“The outlook for steel ranges is improving.” 

“To judge by the demand for our steel ranges we 
should say that business for the fall will surpass all 
previous records.” 

In addition we have a vast number of replies to our 
question, “What is the outlook for steel ranges for the 
ensuing year?” that confine the answer briefly to good, 
poor and fair. Of these at least eighty per cent indi- 

cate that in their opinions the outlook is “good.’”’ About 
twelve per cent-indicate “fair” and eight per cent say 
“poor.” 
HARDWARE JOBBERS. 


About half our correspondence indicates that the 
volume of steel ranges placed by jobbers is increasing 
and the other half indicates exactly the contrary, so we 
are left to assume that the jobber is at least holding his 
own in the trade. 

We learn, however, that almost universally the hard- 
ware jobber is seeking and offering very cheap ranges 
and is presenting his goods without much reference to 
merit, but on the basis of low prices. Of course, this is 
unfortunate at this time, when so much effort is being 
made to attract range buyers to the excellence and 
merits of the better classes of goods. 

Following are extracts from letters received from 
steel range manufacturers : 

“We believe the hardware jobbers are handling more 
‘eel ranges than formerly.” 

“In our opinion more jobbers are handling steel 
ranges hence more ranges are being handled in that 
vay. If it was not that the jobber was ever and eter- 

ally compelling the manufacturer to make him some- 
ing ‘cheap’ and if they would go into a good factory 
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and take the goods as the average manufacturer wants 
to put them out, viz.: good honest goods, the jobbing 
business would be increased. Dealers in general like 
the jobber on account of being able to get goods when 
wanted. Many more dislike ‘jobbing’ goods because 
they do not get the quality.” 

“We believe hardware jobbers are handling more 
steel ranges than heretofore.”’ 

“The impression seems to prevail among our travel- 
ing force that hardware jobbers are handling increased 
numbers of steel ranges.” 

“Hardware jobbers are handling more steel ranges 
than formerly.” 

“We do not think that hardware jobbers are hand- 
ling an increasing quantity of steel ranges.” 

“We are confident that more steel ranges are placed 
by hardware jobbers than usual.” 


“We believe that hardware jobbers are handling in 
the main only inferior light ranges.” 

“We do not think hardware jobbers are handling 
increased quantities of steel ranges and cannot see why 
dealers should buy through hardware jobbers except 
under certain conditions which do not prevail except in 
remote sections. The advantage to the dealer of get- 
ting stoves and ranges direct from the manufacturer 
are so obvious that no argument seems necessary.” 

“We do not believe that hardware jobbers are hand- 
ling any more ranges than previously and it is our ex- 
perience that they, like the catalogue houses, as a gen- 
eral rule, handle the cheaper classes of ranges only. 
Their salesmen as a rule are not educated in the stove 
business and naturally will sell only such a class of 
goods as can be disposed of by the price only.” 

“From our observation we judge that hardware job- 
bers handle more steel ranges than formerly.” 

“We think hardware jobbers do not handle steel 
ranges to a greater extent than they did last year.” 

“Apparently hardware jobbers are increasing their 
handlings of steel ranges.” 

“We do not believe hardware jobbers should handle 
steel ranges because ranges and stoves are a class by 
themselves and should be sold only by stove manufac- 
turers and stove jobbers.” 

“We have no reason to conclude that hardware job- 
bers handle more steel ranges than usual.” 

“Hardware jobbers are handling more steel ranges 
than ever in the territory where our trade lies.” 

“We think hardware jobbers are doing more steel 
range business.” 

“We find the hardware jobbers are handling a great 
many steel ranges but do not believe as many as 
heretofore, as the cheap flimsy ranges they have placed 
on the market have not taken so well with the trade 
and the manufacturers have been obliged to put out 
ranges of similar construction at about the same price.” 

“We are not inclined to think that hardware jobbers 
are handling as many steel ranges as formerly. The 
larger dealers are buying direct and mail order compe- 
tition interferes with the handling of steel ranges by 
jobbers.” 

“No. In our territory there is no evidence that 
hardware jobbers are extending their steel range 
trade.” 
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In this connection we find that a good proportion of 
our correspondents do no business with jobbers and for 
this and other reasons apparently are not much in- 
formed on the subject. 

THE RETAILER'S PROFIT. 

There are always to be found localities where some 
particular element is present in competition that affects 
unfavorably or even disastrously everybody within the 
region. One dealer’s vicious tactics often destroys the 
profit on ranges for an entire community and so we 
find this year regions where discontent prevails con- 
cerning the retailer’s margin of profit. But taking 
the trade as a whole and eliminating unusual or 
“freak” conditions that are apparent, the margin of 
profit to the retailer on his steel range trade is ample 
and satisfactory. The margin is always in the goods. 
The wise dealer buys just what he believes his trade 
will require. He knows just what the goods cost him 
laid down in his store. If he holds up to the line he 
makes a really good profit. If he does otherwise no 
one can predict where he may land. Profit comes from 
wise selection, careful buying, getting all there is to 
get out of the cost, including cash discounts, and abil- 
ity to carry the goods until profitably disposed of. 

Conservative dealers, real good merchants who es- 
chew cheap ranges and apply their energies to those 
that make good chunks of money for them, are seldom 
heard to complain of the retailer’s margin of profit. 

As a whole, the retailer’s margin of profit on steel 
ranges needs little if any readjustment at the present 
time. What complaints have been heard have all had 
something to do with very cheap goods -and these 
should not at all affect the stability of the regular 
classes of ranges. 


Here are some views gathered from letters from. 


manufacturers : 

“We should say that retail dealers secure a sufficient 
margin of profit on steel ranges.” 

“We beg to say that we believe the retail dealers are 
securing a sufficient margin of profit on steel ranges.” 

“The retailer’s margin of profit lies wholly with the 
retailer, but he should be careful in buying, purchasing 
only such goods as appeal to the eye and that he knows 
will stand the usage for which they are intended. 

We call to mind a dealer who purchased a range 
from us last season, paying between $32.00 and $33.00 
and selling it for $48.00. In this case we think the 
dealer secured sufficient margin, yet he was not tréat- 
ing the customer unfairly, for our guarantee goes with 
the goods whether he received $35.00 or $50.00. Why 
should he not receive the benefits ?” 

“As to the question, ‘Do retailers secure sufficient 
margin of profit on steel ranges?’ we think it depends 
largely upon the locality and the merchant. The mer- 
chant who handles the cheapest ranges, of course, does 
not make a very large margin of profit, while the mer- 
chant who handles a good range with a good reputa- 
tion and puts his weight on it in the way of advertising 
and push generally gets more than his share of the 
trade and makes a fair margin.” 

“In our opinion the retailers do not secure a suffi- 
cient margin of profit on any stoves or ranges han- 
dled.” 
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‘As to retailer's margin of profit on steel ranges, \ - 
think much depends on the dealer and. the locality. 
some localities they make a good profit, while at oth: + 
points they are sold on extremely low margin.” 

“It is our view that retailers secure a very good ma 
gin of profit on steel ranges.”’ 

“The retailer’s profit on steel ranges should be |i! 
eral. On very cheap ranges we believe it is impossib|: 
to obtain reasonable profit.” 

“Retailers selling good grades of steel ranges make 
good margins. Those selling cheap steel ranges do 
not. 
“Our experience and best information is that where 
the dealer ‘pushes’ a good medium priced, well made 
and well finished up-to-date steel range he can ani 
does get a satisfactory margin of profit. This, how- 
ever, does not hold good where cheap, low-priced 
ranges are given too much prominence by the dealer 
and competition is met only on price, while quality and 
merit are considered only of secondary importance.” 

“We do not think retailers secure a sufficient margin 
of profit on steel ranges.” 

“Retailers should make a reasonable profit and talk 
better quality of goods.” 

“The matter of profit secured by the retail dealer on 
steel ranges varies very largely with the locality and 
naturally with the competition. Asa rule country mer- 
chants make about $10.00 on a high grade steel range. 
which is a fair profit, but a great many dealers on re- 
ceipt of a good sized shipment seem to feel that it is 
necessary to cut the price in order to avoid the possi- 
bility of carrying over any of the goods. By so doing 
they establish prices that are very hard to break away 
from.” 

“We think as a rule retail dealers are fairly well 
satisfied with their profits on steel ranges except pos- 
sibly the very cheap ones.” 

“Dealers get a fair profit out of steel ranges.” 

“It is our opinion that retail dealers secure a suffi- 
cient margin of profit on steel ranges, at least they do 
on the better grades.” 

“Yes, dealers who ‘do business’ secure a satisfactory 
profit on their steel range trade.” 

“There being so many square things on the mar- 
ket called steel ranges, many retailers think they must 
name a low price on what is really a range, not only 
something that looks like a range from a distance of 
twenty-five feet, and their profit is as little as ten per 
cent. In other words just about day wages for the 
time they have to look after the sale, consequent], 
they get no profit.” 

“We are of the opinion that retailers as a rule are 
securing a sufficient margin of pfofit on the steel 
ranges they sell.” 

“Their opportunities for profit are all right. /! 
they don’t get it, why not?” 

“We believe the retailers secure a better margin 0! 
profit on steel ranges than they do on cast ranges be- 
cause there are fewer manufacturers in this part ©! 
the country making steel ranges and consequently less 
competition and better prices.” 

“We think as a rule retailers do secure a sufficie'' 
margin of profit on steel ranges. Some have ver 
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close competition and are obliged to sell at very close 

prices. We see no reason why they should not get a 

good margin on steel ranges.” 

“Don’t think retailers get the profit they are enti- 
tled to on steel ranges.” 

“So far as we know our retailers are securing for 
our goods a fair profit.” 

“Depends largely upon the dealer. Some obtain a 
handsome margin while others sell steel ranges as 
well as other goods very low.” 

In addition many answer, don’t know, and many 
simply yes or no. The yes, however, prevails over the 
no in numbers. 

STEEL RANGE PEDDLERS. 

The steel range peddler is less and less in evidence 
from year to year. Since steel ranges have become 
parts of stocks in all stove stores and very excellent 
literature relating to them has been scattered broad- 
cast, almost everybody knows much about their mer- 
its, advantages and prices in the regular trade, and this 
together with the determined fights that have been 
made against him by hustling stove dealers has nar- 
rowed his opportunities to such an extent that he is 
infrequently heard of in the range field except in new 
territory Apparently he has shifted his line to a con- 
siderable extent for we find that the agricultural ma- 
chinery people are having their own troubles with the 
peddler problem to an alarming extent. 

While stove manufacturers always stand ready to 
assist their customers in fighting peddlers there is little 
they can do for them beyond supplying literature or 
advertising. 

EXTRACTS FROM OUR CORRESPONDENCE. 

‘Manufacturers can only assist the retailers in fight- 
ing the steel range peddlers on lines we have already 
offered to do, as it is largely up to the dealers to 
counteract the work of these peddlers by taking a hand 
themselves and encouraging their customers and 
friends by showing them they can give them better 
value than these peddlers do.” 

“We presume all manufacturers have done as we 
have done; put the range in the hand of the dealer 
and believe they can compete with anyone, either with 
a mail order house or steel range peddlers.” 

“Regarding the matter of assisting the retailer to 
fight the steel range peddler, it is our idea that the 
retailer does not need any assistance from the manu- 
facturer for the reason that should the steel range 
peddler invade his territory, and he is alive to his 
own interests, he will get out circulars, advertise in the 
papers and use every means to prevent their making 
very many sales. If he is a ‘dead one’ he will, of 
course, lie still and let them take the business. 

It has come to our observation in several cases 
where the retailer made a strong effort to protect his 
own trade from the steel range peddler, he succeeded 
in every instance in preventing them from marketing 
but very few ranges in his territory.” 

“There is very little help that manufacturers can 
give retailer dealers in fighting steel range peddlers; 
such help can only be in the way of suggestions as to 
the various means to be employed and these usually 
suggest themselves to every live retailer’s mind.” 
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“We can see no way in which the manufacturer can 
give any valuable assistance to the retailer in fighting 
the steel range peddlers.” 

“The manufacturer should Iend every assistance to 
the dealer in fighting the steel range peddler and the 
dealer on the other hand should be more aggressive 
and co-operate with the manufacturer who is willing 
to assist the dealer at all times.” 

“Apparently no aid is needed by the retailers to fight 
the steel range peddlers; this competition is played 
out to some extent. Perhaps people have been brought 
to see that this is a poor way to buy a range.” 

“We cannot suggest anything the manufacturers 
can do, These peddlers are not as much in evidence 
as formerly. When steel range peddlers show up in a 
community we think the dealers should adopt their 
methods to the extent of thoroughly canvassing the 
farmer trade in their own vicinity by personal solicita- 
tion and at the same time impress the advantages of 
buying at home. Prompt and aggressive action on 
these lines has in many instances driven out the range 
peddlers.” 

“Furnish the dealer with a good supply of attractive 
advertising matter and have it distributed advantage- 
ously.” : 

“This question has been talked of in the papers a 
good many times. We believe the dealers are all in 
position if they are up to date, to handle this question 
satisfactorily.” 

“Relative to the steel range peddler, it is our experi- 
ence that he usually gets a long price, and we believe 
the manufacturer and dealer can best fight him by 
keeping their wares before the public in every vicinity 
and both can best accomplish this by a series of letters 
used in connection with judicious advertising in the 
proper local mediums.” 

“We have never considered this a very serious mat- 
ter, at least our trade don’t complain very much about 
it.” 

“We are of opinion that manufacturers should give 
retailers all the assistance they can in fighting the steel 
range peddlers.” 

“The manufacturers cannot, in our opinion, give the 
retailers any more assistance than they have, in the 
direction of fighting the range peddler. The dealers 
can help themselves in an energetic campaign for the 
business.” 

“We believe that the most effective manner to 
handle the steel range peddler is for the dealer to be- 
come the peddler himself and have a circulating 
sample room in a delivery wagon and make a canvas 
of his natural territory.” 

“Our agents receive aid from us in fighting the ped- 
dlers, if they will do a little advertising in good 
newspapers and distribute among good friends a 
pamphlet like we herewith enclose.” 

“The retail dealers can successfully fight the steel 
range dealers by ample advertising and by calling at- 
tention to the shoddy character of goods offered by 
steel range peddlers.” 

“About all that can be done to assist dealers in 
fighting steel range peddlers is in the way of adver- 
tising and education. Manufacturers, when it is nec- 
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essary, are willing to assist in getting up such adver- 
tising matter.” 

“One of the things that manufacturers strive for in 
their respective states is to see that the state laws pro- 
vide for a high license to cover the peddling business 
and they have been assisting the retailers in seeing to 
it that the peddlers pay the licenses.” 

“We believe every manufacturer is ready and will- 
ing to do what he can to aid the retailer but on account 
of different conditions prevailing in different localities 
it was almost impossible to suggest a line of action that 
will apply in a general way.” 

“T do not see where the manufacturer may be of any 
assistance to the retailers in the matter of fighting 
steel range peddlers. It is the retailer who ought to 
take that matter in hand. I know of nothing that will 
stop the peddlers in selling ranges unless the local 
dealer will make a canvass of the territory in which he 
resides and approach the prospective customers 
directly.” 

“We think manufacturers should render whatever 
assistance is required by their patrons in the matter of 
fighting steel range peddlers.” 

“The only aid the manufacturers should give to the 
retailer in fighting steel range peddlers is advice. We 
would not say that the dealer required any financial 
aid in fighting competitors who ask so much more for 
their goods than he does. What he wants to do is to 
advertise and in this the manufacturer, whose experi- 
ence is more extensive than that of the dealer, can 
render him valuable assistance.” 

One manufacturer writes: “Sell so cheap that they 
cannot afford to peddle.” 


MALLEABLE RANGES. 


There is evidence in this season’s research that mal- 
leable ranges are holding their position with the trade 
and are increasing steadily in sales. The nature and 
higher cost of the malleable is such that it will always 
be found in good company among the best classes of 
steel ranges and it will share whatever favor and ad- 
vancement comes to that class. 

If in a comparative way the malleable does not make 
a brilliant showing as related to all the rest in an in- 
creasing volume of sales it is no doubt in a large meas- 
ure because the bulk sales numerically is to an increas- 
ing extent made up in very cheap ranges to which the 
malleable bears no relation. 

The malleable range is a very excellent and stable 
proposition and it has done very much toward steady- 
ing prices on all of the really good class of steel ranges. 

What correspondents say : 

“The demand for malleable ranges has been increas- 
ing to a considerable extent. The difficulty has been 
to supply the demand owing to the difficulty in securing 
the proper castings.” 

“We know of no demand whatever for malleable 
iron ranges. Certainly one never hears of them in the 
East.” 

“We do not think the demand for malleable ranges 
is increasing.” 

“As far as our observation goes, the demand for 
malleable ranges is at least not increasing.” 


AND HARDWARE RECORD 


“Our opinion is that the sale of the malleable range 
has about reached its zenith.” 

“In our opinion the demand for malleable ranges is 
not increasing and it is only hard forcing which keeps 
it where it is.” 

“The demand for malleable ranges does not seem to 
be increasing.” 

“We do not make malleable ranges but we do not see 
that they cut in on steel ranges any more than they 
have during past years.” 

“In some sections it is apparent that the demand for 
malleable ranges is increasing and usually at a loss in 
per cent to the dealer. We think the gray iron steel 
range is the range of the future but, but its greatest 
menace is the large quantity of inferior ranges that are 
put on the market.” 

“We do not make a malleable range and rarely have 
inquiry for them. We do not think the demand is in- 
creasing.” 

“We do not betieve that the demand for malleable 
ranges is increasing, unless perhaps in the far West.” 

“We have no reason to believe that the demand for 
malleable ranges is increasing.”’ 

“The demand for malleable steel ranges is decreas- 
ing in our experience.” 

“We do not think the demand for malleable ranges 
is increasing, at least that is as it appears in our ter- 
ritory.” 

“We do not believe that the demand for malleable 
ranges is increasing but think that it is more divided 
than it was for the reason that more manufacturers 
are engaged in making them, and it is our opinion 
that those who are making malleable ranges exclusive- 
ly are selling less, and such trade as they have lost 
has gone to manufacturers who have added malleable 


ranges to their lines.” 


“The demand for malleable ranges seems to be in- 
creasing possibly at the rate of 10 per cent to 15 per 
cent annually. This of course has been checked of late 
by inability to secure malleable stove plate in suff- 
cient quantity.” 

“The demand for malleable ranges is decreasing.” 

“We do not think that the demand for malleable 
ranges is increasing; this we gather from what is to 
be seen in our territory.” 

“As we do not manufacture a malleable range we 
cannot say to what extent, if any, the demand for this 
construction is increasing. We do not find, however, 
that we lose much business on account of the malle- 
able range.” 

“We do not think the demand for malleable ranges 
is increasing in proportion to the sale of gray iron 
ranges.” 

“Don’t know; we think, however, that if the de- 
mand is increasing, that the ratio is small.” 

“No, we do not believe the trade on malleable 
ranges is increasing to any appreciable extent.” 

STEEL COOKS. 


Steel cooks occupy a peculiar position in the trade 
from the fact that the general assumption is that the) 
stand a little above the ordinary cast cook and a little 
under the range, hence the patronage sought for is ap‘ 
to be drawn away in the one direction by the attrac 
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tions of the steel range or in the other by the cheap- 
ness of ordinary cast cook stoves. 

The fact that it is classed among cook stoves rather 
destroys the identity of the very excellent steel cook. 
It should have some distinctive general appelation and 
work in a class by itself. 

Steel cooks are in the market to stay, and they are 
being improved and beautified to a remarkable extent. 
It is possible, of course, that the sales of some makers 
show lack of growth or a falling away, but it should 
be remembered that the number of manufacturers 
making them is increasing steadily and therefore the 
trade is being divided. 

Following are extracts from manufacturers’ letters: 

“The sale on steel cooks is diminishing right along.” 

“We know of no demand whatever for steel cooks; 
certainly one never hears of them in the East.” 

“Steel cooks are not selling as fast as they formerly 
were with us.” 

“Our own sales in steel cooks are decreasing.” 

“In our opinion the sales on steel cooks are in- 
creasing.” 

“We do not know whether the sale of steel cook 
stoves is increasing or not, they do not cut a very 
large figure in the total sales.” 

“We have reason to believe that the sale of steel 
cooks is increasing.” 

“The sale of steel cooks appears to be increasing in 
the cheaper grades.” 

“We believe that the sale of steel cooks is de- 
creasing.” 

“Tt is not our experience that the sale of steel cooks 
is increasing. We believe it is decreasing rapidly.” 

“We think the sale on steel cooks is about sta- 
tionary.” 

We do not believe that the sale of steel cooks is 
increasing.” 

“In our experience the demand for steel cooks is 
decreasing.” 

“We manufacture quite a line of steel cooks and 
have a fair trade on them, but we do not notice any 
material increase in the sale of them.” 

“We do not notice any increase in the steel cook 
trade.” 

“We do not think the sale of steel cooks is material- 
ly increasing.” 

“No; we can see no material increase in the sale 
of steel cooks.” 

“We do not make steel cooks but are of the opinion 
that the sale of such stoves is decreasing.” 


TRADE PROBLEMS. 


There will be found in appended extracts from 
letters and in the full correspondence shown in this 
review some very very interesting views and opinions 
touching live topics that are engaging the attention of 
both manufacturers and retailers in the steel range 
trade. The catalogue house problem receives much 
attention. Long dating is also taken up, Cheap ranges, 
Misrepresenting goods, and the jobbers’ position are 
discussed and some very pertinent advice is offered 
on the subject of standing firmly for price and profit 
through quality superiority and general excellence of 
goods. 
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Following are opinions extracted from correspond- 
ence: 

“We do not know of any trade conditions that 
should receive special attention more than the matter 
of the catalogue house trade which seems to Le 
troubling the trade in general. This matter has been 
discussed and there has been no definite plan formed 
as far as we know of except such as the hardware 
dealers’ conventions have undertaken to accomplish in 
their own way.” 

“We ourselves are in favor of selling our goods on 
shorter time than foundry men usually do. We pro- 
pose sixty days’ time instead of ninety to one hundred 
and twenty days.” 

“The principal trouble in trade conditions to which 
we call attention at the present time is that of long 
dating and consignments.” 

“As to what trade conditions in our opinion should 
receive special attention at this time we will state that 
if the manufacturer would pay more attention to keep- 
ing steel ranges up in quality instead of showing how 
cheaply and poorly they can make them we might have 
something to hope for in the steel range business; but 
making them as some do and at the prices they are 
held they are driving steel ranges out of the market 
as fast as they can.” 

“Long terms and cutting of prices appears to us to 
be among the trade conditions that should receive 
special attention at the present time.” 

“The manufacturer should lend every assistance to 
the dealer and the dealer on the other hand should 
be more aggressive and co-operate with the manufac- 
turer who is willing to assist the dealer in the fight 
against catalogue houses. We think this catalogue 
house matter one of the most important of the trade 
conditions that should receive special attention at the 
present time.” 

“Trade conditions are reasonably satisfactory. The 
only thing we could suggest would be an effort to 
show buyers why stoves and ranges must of necessity 
be higher priced when all materials cost more. The 
average buyer will believe this of almost any other 
commodity, but is slow to believe it of steel ranges.” 

“From both the dealer’s and manufacturer’s stand- 
point the catalogue house is a most serious menace and 
they should work hand in hand to hold the retail trade 
of the country to retail dealers. Stove manufacturers 
selling retail dealers should not sell a catalogue house 
and they should also supply their dealers with better 
stoves and ranges than the catalogue houses could pos- 
sibly furnish and at as low prices as possible. We 
think the dealer should work to a cash basis as near 
as possible and with good goods and the advantage of 
having them so the buyer can see and examine them 
before buying and also the confidence which the dealer 
should inspire and command in his community and 
win out in the end.” 

“To us it appears that the most important matter in 
connection with trade conditions is the matter of cata- 
logue house sales and to us it appears that the manu- 
facturer should be found helping the dealer to fight 
catalogue house competition.” 

Local merchants in various lines should co-operate 
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to prevent catalogue houses from selling in their ter- 
ritory.” 

“It would be a good thing for retail dealers an 
the trade in general if the fellows who misrepresent 
their goods would be run out of the country.” 

“To us it appears that one of the most important 
matters in trade conditions to receive attention should 
be the matter of long dating. We think the terms to 
the trade should be held down to 60, or in the extreme, 
to go days.” 

“Our judgment is conditions existing warrant pres- 
ent prices being rigidly maintained. Should present 
crop prospects materialize, the coming season should 
prove a very busy one for all stove and range manu- 
facturers.” 

“We feel that the cheaper grade of steel ranges on 
the market are a mistake both of the manufacturer and 
customer.” 

“At present we think the scarcity of raw materials 
and the high prices of the same should receive special 
attention.” 

Answering a question relating to what trade condi- 
tions should receive special attention at the present 
time, one manufacturer replies, “Don’t know; except 
to stand pat on prices,” 

The following typewritten letter accompanies all 
catalogues sent out this season by a prominent steel 
range manufacturer: 

“We recently sent out cards withdrawing all prices. 
This did not come as a surprise to the trade in general, 
as our customers are at least partially informed as to 
market conditions. Almost everything entering into 
the construction of stoves and ranges, both cast iron 
and steel, has been gradually advancing for the last 
year. Very little attention is paid to these small ad- 
vances from time to time by anybody excepting those 
directly interested. The manufacturer, however, feels 
them as a whole at the end of the year. 

“Tt is impossible to put on these advances as they 
occur, 
increase our prices sufficiently to cover the total of all 
these advances. That would simply paralyze things. 
Everybody must be aware that these are facts. Conse- 
quently the manufacturer is the person who suffers 
most by, these conditions. Under the circumstances, 
we have thought the best plan would be to carefully 
go over our cost sheets to see which items have been 
mostly affected. On these we have made a small ad- 
vance to cover ourselves against direct loss. We wish 
you, as a friend, to understand that we are going to 
look out for your interests as well as our own. For 
this reason, we are advising you exactly what we think 
about this matter. We want you to feel that we are 
going to treat you right. We want you to have confi- 
_ dence in us, and we want to retain this confidence. 

We are not in business for one day. 

“For your convenience we enclose herewith a price 
list showing net prices on all the stoves and ranges 
we have to offer. We ask you to keep these prices 
strictly confidential. Now, in regard to the length of 
time these prices will remain in effect, we cannot say 
anything definite. There are several advances which 
we know will positively take place shortly, among 


That would not pay. Neither can we now © 
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them being an advance in freight rates on pig iron 
March 1st. Other advances, which at the present time 
,cannot be made public, are sure to follow. Taking 
‘everything into consideration, we are confident a hori- 
zontal advance of at least 5 per cent is sure to come 
‘before summer, probably earlier.” 
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THE RETAIL SITUATION. 





It is of keen guiding interest to retail merchants to 
know the attitude of manufacturers who produce the 
wares he handles, on matters that relate to his welfare, 
and also to know from other retailers situated alike 
with him and selling the same commodities, what their 
successes and reverses, complications, hopes and fears 
are as they relate to the industry that is common to all. 

We have instituted a very extended inquiry among 
representative retail hardware dealers in various sec- 
tions of the country and have in return replies from 
eighty-five per cent of the merchants addressed. 

A very large percentage of them indicate a prefer- 
ence for medium and high-grade steel ranges. Also 
a good proportion indicate a belief that steel ranges 
are superior to cast ranges as sellers. We learn that 
malleable ranges are favorably regarded in the trade 
but are not as readily salable as the average run of 
other steel ranges, and the evidence we have here at 
hand indicates that steel range peddlers are not worry- 
ing the retail trade to any extent at the present time. 

THE RETAILER'S POINT OF VIEW. 

Four of the questions included in our inquiry 
among retailers admit of numerical comparison. They 
are as follows: “Do you prefer the cheaper or high- 
priced ranges?” The replies run as follows: Best 
goods, 19 per cent; best to best medium, 51 per cent; 
medium, 20 per cent; cheap, 10 per cent. 

“Are steel ranges as. sellers superior to cast ranges?” 
Answers: Yes, 66 per cent; no, 29 per cent; uncer- 
tain, 5 per cent. 

“Do malleable ranges sell as easily as other steel 
ranges?” Answers, Yes, 66 per cent; No, 34 per cent. 

Quite a good proportion failed to answer this question 
at all. Presumably these did not understand it to be a class 
for class proposition, ; 

“Are steel range peddlers as much in -evidence as 
formerly?” In reply to this query a little over 95 per 
cent answer no; about 4 per cent yes, and about I 
per cent say they had trouble with them last year. 

To the question “How do catalogue houses affect 
the retail steel range trade?” the replies almost uni- 
versally agreed that some sales are lost to dealers on 
this account, and it also is made quite clear that the 
very low prices in connection with good pictures 
shown by catalogue houses has a seriously injurious 
influence upon the minds of prospective buyers. 

“What method in meeting this competition should 
be adopted by retailers?” To this question a large 
proportion of responses suggest keeping in stock one 
cheap range (a cheap catalogue house range if possi- 
ble), not to. sell, but to show to customers as a “hor- 
rible example” as it were, and for the purpose of 
demonstrating to them how the range is made, why 
it is cheap, and why it is sold cheap. Also to show 
it in comparison with well made ranges that are 
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higher in price. This clever proposition, whenever 
it fails to make a sale it at least educates, and it also 
affords the merchant an excellent opportunity to show 
off the talking points of his regular goods. A num- 
ber advise carrying a good strong line of ranges and 
being active and aggressive. A few who have tried 
it suggest putting ranges into weak customers houses 
on thirty days’ trial when necessary. Several who 
have tried this plan state that they have never been 
called upon to-take one of them out. 

Another goodly proportion of replies favor the 
good solid common sense plan of carrying good goods 
and educating buyers on the certain merit and value 
of quality. 

“How shall manufacturers aid in fighting catalogue 
house competition?” The bulk of replies to this ques- 
tion are to the effect that range manufacturers should 
refuse to furnish them goods. A few suggest that 
the manufacturer should share the expense of good 
local advertising. A few others suggest that manu- 
facturers should popularize their ranges by magazine 
advertising: And quite a number suggest that manu- 
facturers should make the lowest possible prices to 
regular retailers. 

“What improvement would you suggest in steel 
range constructions?” As this question was quite 
generally unanswered the inference is that the trade 
is quite well satisfied with the modern steel range 
as it is. Quite a few responses suggest heavier steel. 
A number suggest iron instead of steel for bodies. 
Quite a number ask for cast iron reservoir cases. Sev- 
eral suggest elevating the base and leaving clear space 
below, and in two or three instances larger ranges are 
asked for. 


“What are the common faults of steel ranges?” [he 
number of responses to this are few in comparison to 
the number of replies to other questions. Quite « 
number say the steel is too light, a number speak of 
the steel rusting out and destroying the life of the 
range. Others say bottoms too light. Inadequate 
flues. Fire boxes too deep. Seams and joints too 
loose. Reservoirs too small. Loose fitted tops. Burn 
ing out of flues and bottoms. Etc., etc. 

It is apparent that most:of these notations are sug 
gested as applying not to the steel range as a general 
proposition, but to certain ranges under observation. 

“What parts of steel ranges are most liable to be- 
come damaged?” Replies cover a number of parts, 
as follows: Bodies by rust, back and bottom flues, 
reservoir casing, oven doors, oven door latches and 
oven door springs. 
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LETTERS FROM MANUFACTURERS. 








An Illinois manufacturer writes: 
“The outlook for ranges for the ensuing year is very 
good and we have turned out more than ever before in any 
one year so'far and from the present indications we will in- 


crease our /output fully one-third. 


i 


“We find the hardware jobbers are handling a great 
‘hany steel ranges but do not believe as many as heretofore, 
* the cheap, flimsy ranges they have placed on the market 
ave not taken so well with the trade and the manufac- 


‘vrers have been obliged to put out ranges of similar con- 





‘ruction at about the same price. 
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“We think, as a rule, retailers do secure a sufficient mar- 
gin of profit on steel ranges. Some have very close competi- 
tion and are obliged to sell at very close prices. We see 
no reason why they should not get a good margin on steel 
ranges, as good as on any other class of goods. 

“The manufacturers can only assist the retailers in fight- 
ing steel range peddlers on lines they have already offered 
to do, as it is: largely up to the dealers to counteract the 
work of these peddlers, by taking a hand themselves and 
encouraging their customers and friends by showing them 
they can give them better value than these peddlers do. 

“The demand for malleable ranges has been increasing to 
a considerable extent. The difficulty has been in supplying 
the demand owing to the difficulty in securing the proper 
castings. 

“The sale on steel cooks is diminishing right along. 

“We do not know of any special trade conditions that 
should receive special attention more than the matter of the 
catalogue house trade, which seems to be troubling the trade 
in general. This matter has been discussed and has been 
no definite plan formed, as far as we know of, except what 
the hardware dealers’ convention, etc., have undertaken to 
accomplish in their own way.” 





Estate of P. D. Beckwith, Dowagiac, Mich., writes: 


“In our opinion steel range trade will double during the 
ensuing year. The impression seems to prevail among our 
traveling force that hardware jobbers are handling more 
steel ranges than heretofore. 

“As to whether retailers secure a sufficient margin of 
profit on steel ranges we think it depends largely upon the 
locality and the merchant. 

“The merchant who handles the cheapest ranges of 
course does not make a very large margin of profit, while the 
merchant who handles a gooJ range with a good reputation 
and puts his weight on it in the way of advertising and 
push generally gets more than his share of the trade and 
makes a fair margin. 

“Regarding assisting the retailer to fight the steel range 
peddlers, it is our idea that the retailer does not need any 
assistance from the manufacturer, for the reason that should 
the steel range peddler invade his territory and he is alive 
to his own interest-he will get out circulars and advertise in 
the papers and use every means that will prevent their mak- 
ing many sales. If he is a ‘dead one’ he will, of course, lie 
still and let them take the business. 

“Tt has come under our observation in several cases 
where the retailer made a strong effort to protect his own 
trade from the steel range peddler he succeeded in every in- 
stance in preventing them from marketing but very few 
ranges in his territory. 

“Our opinion is that the sale of the malleable range has 
ahout reached its zenith.” 


A prominent Ohio company writes: 


“The outlook for steel ranges is as good as for any 
other kind of stoves. They are holding their own and as 
crop conditions are exceptionally favorable, there should be 
large trade in steel ranges this fall. 

“We are not inclined to think that hardware jobbers are 
handling as many steel ranges as formerly. The larger deal- 
ers are buying direct and mail order competition interferes 
largely with the handling of steel ranges through jobbers. 

“We should say that retail dealers secure a sufficient 
margin of profit. 

“The only aid the manufacturers should give to retail 
dealers in fighting steel range peddlers is advice. We would 
not say that the dealer required any financial aid in fighting 
competitors who ask so much more for their goods than he 
does. What he wants to do is to advertise and in this the 
manufacturer, whose experience is more extensive than that 
of the dealer, can render him valuable assistance. 

“As we do not manufacture a malleable range we cannot 
say to what extent if any the demand for this construction 
is increasing. We do not find, however, that we lose much 
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business on account of the malleable range. We understand 
that in some of the western territory it has the preference. 

“We do not make steel cooks but are of the opinion that 
the sale of such stoves is decreasing.” 


A: New York state manufacturer writes: 


“We think the outlook for steel ranges is improving and 
that the hardware jobbers handle more of them than formerly. 
We believe the retailers secure a better margin of profit on 
steel ranges than they do on cast, because there are fewer 
manufacturers in this part of the country making steel ranges 
and consequently less competition and better prices. 

“We know of no demand whatever for malleable iron 
ranges. Certainly one never hears of them in the east. This 
will apply equally well to the proposition on steel cooks and 
as to whether the sales of them are increasing.” 


The Sheridan Stove Mfg. Co. of Ill., 


writes : 

“Our steel range department at present has a better out- 
look for the local trade all over the country than we have 
ever had but our jobbing trade has not been quite so strong 
but the local trade has doubled. We believe hardware men 
are handling more ranges than formerly. We beg to say we 
believe the retail dealers are securing sufficient margin on 
steel ranges. We presume all manufacturers have done as 
we have done, put a range in the hands of the dealer and be- 
lieve they can compete with any one either with mail order 
houses or steel range peddlers. We are not bothered any 
with the malleable range question as we do not make this 
class of goods and have never had any calls for same. We 
do not think the demand for these ranges is increasing. Steel 
cooks are not selling as fast as they formerly were with us. 
We ourselves are in favor of selling our goods on shorte1 
time than foundry men usually do, 60 days’ time instead. of 
go to 120 days.” 


Quincy, 


An Ohio manufacturing company writes: 


“The outlook for sale of steel ranges for the ensuing 
year seems very bright. While there were many goods car-- 
ried over from last year by merchants, yet some were sold 
during the past spring, and as merchants did not buy their 
usual spring stocks, yet the stocks on hand are more or less 
depleted, and the light buying of the general public last winter 
seems to emphasize the fact that buyers will be plentiful this 
season. 

“In our opinior§’ more jobbers are handling steel ranges 
and hence more steel ranges are being handled in this way 
If it was not that the jobber was ever and eternally com- 
pelling the manufacturer to make him something ‘cheap’ and 
if they would go into a good factory and take the goods as 
the average manufacturer wants to put them out, viz., good, 
honest goods, the jobbing business would be increased. Deal- 
ers in general like the jobber on account of being able to 
get goods when wanted. Many more dislike jobbing goods 
because they do not get the quality. 

“The margin of profit lies wholly with the dealer. If 
he is careful in buying. purchasing only such goods as appeal 
to the eye and that he knows will stand usage for which 
they are intended. We call to mind a dealer who purchased 
a range from us last season, paying between $32 and $33 and 
selling it for $48. In this case we think the dealer secured 
sufficient margin. Yet, he was not treating the customer un- 
fairly, for our guarantee goes with the range whether he 
receives $35 or $50. Why should he not receive the benefit? 

“The principal matter in trade conditions to which we 
would call attention at the present time, is that of long dat- 
ing and consignment. The average dealer thinks he is get- 
ting a ‘snap’ when he receives a bunch of ranges and need 
not pay for them until sold. 

“Mr. Dealer, did you ever stop’ to think that the interest 
for one or two years is figured into the cost of those ranges? 
Did you ever think that some person else is using your good 
and valuable floor space for storage purposes? 
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“Did you ever think that you are paying taxes on goo; 
that are not your own? 

“Did you ever think that you were carrying insurance {:; 
some person else? 

“Oh, Mr. Dealer, wake up! Get your money on t! 
counter for the goods you purchase as well as the goods you 
sell and catalogue competition wiil have no horrors for yo. 


An Illinois company writes: 

“It seems to us that the outlook for steel ranges for thc 
ensuing year is better than for any year in the past. Hard 
ware jobbers are handling more ranges than formerly. 

“In our opinion retail dealers do not secure a sufficient 
margin of profit on any stoves handled. There is very little 
help that manufacturers can give retail dealers in fighting 
steel range peddlers. Such help can only be in the way 
of suggestions as to the various means to be employed and 
these naturally suggest themselves to every live retailer's 
mind. 

“In our opinion the demand for malleable ranges is not 
increasing and it is only hard forcing which keeps it where 
it is. 

“We do not know whether the sale of steel cook stoves 
is increasing or not. They do not cut a very large figure in 
the total sales. 

“It would seem as though this should be a year of large 
sales and we believe it will prove so.” 


An Ohio company writes: 

“There has been a falling off in the steel range trade 
with us, while our sales on cast ranges are constantly in- 
creasing, and from what we can learn others have the same 
experience. We do not sell through jobbers, and therefore 
are unable to state if their trade has increased or not. As 
to retailer’s margin or profit on ranges, will state much de- 
pends on the dealer and locality; in. some localities they 
make a good profit, while at other points they are sold on 
an extremely low margin. We do not make a malleable 
range. As to how trade conditions in our opinion should 
receive special attention at this time, will state that if the 
manufacturer would pay more attention to keeping -the stee! 
range up in quality instead of seeing how cheaply and poorly 
they could make them, we might have something to hope for 
in the steel ranges, but making them as some do, and at the 
price they are held, they are driving them out of the market 
as fast as they can. Our sales on steel cooks has increased 
over 100 per cent over any previous year.” 


The Lattimer-Williams Mf’g. Co., Columbus, Ohio, 
writes: 

“We regard the outlook for steel ranges for the ensuing 
year as unusually good and we believe that hardware jobbers 
are handling more steel ranges than formerly. The retailer 
profit on steel ranges should be liberal. On very cheap ranges 
we believe it is impossible to obtain a reasonable profit. 

“The demand for malleable ranges does not seem to be 
increasing, but in territory where steel cooks have been 
adapted there seems to be a steady demand for them. 1h: 
trade condition which should receive special attention-at this 
time is undoubtedly the catalogue competition. 

“The manufacturer should lend every assistance to thi 
dealer and the dealer, on the other hand, should be more ag 
gressive and co-operate with the manufacturer who is willing 
to assist the dealer in his fight against catalogue houses.” 


A Michigan company writes: 

“The outlook for the sale of steel ranges for the ensu! 
year is favorable to a small increase in sales. 

“We believe that hardware jobbers are handling in 
main only inferior, light ranges. 

“Retailers selling good grades of steel ranges make g: 
margins. Those selling cheap ranges do not. 

“Apparently no aid is needed by retailers to fight st 
range peddlers. This competition is played out to s 
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extent. Purchasers have been brought to see that this is a 
poor way to bay a range. 

“We do not make malleable ranges, but we do not see 
that they cut in on steel ranges any more than they have 
during the past :ew years. 

“Trade conditions are reasonably satisfactory, The only 
thing we could suggest would be an effort to show buyers 
why stoves and ranges must of necessity be higher priced 
when all materials and labor cost more. The average buyer 
will believe this of almost any other commodity but is slow 
to believe it of stoves.” 





Bergstrom Bres, Stove Co., Neenah, Wis., write: 

“What is the outlook for steel ranges for the ensuing 
year? The volume of trade up to the present time is fully 
equal to last year, and we can see no reason why it should 
not continue to increase throughout the year. 

“Are hardware jobbers handling more steel ranges than 
formerly? We do not think they are, and cannot see why 
dealers should buy through hardware jobbers except under 
certain conditions, which do not prevail, except in few in- 
stances and in remote sections. The advantages to the dealer 
of getting stoves and ranges direct from the manufacturer 
is so obvious that no argument seems necessary. 

“Do dealers secure sufficient margin of profit on steel 
ranges? Our observation and best information is that where 
the dealer ‘pushes’ a good medium-priced, well-made, well- 
finished and up-to-date steel range, they can and do get a 
satisfactory margin of profit. This, however, does not hold 
good where cheap, low-priced ranges are given too much 
prominence by the dealer and competition met only on price, 
while quality and merit are considered only of secondary im- 
portance, 

“What aid, if any, should manufacturers give the re- 
tailers in fighting steel range peddlers? We cannot suggest 
anything the manufacturers can do. These peddlers are not 
as much in evidence as formerly. When steel range peddlers 


how up in the community we think dealers should adopt 


their methods to the extent of thoroughly canvassing the 
farmer trade in their vicinity by personal solicitation, and at 
the same time impress the advantages of buying at home 
Prompt and aggressive action along this line has in many 
instances driven out the range peddlers. 

“Is the demand for malleable ranges increasing, and to 
what extent?. In. some sections, yes, and usually at a loss 
in per cent of profit to the dealer. We think the gray iron 
steel range is the range of the future, but its greatest men- 
ace is the large quantity of cheap, inferior ranges which is 
put on the market. 

“Are the sales of steel cooks increasing? Yes. 

“What trade conditions should receive special attention 
at the present time? From both the dealers and manufac- 
turers’ standpoint, the catalogue house trade is the most 
serious menace, and they should work hand in hand to hold 
the retail] trade of the country to the retail dealers. Stove 
manufacturers selling retail dealers should not sell catalogue 
houses, and they should also supply the dealer with better 
stoves and ranges than the catalogue houses can possibly 
furnish and at as low prices as possible. We think the dealer 
should work to a cash basis as near as possible, and with 
good goods and the advantage of having them so the buyer 
can see and’ examine them before buying, and also the con- 
fidence which the dealer should inspire and command in his 
community, will win out in the end and this trade greatly 
lessened.” 





An Illinois company writes: 


“We believe that the outlook for a fair steel range busi- 
ness for the ensuing year is good, as the crop prospects are 
very promising, 

“We are not selling to jobbers, consequently do not 
know to what extent they are buying. 

“Retailers should make+a reasonable profit, and talk 
better quality of goods. 

“In answer to question No. 4, the peddler question has 
been talked of in the papers a good many times. We believe 
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the dealers are all in position, if they are up to date, to 
handle this question satisfactorily. 

“We do not know about malleable ranges, as we do not 
handle or sell them. 

“We believe that the sale on steel cooks is decreasing.” 


E. Bement & Sons, Lansing, Mich., write: 


“Our steel range business for the present year, even 
under some disadvantageous circumstances and with a small- 
er sales force than heretofore, has been the best we have en- 
joyed for four years past, and our records show one of the 
most gratifying features of this increase to be the fact that 
over 75 per cent of our business has been on our very best 
range. In other words, the trade on our highest priced 
range has increased and on the lower grades has diminished. 
We believe the outlook for the ensuing year is good, although 
the dealers seem to be very well stocked. 

“We do not believe that hardware jobbers are handling 
any more ranges than previously, and it is our experience 
that they, like the catalogue houses, as a general rule, handle 
the cheaper class of ranges only. Their salesmen, as a rule, 
are not educated in the stove business, and naturally will sell! 
only such a class of goods as can be disposed of by the price 
only. 

“The matter of profit secured by the dealer varies very 
largely with the locality, and, naturally, with the competition. 
As a rule, the country merchants make about $19.00 on a 
high-grade steel range, which is a fair profit, but a great 
many dealers, upon receipt of a good-sized shipment, seem 
to feel that it is necessary to cut the price in order to avoid 
the possibility of carrying over any of the goods. By so 
doing they establish a price that it is hard to werk away 
from. 

“Relative to the steel range peddler, it is our experience 
that he usually gets a long price, and we believe the manu- 
facturer and dealer can best fight him by keeping their wares 
before the public in every vicinity, and both can best ac- 
complish this by a series of letters, used in connection with 
judicious advertising in the proper local medium. 

“We do not believe that the demand for malleable ranges 
is increasing, unless, perhaps, in the far west. 

“Tt is not our experience that the sale of steel cooks is 
increasing. We believe it is decreasing rapidly.” 

The Home Stove Company of Indianapolis, writes: 

“The outlook for steel ranges this year is fair. We do 
not sell the jobbers. Dealers get a fair profit out of steel 
ranges. The demand for malleable steel ranges is decreas 
ing in our experience.” 


A Missouri company writes: 

“The outlook for steel ranges for next year is not so 
bright, because most stove dealers complain that not many 
stoves of any kind were sold during the last winter and 
spring. 

“We do not believe that hardware jobbers should handle 
steel ranges, because ranges are like stoves, an article by 
themselves, and should be sold only by stove dealers and 
stove jobbers. 

“There being so many square things on the market called 
steel ranges that many retailers think they must name a low 
price on what is really a range, not only something that 
looks like a range within a distance of twenty-five feet, and 
their profit is often as little as 10 per cent. In other words, 
just about a day’s wages for thé time they have to look 
after the sale, consequently they get no profit. 

“Our agents receive aid from us fighting peddlers if they 
will do a little advertising in good newspapers, and distrib- 
ute among good friends a pamphlet like we herewith en- 
close. 

“The demand for malleable ranges is decreasing 

“The demand for steel cooks is decreasing. 

“Tt would be a good thing for every dealer and the trade 
in general if such fellows who misrepresent their goods 
would be run out of this country.” 
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An Ohio company writes: 

“We do not expect our steel range business to be as 
good this year as last. 

“We do not sell to hardware jobbers, so that we do not 
know whether they are handling more ranges than formerly 
or not, 

“We are of the opinion that retail dealers as a rule are 
securing a sufficient margin of profit on the ranges they sell. 

“We do not manufacture malleable iron ranges and do 
not know that the demand for this style range is increasing 

“We do not manufacture steel cook stoves.” 


G. H. Grimm of Rutland, Vt., writes: 


“I beg to say that I am merely working out of the steel 
range business. I have the very best opinion in regard to 
steel ranges and would not use a cast iron range under any 
consideration, and as to what manufacturers had ought to do 
in regard to fighting the steel range peddlers, I do not see 
where the manufacturers can be of any assistance—it is the 
retail dealer who ought to take that matter in hand. I know 
of nothing that will stop the peddlers selling the ranges un- 
less a local dealer will make a canvass of the territory in 
which he resides and approach the prospective customer 
direct. 

“So far as I am personally concerned in regard to the 
satisfactory working and durability of the steel range, I much 
prefer it to any cast iron range that I have ever seen.” 


The Faultless Mfg. Co. of St. Charles, Ills., writes : 


“The outlook is good for steel range business this year. 

“Hardware jobbers’ range business is increasing. 

“We don’t think retailers secure sufficient margin on steel 
ranges, 

“We believe that the most effective answer to the steel 
range peddler is for the dealer to become a peddler himself 
and to have a circulating sample room on a delivery wagon, 


making canvass of his natural territory. 
“The demand for malleable ranges seems to be increasing, 


possibly at the rate of from 10 to 15 per cent annually. This, 
of course, has been checked of late by the inability to secure 
malléable stove plate in sufficient quantity. 


“Local merchants in various lines should co-operate to 

prevent catalogue houses selling in their territory.” 
From a leading Missouri manufacturer : 

“The steel range outlook for the ensuing year to us ap- 
pears good. 

“We do not think hardware jobbers are handling steel 
ranges to a greater extent than last year. It is our opinion 
that retail dealers secure a sufficient margin of profit on the 
better grades of steel ranges. 

“The manufacturers cannot, in our opinion, give the re- 
tailers any more assistance than they have in the direction 
of combating the range peddlers. The retailers can help 
themselves by an energetic canvass for the business. 

“We do not believe that the demand for malleable ranges 
is increasing, but think that it is more divided than it was, 
for the reason that more manufacturers are engaged in mak- 
ing them, and it is our opinion that those who are making 
malleable ranges exclusively are selling less and that such 
trade’as they have lost has gone to manufacturers who have 
added malleable ranges to their line. 

“We do not believe that the sale of steel cooks is in- 
creasing.” 


A southern Illinois manufacturer writes: 

“The outlook is good for the year’s business in steel 
ranges. 

“We do not think retailers secure a sufficient margin of 
profit on steel ranges. 

“Manufacturers should assist dealers in fighting steel 
range peddlers by furnishing the dealer with a good supply 
of attractive advertising matter and have him distribute it ad- 
vantageously. 

“We do not make a malleable range and rarely have in- 
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quiry for them, therefore we do not think the demand is in- 
creasing. 

“The demand for steel cooks is increasing only on cheap- 
er grades of steel cooks. . 

“We believe in helping the dealer fight catalogue house 
competition.” 


A prominent Indiana range concern writes: 


“We think the steel range outlook good for the ensuing 
year. Apparently hardware jobbers are placing more steel 
ranges than formerly. 

“The retailer’s margin of profit depends largely upon 
the dealer; some obtain handsome margins, while others sel! 
steel ranges as well as other goods very low. 

“We believe every manufacturer is ready and willing to 
do what he can to aid the retailer in fighting the peddler, 
but on account of different conditions prevailing in different 
localities it is almost impossible to suggest a line of action 
that will apply in a general way. 

“If the demand for malleable ranges is increasing the 
ratio is small. 

“Our judgment is conditions existing warrant present 
prices being rigidly maintained. Should present crop pros- 
pects materialize the coming season should prove a busy sea- 
son for all,” 


A QOhio manufacturer writes: 


“The outlook is very encouraging and we think the trade 
is leaning towards a first-class steel range. We do not have 
any jobbing trade. 

“So far as we know, retailers are securing for our goods 
a fair profit, 

“One of the things that manufacturers strive for in their 
respective states is to see that the state laws provide for a 
high license to cover the peddling business, and then assist 
the retailer in seeing to it that the peddlers pay the license. 

“We do not notice any increase in the steel cook trade.” 
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LETTERS FROM RETAIL MERCHANTS. 


From a Detroit merchant: 


THe AmericAN Artisan, Chicago, Ill. : 

We prefer to sell the better ranges to the cheaper, and 
steel ranges rather than cast ranges. We would think that 
the steel ranges would be the ones preferred by the dealers 
on account of the little breakage to them. We find little 
competition through the peddlers and catalogue houses. The 
peddlers generally get more than the average hardware man, 
because they usually sell on very long time. As far as the 
catalogue houses are concerned, let the merchant demand 
cash from customers who want to trade with these houses, 
by explaining to customers the advantage of trading with 
them instead of sending their money out and that better sat- 
isfaction is givén to the purchaser, for if anybody sells 
cheaper the goods certainly must be inferior. This problem 
is one that has been taken up by those who have been injured 
by that kind of competition. 

Yours very truly, 
Henry C. Weser & Co. 


A Berlin, Wis., merchant writes: 


Tue AMERICAN ARTISAN, 69 Dearborn St., Chicago, IIl.: 

Gents—Replying to yours of July 5 regarding material for 
your steel range edition and replying to the inquiries therein 
contained would advise as follows: 

We very much prefer to sell the higher priced ranges, 
owing to the better satisfaction which they are sure to give 
as to durability and service in the long run. 

We consider that steel ranges are far superior to cast 
ranges from every point of view and the fact that the manu- 
facturers are replacing cast ranges with steel ranges is a 
positive verification of our opinion among that class of trade 
who are after a good article. The malleable range sells 
better than the cast range. We have seen nothing of stee! 
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range peddlers for so long a time that we hardly know how 
they look. 

The effect that catalogue houses have on the range busi- 
ness would advise that occasionally a steel range is shipped 
into our community and it is nearly always a walking adv. 
of the extravagance of buying a cheap article. This is all that 
we have to say upon the question brought up. 

Very truly, 
C. A. Pecx How. Co. 





An Indiana merchant writes: 


Tue AMERICAN ArtiIsAN, Chicago, IIL: 

Gentlemen—We find that it is necessary to carry ranges 
of cheap and better qualities; the best ranges of course are 
most satisfactory to customers, although we find some people 
who have a fixed amount in their minds above which they 
will not go for a range. We do not sell any cast-iron ranges 
whatever in our territory any more. Malleable ranges seem 
to be more easily sold in the high class goods than ranges 
with steel bodies and cast frames. We believe that the cata- 
logue houses and the Kalamazoo people have educated cus- 
tomers to buying low priced ranges in may instances; we en- 
deavor to meet this competition by carrying a slightly better 
range to sell at the price at which they advertise goods. We 
have no criticisms to make in regard to quality of steel ranges, 
as we believe that all ranges are good in proportion to the 
prices at which they are sold. We have no troitble whatever 
with any ranges working well, unless on account of poor 
flues or some other local condition. 





From Ozark, Arkansas: 


[nue AMERICAN ARTISAN: 

Gentiemen—We claim fair steel ranges is the rule in this 
section. As I see it, steel ranges are superior to cast ranges 
in looks, but not in durability. In this section there are 
more regular steel ranges sold than there are of thé mal- 
leable. I don’t think steel rarge peddlers have the same hold 
on the people as they had in former years. We hear the 
catalogue houses quoted quite frequently here. As to meet- 
ing the competition would suggest getting the same goods 
and meeting their prices. Manufacturers should act against 
the catalogue houses, by helping to make the competitive 
prices. I find one of the common faults in steel ranges to 
be in too open joints and seams. Not in all of them, but in 
so many that it indicates either poor methods or a lack of 
care. The weakest point in ranges is of course the fire box, 
which gives out from fire while other parts are practically 
uninjured. 

I am yours very truly, 
J. F. Maxey. 
From Hicksville, N. Y.: 

THe AMERICAN ARTISAN: 

Gentlemen—For my part I prefer the medium priced 
steel range; something to suit the pocketbook of the ma- 
jority of the “well-to-do middle class,” who have their own 
homes and who want something more attractive even though 
it is a little higher priced than an all cast range. In my judg- 
ment steel ranges have many advantages over cast ranges. 
Malleable ranges sell quite as well as other steel ranges of 
their classes. 

The catalogue house affects the retail stove and range 
business just about the same as retail grocer and dry goods 
stores, or retail furniture store. It seems to me that all 
these retailers are gradually working into the general mer- 
chandise business, handling a little of everything besides a 
few stoves and ranges, so between these and the range ped- 
dler the proprietor of the tinshop who keeps a fair assort- 
ment of stoves and ranges has no easy time of it. 

. As for the range peddler, wherever he turns up make 
him pay a good stiff license (as all merchants are tax pay- 
ers), then next, the different merchants could come together, 
‘alk it over and delegate the best salesman they have, or go 
‘o the nearest city and hire the best possible one for a stated 
‘me and follow up the peddler with a range of their equal. 
‘' stands to reason that the peddler won’t give many away, 
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and where a number of merchants club together the cost to 
each can’t be so very much, and if it should hurt a little 
temporarily, let them forget the week’s vacation to Atlantic 
City, Minnehaha Falls or that fishing trip to Buzzards Bay, 
they would probably come out all right. 

The manufacturer should offer more favorable terms to 
the retailer, where the catalogue house competition is sharp, 
and accept the notes of the well-to-do farmer that the range 
peddlers generally accept. When the crop is made the money 
is most always there. 

As to improvements in steel range construction, I would 
suggest a get-at-able fire box and oven, not a single unneces- 
sary bolt or nut, and where bolt and nut must be used have 
the same where a good hold can be gotten with a six-inch 
wrench, this gives the man a chance of doing a quick repair 
job if it ever burns or wears out. I don’t see the impos- 
sibility of arranging things so that the whole fire box would 
be drawn out, either front, side or top, in such a way that 
it isn’t necessary to hammer and cut and chisle and scatter 
a lot of dust and ashes in a tidy kitchen. The same with the 
oven, it’s a simple matter for a few turn buttons to be ad- 
justed which when turned allow the whole oven to slide out 
easily. 

Common faults of steel ranges are defective construc- 
tion of fire box and oven, by some The smoke pipe collar 
should be at the back, entirely out of the way, to have a 
clear top, by one an asbestcs lined affair, either the metal 
was defective, or some foreign substance was in the asbestos 
material; anyway in a short time the plate was perforated 
with rust holes and actually it seemed as if the black enamel 
held the rust together in places. I hardly think the range 
was in use six months, as ornamental gold and red stripes 
were visible on greater part of the range. 

The parts of steel ranges most unreliable are the fire box 
and oven. Ovens could be made of better material. Fire 
boxes to suit fuels of different parts of the country. This 
may be something the anxious-to-sell agent don’t see into. 

Yours truly, 
Wa. Quaritius. 


From Williamsburg, Ohio: 


THe AMERICAN ARTISAN: 

Gentlemen—I prefer for my trade the medium priced 
steel range to the cheap or the high priced one. I am not 
ready to admit that steel ranges are superior to cast ranges 
and I don’t think malleable ranges sell as easily as other 
steel ranges. We are not troubled here with steel range 
peddlers much now. Catalogue houses affect retail range 
dealers in this way, the catalogue people offer very low 
prices and the retailer’s customers want him to make the 
same prices. I find it a good plan in meeting the competi- 
tion of catalogue houses to put in ranges on thirty days’ trial. 
I have done it successfully and never took one back. 

Manufacturers may aid in fighting catalogue houses by 
selling us ranges as cheap as they can. I think manufac- 
turers get more than their ranges are worth. I would suggest 
this improvement in steel ranges. Put cast-iron around the 
reservoirs. A common fault with steel ranges is that the 
steel rusts out easily. Oven doors and cheap reservoirs are 
the parts of steel ranges most easily damaged. 

Very truly, etc., 
Joun C. Funr. 


From Morenci, Mich.: 


Tue American ArtTIsSAN, Chicago, III: 

Gentlemen—It is much to the advantage of the retailer 
to sell the best steel ranges, as he must look to his future 
reputation as well as to present sales. Steel ranges are su- 
perior to cast. ranges in several ways. They are much easier 
to keep clean, do not leak dust and ashes into the oven and 
not liable to crack from overheating. As to whether mal- 
leable ranges sell as easily as others, it depends upon how 
the dealer presents the case to the consumer. I don’t think 
peddlers sell many ranges now. Farmers are not so easily 
fooled as formerly; more daily papers in farmers’ homes 
now, Owing to the rural free delivery. 
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Catalogue house ranges are bought. only by the cheaper 
class of people around here. To meet the competition sell 
only the best goods and see that users are well drilled in 
the use of them. Manufacturers will aid in fighting the cata- 
logue houses by making only the best goods and not making 
any cheap ones for catalogue houses, as every cheap one sold 
takes the place of a good one. An improvement would be 
some arrangement to keep the base up clear of the floor, so 
that in cleaning the floor the water could be dried up. In 
running under the ranges as now made it rusts the range, 
rots the floor and smells badly. Oven door latches and oven 
door springs are the parts most likely to get out of order. 

Respectfully, etc., 
C. W. Van Dusen. 


A prosperous Oregon merchant writes: 

“T have no particular preference in classes of steel ranges. 
I carry some of all grades except cheap ones that are too 
poor, cheap and flimsy for me to recommend, for I make it 
a practice to sell nothing that will not fully bear out and 
fulfill all and every claim I make for it. I have a certain 
patronage that can afford to buy the very best and highest 
priced steel ranges and I carry a line in that class that meets 
their requirements. I have some trade that want steel ranges 
but don’t want to put much money into them. I have for 
these people a make of range that although not having much 
millinery or nickel about it and is quite a modest affair in 
looks, is a thoroughly good, well made, substantial and re- 
liable and durable steel range in all respects. It does not 
run to large sizes but for its run of price is a “crackerjack,” 
and every purchaser gets my guarantee with it up to certain 
limitations. My best range trade runs along the lines of 
what is considered by the range trade a medium priced range. 
It has a steady run, gives perfect satisfacfion, is as handsome 
as any one could ever require and as a worker, a wearer, a 
laster and a looker is quite up to every reasonable require- 
ment. I have many customers looking for the best they 
can find and also many looking for the cheapest range they 
can find who readily change their intentions and buy my 
medium range when I present its merits to them. I think 
the real merchant in this line can readily adapt his range 
stock to the actual requirements of the people in his locality. 
Of course he must study the people and mix with them and 
learn to understand them, and in accomplishing this for 
himself they also learn to understand him, and if his: word 
and reputation are good they beliéve in him and depend on 
him. I never deceive any one about an article I seek to sell 
him and I never lose a customer to a competitor, and I get 
the best prices of any one in this region, but get the range 
business. 

“Steel ranges are superior to cast ones in some respects, 
in others they are inferior. They.are the popular thing now 
and no matter how the actual merits compare the tide of 
popularity sets the pace of course for the retail merchant. 
I carry a good line of malleable ranges and as a matter of 
course when all other conditions are equal the advantages 
of the malleable as I present them commonly win favor for 
them. The malleables I carry are of course among my high 
class ranges and I must confess I find them ready sellers in 
that class. 

We never hear of range peddlers around here any more. 
We once had our troubles with them several years ago, but 
at that time we gave little if any attention to steel ranges. 
Some of the farmers got in on the peddlers’ ranges and were 
‘soaked’ of course unmercifully in price, quality, trouble, 
peace of mind and about everything else. We didn’t have to 
do much advertising to offset the peddlers, for when these 
victimized farmers began to ‘holler’ everybody in. this- sec- 
tion of. the state -heard it and all the bulldogs were turned 
loose in the front yards to welcome the range peddler if he 
came. He didn’t ‘came,’ and to this day, so far as the steel 
range peddler is concerned, the atmosphere has remained 
clear. Nothing but the ‘square deal,’ as ‘Teddy’ designates it, 
is necessary in meeting any kind of retail competition. The 
merchant must make himself known as a ‘square dealer,’ 
his.goods, his word and his methods of business must be 
above reproach; he must not misrepresent anything, and 
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moreover he must not be tempted into robbing any one ‘o 
the extent of one penny in the price he charges them. A big 
business on a fair margin makes a heap more money than 
no business as an extortionist. In competition, quality and 
confidence count for a whole lot, and they build trade that 
stays. Cheap, worthless ranges, as everything else cheap, 
drive away customers. When a competitor of mine sells a 
cheap ‘bum’ range or any other article to a townsman of 
mine I begin to fix up a ledger page for that townsman, for 
it is a cinch I will soon get him and hold him. Against hon- 
est, fair competition I always get my share of business 
Against cheap, reckless, misrepresenting-competition I usu- 
ally eventually get all of it. 

“Catalogue houses do occasionally get some trade away 
from me, but not a great deal, and as to steel ranges, I have 
made it a business to personally examine the ranges sold 
by most catalogue houses and I know all about them. | 
have a couple of samples of them in my store and whenever 
{ can get hold of a prospective catalogue house customer on 
the steel range proposition I never fail to sell them. I take 
pains to show my mail order ranges to everybody I can 
whether interested or not, and my talk and their talk breeds 
lots of education. And also this, severeal mail order ranges 
have gotten into my field with a thirty-day trial attached. 
I have disposed_of and displaced all but one of them, and 
that one is doing me more good than harm I can assure you 
I have no doubt that the mail order houses sell a great many 
steel ranges that take away sales by regular retail hardware 
and stove dealers, and I am quite sure many of such sales 
by the M. O. houses could have been prevented if dealers in 
whose territory they fell had known in advance all about 
the ranges thus bought and had made this knowledge public 
generally and specifically among the people of his com- 
munity. 

“I think the best aid manufacturers could give retail 
steel range dealers in fighting mail order house competition 
would*be for the manufacturers to learn exactly the nature 
and characteristics of every “steel range offered by every 
mail order house. Put this information into printed form 
and furnish every retail dealer with a copy of it. Let it give 
actual size, weight, rivets to the inch, quality and gauge of 
all sheet material and tell the grate, flue, lining, mounting, 
fitting, furnishing, peculiarities and if possible tell just who 
makes each range indicated and have a cut accompany each 
description and indicate the price the M. O. house offers it 
at. In making this investigation every range should be 
gone over with a fine-tooth comb in the search for defects 
In addition, manufacturers who expect to sell the retailers 
should of course refuse to sell anything to mail order houses 

“I will make one answer cover all of your last three 
questions. The fire box is of course the weak point in every 
range or cook stove, the oblong shape is wrong for good 
combustion and for an even temperature that will make al! 
parts of it burn evenly. The oval boxes have helped some, 
but the fire box is not yet perfect in steel ranges and I think 
they are as a rule much too deep. If they were half as deep 
they would make better fires and consume less fuel in the 
hard coal patterns. The oven door fittings fail in the springs 
and latches and the oven bottoms buckle. I think a thin cast 
oven bottom would be desirable. A sheet reservoir casing 
is a dead failure, the water will boil over or get poured into 
or dripped into the casing outside the tank and qwill rust out 
and destroy the casing, and as the casing is a fixed part of 
the range it is ‘all off’ with the whole range. That’s th: 
trouble with the fire section of all coal cook stoves and 
ranges. The fire section is nearly always a total wre 
while the remainder of the structure is as good as new. 
is the weak point and of course nothing is stronger than t 
weakest part. Finally, there is a weak point in the roll t 
high warming closet of steel ranges. It is this, just ab 
half (the front half) of the ceiling to this closet is co! 
pletely covered by ,the roll when open and cannot be reach: 
when the closet is open and of course cannot be reache 
when the closet is closed, hence it can never be cleaned. Mo: 
ture, dust and corrosion naturally accumulate there and t 
jar of closing the roll front detaches particles of it and ¢ 
posits them upon the contents of the closet.” 
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Some of the Season’s Steel Ranges 


THE AERFLAME. 


The accompanying illustration is of the fire box sec- 
tion of the Aerflame steel range made by the Faultless 
Mfg. Co. of St. 
Charles, fll. It 
is a hot blast 
box with 
streams of air 
pouring in upon 
the front sur- 
face of the fire 
to perfect the 
combustion and 
increase the heat by consumption of all the heating 
elements of the fuel. The range is built in Wells- 
ville polished steel with asbestos protection; is close 
riveted, braced, and in all ways carefullly constructed. 
The oven is thirteen inches high and twenty inches 
deep, is built of 16 gauge patent leveled steel and is 
stayed by heavy cast bracing. 

The fire box is a good roomy one, with mqdern draw 
out duplex grate for coal, and an extra wood grate to 
rest over the duplex for wood, which shallows the fire 
box and perfects it for the wood fuel. 

The Aerflame is a dressy, handsome range. It runs 
to excellent general lines, and is roomy, convenient and 
embodies the best features of modern steel range con- 
struction, among which are cast enameled flush top 
reservoir, coil on cast water back, pouch feed, broiler 
with cast end register section, sheet flues, cast back 
flue, roll down closet, poised oven door, large ash pit 
and large clean-out. 

The ornamental -features are good. The black iron 
detail is fine, as is also the pattern detail of the cast 


nickeled parts. Nickel decoration is shown in the 
pouch feed door, grate door, ash pit door, oven door 
panel and framing, main top front edge, smoke flue 
panel, tea shelves, high closet standard and high closet 
framing and panel. 


MONARCH MALLEABLE RANGE. 





The Aerflame. 





The building of Monarch Malleable Ranges by The 
Malleable Iron Range Co. of Beaver Dam, Wiscon- 
sin, is attended 
with much care, 
and the work as 
presented in the 
finished ranges and 
the special -features 
that go to make 
them distinctive 
are such as will 
naturally attract 
attention. Mon- 
arch malleables are 
built in four sizes 
of heavy dark blue 
polished steel. The 
fronts and ends are 
formed up of a single sheet without front corner 
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Monarch Malleable. 


seams. The ovens are large and rectangular, with 
heavy, smooth bottoms and are securely braced in to 
preserve their even surfaces. The ranges are in 
sheet flue construction, with perfect control damper 
arrangements and the reservoir arrangements pro- 
vide for flush top encased or portable granite reser- 
voirs on brackets, both forms including tin lined cop- 
per tanks. The malleable tops with heavy anchor 
plates and covers are close fitted and all are top ground 
and polished. 

Fire boxes are given much care. A special form of 
duplex grate provides for burning hard coal, soft coal, 
wood or lignite and a half turn of the grate makes 
the proper adaptation. A large end pouch feed goes 
with some patterns and front pouch feed with others 
and water fronts and other fixtures are provided 
adaptable to either feed. Linings are heavy and ven- 
tilated and a cast fire box extension is provided for 
wcod burning. Other features of the ranges are oven 
door thermometers, duplex draft dampers, poised oven 
door, pin.extension water fronts, etc. 

The Monarch Malleable ranges run to good lines; 
they are capacious and shapely; are well made 
throughout; are very tastefully nickel dressed in all 
sections and the greatly increased strength and en- 
durance given them in the malleable fittings is worthy 
of consideration. 

Made in four distinct sizes and in all the usual steel 
range combinations. 


JEWEL STEEL RANGE. 


The Jewel steel range is offered by the George M. 
Clark & Co. division of the American Stove Co., at 
Chicago, IIl. 

The Jewel is in polished steel body finish. The 
structure is built triple thick; the middle course being 
heavy asbestos 
board; the inter- 
lining running as 
thick as 34-inch in 
some fire attacked 
sections. The wall 
sections unite in 
square polished 
steel corner . posts 
into which they in- 
terlock, forming a 
rigid durable 
structure. The 
oven is formed up 
out of a single 





The Jewel. 


sheet of heavy steel, double seamed and flanged in the 
middle of the bottom. 

Two reservoir arrangements are to be had with the 
Jewel. For left end an encased cast enameled flush 
topped bracketed flue arrangement is provided, and 
for right end use an exceptionally good bracketed cop- 
per flue reservoir is used. The fire box is designed to 
take. care of the sheet flue capacity of the range. It 
has sectional ventilated linings, removable duplex: or 
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register grate, pouch feed, broiler, left end cast fire 
register, and cast water front. 

The Jewel is a finely proportioned and very substan- 
tial appearing range. Its top is roomy and well ar- 
ranged and the anchor plate centers and covers are 
heavy and carefully fitted. The nickel ornamentation 
which is found in the pouch feed-door, oven door, clean 
out cover, tea shelves and standards and trimmings of 
the high shelf and high closet is well: designed and 
nicely distributed. The Jewel is made in all the usual 
steel range combinations. 


CHAMPION AND CHAMPION-MARQUART RANGE 


The illustration herewith shows the patented con- 
struction of the Champion and Champion-Marquart 
steel ranges, offered by the Champion Steel Range 
Co., of Cleveland, Ohio. 

In this construction, as shown, two flues are pro- 
vided beneath the oven. The upper one is the regular 
base oven flue, the arrangement being that the heat 
product from the fire encircle the oven front, rear, 


Patented the Construction. 


top and bottom before entering the discharge flue at 
the back of the range. The bottom flue beneath the 
oven bottom flue is an air feed flue for the firebox. 
Air for combustion, admitted through the low register 
shown at the right, becomes superheated from the 
oven bottom in traversing this flue, and this materially 
aids combustion of the fuel. This flue also has an- 
other important function in that it ventilates the base 
amply and prevents scorching or burning the floor or 
its covering. 

The range lines indicated are made both in jap- 
anned and in Wellsville polished steel, in pouch feed 
and flat feed, and both in solid and sectional cast tops 
and in 4 and 6-hole tops. 

Among the features of these ranges are the folding 
high closet for which superior advantages are claimed, 
but if desired the roll front closet is supplied, a 
choice of reservoirs and reservoir arrangement, 
duplex or wood grates and extension wood fireboxes. 
The ranges are built right up to the line of modern 
requirements of wear, service, ornamentation and 
utility. They are carefully constructed throughout 
and are very handsomely ornamented in gracefully 
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patterned ironwork and an abundance of nickel pari; 
nicely distributed. 


THE STOVE AND RANGE CO. OF PITTSBURGH. 


The accompanying illustration gives a very clea: 
idea of the equipment and devices peculiar to the stec! 
ranges manufactured by The Stove & Range Co. of 
Pittsburgh, Pittsburgh, Pa. A study of the illustra 
tion reveais these features: A sectional top, the drop 
oven door in shelf position, the handy removable grate, 
the pouch feed door with swing frame, the grate sec 
tion door and ash pit door, the large fire door opening, 
large firebox, large ash pit and pan. 

The ranges to which the engraving applies are built 
in triple thick bodies of heavy planished steel with 
asbestos interlining and all fire attacked parts are 
double thickened. They are built in right and left 
hand styles. The ovens are of 14 gauge steel, a remov- 
able cast plate covers the oven top and oven bottoms 
are firmly riveted to heavy cast braces. All sizes are 
in sheet flue construction. A cast iron firebox is used 
with corrugated back lining. The damper regulation 
is such that the oven flues may be cut out of the cir- 
culation and absolute control of the fire is provided. 


By the Stove and Range Co. of Pittsburgh. 
The firebox fixtures are interchangeable for all sizes. 
The end walls are of heavy cast iron and the front 
and back firebox walls are in the durable Bradberry 
patent construction. 

Three kinds of grates—duplex, flat dump and shak- 
ing and wood grate—may be applied. They are inter- 
changeable and either one may be substituted for the 
other. Sectional top frames are bolted together and 
sections of top are post supported in addition to their 
end flange rests. 

Other features are: Graduated spring poised oven 
door, combination wood and coal feed door, inverted 
end register, large ash pan, side supported on slides so 
that it catches all ashes, ventilated base, cast encased or 
portable flush top reservoir, etc. 

This is a carefully built and handsome line of ranges 
with close, good riveting and perfect laps and joints. 
The ranges are shapely, handsome, well proportioned 
and in good ornamental treatment. The cast detai! 
is thoroughly good, both in. the black and nickeled 
parts. Nickel shows in front corner posts, front edg¢« 
of main top, oven door frame and panel, clean out 
cover, low front name plate, feed grate and ash pit 
doors, tea shelves, end shelf, flue panel, closet pane: 
and closet edging. 
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to be easily removed without damage 





FOSTER’S PRIZE. 





The Foster Stove Co., of Ironton, Ohio, offer 
Foster’s Prize. It is built of Wellsville blue polished 
: steel, extra heavily in- 
terlined with asbestos 
throughout. Especial 
care is given to the per- 
fection of seam and rivet 
work, and throughout 
the entire struc- 
ture the rivet 
lines show riv- 
ets at two-inch 
intervals. The 
ovens are large 
and square cor- 
nered and are 
amply __ braced 
and __ protected 
against buck- 

“a : ling. The flue 
arrangement is wholly ,practical and has stood. all 
scientific tests. The firebox is roomy and perfectly bal- 
anced to the flue capacity and it has front and end 
pouch feed, broiler door,;wood exténsion, and com- 
plete wood and coal equipment and duplex grate. 

Other features of the range are sectional top, cast 
iron back flue, heavy firebox lining, large cleanouts, 
removable damper, large ash pit and pan, and large 
cast-encased flush top reservoirs. . Nickel ornamenta- 
tion is shown in nicely’ designed front corner posts, 
front pouch feed, ash pit and oven doors; cleanout 
panel, ornamental base panel, front edge of top, tea 
shelves, high closet supports, warming closet door 
lift, ete. 

The range which is a good and handsome one is 
built in 7-17, 8-16, 7-18, 8-18, 9-18, 8-20, and 9-20 
sizes, and in all the usual steel range combinations. 


BORN STEEL RANGES. 








Foster’s Prize Range. 


The illustration herewith shown is of the steel oven 
construction peculiat to the steel ranges manufactured 
by the Born Steel ‘Range Company, of Cleveland, 
Ohio, 


‘. The sides and top 


~ 
S 


of this steel oven are 
shaped from a sin- 
gle plate, flanged at 
front and back and 
closely riveted to 
the walls—dust and 
gas tight. From its 
shape and thickness 
the patent remova- 
ble bottom is proof 
against warping, 
cracking or burning 
out. It is 
perfectly 
level and 
smooth, and 
so clamped 
and braced 
in position as 
to the range 
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if it should become necessary. The drop door is 
of planished steel with either smooth malleable iron 
frame. or ornamental cast frame, polished and_nick- 
eled. Malleable iron hinge plates insure against 
breakage in use, and a balance weight that will not get 
out of order like a spring prevents the door from 
falling noisily, permits its closing without lifting, and 
keeps it closed though not latched. The oven is prop- 
erly ventilated and provided with a very convenient 
perforated steel rack. 

In that highly important feature of a steel range, 
the permanence, durability and capacity of the back 
discharge smoke flue, no chances are taken in the 
Born ranges, as the entire flue is in one large ca- 
pacious iron casting, carefully riveted into place. 

Born steel ranges run in a very large series of dif- 
ferent types, all of which are kept closely lined up to 
the popular demand in style, ornamentation, construc- 
tion and convenience. Their current catalogue, show- 
ing their very extensive line, shows a collection de- 
signed for all wants of steel range users, and it is so 
clearly annotated and so comprehensively planned 
as to make it most useful, convenient and attractive. 


THE LEOTTA WITH GAS SECTION. 





An exceedingly useful compact and convenient gas 
burning section as an added feature to steel ranges is 
shown in the ac- 
companying  illus- 
tration of the Leot- 
ta steel range by 
the M & D Range 
Co. of Chicago, 
Ill. 

The gas section, 
which is built in as 
a part of the gen- 
eral construction 
| is in itself a com- 
plete gas range and 
it performs all the 





functions thereof. 

The Leotta With Gas Section. As will be un- 
derstood its purpose is to supplant the steel range at 
such times as the hot coal fire is undesirable or it may 
be utilized as an adjunct to the coal section upon oc- 
casions when the latter is overtaxed. 

The equipment of the gas section is as follows: one 
double and two single top burners with shut off gas 
valves. A complete oven 12 inches high, 11 inches 
wide and 20 inches deep, equipped with a large under 
oven burner with convenient front shut off cock and a 
very convenient and practical broiler section twelve 
inches wide and twenty inches deep fully equipped. 
The large oven burner operates both the oven and the 
broiler. It is a quick, even baker and a perfect broiler 
and as a general gas worker is complete and perfect. 
The mountings, fittings and other ornamentation of 
the steel doors and other parts are in unison with those 
of the main body of the range. 

The gas attachment as here shown in connection 
with the company’s Leotta steel range, may be had 
similarly with all single oven ranges made by the 
company. 
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The Leotta steel range is designed to meet the trade 
demanding a fine appearing, well built range at a 
moderate price. It is of polished steel construction, 
with perfectly braced oven, sheet flues, large fire box 
and ash pit, broiler opening and cast end section 
beneath with register, and large oven. The ornamen- 
tal iron work is in rich and tasteful patterns, both in 
the black and nickeled cast parts and the nickel decor- 
ation, which includes the front fire box and ash pit 
sections, oven door framing and name plate, clean out 
cover, tea shelves, smoke flue plate, high shelf and 
high closet standard and trimmings, etc., are excellent 
in character and nicely placed for ornamental effect. 

The Leotta is built in all the customary steel range 
combinations and has a substantial ornamental cast 
base. 


THE MALLEABLE BANNER RANGE. 


In the Malleable Banner steel range, made by the 
Baxter Stove & Range Co., of Mansfield, Ohio, a 
new divided, balanced oven door is provided. The 
illustration herewith shows the device. The door is 
in two sections, upper and lower. The upper section 
is two-fifths and the lower section three-fifths of the 
door’s vertical measurement. 

The two parts 
act in unison 
through the agency 
of interior arms 
hinged _interiorly 
at a common cen- 
ter. In opening, 
the upper _ sec- 
tion folds up close- 
ly under the main 
range top and the 
lower _ section 
forms a convenient 
oven shelf of con- 
venient and desir- 
able width. It is 
firm, rigid and strong—strong enough to carry the 
weight of a good-sized man. . The sections balance 
each other, and the movement of one moves the other 
correspondingly, the fixtures being automatic in ac- 
tion. 

The advantages claimed are these: Ease of action 
and perfection of poise; accessibility to range top by 
operator of range when oven is open because of very 
limited area occupied by the narrow oven shelf; added 
strength of door as shelf through elimination of lever- 
age; increased accessibility in introducing or remov- 
ing heavy bakings or roasts; observation of oven con- 
tents through slight horizontal aperture. Partially 
opened the oven heats the kitchen without sufficient 
projection of oven door to interfere with operator in 
using top of range. 

The Banner Malleable range, of which this device 
is a feature, is a handsome well-built steel range. It 
is built in heavy Wellsville polished steel, interlined all 
through, including flues,. with asbestos, and thor- 
oughly braced and protected in all parts to prevent 
buckling or warping. The oven is aluminum, bronze 
lined, and bottom plate is in 14-gauge flattened steel. 


The Malleable Banner Range. 
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The range is in good lines, and is’ shapely and of 
good measurements The black iron details are attrac 
tive, and nickel features, which are in feed and ash 
pit doors, oven door framing, panel,-etc., clean out 
cover, front edge of main top, tea shelves, up flue reg- 
ister, shelf standards and closet door framing, are 
good in design and application. 

Other features of the range are: Pouch feed, 
broiler door, cast encased iron enamleded or copper 
reservoirs, extension end shelf, hot blast firebox, du- 
plex grate for wood or coal, wood firebox extension, 
sheet flue construction, ground registers, etc. 

It is made in all the usual steel range combinations. 
It is a malleable range. 


THE MODEL RANGE. 


There are few lines of stoves or ranges that em- 
body so many cenvenient original patented devices 
that have been studied out and worked out and pat- 
ented and put into actual working use by one man_as 
does the line of The Portsmouth Stove and Range 


Pouch Feed, Ete., of Model Range. 
Company, of Portsmouth, Ohio. The patent office 
reports give evidence that Mr. Frank V. Knauss, who 
is the recognized wizard of the company, is a persist- 
ent delver into the possibilities of stove and range im- 
provement, and the company’s products give ample 
evidence of the fact. 

The accompanying cut shows the large and con- 
venient pouch feed arrangement peculiar to the Model 
steel range built by the Portsmouth Stove & Range 
Co., and these are some of the features of the firebox 
section that go along: with the pouch feed: Con. 
venience of feed, ample broiler facilities, complet: 
register control, perfect control of fire, large water 
heater, access to fire with poker, duplex grate for 
wood or coal, large nickeled swing wood feed door. 
special end firebox extension, ‘uniform linings and fit- 
tings for all fuels. 








ns. 


m- 
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as needed, oven door thermometer, asbestos insulated 


qualities that go to make japanned or polished steel 
ranges. They are in 4 and 6-hole patterns with sec- 
tional or solid tops, flush top reservoirs in bracket or 
encased forms, poised oven doors with oven door 
kickers, large ash pits, large ovens, etc. 

The Model is a dressy, handsome, well-made, prac- 
tical steel range in all particulars, with lots of nickel 
well placed and fine ornamental iron detail. It is 
made in all the usual range combinations. 


THE ROUND OAK CHIEF. 


The Estate of P. D. Beckwith, of Dowagiac, Mich., 
offer their Round Oak Chief steel range. This is 
one of the attractive ranges of the year. It is built of 
Wellsville polished steel, interlined with thick asbestos 
board. The structure runs to nice clearly rounded 
corners, with good and attractive results. The oven 





The Round Oak Chief. 


is of one piece construction, except as to the bottom 
plate, which runs to 12-gauge steel flat. An arched top 
oven, securely riveted to substantial cast bracing ex- 
tending from fire back to back sheet flue, affords 
extra strength and graceful lines. The cast range top 
and all parts coming in contact with fire are made in 
the select Round Oak iron, noted for its durability. 

The firebox linings are extra heavy and are shaped 
so that for coal the firebox is presented ovaled at both 
ends, For wood a back extension is provided for long 
lengths, Heavy three-section fire backs and fire fronts 
are provided, and a combination duplex grate for 
wood or coal, arranged with the company’s patent 
grate frame, which permits removal of the grate with- 
out disturbing the firebox linings. 

Other interesting features are weight balanced 
oven door with nickel button to hold door slightly ajar 
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Model steel ranges are put up in the best popular 
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bottom flue, roll door warming closet, loose anchor 
plates, large convenient broiler door, extra large gal- 
vanized ash pan, removable base, heavy copper steel- 
encased reservoirs cf detachable contact type. 

The Round Oak Chief, as is indicated in the ac- 
companying illustration, is rich in nickel and orna- 
mental iron detail and is replete with substantial de- 
vices and modern convenience, It is designated by its 
makers as “moderate in price, a quick worker,” etc. 
It is built in all the usual steel range combinations. 

REGENT STEWART. 


The Fuller-Warren Co. of Milwaukee, Wis., make 
the “Regent.”’ They designate it “a reliable, moder- 
ate priced range.”’ 

The body of the range and its high closet are made 
of cold rolled polished blue steel. All parts exposed 
to the fire are amply protected by heavy asbestos board. 
Seams are made air tight by close riveting with cone 





Regent Stewart. 


head rivets. The range base is of heavy steel with 
cast corners. 

It is in sheet flue construction, the flue arrange- 
ment being carefully adjusted to the best oven require- 
ments and the firebox capacity to the end that perfect 
results may be secured with the minimum of fuel and 
that an even distribution of heat be provided for all 
parts of the oven. The oven, which has been given 
careful study, is in single sheet construction, with a 
heavy rigid interiorly flat seam along the middle of its 
bottom, which forms a brace and offers the. necessary 
rigidity. They are built in a heavy gauge of Woods’ 
cold rolled steel. A carefully planned firebox, 
equipped for good working results, convenience and 
durability, offers these features: Linings of select 
fire resisting gray iron with smooth surfaces for hard 
coal and knob surfaces for soft coal, both made heavi- 
est where thickness is needed. A duplex, reversible 
coal and wood grate is provided and is so arranged 
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that it is removable through the front without dis- 
turbing anything and a good wide firebox that aids in 
wood burning. Other features are: flush topped cop- 
per contact or cast enameled cast encased reservoirs 
(optional), large main top, wide swing feed door, 
poised oven door, self-indicating dampers, oven ther- 
mometer (optional), broiler, and cast fire end register 
section. 

The Regent range is put up in really good lines and 
measurements. ° The ovens run to 15, 16 and 18-inch 
sizes and all.are 13 inches high and 20 inches deep. 
The ornamental cast features in both the black and 
nickeled sections are rich and good and the nickel orna- 
mentation shown'in the end feed, ash and oven doors, 
clean out cover, main top edge, smoke flue register 
panel, tea shelves, closet standard and closet strips and 
trimmings is well designed and wisely distributed. 
The Regent Stewart is made in all modern steel range 
combinations and carries the Stewart guarantee bond. 


SPECIAL STEEL RANGE. 


The Sheridan Stove Manufacturing Co., of Quincy, 
Ill., offer their special steel rarige as a “high-grade 
range at a medium price.” It is made in-heavy blue 
polished steel with asbestos interlining. The: ovens— 


The Special. 
large and square—are carefully and strongly braced 
in to prevent buckling or warping, and a false bot- 
tom of sheet iron is built into the structure to pro- 
tect the floor and also to retain heat. 

The range has cast encased flush top reservoir, 
large covers and centers, large roomy heavy cast 
back flue, large firebox with duplex grate designed for 
either hard or soft coal or wood burning and the grate 
may be removed entire by moving two iron buttons, 
single ventilated fire back, and numerous devices 
throughout that direct into the ash pit all ashes that in 
ranges commonly fall to the floor when doors or 
pouches are opened. 


The Special is a handsome range. Its lines are all 
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good. It offers the up-to-date modern features and 
conveniences and ornamentality it is decidedly pleas- 
ing. Its black cast iron detail work is exceptionally 
fine, and the same may be said of the designing of its 
nickeled parts, which include the oven door frame 
and panel, cleanout panel, ash pit strip, square pouch 
cover, top edge, tea shelves, back flue panel, closet 
supports and framing and closet door lift. 

This is a large range, a handsome and evidently a 


good one. 


THE BOOMER RANGE. 


The Boomer steel range by the Hess Snyder Co., of 
Massillon, Ohio, is shown in the accompanying illus- 
tration. It is a good, heavy and extra substantial 
structure being built in 14 gauge cold rolled patent 
leveled steel throughout, formed up by special ma- 
chinery, and heavily interlined with asbestos. The 
riveting is closely and carefully done by experienced 
workmen and the structure is thoroughly reinforced, 
braced and interlined in such sections and parts as re- 
quire it. The ovens are roomy and square cornered, 
and are provided with interior and under ventilation. 
They are gas tight and substantial, and have cemented 
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The Boemer Range. 


tops. The firebox has duplex grate adapted for wood 
or coal, is roomy and of good shape, is readily changed 
from coal to wood equipment, and a wood extension is 
provided for extra long wood. Either fire brick or 
iron linings may be used and are provided as ordered. 

Other features are, solid backed high closet, balanced 
oven door, cast smoke box at bottom of back flue, re 
movable oven damper, large wood feed door, room) 
front pouch and broiler door, large ash pit and pan 
large cast encased flush top reservoir, etc. 

The Boomer is a dressy, capacious, substantial range 
in all ways, and as shown in the illustration the iro! 
detail and the nickel ornamentation are of excellen 
character and placed with pleasing effect. 








or m= ( SS 


d 


>(] 


THE QUICK MEAL. 


The Ringen Stove Co., of St. Louis, Mo., offer 
their “Quick Meal” polished steel ranges, for which 
they claim the maximum of steel.range strength and 
durability and the minimum of weight to bulk of 
range, and these would appear to be highly important 
considerations, The range is all steel except the top 
plate, the firebox and a very few minor trimmings. 
Every part of the range that requires it is duly stayed, 
braced and supported in a*scientific and workmanlike 
manner at the minimum of weight. The Quick Meal 
is a comely looker, its detail and trimmings are good 
and advantageously distributed, and its conveniences 
and working features are right up to the line of 
modern requirements. 

It is built of polished steel, interlined with asbestos 
throughout, The reservoir is affixed in a manner that 
furnishes it ample heat without affecting other parts of 





The Quick Meal. 
the range, and it has absolutely no dampers to con- 
fuse one or to interfere with the regular draft of the 
range and, as may.be desired, the reservoir may be 
had either at the right or left of the range. 

The Quick Meal ‘foes in all the usual range com- 
binations. It is a good worker, a good looker, and a 
satisfaction producer, 


THE JOHN VAN RANGE CO. 





There are very few, if any, present makers of 
wrought ranges in America whose business dates back 
for sO many years as that of The John Van Range 
Co., of Cincinnati, Ohio. Way back during the Civil 
War in this country Mr. John Van built numberless 
wrought ranges for the United States government for 
its gunboats, its warship, its hospitals, and for its 
other purposes. He was a sort of pioneer in the work 
and was recognized as an expert in the work by Uncle 
Sam, and the present John Van Range Co., which 
succeeds his individual name in the business, is natu- 
rally thoroughly versed in what steel range buyers 
require and in how ranges are best made. 

The accompanying illustration is of the Pacific steel 
range by The John Van Range Co. It is one of their 
lean, substantial, well-made steel ranges for family 
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use, It is built of a carefully chosen best grade of 
homogeneous flattened steel and is lined throughout 
with asbestos. It is built either right hand or left 
hand as to firebox and reservoir, and is mounted 
and featured in a manner to give satisfaction and meet 
all modern requirements. It is good in its lines and 
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The Pacific Range. 


measurements and is tasteful and dressy in its nickel 
and other ornamental features. 

Features of the Pacific range are heavy top sections 
and covers, pouch feed, poised oven door, roll upper 
closet door, end draft register, heavy water back, 
direct draft damper, etc. 

Made in all the customary steel range combinations. 


MYSTIC ECONOMY RANGE. 


‘ 
‘ 


The Mystic Economy is one of the high-class steel 
range offerings by The Comstock Castle Stove Co. of 

Oy eG Quincy, Ill. Its 
class has been kept 
in view in its con- 
struction and orna- 
mentation, and it 
embodies many up- 
to-date features of 
modern steel range 
designing and 
i building. 
) The body is 
built in two heavy 
thicknesses of cold 
rolled sheet steel, 
the outer course 
being in polished 
Wellsville over an 
interlining of as- 















NSS 








Mystic Eoonomy Range. 


bestos, the whole being closely hand-riveted. 

The oven is in uniform thickness throughout of 
extra heavy wrought steel thoroughly braced to in- 
sure against warping or buckling. 
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The main top is in four sections with heavy inter- 
changeable key plates, amply sub-posted to carry the 
extra heavy covers and centers. 

The firebox is carefully proportioned for conve- 
nience and lasting qualities, and its capacity nicely bal- 
anced with the requirements of an ample sheet flue 
arrangement. <A universal firebox and grate equip- 
ment provides for either coal or wood burning with- 
out material change and a cast wood extension pro- 
vides for extra wood lengths. The linings are venti- 
lated and of the long wearing order, and the combina- 
tion wood or coal duplex grate is so arranged as to be 
readily removable in the entire without removing any 
nuts, bolts or parts. 

Flush top cast encased cast enameled reservoirs are 
used. 

A dressy, handsome, well made, well mounted and 
carefully ornamented range. Its lines and propor- 
tions are wholly pleasing. The black iron ornament- 
al detail shown in the base strip, broiler and-end regis- 
ter section and front reservoir exposure are really 
very excellent and the same good treatment is found 
in the castings of the cast nickeled partS)==- 

Good nickeled work is shown in the feed door end, 
grate section end, ash pit door, oven door name panel 
and framing, clean out cover, reservoir panel, front 
main top edge, tea shelves, smoke flue and high shelf 


and closet standards and trimmings. It is made in all’ 


the usual steel range combinations. 
THE MILLER RANGE. 


When it is said that the Miller’construction is em- 
bodied in the Miller range a whole lot has been said 


The Milter sian: 
in its favor. It is one of a very large assortment jof 
steel ranges made by the William Miller Range and 
Furnace Co., of Cincinnati, Ohio, In the Miller 
range the steel plates are lapped and close riveted at 
the corners, and the corners are re-enforced with 
angle iron, giving added strength and durability to 
the frame. The oven bottoms are extra strong, hav- 
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ing heavy braces crossed and riveted beneath to pre 


-vent buckling or warping. The joint work in th 


range is given great care and careful experience. 
allowance is provided for expansion and _ con 
traction. The Miller range shows nice, clean, con 
siderate, careful workmanship, one feature of this 
being noticeable in its flush riveting, which is accom 
plished through counter-sunk rivet holes, The casi 
work of the range is extra heavy, and is in refine 
select gray iron, and the doors and ovens are wrought 
out in the best heavy gauges of homogeneous steel. 
Everything about the range is carefully and correct, 
fitted and mounted and the dimensions, grate arrange- 
ments, ash box arrangements, feed and ornamenta- 
tions are correct and most acceptable. 


WHITE’S MENTOR RANGE. 


The originality of design and ornamentation that is 
at once noticeable in White’s Mentor range is at 
once interest ng and pleasing. It is a remove from 





White’s Mentor Range. 


beaten paths in steel range work in some respects and 
this invites attention. The Mentor is built in a su- 
perior quality of polished steel, interlined wth asbes- 
tos board. It is shown with a good roomy front 
pouch feed and a geod-sized firebox, which may be 
adapted for wood or coal, It is a very nice looker, a 
good worker and carries with it ample good nickel 
ornamentation. It is a range of up-to-date, modern 
conveniences, and structurally it is amply braced an‘ 
protected against wear, buckling, warping, etc. 

In its fittings and equipment are these interesting 
items: Duplex grate, full-sized and extra deep squar: 
ovens, spring poised oven door, adjustable hearth 
asbestos lined bottom, asbestos lined top, oven plat 
overlaid with open cast shield, anti-rust back plate | 
front of reservoir, back rail and shelf on square forn 
of the range, cast back flue and a 5-year guarantee 
fire back. 

This stove is made by the Thomas White Stove C 


of Quincy, Il. 
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THE BRIGHT GOLD COIN. 


This is one of the new ones of the Gold Coin line by 
the Chicago Stove Works, of Chicago, III. It is desig- 
nated by them as a “good steel range that can be sold 
at a moderate price.” It is built of polished blue steel, 
in sheet flue construction, and is put up in a clean, 
workmanlike manner. The oven is made of heavy 
steel plates. It is securely braced and is bolted to a 
heavy cast frame to insure against buckling or warp- 
ing. The bolt heads are countersunk and the oven 
bottom presents a clear, smooth surface. 

A large firebox is provided, fitted with combination 
duplex grate adapted to wood or coal, the change for 
wood use requiring but a half turn of the grate and 


Bright Gold Coin. 


removal of the loose end linings. A poised oven docr 
opens flat without a jar and provides a roomy oven 
shelf. The top is large and well arranged. It is cast 
from the best of gray iron, and js fitted with heavy 
covers and centers. The range runs to good lines, 
modern equipment and consistent ornamentation. The 
ornamentaal cast detail as shown in the broiler door 
and the cast fire end section beneath it, the end shelf, 
front of reservoir casing and the cast work in the cast 
nickeled features, is exceptionally good, and the dis- 
tribution of the nickeled adornment is well carried out. 
Other features of the range are broiler door, cast left 
end section with register beneath the broiler opening, 
cast base elbow to back smoke flue, cast encased flush 
(op reservoir section with cast enameled tank, nickeled 

ain top front edge including reservoir edge, round 
‘op corners, large ash pit and pan, cast ash chute 
‘anges above ash section, removable dampers and 
rate section, roll door to high closet, and large ovens. 
lade in all the usual steel range combinations. 
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THE SCHILL RANGE. 


The Schill Bros. Co., of Crestline, Ohio, offer their 
Schill range as a thoroughly well made and hand- 
somely ornamental structure for a good position 
among the really good and handsome steel ranges of 


the class of 1906. 


The body is made of one sheet of 18 gauge cold 
rolled steel and is asbestos lined. The top is fastened 
to body of range, by means of malleable lugs securely 
riveted to body and not bolted through sheet flange. 
Smoke flue has cast shoe at bottom, has extra bottom 
riveted in same in addition to flue bottom to prevent 
scorching floor. Damper can be removed and re- 
placed by removing two stove bolts and without dis- 
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The Schill Range. 
turbing any parts of range. It has front or pouch 
feed with draft door below. 

The oven differs from others, in that it is a com- 
pleté oven, having an end riveted in. The body of 
the range does not form the rear end of the oven. It 
has two cast iron braces riveted diagonally across 
bottom to prevent buckling or warping and is made of 
14 gauge cold rolled sheets. Oven is not riveted to 
body of range, but is put in with stove bolts and can 
easily be removed and replaced, if necessary, by the 
use of a screw driver. It has balance oven door fitted 
carefully to cast frame and not to steel body, and is 
ventilated. 

The Schill range is made in all the usual range 
combinations of square, square and end shelf, high 
back shelf, high back warming closet, reservoir, etc. 
It is furnished in japanned or blue steel finish, in flat 
or pouch feed, with or without base, with wood ex- 
tension when required, copper or enameled reservoir, 
in cast casing with front covering of steel. 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 70 to 75 inclusive. 
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The Benbow-Brammer Mfg. Co., of St. Louis, Mo., 
have issued a folder illustrating the various makes of 
washing machines they manufacture. The folder is 
very attractively gotten up, and as the machines are 
popular sellers they are.a good line for the dealer to 
handle. The company will be glad to forward copies 
of this folder to any dealer mentioning THE AmMeErI- 
CAN ARTISAN. 


The annual meeting of the American, Hardware 
Manufacturing Association and National Hardware 
Association will be held on October 17, 18 and 19 at 
Atlantic City, N. J. Arrangements have been made 
for a special train from Chicago through to Atlantic 
City, leaving on Monday, October 15, at 3 p. m., arriv- 
ing at Atlantic City about 4:30 on the 16th.. Those 
who intend to go Om this train are requested to notify 
Mr. W. H. Bennett, Room 403, 40 Deagborn street, 
Chicago, so that proper, reservation om*the special 
train may be made. 


The Stowell Manufacturing and Foundry Company 
of South Milwaukee, Wis., have had the fact brought 
to their attention that several of their customers have 
been threatened with suit by the Kruse Cross Klevis 
Co., of Higginsville, Mo., if they. continue to sell the 
Stowell Cross Clevis which they are manufacturing 
under the Thomas patent. The company has two 
opinions from its attorneys, both of which afe to the 
effect that there is no infringement of patent rights 
and the Stowell company have given notice to the 
Kruse Cross Klevis Co. that they intend to continue 
the manufacture of this clevis, and to protect their 
customers, and that they are willing to’ defend any ac- 
tion brought against them or their customers for the 
purchase or sale of the Stowell Cross. Clevis. 


MEASURING TAPES. 





The Lufkin Rule Company: of Saginaw, Michigan, 
manufacture a very extensive line of Rules and Meas- 
uring Tapes. The Challenge is one of their specialties 
and is a very popular seller. They also manufacture 
Tinner’s Rules, Magic Pattern Rules, etc. The com- 
pany will be glad to forward a copy of their catalogue 
to any one mentioning THE AMERICAN ARTISAN. 





A LINE OF GOOD ICE CREAM FREEZERS. 


The “American Twin,” “Lightning” and “Blizzard” 
are the trade marks used by North Bros. Manufactur- 
ing Company of Philadelphia in connection with their 
line of ice cream freezers. Their good qualities have 
made them popular ; they use the minimum quantity of 
ice and salt, run easily, freeze easily and altogether 
possess the features one looks for in a good freezer. 

They will freeze two flavors of ice cream or an 
ice or sherbet and ice cream at one and the same 
time. 

The company has issued a catalogue giving full par- 
ticulars of these freezers and a copy will be gladly 
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forwarded to. any dealer mentioning THE AMERICA \ 
ARTISAN. 


COLUMBUS BOLTS. 





The Columbus Bolt Works of Columbus, Ohi 
manufacture a very extensive line of bolts, rivets, etc. 
for every conceivable purpose. They advise the adop- 
tion of the United States Standard Thread for all 
kinds of bolts and nuts. The company have issued « 
catalogue which illustrates and gives the price of 
every kind of bolt, nut and the various other articles 
they manufacture, and they will be glad to forward a 
copy to anyone mentioning THE AMERICAN ARTISAN 


THE ROSELAND GOODS. 


The Roseland Can and Specialty Company of. Rock- 
ford, Illinois, are the manufacturers of a very exten- 
sive line of tin specialties. Their Bread Toasters, 
Fruit and Vegetable Strainers, Tea and Coffee Strain- 
ers are well known and popular and consequently are 
good sellers. 

Any dealer ..writing, mentioning THE AMERICAN 
ARTISAN, will be forwarded a catalogue giving full 
particulars and _prices.of the “Roseland” goods. 


LADIES ARE LEARNING TO SHOOT. 


—— 





Time was when the comic papers teeméd with funny 
pictures of women attempting to shoot with a rifle, the 
inference being that the object usually hit was that 
farthest away fromthe one aimed at. Nowadays, 
however, it is a common thing to find a woman an 
expert shot. Using fireatms does not necessarily mean 
to hunt game, kill. and destroy; target practice is a 
sport the fascination of which are rapidly becoming 
more appreciated as much by women as by men and 
a number of expert rifle shots can be found among 
the fair sex. It is an excellent sport and the persistent 
efforts of the J. Stevens Arms & Tool Company of 
Chicopee Falls, Massachusetts, to popularize still more 
this delightful recreation are worthy of mention. It 
is good for trade because it fosters the’ demand for 
rifles. The Stevens Rifles and Pistols are very popular 
and are good sellers and the company will be glad to 
furnish a copy of their latest catalogue to any dealer 
mentioning THE AMERICAN ARTISAN. 


+ 
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THE B. B. ROTARY WASHER. 





The Benbow-Brammer Mfg. Co., of St. Louis, Mo., 
are the manufacturers of the B. B. Roller Gearing 
Rotary-Washer, model 1904. The tub is made of select 
kiln-dried Louisiana red cypress lumber, with corru- 
gated staves and bottom. The company claim it is tlie 
only really perféct and successful rotary washer on tlic 
market. It has no clutches, springs, trigger or other 
devices to break or get out of adjustment. It will run ° 
backwards or forwards with perfect ease, always (1 
gear, no sudden jar in reversing. The lid is dou)! 
thickness, tight fitting and bolted together with galv: 
ized bolts. 

The Benbow-Brammer Mfg. Co. have issued a fo! '- 
er in connection with this machine on which they pr"! 
the name and address of the dealer handling it. fF! 
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particulars will be forwarded by the company to any 
one mentioning THE AMERICAN ARTISAN. 





A GOOD SLIDING BARN DOOR LATCH. 





A good sliding door Itach should nowadays prove a 
good seller; two-thirds of the barn doors are made 
with sliding doors and a good latch for the purpose 
should be without any projecting handles to catch the 
harness and clothing, one that allows the door to slide 
completely back when open, leaving a clear doorway. 

The C, A. Peck Hardware Company of Berlin, Wis- 
consin, have given the matter a good deal of consider- 
ation and claim that the “Gem Latch” which they 
manufacture is the best and only sliding barn door 
latch made. This latch is all steel, consequently un- 
breakable; there is no “Thumb Latch” to the handle. 
The latch is raised with a large generous handle. It 
is equally good for swinging doors, and the door, no 
matter how hard it be slammed can never rebound. 
The Gem is sold complete and is so simple that it is 
claimed that even a boy can put it on. 

The manufacturers will be glad to forward full 
particulars of this popular article to any one ‘men- 
tioning TH& AMERICAN’ ARTISAN. 


_ 
~~]? 


STEEL HARDWARE SHELF BOXEs. 








W. C. Heller & Company of Montclair, New Jersey, 
are the originators of a simple system of shelving 
which is extremely practical for displaying, selling and 
systematizing stock, By this system the goods are 
displayed on the fronts of the shelf boxes. The system 
is in use in various parts of the country and the sys- 
tem is one that will commend itself to a progressive 
dealer everywhere. ; 

This concern also manufacturers the Heller Steel 
Hardware Shelf Box, a box that is scientifically con- 
structed, and that is without nails or rough edges on 
the outside. A depression on the side near the front 
which is enameled, is for the purpose of marking the 
cost and selling prices of the goods on the box. The 
company have prepared illustrated literature in con- 
nection with their products and they will be glad to 
forward full particulars to any dealer mentioning THE 
AMERICAN ARTISAN. 


o> 


THE CHICAGO HOUSE WRECKING COMPANY. 








The Chicago House Wrecking Company of 35th and 
Iron streets, Chicago, have issued special Confidential 
Lists, G. S. No. 34, in which they quote prices and 
illustrate some bargains in hardware. Even a casual 
glance through this. catalogue will show one the won- 
derful bargains the company has offered. They offer 
a well-assorted series of hammers at prices that should 
enable them to dispose of the entire lot very rapidly. 
The company purchased 1,000 roll-top desks at a spe- 
cial sale and they are quoting prices on these which 
they claim are at least 40 per cent below the original 
price. They offer an assortment of lavatories and 
bath tubs which are strictly new and ‘guar- 
anteed perfect. This catalogue is essentially one that 
should be in the hands of the dealer looking for bar- 
gains, and the company will gladly forward a copy to 
anyone mentioning THE AMERICAN ARTISAN. 


- THE AMERICAN ARTISAN 
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A NEW HARDWARE COMPANY. 





Mr. Edward C. Hoffman, who has for several years 
been with the Majestic Manufacturing Co., of St. 
Louis, has taken over the business of Charles Mar- 
quardt of Scribner, Nebraska. He will be associated 
in his new venture, which will be known as the Hoff- 
man Hardware Co., with Glen F. Milligan, Herman 
Louenstein and J. F. Drenguin. 


—____—______—_~¢-@-.— 


THE MONUMENTAL CHURN. 





Our illustration shows the twelve-quart monumental 
churn manufactured by the Richmond Cedar Works, 
of Richmond, Virginia. This popular churn is made 
in four sizes. The best white cedar wood is used 
and they are finished in the best style. This churn 





has met with a very popular reception; the top lifts 
off making it easy to clean. The thumb screw lock 
is used on this churn. Full particulars and prices can 
be obtained by writing to the company and mentioning 
THE AMERICAN ARTISAN. 





PERFORATED METALS. 





The Harrington & King Perforating Company of 
224-240 North Union street, Chicago, and 114 Lib- 
erty street, New York, manufacture a most extensive 
line of perforated metals of every description and for 
every purpose. They make Perforated Brass and Tin 
Plate, all sizes of perforation, with standard sizes 
always in stock. Centrifugal plates of all sizes made 
from a special quality of brass of great tensile strength 
are made specially for this purpose. 

The Steel Screens are made of Duro Steel, manu- 
factured for this particular purpose, and is well 
adapted to resist the abrasion of crushed and ground 
mineral ores. It renders better service than Russia 
iron, is less subject to corrosion and holds the screen 
to size longer. 

The company have issued several booklets in con- 
nection with their perforated metals, copies of which 
they will be glad to forward to any one interested men- 
tioning THE AMERICAN ARTISAN. 





THE “VICTOR” COMBINATION METER. 





The H. W. Johns-Manville Co. of 100 William 
St., New York, are the manufacturers of the “Victor” 
Combination Meter, a direct Reading Instrument, giv- 
ing the Volts, Amperes, Watts and Horse Power, 
simultaneously. They have issued a folder setting 
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forth the merits of this instrument, together with the 
dimensions and prices, and they will be glad to for- 
ward a copy to any one mentioning THE AMERICAN 
ARTISAN. 


as 


ALL HARDWARE PRODUCTS STILL SELLING 
FREELY. 

An excellent volume of business in all products 
again characterized the eastern and western hardware 
markets last week. The jobbers handling heavy hard- 
ware have booked an unsually large number of or- 
ders, and stocks in merhcants’ hands are now greatly 
depleted as a result of the increased purchases. Build- 
ing interests are also buying freely of black and 
galvanized sheets, which are bringing good sized pre- 
miums when shipped immediately from store. Build- 
ers’ hardware is likewise in active demand, and manu- 
facturers report that they are still three months be- 
hind in making deliveries. 

The increased cost of iron and steel has induced 
the manufacturers of rules, plumbs, levels, T squares 
and bevels to raise their prices 5 to 10 per cent. Mak- 
ers of tubular goods have also advanced their prices 
about 5 per cent, and as the manufacturers of these 
lines are still greatly behind hand in their shipments, 
jobbers are experiencing much difficulty in keeping up 
their stocks. : 

Collections are being made with unusual facility, 
and as the grain crops are likely to be exceptionally 
large, a continuance of present activity in the hardware 
market is expected throughout the remainder of the 
year. 





+. 


PETERS CARTRIDGES MAKE GOOD SHOWING. 





At Lincoln, Ill., August 1st, Mr. Harry W. Kahler, 
shooting Peters factory loaded shells, won high. gen- 
eral average with a score of 192 out of 200. 

At Danville, Ill., next day, Mr. Kahler shot a 100- 
bird race with Mr. H. W. Cadwallader, Illinois repre- 


sentative of The Peters Cartridge Co. The former 
broke 95 and Cad, just to show that he could rise to an 
emergency, scored 99. 

At the annual meeting of the New England Military 
Rifle Association at Wakefield, Mass., July 23d to 
28th, individual match at 300 yards and individual 
match at 600 yards were won by Capt. Stuart W. 
Wise. The Glines match at 800 yards was won by 
Sergeant H. Baptist. Both of these gentlemen used 
Peters factory loaded 30 caliber government ammuni- 
tion. 

At the meeting of the New York State Rifle Asso- 
ciation at Creedmoor, July 25th to 31st, the company 
team match, the old guard match and the Cruikshank 
trophy match were won by the 7Ist regiment team, 
using Peters 30 caliber bullet. The high scores made 
by the members of the winning team in the McAlpin 
trophy match were also made with Peters bullet.’ 

The rapid fire re-entry revolver match, the disap- 
pearing target revolver match, and the re-entry pistol 
match were won by Mr. Thomas Anderton using 
Peters factory loaded ammunition. 

Sergeant W. F. Loushner won the members’ match 
at 200, 300 and 500 yards with Peters 30-40 factory 
loaded cartridges. 
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These numerous victories will further emphasize the 
fact clearly established at previous military tourna- 
ments, that Peters ammunition, both for 30 caliber and 
small arms, is decidedly superior to all other makes. 
These goods, like.all others bearing Peters name, are 
given the most minute and exacting care from start to 
finish. No detail, however, insignificant is overlooked, 
and it has been conceded that the science of manufac- 
turing high power service ammunition has been 
brought to its fullest development by the Peters com- 
pany and their large caliber cartridges bid fair to riva! 
the wonderful little 22 short in the persistency in which 
the latter has won championships and established high 
standards. 

At Audubon, Ia.,, August 2d and 3d, Mr. C. D. 
Linderman of Cortland, Neb., won second high gen- 
eral average with his score of 382 out of 400, which is 
95% per cent, and only one bird behind the high gun. 
Mr. Linderman shot Peters High Gun factory loaded 
shells. 

At the Indian shoot at Parkersburg, W. Va., Au- 
cust 7th, 8th and oth, L. B. Fleming of Pittsburg, Pa., 
won high amateur average, using Peters factory load- 
ed shells. Mr. Fleming’ score was 568 out of 690, or 


94.7 per cent. 


FLUE STOPPERS. 





The “Stay-in” Flue Stopper, manufactured by 
Stuber & Kuck, Peoria, Illinois, is guaranteed by the 
company in every respect. It is brass-finished, nicely 
decorated, and it is impossible for it to be jarred or 
blown from the flue hole. It is brass finished and is 
soot-proof. 

The company will be glad to forward prices and 
terms to any dealer mentioning THe AmREICAN AR- 
TISAN, 


+--+ 


THE EPWORTH ACETYLENE GENERATORS. 





Acetylene gas, both for business and private pur- 
poses, seems to be steadily gaining ground. The Ideal 
Epworth Acetylene Company of Waterloo, Iowa, 
and Johnstown, Pa., manufacture the Ideal Acetylene 
Gas Generators in connection with the use of 
acetylene as an illuminant. A number of people 
refuse to have anything to do with acetylene gas 
on the ground that it is highly explosive. In 
point of fact there are very few fires that can 
be attributed to acetylene. Acetylene, under the 
conditions that now prevail in its use as an illuminant, 
does not yield even to candle and electricity in free- 
dom from explosions. If cperated according to in- 
structions no feature of the operation or care of an 
acetylene generator, as at present supplied, possesses 
any of the elements of danger. The machines are 
simple to operate and if the instructions are followed 
acetylene is safer and cheaper than gas or electricity. 

The company also deals in Acetylene Appliances, 
Fixtures, Stoves, Burners, Carbide, etc. They are the 
pioneers in the acetylene business, having made the 
second machine that was permitted by the Board of 
Underwriters and have made machines for the past 
nine years. 

The company have issued a catalogue dealing with 














\cetylene Gas and have separate catalogues for fix- 
tures, etc. They will be glad to forward a copy of 
cach catalogue to any dealer mentioning THE AMERI- 
cAN ARTISAN. . 

melanin mninnticteg 
AN EXCLUSIVE AGENCY FOR THE ROYAL 
BLUE WASHING MACHINE. 





The exclusive agency for an article of known merit 
and a good seller is something that every dealer seeks. 
\s good will is the most important asset of any busi- 
ness, in the same way an exclusive agency of a stand- 
ard article has a value commensurate with the dealer’s 
efforts to build mp the trade. When the article is 
one for which a steady demand can be created, and is 
well advertised, the exclusive agency becomes more 
valuable. 

A washing machine is a necessity in every well or- 
dered home, When the line is handled by every hard- 
ware dealer in town there is no incentive to build up 
the trade; but with an exclusive agency the dealer has 





Royal Blue Washer. 


an incentive to push the product for his own and the 
manufacturer’s benefit, 

The H. F. Brammer Mfg. Company cf 1561 West 
Second street, Davenport, Iowa, are the manufac- 
turers of the Royal Blue Washer, which we illustrate 
herewith. In appearance it is very handsome, being 
finished in the natural color of the wood; the hoops 
and castings are painted with royal blue enamel. It 
is an extremely light-running machine and the com- 
pany have spared no expense to make it the perfection 
of washing machines, There is nothing on the inside 
to catch the clothes and the most delicate fabric can 
be washed in the Royal Blue without injuring the 
goods. The mechanism of the machine is very simple, 
and the company feel that the machine will bear com- 
parison with any machine on the market. 

The dealer must bear in mind that he obtains an 
exclusive agency on this machine, and the H. F. Bram- 
mer Company will co-operate with him in his efforts to 
popularize it. In some localities the dealer and the 

impany working in harmony have succeeded in 
reating a steady popular demand for the machine, 
‘nd the company wish it understood that no matter 
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where the dealer be located no effort will be spared to 
assist him in his efforts to create a demand. All 
inquiries emanating from his district will be referred 
to him and by every means in their power the H. F. 
Brammer Company will assist the dealer in every case 
to effect a sale. 

Dealers seeking an exclusive agency on an article 
of recognized merit should communicate at once with 
the H. F. Brammer Mfg. Company at the above men- 
tioned address, mentioning THe AMERICAN ARTISAN. 


— 
-7-oo 


KLONDIKE HUNTING KNIVES. 





The Klondike Hunting Knife is a well known and 
popular article. It is manufactured by the Smith & 
Hemenway Company of 108-110 Duane street, New 
York. The knives are made from the finest quality 
razor steel and are warranted in every respect. The 
blades are full crocus polished, with curly grain han- 
dles and brass lining. 

Dealers should write for a copy of the’ “Green” 
catalogue, mentioning THE AMERICAN ARTISAN. 


en an 


STAR BRAND COPPER NAILS. 


The Star Brand Copper Nails are manufactured by 
the U. T. Hungerford Brass and Copper Company of 
37-43 Park street, New York. This brand is well 
known and is a popular seller. 

The company keeps in stock all sizes of cut copper 
nails and also yellow metal nails. The stock comprises 
copper wire nails in all sizes for slating, shingling, 
boat work, etc. They also make oval and flat head 
copper tacks. 

The company will be glad to send a stock -sheet 
showing full assortment on hand, if mention is made 
of THE AMERICAN ARTISAN. 

SEE ae ae 


PUMPS IN THE HARDWARE TRADE. 





There is an opportunity say the hardware trade to 
do a much larger and more profitable business in 
pumps than is the case at the present time, says the 
Weekly Implement Journal. In most sections the 
hardware store is the natural source of supply for this 
line, and the general run of merchants carry a small 
stock, at least of cheaper grades which can be sold like 
a pail or a washtub when anybody calls for them. The 
opportunity referred to, however, does not lie in desul- 
tory business of this kind, and the line is one which 
wi!l amply repay more active, intelligent and thorough 
attention. 

By securing the agency in his locality, for a reputa- 
ble and comprehensive line of pumps, studying their 
features, advertising their merits, giving proper atten- 
tion to installments, fittings, etc., and educating his 
customers to avoid cheap makeshifts and buy high 
grade pumps adapted to the work required of them, a 
merchant cannot only establish a good volume of bus- 
iness in this line, but can make it pay as large a per- 
centage of profit as any goods he carries. 

Manufacturers are willing and anxious to co-oper- 
ate with the trade. Many of them, especially those 
who have entered the field within recent years, have 
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found great difficulty in securing efficient representa- 
tion with the consumer. Oftentimes they have been 
forced to resort to agents of unsatisfactory business 
caliber and would welcome an arrangemént by which 
they could confine their output to the responsible hard- 
ware merchants. Some manufacturers already have 
many retailers on their books who represent them ex- 
clusively in their locality. A few concerns, however, 
notably those. who have been identified with the pump 
business for many years and whose product is widely 
and favorably known, regard it as better policy for 
them not to confine their line to one local merchant, 
believing that they may reasonably expect a share of 
the business of all. 

Some difficulties are encountered by the pump mak- 
ers in connection with marketing their product through 
the hardware trade. These considerations, however, 
are such that attention has only to be directed to them 
to demonstrate both the justice of the manufacturers’ 
demands and the ease with which they may be met by 
the merchant with concomitant advantage to himself. 
The principal and, indeed, the fundamental difficulty 
arises from the retailer’s tendency, deplored, by all 
students of hardware merchandising, to do all his 
business inside the store. Pumps are only one of a 
number of profitable lines which to be handled suc- 
cessfully require that the hardwaremen or his capable 
representative should get out from behind the counter 
and circulate among his customers. Other lines in 
his category include implements, farm machinery, wire 
and iron fencing, paints, sewing machines, etc. The 
benefits of doing outside work on any one of these 
lines will accrue to the advantage of the other lines, as 
well as benefit the merchant’s general trade. Only by 
keeping in touch with present and prospective custom- 
ers can the merchant keep posted as to their immedi- 
ate and future requirements and become a successful 
bidder for the more considerable orders to be placed 
in the local market. In this connection a prominent 
manufacturer in Indiana writes: 


MERCHANTS MUST PUSH. 


The difficulty is that hardware merchants do not, as 
a class, push the pump trade at all; simply care for the 
trade as it comes to them. Many of them say they 
cannot push the trade in competition with the well 
drillers and pump tinkers, who are to be found evéry- 
where and who charge whatever they can get. They 
demoralize prices, so the legitimate dealers claim, and 
make the trade unprofitable. We could name to you 
a number of striking examples where the hardware 
dealers did overcome this trade and practically killed 
it by a persistent working of the pump trade year 
after year with a standard high grade class of goods. 
They sell the cheap set lengths if a customer insists 
on wanting them, but they recommend and push a 
stronger, more reliable class of pumps. They also try 
to suit the pump to the purpose, and not the purpose to 
the pump. Intelligent pump work will win, the same 
as intelligent work in anything else. In a number of 
instances where the dealers desired the exclusive sale 
of pumps and would handle our line exclusively, we 
have given .them territory. It always paid both par- 
ties. It always will pay and we would be pleased to 
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make more such arrangements. If every hardware me -- 
chant would select a good line and would stay by ‘ 
year in and year out, he can assure himself of alwa.s 
getting the right price and the best grade of goods, b: - 
cause he is worth taking care of. He can then car: 
a small line of repairs for his pumps and always |e 
ready to please a customer by having just what |e 
wants when he needs it most urgently. New trace 
will come to him from this one reason alone. 


o> 
> 


REFRIGERATORS FOR CUBA. 





Consul Ross E. Holaday, in a report from Santiago 
de Cuba, says that the trade in refrigerators there is 
not anything like what it ought to be. The consul con- 
tinues : 

“Comparatively few Cubans use refrigerators. While 
there is considerable ice consumed, the people buy it in 
small quantities, 5 or 10 cents’ worth at a time, from 
the small stores or tiendas in the neighborhood. It 
should be remembered that until the American inter- 
vention ice was a rare luxury with those people, and 
they are not accustomed to the use of it or to the 
economical and satisfactory results to be obtained by 
using refrigerators. The exorbitant price asked by 
those dealers who handle refrigerators may be another 
reason for their limited use. Most all of the hard- 
ware stores have a few on hand, but they are not high- 
grade refrigerators and the prices demanded for them 
are very high. High-grade refrigerators, if not pur- 
chased direct from the manufacturer in the United 
States, are usually bought through a manufacturer’s 
agent here. If some local firm would put in a nice 
line of refrigerators, displaying them so as to attract 
the attention of the public, and at the same time dis- 
tribute pamphlets or folders setting forth the economy 
and convenience to be gained by their use, I believe 
considerable business would be done.” (A list of firms 
at Santiago de Cuba who might accept agencies for 
refrigerators is given by Mr. Holaday and can be se- 
cured from the Bureau of Manufactures. ) 


o> 
-~o 


PRICES OF NAILS TO SOAR. 





In view of the general prosperity in the country, 
and taking into consideration the fact that they are 
pushed almost to capacity, the American Steel and 
Wire Company has determined to make an advance in 
the price of nails. 

It must be admitted that at this time, usually the 
dull season of the year, such a step is unprecedented, 
but the company feels that conditions justify the ad- 
vance. 

The announcement was made to-day that advantage 
will be taken of the conditions and prices advanced «n 
wire and nails 10 cents per hundred pounds within the 
next thirty days, which means an advance, as the stv! 
company makes it, of $2.00 per ton. 

The real reason for the advance, as stated by one 01 
the officials, is that the company desires the manufac- 
turer and retailer to hold back their orders till later 
in the fall. The American Steel and Wire Compa" 
is quite able to take care of all orders of whatever 
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SOME CHANGES IN HARDWARE QUOTATIONS 





We are making many changes in our quotations this week. 
Cautious buyers are advised to post themselves on these 


changes. 
AXES, 
Boy’s Handled— 
Lippe a I sooo oe elec ccepeace $5.00 
Fadl: Ca Rael wiaks oil's Stok vee ci ctase Fius 5.00 
Broad— 
Pluses: Wegt PMR 63.56 oie oe ei des 40, 10 and 5 per cent 

Piet eo 24s os dak 5 occas cs '.,-5 and Io per cent 

Plumbs, Firemen’s (handled), per doz............. $16.00 

Plumbs, Miners’ (handled), per doz............... 6.50 
Single Bitted (handled )— 

Gladiatot, a 404 The, Pee dogs. oi... sccc ees ewecee 10.00 

Flint Edge, '3 to 4 Ibs.; per doz. .............cccee 8.25 

Standard Keystone, 3 to 4 lbs., per doz............ 8.25 

Electric Chopper, Forest Clipper, 3 to 4 lbs., per doz. 9.50 

Perfect Premier, 3 to 4 lbs., per doz............... 9.00 

Crown Crescent, 3 to 4 lbs., per doz............... 9.25 
Single Bitted (without handles )— 

Ghadeaie Ss Oe TOR Oe OS noo 5 eicis o is ec cenes 7.25 

Flint Edge, 3 to 4 Ibs., per doz... ...........0e00.- 5.75 

Re ee ree 5.75 

Electric Chopper, 3 to 4 lbs., per doz............. 7.00 

Paerieck; 3 Gb i tate WOE GB oa ooo sate occ o's cece 6.50 

Cem tg Ee os 0.550 csp ec ctecnccens 5.00 
Double Bitted (without handles )— 

ee OE a 9.75 

ye a a ae a re 8.50 

ge ee ee ea 9.75 

ADZES. 
Carpenters’— 

i PRIS OT eee Rs 50 and 5 per cent 
Railroad— 

cp PERS et 5 EGS Se CR ar 50 per cent 
Ship— 

Fis Wa eek ye cht be 20-0.sidacidsds os doce 40 per cent 
Capt Sa ete tas whos we ea alin Lo c's tiv ad acc 70 and 5 per cent 
SRSA. th aihs hv 4s Fae R ides sibs acdeae 70 and 5 per cent 

BLOCKS 
Snatch— 
WR 5 5 Ua ak bc iS oy eccev cwed 60 and 10 per cent 
SE is RL sae aR eae Blbtves <edeekeceeweces 50 per cent 
BOLTS 


Carriage, Machine, Etc.— 
Machine, 3gx4 and sizes smaller and shorter bolts. . 
7o and 10 per cent 
Machine, sizes larger and longer than 3x4....65 per cent 
Barrel— 


ia RE eee ee. Sa 75 and Io per cent 
BORERS ¢ 
Angular— 
Re ee in one cadre sod owed oat $13.00 
Eee meee, Ge PO Ts, . ow crew ee cece 14.00 
Enterprise Mfg. Co.’s No, 2..................-se0- 18.50 
BOXES. 
Mail— No. I. No.2. No. Io. 
POR ME ils reds ade sb ceieass «<~ $3.25 $4.50 $17.50 
BRACKETS. 
Hay Rack— 
Wenzelmann’s No. 1, per doz.............0c.ceeeee $9.00 
Wenzelmann’s No. 2, per doz.................0ce- 9.60 


BLACKING, STOVE—(SEE POLISH. ) 
BLADES. SAW. 
Star: [of pee A Re ee... oe 20 and 5 per cent 
BAGS, PAPER NAIL. 


10 Ib. 16 Ib. 20 Ib. 25 Ib. 
Per 8Q0W 5 thebet vedios sick $2.50 $3.75 $4.50 $5.00 
BEVELS, TEE. 
Stanley’s rosewood handle, new list.............. 40 per cent 
BINDING, . OILCLOTH. 
LING a siviaks null ee ehitn etteidbhine 5 00:6 «¢ 80, 10 and 5 per cent 
te RY fo tr OS ine ee 75 and 5 per cent 
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CHISELS. 
Cold— 
Good quality, per lb., 54 and larger................ 12 
CALIPERS, 
RNS ES I AS ee ee oe 70 per cent 
CARPET BEATERS. 
No. 10 Coppered Spring Wire, per doz................ $0.90 
ee en te 1.10 
Ss ae ge ee a wt 05 
COCKS AND FAUCETS. 
Se ene 60 and Io per cent 
Racking Cocks (new list) ................ 60 and Io per cent 
Compression Hose Bibbs................... 60 and 5 per cent 
I INO 5.5 ob dn sinus ve bb.c'a-e vue oe c 75 and 10 per cent 
COTTERS, SPRING. 

Pee I Ps adc ce oss béccwe'ses go and 30 per cent 
COUPLINGS, HOSE, 
eS). a ln on ays diene ddd cendeadbdie .90 
COW BELLS. 
Sis eT ns c's ev bw oleh 70 and 10 per cent 
DRIVER'S SCREW. 

A ascR wine oct 0 +<\0.0 an Bewipep ten 60 per cent 
Ee oe de sb oc aeiddcscdicwasies 50 per cent 
a el ot epcecccnire mes 70 per cent 
ENAMEL IRON. 

Bremen 36 of. Cane, per- dor... 6. . ciscccccccvcacescs $1.65 
EIS EEE Se ee ene a 
EYES 

Hooks and— 
Rae ES Sts at awl oo cg so oon die Cue v's 2 60 per cent 
I, C6 Sik vee Reda enad 04:00 obras ase 00° 70 per cent 
EGG BEATERS. 

Se ee ON, SPO OOP MUR... ow occccvcccseesacépe .70 
ee ee nt. cncccccodwnuececeeece 1.40 
FILES AND RASPS. 
gg 8 RES 9k Ee Pr ee 75 and ro per cent 
FORKS. 

Hay— 
PIG Sy Gio Siaccgcccscdeste’ 60 and Io per cent 
EI wD cota sae oh cc cg ss wbe Seeks So pbs 70 per cent 
BOON, MANNE 6 Si FIFA id co 8 70 and 7% per cent 
GLUE 
Bulk— 
i NS el ee eee an owe ceke v's bs kneeled $ 0.14 
HAND BELLOWS. 
SE DN oe 54 ois SUE oboe kaw iD ebwese tomes 7.50 
os baw oats rib eh © sponte sire ‘xe ctets. 
Moulders Bellows—12-inch ...........-ccccceccccecees 11.00 
HAND BELLS. 
PUNT SLA Mi case sos conceasas vce 50 and 10 and § per cent 
Miscellaneous— 
ae cheek ok Gch 6.03 cn oe et eu $1.25, $1.60, $2.35, $2.85 
OILERS. 
Chase Pattern— 
eee ae COnRes,. ois o.o8 io 08.6800 60, 10 and 5 per cent 
Hender— 
eR as ng ate 00.8 Oi 66 2-3 and 5 per cent 
Manure—Jackson, 4-tine .............. 70 and 5 per cent 
Spading—Jackson .....:............. 80 and 10 per cent 
PLIERS. 


Button’s Pattern— 
No.4%. No.6. No.8. No. 10. 


ee A odo 'b in. 008.8 $2.15 $2.40 $2.90 $3.75 
PLUMBS AND LEVELS. 
NDE, S055 Cemcev wars ct es caspsstecteone at 70 and to per cent 
PRESSES—FRUIT AND JELLY. 
I Ma oes ning Raha so ap eee uo veces bine s $1.85 
SAWS. 
ig SA Peery LETS Eee e TET Lee 6.50 
No. 44 Bishop, per doz.............. ated \ gale Bilas s~ s  D 
SETS. 
ORE OR sai, oie cc cle esa cececcccaccgceccccepecs 75 
Cup Point Knuckler, per doz............--200eeeeeeees 75 
Saw— 
Morrilf's: Pattern, per doz... 2... 02. ci wecteee es 3.25 
SINKS. 
Cast Iron— 
NS EEE TE PORT 60 per cent 
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RETAIL HARDWARE DOINGS. 


NEW FIRMS AND INCORPORATIONS. 

Columbus, Ohio—D. M. Rogers will open a new hard- 
ware store. 

Windom, Minnesota—M. D. Gates has opened a new 
hardware store. 

Newbern, North Carolina—Chartered, 
Hardware Co., with $50,000 capital stock. 

Seattle, Washington—Pacific Door Mfg. Co.; capital 
stock, $18,000; incorporators are George Nelson, W. W. 
Baiiey and J. C. Smith. 

Walker, Minnesota—New firm; Gessler & Son. 

Ryder, North Dakota—New firm; Paulson 
Peterson. 

Alexandria, Virginia—Carlin-Hulfish Company; 
stock $100,000; they succeed J. F. Carlin’s Sons & Co. 

Savannah, Georgia—The Martin Hardware Co.; capital 
stock, $20,000; incorporators, A. W. Martin, W. H. Martin 
of Baltimore, Md.; William Lattimore and William R. 
Leaken of Savannah. 

Eutaw. Alabama—The Cook-Rogers Hardware Co.; cap- 
ital stock $25,000. 

Cooledge, Texas—Morgan-Reed Hardware Co. changed 
to the Limestone Hardware Co.; capital increased from $6,000 
to $10,000. 

Andalusia, Alabama—benson Hardware Company; capi- 
tal stock, $100,000; incorporators are O. L. Benson, D. A, 
MeArtin, D. A. McRainey and C, E. Black. 

Dublin. Georgia—Robinson Hardware Company; capital 
stock, $50,000; incorporators are W. W. Robinson, Freeman 
H. Rowe and Cincinatue. Whitehurst. 

Oakland, California—Montgomery- White Hardware 
Company; capital stock $50,000; incorporators are J. M. 
Montgomery, G. E. Archambault, C. E. White and Abe Leach. 

New Orleans, Louisiana—The Poythress Hardware Com- 
pany; officers, N. H. Poythress, president and general man- 
ager; G. H. Galloway, vice president; H. L. Blackmarr, sec- 
retary and treasurer. The directors are: N. H. Poythress, 
G. H. Galioway, H. L. Blackmarr, D. C. Acosta and H. Gard- 
ner. ; 

Pocarello, Idaho—Marshall Hardware Co. has re-incor- 
porated as The Leader Co. 

Lawton, Oklahoma—The Lawton Hardware Co.; capital 
stock, $150,000; directors, Allie Reaves, T. S. Bruce, D. Dow. 


Cutlar-Blades 


Bros. & 


capital 


BUSINESS CHANGES, 


Lapel, Indiana—William Green succeeds Charles Waldo. 

Kellogg, Minnesota—C. C. Lydon and J. D. Bricher suc- 
ceed Peter Schierts, 

Upper, Ohio—Mrs. Amelia E. Gottfried has purchased 
the hardware store of her husband, “Philip Gottfried. 

Los Angeles, California—Cass-Damerel Hardware Co. 
succeed Cass-Smurr Co. 

Castana, Ilowa—John Hart succeeds W. H. Kennedy. 

Seaforth, Minnesota—R. Greer succeeds B. F. Bulen & 
Son. 

Fountain, Minnesota—Olson Bros. succeed the late John 
Johnson. 

Massena, lowa—W. H. Langworthy has bought the in- 
terest uf his partner J. E. Wyckoff. 

Wabasso, Minnesota—A. C. Schmahl succeeds the Wa- 
basso Hdwe. Co. 

Bessemer, Alabama—Long-Lewis Hardware Co. succeeds 
the Bessemer Cornice Works and the Lewis Hardware Co. 

iebron, Illinois—E, J. Newell of. Gillette, Wisconsin, 
succe:ds T, D. Angus. 

Woodlawn, Alabama—The Woodlawn Supply Co. has 
succeeded E. Biewer and the Moore Lumber Co. in the hard- 
ware business. 

Alma, Kansas—E. M. Tanner & Co. have purchased the 
interest of D. O. Robertson in the hardware store. 

Kankakee, Illinois—Charles A. Emsler succeeds H. A. 
Muehlenpfordt. 

Montgomery, Alabama—R. L. Collins of the Jackson 
Hardware Co. will become a member of the new firm of 
Powell & Collins of Florala, Alabama. 
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Marion, lowa—H. W. Stearling succeeds B. Neal. 

Wynnewood, Indian Territory—H. D. Knight and C. E 
Kennedy, of the firm of Knight Bros. & Kennedy Co., hav: 
entered the hardware business under the name of C. E. Ken 
nedy & Co. 

Monessen, Pennsylvania—C. S. Pore has sold his stock 
in the Monessen Hardware Co. 

Gibbon, Nebraska—J. H. Lippencott succeeds N. J. West 
cott. 

Alamosa, Colorado—A. L. Shire has purchased the busi 
ness of the Spriesterbach Hardware & Furniture Co. 

Myrtle Point, Oregon—T. W. McCloskey succeeds Mc 
Closkey & Mehl. 

Alexandria, Iowa—Gillett & Son succeed Butterfield & 
Gillett. 

North .Fork, Nebraska—W. W. Weaver succeeds Blake- 
man & Coleman. 

Villisca, Towa—Means & Burnham succeed Means & 
Wilson. 

Pulaski, lowa—T. O. Jesse has purchased the business of 
the L. C. Wilson Hardware Co. 

Cole Camp, Missouri—The Rudolph Meyer Co. succeeds 
Meyer & Hobein. 

Elkton, Missouri—Stewart Bros. succeed P. M. Watkins. 

Texico, New Mexico—Weatherly & Talley succeed Ben- 
nett Bros. 

Dickens, .Texas—Harkey & Reynolds succeed Ballard & 
Vanleer. 

May, Texas—The May Mercantile Co. succeed J. S, Har- 
low & Co. 

Vinton, lowa—E. B. Farmer has become a partner in the 
hardware business of W. E. Call. 

Chicago, Illinois—Paddock & Grenoble Hardwaer Com- 
pany, of 427 E. 47th St., is now the Paddock Hardware Com- 
pany. ‘ 

Savannah, Missouri—Dillon & Sons will succeed White- 
ford & Townsend. 

Lafayette, Indiana—John Hopewell and George Mals- 
bary have sold their stock to Benjamin G. Clawson of 
Mellott, Ind. 


MISCELLANOUS, 


Chetek, Wisconsin—Parker Nilsen Mercantile Co.; de- 
stroyed by fire. 

New Castle, Pennsylvania—The American Tin Co. buys 
15 acres of land for new manufacturing site. 


Glenville, Ohio—Moodey & Sague, hardware dealers, 
will soon occupy quarters in a new building. 

Tolan, North Dakota—New building to be occupied by 
a hardware firm. 

Forman, North Dakota—G, H. Frogan is building an ad- 
dition to his store. 

Tamaica—Great demand for enamel ware reported by 
the Canadian commercial agent at Kingston. 

Antigo Michigan—M. Krom & Co. are occupying new 
quarters. 

Thomaston, Alabama—The Foster-Meigs Hardware Co. 
recently incorporated will erect a two-story brick building 40 
by 100 feet. 

Norfolk, Virginia—Destroyed by fire; C. B. Gibbs’ hard- 
ware store. 

Minonk, Illinois—Destroyed by fire; 
hardware store. 

San Francisco, California—The Gregory Hardware Co. 
is occupying a large new store. 

Oxford, Nebraska—Howell 
hardware store. 

Beemer, Nebraska—Robert Jack has established a hard- 
ware business. 

Hoover, Washington—The Western Mercantile Co. is 
moving its hardware stock into new quarters. 

Owatonna, Minnesota—Parrott & Smith have their new 
store ready for occupancy. 

Traer, lowa—Kostlan’s washing machine factory will be 
enlarged. 

Anderson, Indiana—The Anderson Tool Co.; new addi- 
tion with increased force. 


August Metzler’s 


Bros. have opened a new 
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Heating and Ventilating 


THE AMERICAN ARTISAN 





DOES NOT BELIBVE IN «SINGLE PIPE” THEORY. 





THe AMERICAN ARTISAN: 

Dear Sirs: In reference to “single pipe,’ so-called 
modern theory of heating two or more rooms with 
one pipe, I would say that I have never taken much 
stock in that method of conducting heat from a com- 
mon reservoir to separate rooms, and have always 
looked at it as one way to cheapen a job and thereby 
forestall honest competition. I have had many years’ 
experience in hot-air heating; have seen some jobs 
put up in this way that worked reasonably well; have 
seen many more that were a failure. Now, the rea- 
son why in one case it was satisfactory and in the 
other case not is simply because. the conditions exist- 
ing in the rooms were different. In the one case there 
was a natural circulation in both rooms the same; in 
the other, perhaps, no circulation at all. I do not 
advise this method of conveying heat, but, as before 
stated, have never tried it simply because I could see 
no merit in it. Very respectfully yours, 

FRANK F. Porter. 

314-316 West Sixty-third St., Chicago. 





NEW WALL REGISTERS RESPONSIBLE FOR 
“THE MODERN WAY.” 





To THE AMERICAN ARTISAN: 

Gentlemen: Heating twe rooms from one pipe 
from the furnace—“the modern way’—has been 
brought about successfully by the new wall registers, 
the floor register is only adapted to the single pipe. 
The wall register is utilized—either double—two faced 
from rooms on the safe floor, or one for the first floor 
and a pipe taken off the top of the register box for the 
second floor; the register box is made large enough 
to care for both rooms, in fact, the box can be made 
large enough for 2 rooms on the first floor and one 
room on the next floor, thus using one pipe for three 
rooms, A furnace with 4 pipes for heating 8 rooms, 
or pipes for 10 rooms, the new way, works better than 
with eight or ten pipes from the furnace the old way. 
It is a question of wall registers. 

This in reply to query of Honi Soit Qui Mal y 
Pense, Yours truly, 

QuAKER Mre. Co. 

40 Dearborn street, Chicago. 


~~ 
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SMITH’S WATER HEATERS. 





The Charles Smith Company of 97, 99, 101 Lake 
street, Chicago, are the inventors and patentees of the 
only jointless hot water attachment that gives the 
water a circular motion’and that has no obstructions 
to the natural movement of the water. The heaters are 
made to stand great pressure and are carefully tested 
before leaving the factory. They can be used in con- 
nection with any furnace. This concern manufactures 
a very complete line of hot water specialties, particu- 
lars of which they will be glad to forward to any one 
mentioning THE AMERICAN ARTISAN. 
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MONCRIEF WARM AIR FURNACES. 





For simplicity, durability, economy and comfort, the 
Moncrief furnaces, manufactured by the Henry & 
Scheible Company of 6-8-10 Long street, Cleveland, 
Ohio, are seccnd to none. It is a furnace which is 
the result of years of experience, combined with the 
best of materials and workmanship attainable. Special 
care and attention have been paid to the little details 
and points which tend to perfect. It burns with equal 
facility all grades of anthracite and bituminous coal. 
The company have issued a catalogue on Registers, 
Furnaces, Ventilators, etc., a copy of which they will 
be glad to forward to any dealer mentioning THE 
AMERICAN ARTISAN. 


-- 


THE SCHWAB SIDE WALL REGISTER. 


R. J. Schwab & Sons, the furnace men of Milwau- 
kee, Wisconsin, are the manufacturers of the Side 
Wall Register, which has qualities that make it very 
attractive. In design it is very neat, is absolutely 





noiseless in operation, is substantial in construction, a 
factor in modern methods of heating residences, and is 
fully guaranteed by the company. This concern 
also makes the well known Gilt Edge Furnace which 
has been studied out with a view to practicability and 
comfort in every detail. The company have issued 
catalogues in connection with their system of hot air 
heating, copies of which they will be glad to forward 
to any one mentioning THE AMERICAN ARTISAN. 
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SONGS OF COMFORT. 


The above is the title of a booklet issued by the 
Meyer Furnace Company, manufacturers of the Weir 
Gas and Smoke Consuming Furnace, of Peoria, III. 
The booklet bears on the cover the first few bars of 
“Home, Sweet Home,” and it is explained on the first 
page that these “Songs of Comfort” are all sung to the 
same tune but with different words. The booklet is 
composed wholly of testimonials from different locali- 
ties regarding the Weir furnace. The booklet contains 
illustrations of houses and churches heated by the 
Weir furnace and is an extremely original idea. The 
company point out that in the city of Peoria alone 
over three thousand Weir furnaces are in use. The 
company will be glad to forward a copy of this book- 
let to any one mentioning THE AMERICAN ARTISAN. 

THE KELSEY SYSTEM. 

An attractive catalogue recently received is that 
dealing with the Kelsey Warm Air Generator, of 
which the James Smart Manufacturing Company, 
Limited, Brockville, Ontario, Canada, are the sole 
Canadian makers. In size it is four by nine and is an 
attractive and readable brochure. The typography 
and arrangement are very pleasing and the informa- 
tion given makes a distinct impression upon the reader. 

The booklet is intended to tell about the Kelsey 
Warm Air Generator, its construction and installment, 
and also to tell about the best method of ventilating 
and warming churches, schools and other public build- 
ings. The illustrations are exceedingly good, enabling 
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one to obtain a good idea of the machinery used in the 
Kelsey System and we advise all those interested in 
the heating question to write for a copy of this book. 
Kindly mention THE AMERICAN ARTISAN. 


* 
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FOSTER’S REGISTERS. 





We have recently received the catalogue issued by 
Mr. C. H. Foster of 3403 Bell avenue, St. Louis. Mr. 
Foster makes a specialty of side wall registers 
in two styles. One style is made for the base board to 
abut against the end of the register and the other is 
made to have the base molding return around the reg- 
ister. The Foster Special, which in the catalogue is 
shown in two styles, is a good register when it is de- 
sired to heat an additional room above as it will supply 
the greatest volume of warm air. 

The Foster side wall floor warm register is claimed 
to be the only warm air register made that deflects 
any portion of the air onto the floor, thereby possess- 
ing the convenience of the floor register. 

The Gem side wall register is another specialty of 
Mr. Foster’s, which is claimed to be the handsomest, 
largest, lightest, strongest, cheapest and simplest, of 
any wall register of this class. The catalogue is an at- 
tractive one and those interested in heating should not 
fail to send for a copy of it mentioning THE AMERI- 
CAN ARTISAN. 
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IT IS NOT ADVERTISING. 





An exchange, whose editor evidently has never been 
engaged in the retail business or else has not a very 
logical idea of the relation of cause to effect, says: 

“Whenever some public enterprise is inaugurated 
the merchant is the first man visited with a contribu- 
tion paper. No matter whether located in the city or 
country, he is constantly being called upon to donate 
money or merchandise to this or that project. 

“This is one form of advertising and money and 
goods donated should be charged to the advertising 
account. This has become a custom and, unless all the 
merchants of a town agree to cut it out, it is an evil 
that must be met and handled in a way that will re- 
dound to the credit of the donor. Where there is a 
local association or other business organization the 
merchants should get together and decide on what 
amount of money each will give to the enterprise in 
hand, so that all will reap an equal amount of benefit 
from the donation and none will be required to give 
more than he can legitimately afford, as will invariably 
be the case where no agreement has been reached as to 
the amount. There is another feature of this proposi- 
tion that we believe to be the most important of all, 
and that is: Get all the benefit that you can out of 
the donation. To secure this remember this all im- 
portant rule: Give cheerfully. You know that you 
are going to give a certain amount. Therefore when 
the corhmittee of men or ladies, as the case may be, 
wait on you, greet them cheerfully, make them feel 
that ‘you are glad to give the sum donated and send 
them away feeling that you are a generous liberal man, 
fully in accord with any movement that may tend to 
develop your town.” 
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We think the great majority of retail merchants 
who have duly considered the matter will agree with 
us that such donations cannot be considered in any 
strict sense advertisements; rather, in very many cases, 
they are hold-ups, as are solicitations to “advertise” 
in programs, directories, etc. 

We do not believe, except possibly in extremely rare 
instances, that such donations have ever influenced a 
dollar’s worth of trade to the merchant making the 
donation, 

Oftentimes the “opportunity” is offered, with an 
implied threat that a refusal will be considered just 
and sufficient cause for a boycott; but that is adver- 
tising of a very negative kind. 

Giving never so cheerfully will give the merchant 
scant opportunity to “get all the benefit he can out of 
the donation.” Generally if he gives at all he will be 
set down as stingy because he did not give more; and 
so far as getting any benefit out of it, the chances are 
that the committee who held him up for the donation 
will promptly forget it, so far as giving him any addi- 
tional trade is concerned, or perhaps will get out their 
big catalogue and proceed to make up a list as an 
excuse to buy a money order and send off to Chicago 
for something that the merchant would have been glad 
to furnish if he had been offered the same chance he 
had to subscribe for the pet charity. 

This is not a plea for uncharitableness; it is a de- 
mand that things be called by their right names. 

If you are going to advertise—and what live busi- 
ness man is there who does not ?—Advertise. 

If you want to make donations to charity—and what 
honorable, liberal-minded man does not delight to do 
this?—Do so, by all means! 

But do not allow yourself to be deceived for a mo- 
ment into the belief that these are interchangeable 
terms. 

Business—and advertising is an essential part of 
business—is business; and charity is charity. Prac- 
tice them both, but keep them distinct !—Weekly Im- 
plement Trade Journal. 


o~a->- 


EVERY MANUFACTURER HAS A WORLD TO 
CONQUER. 





There is a world of possible buyers for every com- 
modity. Not by threats or violence can this world be 
conquered, but by persuasion. There are many ele- 
ments that constitute this persuasion. The attractive 
package, superior goods, courteous treatment—all! 
these are desirable. But there is one thing without 
which no manufacturer in competition can thorough]; 
conquer the world, and that thing is the written word 

That advertising is best which is most persuasive. 
That medium is best which lends most persuasion to 
an advertising message and carries it to the publi 
most susceptible to and most worth persuasion. 


eee 


The Crescent Furnace and Foundry Company 0! 
Des Moines, Iowa, manufacturers of the “Caldwell” 
and “Crescent” Hot Air Furnaces and a line of Tan! 
Heaters, have made some changes in their directorat« 
the present officers being: Jesse D. Griffith, presi 
dent; R. A. Griffith, treasurer, and Jno. N. D. Grif 
fith, secretary. 
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STEEL CEILINGS. 





The Wheeling Corrugating Company of Wheeling, 
\Vest Virginia, manufacture a very extensive and 
varied line of steel ceilings. 

A steel ceiling lends an air of dignity and prestige 
to a room or office,.and large concerns are using metal 
ceilings wherever possible. It is not only a question 
of beauty, but also one of economy. Metal ceilings 
are, in the long run, cheaper than the old style; the 
expense of papering, patching and calcimining the 
plaster walls and ceilings is eliminated. Being, of 
their nature, everlasting they save the expense of re- 
newals. In case of fire, they may save a whole build- 
ing by confining the conflagration to the one room. 
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market. It is made to fit corrugated and plain pipe 
and can be used without extra pipe or elbows. Every 
part of it is made with the greatest care and the 
makers guarantee it in every respect. 

It is made by Cooney & Geiger of 19 and 22 East 
South street, Indianapolis, Indiana, and full particu- 
lars and prices of the “Centennial” can be obtained by 
addressing them, mentioning Tart AMERICAN ArR- 
TISAN. 
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DOUBLE CROSS LOCK ROLL ROOFING. 








Those seeking a satisfactory roofing at a reasonable 
price will do well to investigate the merits of the 
Double Cross Lock Roll Roofing, manufactured by 
F. O. Schoedinger, 146 North Third street, Columbus, 
Ohio. This roofing is made from genuine Vander- 
grift Galvanized Sheets, fully guaranteed by the man- 





Main Office of Wheeling Corrugating Company. 


They are proof against dampness, germs and vermin, 
and consequently save health. The first cost is the 
last cost. 

Copper-plated steel ceilings are extremely beautiful ; 
in fact, it may be said they represent the limit of rich- 
ness and elegance obtainable in connection with a ceil- 
Ing. 

Our illustration shows the main office of the Wheel- 
ing Corrugating Company fitted with a steel ceiling. 
This ceiling is, in size, 60x80 feet, and, as will be seen, 
the arrangement of the patterns is extremely artistic. 
[t may be mentioned, however, the illustration is not 
brought out very distinct and does not do justice to the 
pattern as it appears in the office. 

The company have issued a catalogue in connection 
with their steel ceilings, a copy of which they will be 
glad to forward to anyone mentioning THE AMERICAN 
\RTISAN, 
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THE “CENTENNIAL” CUT-OFF. 





It is claimed for the “Centennial” Rain-Water Cut- 
‘f that it is the strongest and most durable on the 


ufacturer for quality and durability. This concern 
also manufactures an extensive line of Roofing Plate, 
Eaves Troughs, Tinner’s Tools, etc., and will be glad 
to forward a copy of his catalogue to any one men- 


tioning THE AMERICAN ARTISAN. 
-~~eo 


THE «CLEVELAND” EXPANDED METAL LATH. 





The Garry Iron and Steel Company of Cleveland, 
Ohio, believe that they have a clear conception, born 
of considerable experience in the Metal Lath busi- 
ness, of what architects, contractors and owners 
actually prefer and require in this line, and they hold 
to the opinion that the “Cleveland” Lath conforms to 
their ideas and needs. It is sufficiently stiff and rigid 
to preclude its bellying or buckling on the ceiling or 
wall, and yet it is suitable for all kinds of work, plain 
or ornamental, straight surfaces or wrapping beams. 
It is self-furring and is therefore especially adapted to 
exterior stucco work. Both sides are alike, and it is, 
therefore, reversible and cannot be improperly applied 
as can some forms of lath. Having a smooth selvage 
on each edge, it is easy and satisfactory to handle as 
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well as to staple or tie on. The sheets, from which 
this lath is made, are cut without pickling, and con- 
sequently are much less susceptible to corrosion or 
rust, the galvanized lath being absolutely rust proof. 
It is furnished either plain, painted or galvanized, and 
in gauges 24, 26 and 27. 

The Garry Iron and Steel Company have prepared 
samples of the “Cleveland” Expanded Metal Lath, 
which they will be glad to forward to any dealer men- 
tioning THE AMERICAN ARTISAN. 
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GOOD SHINGLES. 





A good line of shingles for the dealer to carry is 
the “Walters,” manufactured by the National Sheet 
Metal Roofing Company of Jersey City, New Jersey. 
There are cases on record where they have been used 
on buildings for years and are still as serviceable as 
ever. They are made from galvanized tin and painted 
tin and are guaranteed to be storm, rust and fire proof. 

The manufacturers will be glad to forward full 
particulars of this line to any dealer mentioning THE 
AMERICAN ARTISAN, 





NEW FIRM WANTS CATALOGUES. 


Mr. Herman Reinsdorf of to15 Prairie avenue, 
Kenosha, Wisconsin, who was formerly connected 
with the Hornell Hardware Company of Racine, Wis- 
consin, has now gone into business for himself at 
Kenosha. He will deal in general hardware and con- 
duct a sheet metal works. 

Mr. Reinsdorf is a capable workman and makes 

friends quickly. We hope that his new venture will 
be a success. If careful work and close attention to 
business will bring about this result, we have no doubt 
of it. 
Mr. Reinsdorf will be glad to receive catalogues 
from manufacturers whose products he will be 
likely to use’ in his business. Kindly mention THE 
AMERICAN ARTISAN when writing. 


= 
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“THE AUTOMATIC CHIMNEY TOP.”’ 





The Automatic chimney top and ventilator manu fac- 
tured by Powers Brothers, Streator, Illinois, is a sov- 
ereign remedy for stoves that do not draw properly. 
This top is made on scientific and mechanical lines, 


.all bearing is on pivots next to cover where the weight 


is, with braces at the bottom to prevent the cover 


rubbing stack. 
The manufacturers will be glad to forward further 
particulars to any one mentioning THE AMERICAN 


ARTISAN. 


MERCHANT & EVANS CHARCOAL IRON ROOF- 
ING PLATES. 





The Merchant & Evans Company, successors to 
Merchant & Company, incorporated, of Philadelphia, 
manufacture the Charcoal Iron Plates well known as 
the Merchant Charcoal Iron Roofing Plates. Mer- 
chant’s plates are said to be the heaviest coated made 
and rust very slowly if at all. Good tin roofing prop- 
erly ‘selected, made, put in place and protected, offers 
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one of the best and most enduring roof protecti: 
against fire and storm and the company claim that 
the best of all roofing tin is Merchant’s Old Meth: 
The company have issued a handbook entiti.. 
“Roofing Rules,” a copy of which they will be gis 
to send to any one mentioning THe Ameri 


ARTISAN. 


+6 


WELSH TIN-PLATE MANUFACTURERS 
ALARMED. 





The London Financial Times says that the Welsh 
tin-plate manufacturers at a recent meeting expressed 
some alarm over the effect of the canned-meat trou- 
bles upon the British tin-plate trade. Tin plate is im- 
ported into the United States for use on tin goods 
exported, the plate receiving a drawback of 99 per 
cent of the duty when so used for export purposes. 
Consequently, if the exports of canned goods decline, 
the British tin-plate manufacturers will be hurt. The) 
were also much concerned over a report of a 20 per 
cent ad valorem tariff to be imposed by Japan upon 
tin plate; and their alarm was still greater over the 
report that Canada is making extensive arrangements 
for the manufacture of its own tin plates. 


2. 
oor 


NOTES AND QUERIES, 





WANTS LIGHTNING RODS AND BALLS, 
From A. A. Johnson, Stratford, Iowa. 
Where can I procure lightning rods and balls? 
Ans: The Security Lightning Rod Co., Burlington, 
Wis. 
WANTS MACHINERY FOR MAKING EXCELSIOR. 
From W. E, Bennett, 252 South Main st., Fon d du Lac, Wis 
Where can.I obtain machinery for making excelsior ’ 
Ans.—Lewis Kline, Alpena, Michigan ; Indianapolis 
Excelsior & Machinery Company, Indianapolis, In- 
diana; American Exeelsior & Machinery Company, 
Baltimore, Maryland ; Flynn & Emrick Company, Bal- 
timore, Maryland; Fisher & Davies, St. Louis, Mis- 
souri. 
AKRON LAWN MOWER. 
From G. F. Gale, Vinton, Iowa. 
Where can I procure the Akron lawn mower? 
Ans.—Whitman & Barnes Manufacturing Com- 
pany, Chicago, Illinois. 
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DON’T BE TOO ORIGINAL. 


A really original advertisement is like a new word 
—the people don’t understand it. They require time 
to familiarize themselves with it and grasp its mean- 
ing. On the other hand, a plain, every-day common 
sense sort of announcement that sets forth facts 
clearly captures both the attention and the cash of the 
reader. There has not been, and there will not be, 
any sort of advertisement so effective as one that tells 
the story of the goods and the store in the fewest. 
plainest words that will convey the exact meaning <e- 


sited. 
© Sin Hea IRIN Ais ie 
“Idle Moments” is the heading of a neat blotter 
being sent out by Follansbee Brothers Company »! 
Pittsburgh. The blotter is most attractively got 
up and is well worthy of a place on any business 


man’s desk, 
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NEW PATENTS. 
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38,156—Stove. Frank J. Frey, Quincy, Ill. Filed June 
22, 1906. Serial No. 322,975. Term of patent 3% years. 

827,711—Universal Screw-wrench. James T. F. Conti, 
Paris, France. Filed May 31, 1905. Serial No. 263,022. 

827,716—Flushing-tank. Burr Eastwood, San Francisco, 
Cal. Filed Jan. 19, 1905. Serial No. 241,820. 
_ 827,734—Milk-pail Support. Jacob Kuhn, lola, Kans. 
Filed May 19, 1906. Serial No. 317,753. 

827,764—Vapor Oil-burner. Cornelius R. Umbenhower, 
Anderson, Ind. Filed July 22, 1903. Serial No. 166,645. 

827,846—Ratchet-wrench, James E. Bowser and James 
H. Francis, Newport News, Va. Filed Nov. 29, 1905. Serial 


No. 289,683. 

827,858—Combined Ventilator and Clean-out for Sewer- 
traps. Thomas F, Foley, Washington, D. C. Filed Jan. 5, 
1906. Serial No. 294,808. 

827,871—Gas-range. Henrietta W. Lawrence, Baltimore, 
Md. Filed Dec. 5, 1905. Serial No. 290,390. 

827,876—Stovepipe-fastener. Lincoln A. Lowe, Watson, 
Mo. Filed July 21, 1905. Serial No. 270,715. 

827,878—Sliding-door Hanger and Fixtures. Kenneth 
rr, San Francisco, Cal. Filed Aug. 1, 1905. Serial No. 

827,884—Spade. Franz Ritter, Servitut, near Polnisch- 
Ce Germany. Filed Apr..27, 1905. Serial No. 257,- 


" 827 894—Combined Poacher, Steamer, and Heater. Joseph 
— Hanover, N. H. Filed Feb. 24, 1905. Serial No. 
47,194° 

827,901I—Roller Window-screen. Charles F. Barr, Win- 
chester, Va. Filed May 10, 1906. Serial No. 316,208. 
























827,928—Hay-carrier. William Louden, Fairfield, Iowa. 
Filed Apr. 17, 1905. Serial No. 255,907. 

827.041—Nut-lock. James J. Potter, Staunton, Va. Filed 
Aug. 18, 1905. Serial No. 274,754. 

827.949—Ironing-board. John H. Wilkins, Greensboro, 
N. C. Filed Dec. 31, 1904. Serial No. 239,008. 

827,063—Heating Stove or Furnace. Robert L. Commons, 
Harvey, Ill. Filed June 23, 1905. Serial No. 266,508. 

828,006—Lawn-swing. Frederick W. Williams, Macon, 
Ga. Filed Apr. 17, 1905. Serial No. 256,050. 

828,015—Wire-twisting Implement. John Betz, Jacob 
Wampach and Henry Wampach, Jordan, Minn. Filed Nov. 
21, 1905. Serial No. 288,421. 

28,123—Locking-hinge Construction. William J. Kelly, 
Clinton, Iowa, assignor to J. A. Kelly & Bros., Clinton, Iowa, 
a ~ Saag of Iowa. Filed Aug. 8, 1905. Serial No. 


$28,1390—Animal-trap. Charles T. Owens, Homity, Okla. 
Filed Feb. 6, 1906. Serial No. 299,728. 

828,156—Wire-coiling Machine. Orla H. Watkins, Ames, 
Iowa. Filed July 31, 1905. Serial No. 271,951. 

170—Washing-machine. George R. Adams, Hiawatha, 

Kans. Filed July 18, 1905. Serial No. 270,250. 

828,1903—Vegetable grater. John Charky, Esplen borough, 
Pa, Filed Dec. 1, 1905. Serial No. 289,813. 

828,255—Draft-regulator. George H. Tarleton, Boston, 
Mass.. assignor of one-half to Smith & Anthony Company, 
Boston, Mass., a corporation of Massachusetts. Filed July 
10, 1905. Serial No. 268,922. 

828,277—Wrench. Frank Evans, Pricedale, Pa., assignor 
of one-half to William E. Jenkins, Monessen, Pa. Filed Apr. 
6, 1906.* Serial No. 310,381. 
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THE AMERICAN ARTISAN 


AND HARDWARE RECORD 


Trade Report. 


THE HARDWARE SITUATION. 


The assurance that the crops will be very prolific 
have had a tonic effect on the already steady and confi- 
dent market. From every indication it would appear 
that the volume of agricultural products will be a rec- 
ord one unless some untold and improbable influence 
should interfere with the realization of the very opti- 
mistic prospects. It is natural that the wealth which 
by this means will come to the agricultural states will 
in due course be disseminated throughout the commer- 
cial and manufacturing portions of the country. This 
will result in stimulation of trade and of commercial 
interests in every department. There are not a few in- 
dications of increased enterprise on the part of the 
railroads and manufacturers generally in making im- 
provements and extensions involving in many cases 
large expenditures. It is probable that there will be 
an increase in the number of lines that will be scarce 
in view of the large number of unexpected orders on 
the books of the manufacturers and the difficulty 
which merchants experience in obtaining goods 
promptly, The Western jobbers and manufacturers 
report no appreciable decrease in the number of new 
orders received from day to day and the indications 
point to a continuation of the present activity well 
through the year. The wire mills which are already 
operating at their capacity are accumulating no stock 
as the jobbers are hurrying materials anticipating the 
shortage next month. 

The American Steel and Wire Company announce 
an advance in price of 10 cents on the hundred pounds 
on wire and nails to come into force within the next 


thirty days. 


STRUCTURAL MATERIAL. 


Midsummer business is light and fabricating com- 
panies are either figuring on or booking small jobs 
or waiting for the return from vacations of those who 
are responsible for the letting of the large contracts 
now pending. There is no diminution in the number 
of projects that are overhanging the market, but a dis- 
tinct lull in contracting appears. Meantime some of 
the local erecting companies, whose attention for a 
considerable time has been confined to their New York 
contracts, owing to labor troubles, are figuring to a 
larger extent on work coming up in outside cities. 
The Western Pacific Railroad bridge contract, which 
was the largest business in suspense, amounting to 
5,500 tons, has been let to the Pennsylvania Steel Com- 
pany. The Indiana Steel Company has given the 
American Bridge Company two additional buildings 
for the Gary, Ind., plant, calling together for about 
goo tons of shapes. Little is heard from San Fran- 
cisco of steel building plans apart from the estimates 
for the rebuilding of the Palace Hotel. An expendi- 
ture of about $3,000,000 is now talked of. The ton- 
nage in steel will probably run up to 6,000. It has 


been a matter of comment that in the unusual run 0: 
work the fabricating companies have had in the past 
year, and are still having, prices have not been as high 
as in 1902, though the supply of work has been great- 
er. The increased capacity in fabricating lines has 
shown itself. It is possible also that some contracts 
taken at rather low prices have netted the erectors 
more. than appeared on the face of the contract be- 
cause of the premiums paid for early completion of 
the work. Thus far the new structural capacity added 
in the past six or eight months has not made a marked 
impression on the situation. In the Pittsburgh dis- 
tricts the. difficulties some of the mills have in getting 
material out of the mill, owing to the lack of room 
for handling, have offset somewhat the increased ton- 
nage. We quote as follows on mill shipments, tide- 
water deliveries: Beams, channels, angles and zees, 
1.84%4c; tees, 1.8914c; bulb angles and deck beams, 
1.99%c. On beams 18 to 24 in. the extra is 0.10c, 
and on angles over 6 in., 0.10c. Beams and channels 
out of stock are sald at 2.40c to 2.50c. 


IRON AND STEEL BARS. 

Heavy contracts for steel bars continue to be placed 
by large consumers and the tonnage entered by the 
mills this month has been heavy. The demand for 
iron bars is also more active and the mills are filled 
for several months. On steel bars some of the lead- 
ing makers are not promising delivery inside of three 
months and premiums are being paid for prompt ship- 
ments. We quote as follows: 

‘Bar iron, 1.66%c; soft steel bars and_ bands, 
1.66%4c, half extras; soft steel angles, less than 3x3, 
1.76%c; hoops, 2.06%4c base, full extras; old rail 
stock, 1.65%c. Jobbers report a good demand from 
stock, with prices firm. We quote bar iron, 2.10c, 
full extras; soft steel rounds. and squares, 3 inches 
and larger, $2 per 100 pounds base; flats, 2 inches to 
4 inches by 1% inch and larger, $2 per 100 pounds 
base; flats, 2 inches to 4 inches by 1% inch and 
larger, $2 per 100 pounds base; flats, 4% inches x 5 
inches, and 6 inches x 5-16 inch and thicker, $2 per 
100 pounds base; all ovals, half rounds, $2 per 100 
pounds base; steel bands, $1.85 to $1:95 half extras; 
soft steel hoops, $2.30 to $2.40 full extras. Other 
sizes not mentioned above, $1.85 per 100 pounds base, 
plus half extras. 


SNEETS. 


On account of the high prices ruling for raw ma- 
terial some of the independent sheet mills are in favor 
of an advance of at least $2 a ton. Premiums in a 
few instances have been paid on blue annealed sheets 
for immediate delivery, but for forward shipment pre 
vailing quotations obtain. New tonnage is not quite as 
heavy as during the early weeks in July, and a few 0! 
the mills are gaining slightly on the tonnage carried o1 
their books. Quotations are firm, as follows: Blu 
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Annealed, No. 10, 1.91%4c; No. 12, 1.964%; No. 14, 
2.01%¢; No. 16, 2.1 1%c; box annealed; Nos. 17 to 21, 
241%c; Nos. 22 to 24, 2.46¥%c; Nos. 25 and 26, 
2.51%4c; No. 27, 2.56%c; No. 28, 2.66%c; No. 29, 
2.81!4c; No. 30, 2.91¥2c. Galvanized sheets, Nos. 10 
to 14, 2.61%4e; Nos. 15 and 16, 2.81¥%4c; Nos. 17 to 21, 
2.96%c; Nos. 22 to 24, 3.1134c; Nos. 25 and 
26, 3.31405 No. 27, 3.51%4c; No. 28, 3.71 4c; No. 30, 
4.21%¢c. Sheets from store: Blue annealed, No, 12; 
2.15¢ to 2.25¢; No. 14, 2.20c to 2.30c; No. 16, 2.30c to 
2.40c; box annealed, Nos. 18 to 20, 2.60c to 2.70¢; 
Nos. 22 to 24, 2.65¢ to 2.75c; No. 26, 2.70c to 2.80c; 
No. 28, 2.85¢ to 2.95¢; No. 30, 3.25¢ to 3.35¢. Gal- 
vanized from store: Nos. 10 to 20, 3.10c to 3.20c; 
Nos. 22 to 24, 3.35¢ to 3.45¢; No. 26, 3.45c to 3.55c; 
No. 27, 3-55¢ to 3.75¢; No. 28, 3.85¢ to-3:95c; No. 30, 
4.45¢ to 4.55¢. 


OLD MATERIAL. 

Advances ranging from 50 cents to $1.00 a ton were 
made on practically all grades of scrap during the 
week, This upward:movement being due to an effort 
more on the part of the dealers to maintain this mar- 
ket on the proper basis of relationship to pig iron 
values than to heavy purchases by consumers. Steel 
mills, owing to the high cost of steel making irons and 
the increasing difficulty they are experiencing in se- 
curing deliveries, are asking higher prices on heavy 
melting steel. Some large transactions are looked for 
in the next few weeks. The quotations on gross tons, 
car lots, f. 0. b, Chicago,are as follows: 


Old [eae Be ob. orek Series 6 vk pass $22.00 to $22.50 
Old Steel Rails, 4 ft. and over ...... 15.50to 16.00 
Old Steel Rails, less than 4 ft. ...... 14.50tO 15.00 
Heavy relaying rails, subject to inspec- 

tion, 50 lbs. and under ........ .+.. 27.50to 28.00 
Old Car WRBGIS cos Havens. sess 18.50 to 19.00 
Heavy Melting Steel Scrap ......... 14.00to 14.50 
Frogs, Switches and Guards ........ 14.00 to 14.50 
Mice SIRWGE sgdipa eras es ccdcere 12.00 to 12.50 

The following quotations are per net ton: 
CR SS Re ee eee 8.00to 8.50 
Irom: FRG ROOD SNigs Peeve vince sss 16.00 to 16.50 
ee eh er are 22.50to 23.00 
Steck a eG i GGb aE aoc ais cen cee 18.50 to 19,00 
No. I Railroad Wrought ........... 14.00to 14.50 
No. 2 Railroad Wrought ........... 13.00to 13.50 
Railway Springs .......... ov’ g.c ss» 13.50toO 14.00 





BILLETS AND RODS. 

The local market is strong on intermediate steel, 
but deliveries of billets and wire rods are very slow. 
The shortage of rods is more acute now than at any 
time this year, and this is owing to the inability of the 
rod mills to secure sufficient steel to meet their re- 
quirements, Forging billets are quoted from $34 to 
$35, net tons, f. o. b. Chicago. Bessemer and Open 
Hearth rods are quoted at $35 to $36, f. 0. b. Chicago. 





Rogers. Brown & Co. will sayin their weekly letter: 

The week has registered the heaviest buying, largest in- 
juiry, and the greatest activity in both pig iron and coke 
f any week this year. This has resulted in an advante in 
rices all along the line. Wherever there was any iron avail- 
ble for 1906 delivery, it has been promptly bought. 
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The prices made on deliveries during the first quarter 
and first. half, for which inquiry has been very free, have 
been for the most part on basis of market figures at the 
present time which are from-$1 to $1.50 of an advance to 
what they were two weeks ago. 

As has been predicted for several months past, the con- 
tinued tremendous consumption in all lines together with 
the letting down in production and its serious curtailment 
during the last two months, have had the inevitable result 
of creating a shortage during the last quarter. 

It is to be hoped that most consumers have properly 
covered for the greater part of their requirements prior to 
January, 1907. If this is the case it will be only exceptional 
demands and then only in limited number which will be 
made on the furnaces in addition to what they have already 
booked, and it is no doubt likely they can be taken care of. 
It would be unfortunate if the same basis on which pig iron 
trading has progressed so far this year, and on the strength 
of which consumers and producers were mutually congratu- 
latine themselves, should cease to hold to the end. 

Any run away conditions or abnormal advance in the 
way of prices is to be most heartily deplored. Conditions 
generally are of a too optimistic and healthy character to 
be dulled by a false or unreliable condition in the iron trade. 

The situation from furnace standpoint is very strong. 
Instead of one or two furnaces being out of the market for 
the balance of this year, it is now a case of the majority in 
both north and south unwilling to take on business prior to 
January. 

Lack of labor is now one of the most serious problems 
with which the coke operators and furnace men have to con- 
tend. The curtailment of output in both pig iron and coke 
is more largely due to this cause than to any other, 

There is a scarcity of better grades of foundry coke for 
prompt shipment and several of the largest operators in the 
Connellsville and Virginia fields have withdrawn from the 
market for this year’s delivery. All grades of coke are 
ruling higher and the market is strong with an upward 
tendency. 


Matthew Addy & Company will say in their weekly 
report: 

Pig iron for the balance of the year is going to be diffi- 
cult to secure on new orders. The continuous inquiry this 
week has developed the fact that practically all the iron which 
the country can make during 1906 has been sold. There may 
still be a little iron here and there for the last two or three 
months of the year, but there is no large quantity available, 
and spot shipment on new orders is simply out of the ques- 
tion. As a rule, the big fall buying comes in September or 
October, but this year it started in July and has kept up ever 
since until the furnace order books are filled as they have not 
been filled at this season for years. The buying started with 
No. 2 Northern iron at about $16, and it has now gone to 
$18; Southern No. 2 started between $13 and $13.50, and is 
now at $15, with every chance of still further advances. The 
Northern ironmasters are facing higher costs next year. Lake 
ore is sold in December for the following year, and while all 
the ore men announce that they would like to see the price 
of ore stay where it is, yet that ore will be higher is a fore- 
gone conclusion. Coke prices are also stiffening. 

Probably ‘the main event of the week in a news way is 
the fact that 1907 business is being booked. Several orders 
for next year have been placed at top market prices, and 
many more are in process of negotiation. It looks as if the 
largest consumers were bound to take no chances regarding 
their supply of iron, but were going to cover now, 

Inquiry during the week has been very large and many 
users of iron have been disappointed in not being able to get 
what they wanted when they wanted it. This is the season 
of the year when furnaces work their worst, and in every 
part of the country there is serious complaint on this score. 
It does not seem possible to increase the output in the South 
because of a lack of coke. Already the supply of coke is so 
short—because of a lack of labor in the coal mines and at 
the ovens—as to cause much inconvenience. In the North ore 
is scarce and the supply cannot be increased. 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 





METALS. 


FIRST QUALITY BRIGHT 


Cokes 270 lbs........ 
PIG IRON. 
Lake Sup. Charcoal ....819 
North’n Fday., No.1..... 18 
North’n Fdy., No.2..... 18 
* North’n Fdy., No.3..... 17 
Northern Scoteh Fady.. 
Ohio Strong Softeners, 
No. 1 
Ohio Strong Softeners, 
No. 2 19 30@ 
Southern Fdy., No.1... 18 15@ 
Southern Fdy., No.2... 17 6@ 
Southern Fdy., No. 3... 17 15@ 
Southern Fdy., No. 4... 16 6@ 
Southern No. 1 Soft.... 18 15@ 
Southern No. 2 Soft.... 17 6@ 
Southern Gray Forge .. 16 15@ 
Southern Mottled 
Southern Silveries, 4 to 
6 per cent Silicon 
Jackson Co. Silveries, 
8 to 104 Silicon 
Ala, and Geo. CarWheel 23 90@ 24 40 
Malleable Bessemer.... 18 30@ 18 50 
Basic Iron 18 85 


BLACK STEEL SHEETS. 
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per 100 Ibs. 
‘per 100 Ibs. 


GALVANIZED. 


SMOOTH STEEL. 
Wood's Smooth, 2 20 
o “ 0. 


“ 
“ 


PATENT PLAaD SHEET 


Patent Planished te Steel. 

” $10 20, “BRB” rc) 20! 

Dickey Bisnished : Sheet Steel ....8%c 
GALVANIZED IRON. 


COPPER. 


Banca, pigs, per b 
Straits, pigs, per 
Straits in bars, per b 


Nationz1] (White) brands (in less 
than 100 Bb. lots), per 


Sheet. 
per 100 bs. $7 0¢ 
per 100 bs. 7 2 


ADZES. 
Carpenters’. 


Barton's 


Railroad. 


Ship. 
IEE, 5 onc cuss chsaeemiiccad 


AMMUNITION. 
Caps, Percussion—per 1,000. 
F. L. Waterproof, 1-10s. 


Musket.. 


Cartridges. 
Winchester Rim Fire Ctgs 50&34 
Winchester Cent Fire, Pistol 


Winchester Cent rire, Mili- 

tary and Sporting Ctgs.... 15&84 
Winchester Blank Ctgs. 22 cal.81 25 
Ay oped Blank Ctgs. 32 cal., 


Winchester BB Caps, Rnd.ball 1 50 

Winchester BB Caps, ee, 
ball 

Winchester Cent. Fire, Mili- 
tary and Sporting Ctgs .... 


Primers. 


Winchester Primers.......... ; 

Shelis. 

New Rival Empty Paper 
Shells, 10 and 12 gauge........ 

New Rival Empty Paper 
Shells, 16 gauge 

Repeater Empty 

Leader Smokeless 

Winchester Repeater Loaded 
Shells . ont 

Winchester Leader | 

New Rival Loaded; 
Shells , f 





Regular Sizes. 
No 16, per 100 lbs. .. 
Nos. 18 & 20, per 100 lbs 
Nos. 23 & 24, A petgpebeattaness 


Ber i be 
SOLDER. 

EEE Geen y AX pee & c 
Commercial % & %.......per lb, 28%c 
No. 1 Plumbers éctéeveseo a © 
° SHEET ZINC. 

600 Ib. Casks......case, percwt, 0 
300 Ib. Casks...........-perjowt. 7 9 
SWweets.... ......--- +s POT Cw. 7 


in. 


Gun Wads—per 1,000. 
Winchester Gun Wads 


Powder. 


Be Trenton, 81 to 150 Ds.. 


Broad, 


Single Bitted (handled). 


|| Single Bitted (without handles). 


Doubte sttea (without Luadies). 


The above prices on axes of 3 to 4 
3} to 44 Ibs. advance 25c. 


4 to 5 Is. advance 50c. 
4} to 5} Ibs. advance 7ic. 


Pounds.......... 


ANCHORS. 
Expansion Screw Anchors 


ANVILS. 
Trenton, 70 to 80 bs. 


ASBESTOS. 
Board and Paper.... 


-Bonney’s—list $80.00 
Stearn's, No. 3 ...iee 
Post Hole. 
Digwell, 8-inch 
Iwan’s Post Hole and Well..40&54 
Vaughan's, 4 to 9-in., perdoz. 6 25 
Rafting. 
Snell’s....-... ciscbwegacedubane 5054 
Ship. 
Ford's, with or without screw 40-5% 
Snell's, “ 


AWLS. 
Brad. 


No. 3 Handled 
No. 1050 Handled . 
Shouldered, assorted, 1 to 4, 


Patent asst’d, 1 to4.. 
Harness. 


per gro, $1 


No. 1, handled. 
No. 15, socket handled. per doz. 
No. 7 Stanley 


2 28S S¥8 SRK BB B 


Boy’s Handled. 
Lippincott, 3 b 

Falls City. ..........+ 
Plumbs, West, Pat 

Can. Pat........... 


Plumbs, Miners(hbandled) “ 


Giadiator 
Fliut Edge 
Standard 
Elec. Chopper, Forest Clipper... 
Perfect Premier of 

Crown Crescent “ 


3to4 Ds. »Pr dz. $10 00 


“ “ “ 


ceococ 


Gladiator 
Plint Edge 
Standard 
Electric Chopper “ ag 
Perfect 
Crown 


3 to 4 Ibs. per doz. 


waraans 
SSSaae 


— 


Gladiator 
Flint Edge 
Perfect 


3 to 4 bbs. per doz. 


one 
aga 


are the base prices. 


BAGS, PAPER NAIL. 
--» 10 16 @D BB 





+ kegs 
Dupont’s Sm’ x" less.50-. drum 22 
¢ 25-Ib. kegs. 11 
12}-Ib. kegs 5 
6}-B. kegs. 2 97 
1-D. cans.. 


“ 
“ 
“ 


Shot. 
Drop shot, sizes smaller than 
B, 25-I. bags, per bag 
Drop shot, B and larger sizes, 
25- tb. bags, per bag. 
Buck Shot, %-. bags, perbag 
Chilled Shot, 25-®. bags, “ 





Per 1,000.........- 


Pinch or Wedge Point. 


Clothes. 


-- $2.50 3.75 4.50 5. 
BALANCES, SPRING. 


BASKETS. 


10% 


per doz. 12 sd 


00 
Stanley's, 


RETSRE 
be 


BEATERS. 
Per doz 


10 Coppered es Wire. .80 % 
. 12 Spring Wire... 
. 10 Preston . 


. 150 
10 Heavy hotel tinned.... 
os . * - parsere™ 


. 
. 18 eee 


BELLOWS. 


11 00 


Call. 

3in, Nickeled Rotary Bell, 

«<per doz. $5 00 

Cow. 

High Grade 

Kentucky 
Door. 

New Departure Automatic... 

Rotary. 

3 in. Old Copper Bell 

3 in. Old Copper Bell, fancy .. 

3 in. Nickeled Steel Bell 

3} in. Nickeled Steel Bell...... 5 00 
Hand. 

Hand Bells, polished ....50&10&54 


$6 00 


Miscellaneous. 


Church and School, steel 


$1.25 1.60 2.35 2.85 
BEVELS, TEE. 
rosewood handle, 


Stanley’s iron handle 
BINDING, OILCLOTH. 


Extra Double Spur 70&10% 
Ford's — and Machine....40&10% 
Triumph 5085 & 


Ford's Ship 
Irwin 


Russell Jennin 

Clark’s Expans we 60854 

Steer’s Smal! list, a. oe 
“ La $26.00 


Ford s Shi A r ttern 
Car p Auger pa Da 104 


No. 18 Wheeler’s 

No. 20 * 

American Snail head. 
| Rose “ 


Mavhew’'s Fiat. 
Dowel. 
New Jennings 


Gimlet. 
Standard Double Cut............ 
German Pattern 


poon 
Countersink . 


Reamer. 
Jenning’s Square ..... 


nw 
a22 





Small Wiliow 


WU 


— 








9 50 


ll 00 


110% 
100 
2.85 


40% 
404% 


&5 
10% 


RRSRS 
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BLACKING, STOVE. (See Polish) BUCKETS. 
BLADES, SAW. Pump Rubber. 

Butchers’. Wychoff...... sae A gr. 84 7 
Standard 9 & 1}in......-..-----.40%@] Cooper.........-....... i’ 
Clock Sprimg....+++-«++ee+ s+ ee 40%| Champion............. 4 7-50 
Star ...--cocpessedinaess|s seneneees SEE EE os sen pee aoveee 04 © 9 
Coll <.. is. <temepsaeaacier aia each $1 50| Star.................... . 5 00 

Hack. ic dak hp cane sims op 4 6 75 
DisStOn’S ...---+eeceeeee eeeees 2545 & | Weil. 

Flexible... .....cseeececeee cree 334454) Galv’d er 10 12 14 
Star. .ccccr cree eescceescbbseses 20&5%| Perdoz. . $2.90 $3.25 83.40 
Wood. Wooden, ‘top ear, plain, per doz 3 75 
JacKSON’S .....++++-+« per doz. #2 25 » swivel “ 485 
De ee SEN oes BUCKS, SAW. 
Forest Clipper. ......--0. +++ 3 OO/Folding ...............-. per doz. $2 10 
BLOCKS. BURRS, RIVETING. 

Snatch. Copper Burrs only...........35-10&5¢% 
WO0deD . -++ e+ vere eccree rere 60&10% !inners’ Iron Burrs only......... 70% 
Broa: icisnadecvddposs ducgvspe es 50% 

Tackle. BUTTS. 

Iron Strapped. ........------70&10@| Cast Tron... 0.0.2... 00.0 ceeeees 70&5 

Coin Steel... ....6+.eeeeee eves 60&106| Wrought Brass........ 26... 6scees 15% 
Wrought Steel Br ™ 

BOARDS Stanley.. PER Pe 

SLOOE. « : vite sdadunicden <tee eevee e'veve 40% “ Bail Tip.. a FR H&1OS 

Wash. » “ _ Bronzed........ 704 
Globe, single..,..++-+- per doz. #2 25) wrought Steel, Japanned. 

“ _ double.....-.- 27%) Nos. 731 and 733........ 70-10-10&10% 
Magnolia ........++++- * 2 65 
Crystal Glass........ 3 40 CALIPERS. 
Brass King. ...-.----- is NINO Eos cicsiciocd vcne occa oobe vos 20% 
Nickel Plate .....---- * 8 40/Inside and Outside............ 70&10% 
Enamel King. .... -.-- = IN ois Pock Sy vuie ce oys, sakeed 70% 
BOBS, PLUMB. CALKS. 

Carpenters’. se ger’s Boot, 

No. 2, from. .....+s+ per doz. 90 65 ufkin R. Co.'s), per M........ $3 75 
No. 00,° “cove sevees . 1 301 7'0e 

NO. ©, Aeris ciceveses ° 1 80 Dreenbartel...:,:........per DS 
No. 8; lead........--.- ° 290; Bessemer ...........--.--. “ 4c 
No. 4, 2M aie dee wens ~ 3 40| American ................. "Ta 
No. 113, brass plated. a Sat ND oy ci eag se cose scenes “ 8h 
= oat nickel plat'd = CANS. 

5 Cheese Factory. = 
BOLTS. Ontario Pattern. 


Carriage, Machine, Ete. 
Carriage 3x6 and sizes smaller 


and SHOTtEE. ...... ciccccccscess 75% 
Carriage, sizes larger and 
longer than §x6.............+++ 65% 
Machine, §x4 and sizes small- 
er and shorter,...........- W&10G 
Machine, sizes larger and 
longer thar §xax4...... .....-66% 
BlGvGNOG ii siest.onesdscetvas 50-10&5 & 
PIGW. i. 4 idanepecedasccetare 60&104 
SOOO vise shan deosncchranes 80& 1085 & 
TESS 5 Seis thatch eters 75& 10 4 
Wagon Box Strap .......... 70&10 & 
Mortise Door. 
Goah, SOM. vaictcantediveds cats sect BUG 
- bronze plated............. 204 
Barrel 
ORG Va bas eqbsuteyceibeds ksthas wees 604 
Wrens ieee cdicceKimue F5&10% 
7 pI Ea ee 5O€ 
Flush 
WOU hisdecckesd sess Dee KIC 
Spring 
WHO 5. tn wii piss cctetixa TO&K1VG 
@ SET icesc. cavteree 70 
Square 
COGS: ondk sido p ts bncddddndes ond 50104 
WONG Fok oc dah ie poses catvdcat 75% 
BORERS. 
Angular. 
Miller’s Falls....... per doz, $13 00 
Bung. 
Doz. 
Enterprise Mie. Co." s No. 1....$14 00 
No. 2. a sing 18 50 
BOXES 
Mall, NOsis< wiacre 1 2 10 
Per GORvidsccics<< $3.25 4.50 17.50 
Miter 
New Langdon...,...........- 15&5 % 
Seamsey We nsdissvedliios ces Wasser 30 
Seavey’s .......055 thee die each $1 50 
BRACES. 
Barber's ....... 50&10&10@50&10&154 
Fray’s Genuine Spofferd’s ...... 04 
&* Nos. 66 to 146.......... - 04 
“3 No, 0108 .... coos... 88 BO 
S a ee ee 3 75 
EPS Pee 2% 
= No. 010. oo. 3 85 
BRACKETS. 
Hay-Rack. 
Ww enzelmann’ s No. 1 per doz. 89 00 
Shelf, No. 2 9 60 
Cast Iron, Bronzed ...... 50, 10,54 
Griffin Wrought Steel. . -- %&104 
Folding ..........:. 70&10% 
wv BROILERS. 
W SEC .cun0d)-weue Sees bees 46% owen 104 


Gallons ........ 20 30 40 
Each.. .... ... $3.85 84.50 85.65 
Milk. 


Holstein. 
ee | re 302 
CRs ia ccd 5 10 
Per doz..... $20.00 asi. 00 $23.00 
Chicago Pattern. 
BEGINS 30 d'aiee 105 108 110 
Per doz .... $16.50 $18.50 $20.50 
Iowa Pattern. 
ais dbase wee sib oo 408 410 
Pet G08 ..05+. $20.50 $21.50 
New Elgin Pattern. 
EES 705 708 710 
Per doz..... 20.50 $22.50 $23.50 
Burn Pattern. 
Ds cack¥dee cake eau, Se 701 
sh sas cuses bal cee s 10 
ERS ee aa $1.85 #2 10 


CAN OPENERS. 
See Openers. 
CAPS, GUN. 
See Ammunition. 
CARPET STRETCHERS. 


See Stretchers. 


CARRIERS. 
Hay. 
Diamond, Regular.......each $3 50 
Diamond, Sling.......... “ 650 
Myers’ Imperial.......... “« 380 
re Clover Leaf...... “ 36 
‘ CARTRIDGES. 
See Ammunition. 

CASTERS. 
Standard—Ball Bearing. ...... 50&104 
SED .\c dpe dbbehd 30 <sesccsebaranees 60&5 & 
Common Plate. 

Brass Wheel................ W&104% 

Iron and arta as erg 

new list. . 
ee Plate, new ‘list. . 04 
Martin’s.. S dbtatn cvtccbeeucidin, 604 
Payson’s.. Useodpobee abes Saveen be 75&10% 
CATCHERS, GRASS. 

Carroll s No. C..... ... per doz. $4.25 
Wildermuth’s 

UD {6 60 cove sidses 1 2 3 

POF GOB. os. 00000 wre! $5.75 — 

ee 5 

POR GOBs 5 osc sess oats $9.50 we 00 


CHAIN AND CHAINS. 
Breast Chains. 


Doubleslack........ doz. pairs % 75 
With Covert snaps. - 5 00 
With slide.......... : 8 25 
Without slide....... S 2 85 


eh Ox Chains. 





®_ in. $7.25; § in. $5.45 per 100 Ibs. 


Cable Coil Chain. 


Per 100 lbs.. 8. 55 
Cable Log Chain. 


Cow Tie Chains. 


Stretcher Chains. 
fs in. 88.50; § in."87.7 
Tie-Out Chains. 


Add 2c 52 for 
Waaon Stay Chains. 
TIBOR... ose } 

Per 100 Ibs... %6.50 


Peck, Stow & Wilcox 
Tanged, Firmer. 


Choppers, See Cutters, 








, i ES ee 


ts ; ‘s z 
Per.100 Ibs.. — $7.00 sar ha $5.20 


1} 
8. 554.65 


Advance 25¢ per 100 1b. on Cable Coil| 


American 2 toggle...... .-. W&5SS 
Me toggle and snap... 0&5¢ 
¥ open & closed ring, H&54 
Halter Chains. 
American, new list... . 333 1&5 ¢ | 
GN 055 ccics v0de od sese id 008104 
Niagara, new list ............... 
Brown's, VV watelaeWweetin “08s > $ 
Picture Chains. 
Light Brass, 3 ft........ per doz. 50c 
Heavy Brass, 3 ft...... 
Pump Chain. 
Galvanized, per 100 lbs..... .... 5.00 
Safety Chain. 
Brass.. A .- W&10% 
Special Steet Loading Chain. 
BROE Avec aves } i's 
Per 100 lbs... $16.00 R4 50 «$12.50 


5 per 100 Ibs. 


CT oct bewscby #4 ¢6b0 0 0Ds FO&10% 
Trace Chains. 

Western Standard. 

6)— 6-2.......... .per pair 30¢ 
GBB. 0.0 i paces acitecces 3ic 

Bl Biden oc dee kes cesecs a 33c 
64—10-2. Sa % 38e 
Fm BB iio cise once cnenes 3 38c 
.- | ieee ee Ms 42c 
RE es oy " 48c 
F —eG OO ook pose voce codecs r ¢ 60c 


Add 2c per pair for Hooks. 


Twist Link. 


5 


ts a 
$6.00 85.50 


CHALK, CARPENTERS’. 


..per gross 75c 
ba i 65c 


o« ss 5oe€ 


Common White Sch’ 


6 Res 8c 
CHARCOAL 
Im DOGS ......-+0+++0+5---- Per Dag 85c 
CHECKS, DOOR. 

SN Van nie nbs ovnted senses rer T 
CO ee 
CHIMNEY TOPS. 

Iwan's Volcano..................- WE 
CHISELS. 

Box, 
Inches.......... 10 12 14 
Round, per doz. $2.10 $2.25 $2.75 
Flat - 2.85 3.60 4.20 
Cold. 
Good quality, § in. and 
IE Finn tans obs edcee per B 12c 


Smaller size per doz. 
Socket, Framing and Firmer. 


For beveled back, add per doz. .60c 


we depose evi 204 
a 754 

30&5 & 
Meat. 


CHUCKS, DRILL. 
Goodell’s, for Goodell's Serew 


DEVORE. 06000020000 per doz. 86 25 
Yankee, for Yankee Screw 
EL bce with s eeetetres<s'oaee 5 00 
CHURNS. 
Anti-Bent Wood, Gal.. 5 7 10 
BEN dicta scctee vesucet $3.90 $4.60 84.85 
AS eT eerie 704 
Common Dash,Gal.. 4 5 6 
OS  EEEEAS 7.75 $8.50 $10.50 
SN Sal tat wtihe udb-e Up. bligt.cvee site 70% 
Union, Gal....... 5 7 10 
Each........... 88.65 $3.90 84.75 
CLAMPS. 
Adjustable. 
Martin’s......csess.ccecses cere +- DOG 
Carpenters’ 
ge ee oer o0+- 85% 
Hose. 
Sherman's, brass, } in., per doz. .33c 
Double, brass, } in., . 65c 
Saw Filers. 
Disston’s list, 830.00............ 304% 


Stearn's, No. 0, 83.50; No. 1, 
$11.50; No. 3, $5.00 doz. 
Wentworth’s. No. 1 $6.00; No. 3 $7.50, 








CLAWS, TACK. 





Cast, wood hdle....... per doz. 45@60c 

Forged steel, wood hdle “ $0.80 

(Solid Steel..........5.. 1.60 

Giant...... Se 60 
CLEANERS 

| Drain 

Iwan's Adjustable..............554 

Iwan’s Stationary..... -40&5% 
Pot 

Te aca aces chic coves dea Cae 
Side-walk. 

Re . per doz. $3.25 
XLCR 65454 
5 CLEAVERS. 

54 | Pamily. 
| Griffin, In...... 6 7 8 

Per doz. , $5.50 85.75 86.25 
sof Royal per doz. 2 25 
| patches. 

Beattys, Kitchen 404% 

CLEVISES. 
Malieable ....... ae . 4jc BD 
CLIPPERS. 

iD seeds seve .. 81.90@54.75 
CLIPS. 
Pe ey eee 

Damper. 

Standard... ..per doz. 65c 
Troy... "my f PSs “ 38c 
SD ch ay 6d atacha wh odes bin . 17¢ 
CLOTH. 

Emery. 
ar itRaRe SP os vebeds cove slOg 
Oe eee ecposvn sc SOQ 


Hardware Wire—full rolls (100 ft.) 
2to8 mesh black, per 100sq. ft. ‘#1 95 
9tol2 “ 2 25 
2 to 3 inclusive—in full roll.....3 00 
| |) Sra 3 25 
6. mp Peete 3 SO 
a 400 


Screen Wire. 
12 mesh, painted, per 100 sq. ft..81 10 
14 ” 15 


COCKS AND FAUCETS. 
Compression Plain Bibbs. ..60-10-2)¢4 


Lever Bibb Cocks.... -- + --W&10¢E 
Compression Hose Bibbs.... 


605% 
Telegraph Faucets (new list)...50-5¢4 
Racking Cocks (new list).....d0&104 


Compression Lock C’ks(n’'w list). .70¢ 
Andrew's Brass Faucets ........ 70% 
Angle Plug Faucets, per doz....90.85 


Milk Can Faucets, per doz. . $2.60-4.20 
Petroleum Faucets .......... 75&10% 
COLLARS, STOVE PIPE. 

Inches........ 5 6 7 
Plain Tin....per gro. 81.60 $2.00 $3.00 
Japanned Tin “ 3.00 3.00 4.25 
Lacquered Brass “ 2.75 3.25 4.00 
COMBS, CURRY. 
Nos... 000 II 1 339 8 10 
Per doz.80.32 .55 1.85 .85 1.10 .75 
Nos .... 2099 320 390 532 620 1400 
Per doz.$1.00 .80 1.30 1.15 .70 1.85 
COMPASSES. 

COI PIRONYG vs voie dove cv cece coo b000 70% 
Penciil—Faber’s......... per doz. $1.00 
COPPER—See Metals. 
COPPERS. 

Soldering 
D Dv wget eted et ccievscdc gece per & 32c 
1g B........2e 2b “ \ 28c 
8 B® and larger............ “ 26c 
CORD. 
Picture. 
White Wire (new list).......... 854 
Sash. 
Baltic Braided Fiax......per B 2c 
Silver Lake, white 7-32in. “ We 
6 = “ $838in. “ We 
Keystone .... .832in. “ Mc 


CORKSCREWS. 


Humason & Beckley............. 3344 
PNW ccinns ohne teu dhits Kottass 334% 
Williamson’s Regular........... Oe 


Williamson's Forged Worm..... Oe 


COTTERS, SPRING. 
All sizes—new list............ 90&30 & 


COUPLINGS, HOSE. 
POO bv mse dns 000000 ande per doz. $ .90 
Brass Plated.. pests 85 


COVERS, WAGON—See Tents. 


CRADLES, GRAIN. 
Morgan's Grapevine. ..per doz. $22.75 
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CROW BARS. EMERY, TURKISH. ; pope 
Pinch or Wedge Point, peri00 Ibs.$3.25| Size... ..5-1b.pkgs. 4 kegs, kegs Cit Subtest 
CUTTERS. No. 60 to 150, per B. ae 4c} Silver Sur. ce seceee eee OO 
Glass. Flour 3c 3c Storm King.. ‘Saviones 004 WG 
& cig IRON. Wood Pails. World's Best.. an ad 
Nubian, }-pt. cans......- per doz. 1 65| Frazer’s, 15 . 80c; 25 Ib. $1.30- each 
Meat. MONON 5-4 + okachace ees 009 pe00 125} Hub Lightning, 15 D. 55c; 25 Db. 
Keystone........ cuhanst wanes ina ae 70¢ each. 
Tin Cans. 


Enterprise Nos. 5, 10, 12, 22, 
EXTRACTORS, PIG. Chamellene Grapt ite. 
See Forceps, Pig. 1 Bb. per gross 
EYES. 5 Ib. per gross 
Bright Wire Screw—See Goods, B. W “ 
Drifting Pick...............80, GRIDDLES. 
Parlor Door. 


Slaw and Crout. Hooks and— 
3-knife Crout ; 
1-knife Slaw 1 65 ‘amily. Ives’ Improved 

buat <6 Lane’s Standard 


2-knife “ « 


CRAYONS—See Chalk. EMERY CLOTH—See Cloth. GREASE, AXLE. HANGERS. 


Smith & Hemenway Co. 


eeeeetene 


Conductor Pipe. 
No. 202, list, $1.50 ea.......... Griffin 
Universal... Nos. 1 


85 
1 15 


FAUCETS-—See Cocks. 
DIES, STOCKS AND FILES AND RASPS. 
Discount . sow siento s Nicholson's 20&104 


King’s, Little Giant. Plasten's...5 05.2. ssecacatss deve 75&104 
DIGGERS. Kearney & Froh.............. 75&10% 


$3.15 3.00 2.85] 
Common Bearing... 1 2 3 | Hinge, Wrought 
$3.00 2.80 2.65 With Staples—See Staples. 


UN WADS. HATCHETS. 
Post Hole. (See Ammunition.) 

FLUE STOPPERS—See Stoppers.|p,,¢  DAFTS: AWL. 

FORCEPS, PIG. Common..............per doz. $0 19 per doz, $1 20@1 45 

Cast Shingling.... “ $0 95@1 20 


Superior per doz. ot % 5) Peg. 
Whisson’s Imp “ 22 | Germantown ; 
BP We ooo sp cvce 1660 ec ksterdedh 40&5 4 


Patent, plain top .... 
“ leather top... 52 | Underhill’s Star Lath 


FORKS. iin 
wing. 
ea ee These goods are sold net this year. ves 22 HAY KNIVES. 
See also Augers—Post Hole. Barley. 52 mea as 
2 BENET aL Steel, New List. ...........70&10&5 begin pas Ratres: 
DOO poh Tas : Wood, 4 tines, per doz......... $3.25 HAY RACK BRACKETS 
DOORS, SCREEN. Coal, Coke, Cottonseed: t an doz. $0 85 : 

j in. 4-panel painted, per doz. $7 93] Hay, Wenzleman’s No. 1....per doz.8 9 60 
jin, “ 9 50) Jackson, 2 tine ‘ tentie i 73 Wet... 10 20 
i} in. 3-panel natural pine, “ : 704 | Leather, rope tle 

fancy...... Maman 33 per doz. 12 40 “ L74 “ leather tie... HINGES. 
S—See Hangers. L104 HAMMERS, HANDLED. Blind. 

DOOR HANGERS—See _ , | Blacksmiths’ Hand. Clark’s Gravity ...per doz. sets 80c 
Maydole’s ORME BY 3 cnc sn ahem sepa eiee 20s. 654 
ro Jackson, 3 tine Engineers’. Shepherd's Noiseless, for 

|: “ ae .| Maydole’s Wood casing per doz. 1 05 
Manure. Farriers’. Gate. 

Jackson, 4 tine.............5. 70&5 ydole's Clark's 
Pea Machinists’. Hgs & Ltch.... 
‘a . : Maydole’s Hinges only.... 
Goodell’s Automatic. Spading. " Nail. Latches a. 
Per doz..$7.75 Pion nat $11 00 oe me 
. $7.75 3 Ss. uaker Cit Sg Gee eS: <5 sets 6 75 
Goodell’s Single Gear per doz. 15 75) a-e saw FRAMES — y Superior a 
Millers’Falls“ =“ - 12 75] 17 : : " goede oe : 
7 is # per doz. %5 75 Maydole’s s Spring. 
, Double 15 25 ’ é 6 25| Riveting. pr. 
Reciprocating fie nto ; 250) Maydole’s Bommer Bros. Ball B’g Floor..354 
per doz. Shoe. Bommer Bros. Spring Hinges. .40¢4 
per doz. 75c 5 


Iwan’s Split Handle.. 
Iwan’s Perfection 
Iwan’s Hercules pattern * 


SSRSASRS 


— 


. prs. $6 00 


Bit Stock. 
Standard List... 0&54@600¢@104% 
4 6 All Iron. . . per doz. $0 35 


_ 3 
DRIVERS, SCREW. 10 130 1.50 1.80 230] Pola Iron, Hickory t ‘hdl. “ 50] Ideal Detachable....per gro. $11.10 
te 8 10 12 15) Mall. Iron, Inlaid. . - 155} Matchless................+......30% 
3. 5.2 i 2 3 i 
Loe Peanae | whi ieee Capua abbies a 706 800 $1.00 ; rare &.« 
Champion White Mountain. ID vv oweeee ap Cene 9 OSes cocieSoe geese seve 20¢ 
‘s ¢| 20at., New Platform...each $19 10 per doz. $4 75) wrought Iron. 

Clark’s Interchangeable qt. “ “23 60 HAMMERS, HEAVY. SRE RAIA crcesveviscmipihass. ... 
25 qt.,Sampson Power. “ 43 50| Heavy Hammers and ae Griffin. 
Reed’s Lightning ,| 40 at., “ se “| 58 25] Under5 bs ties Light Strap Hinges 651085 4 
Goodell’s Spiral st GAUGES ae bs. and over. Heavy Strap Hinges........ 75&104 
Yankee Ratchet 50% 3 cenigng . Light T Hinges...,..... 60&10K74 ¢ 

“ “ : Butt and Rabbet. Single & Double Face....75&10&5%| Heavy T Hinges. 5 
Stanley R. & L. Co.’'s........20&10% HANDLES. Extra Heavy T Hinges... .70-10&54 
Cream Pail. Auger. Cor. Heavy Strap 758104 
Fairmont Common Assorted . 2 a doz. $0 3] Cor. Ex. Heavy T W&10&5 4 


Marking, Mortise, etc Peck’s Adjustable .. “ 9 101 dn seek end eee 
6 to 12 in per 100 : Ibs. #83 90 
Atkin’s, single, 55c; dbl. 80¢ per doz 14 to 20 in pe - - 5 

WeMtOEM Lo soc ec sie seus vous wer. Hickory, Tanged Firmer, Assorted, 

Ss, Western. Disston’s RS my me od age zi i “per 100 Tbs. $6 55 
Terms,2% forcash. Factory ship- Ss. oie eacen, io ate ssorted “ 7 
ments generally delivered. Discount 856 dgaioaead, Salae. Paes, be 

See also conductor pipe and elbows. GLASS. WINDOW. sorted, 200; large, S80 per doz. 
EGG BEATERS—See Beaters. /|First two brackets ; Applewood Socket, Firmer, As 
ELBOWS. Above “ rted per doz. 24¢ 

a .. per doz. a > Of 


Adjustable Stove. GLASSES, LEVEL. ifti 
7 Istanley R. & L. Co... .....00+ 50&5¢,| File, assorted 130, large 16c per doz. Ladies and Boys’ 


Smooth, per doz. $0.70 $0.75 $1.10 . Hammer. 
Plan’d a 1.80 2.00 2.65 GLUE. Adze Eye........ .. per doz. 40c Planter’s ths koaes 5 s---> 62 
vorrugated Conductor. Bulk. Blacksmiths’ Der, doz. 400@70c 
«+-. C&10% per tb. 11 c} Machinists’ s5e@ We HOLLOW WARE—See Ware 

Corrugated Stove. HOOKS 
7S. Hay and Manure Fork ........ And Eyes. ‘ 


Hoe and Rake............ 0000: - 408104 BIAS .....+s02 seer eeee ees 
. THe 
80c 


Smooth, per dos. . . “ .O&10& 
Pol’d ‘ . ; Army & Navy 4 
Plan‘d « 2.00 ‘ . Le Page’s— 
Four- Piece Stove. List “A”’ vr tseeetecerenaeess STG 
Inches § E iver. 
Smooth. per dos. . ‘i ine c0cp sdvethe 37c 
. J 48c 


Pol’d Sige v0se o6sseeans’ lench. 
Plan’d » Apade, .....5+000+0000--40%!' See Stops, Bench. 

















O10 4 
0k 10 4 


0G: 
0&1 
«» 6 

10&10 4 


10& 10 
a 


. 82 35 
20 


+354 


t & 
2 50 
3 50 
3 10 
400 
10&5 4 


S0K5 % 


..40% 
0&104 
@1 45 
1@1 20 
...404 
40&5 4 
0& 104 


.204 
30% 
3..404 
5&5 $ 
1085 ¢ 

254 
il. 10 
.. 304% 
$8.40 
.-0¢ 


. 2 


[0&5 
& 10 4 
M74 % 
5410 4 
0&5 
5610 4 
lO&5 & 


. $3 90 
8 65 
3 40 


"$5 ”) 
5&1 
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Bor. 
Inch....++++++ 6 8 1 3612 Standard. 
Per a #1. 5 1. 65 1.75 2.30 =e oses cose eOeetoceseee e 1 L LINING, STOVE. ORES Oe 7 
Humason & Beckley's, per doz. 2 50 ach . $0.60 1.00 INI ions ve asseca. por erate ét Furniture 0... ccc. cece ccc snes 85& 104 
(See Goods, Bright Wire.) Wilcox, MACHINES Wire. seteeeericeeesee OG 
Bush. tee aeses i 9 3 Boring. Without With Small Lots.... a2 
"Common AxeHanaieper don. 0) “ghee doo] amewar....er cots ‘itg™| Coment Cota a 
KETTLES Upright.... ° 44 ‘ i ee , . 
Inch... 2 2&¥5 a P Brass pright.... ° 2 60 400 NA Eases 2 OP 
OC ebee ceeses ceseee P 4 IL FUL 7 : 
Per 100 $7.60-8.10 9.75 11.50 ae Conbéron Sieg RAE MT Aha we 4 ob Biosting. ee 
Peder eal dd nt tas | taeda , Pomero - 
‘lothes Line. 9 per Bb. 27 Excelsior y---.per doz. 89 Wicn. NAIL SETS. 
Japanned..-..-..-- per doz. 220@24c OEE + -<-. oP 7 —aRRrepane ‘ 2 00) °° Sets: 
po nen oe 2B doz. ate oA SR RRCRaedane i a is wath Es onn “ 2 00 NETTING, POULTI 
- drab nupried oped shag Se « y . 4TRY. 
Coat and Hat. Beet T KNIVES. Pony, Pomeroy....... 5 3 oo |Galvanized before Weav 
Cast Iron .. opping. Fo ereeee 8 B0& 1085 & 
vetoes per gro. 720@$1 50 We 7 20 After We 
= “ cl ashing. >3 aving.. .8¢ 
Gem Wire. ..+-++s-+++ 70 yde, 9-in. Scimiter Blade, a Bo Cut Pieces. ... pete 
Oondadter: veresecess 40% | California............. " wir 85) Per doz. " 2 5 NIPPERS. _ mats 
Malleable.. ..... 508106 @50& 1085 4 Cooper's Hoop... .+...-.++00+ +240. 1 40) ‘Winner.......... 955.20 61.80 68.40) 4nd Cutting. _ 
WHORES 095 sete es oes 40& 10% @0% RG 5@| Keystone....... * cetwer an b ng =f Pattern. Ins. 5} , 
Corn. Chippers... .......05 per doz. $1 75 Round Wayne........  “ 54 00! end eet inetd cha a 00 $4.25 
Common, unpolished, per, don. a gs| Disston’s............ U.S. Steel............ . e's agonal Cutting. ~ 
“polished 85) Barle's .............. « 275] Advanee,f.0.b.Chic’go “ I ne meg dag a me 
“Cut Easy”... ": ai... 3 00 40.0. c’go 24 50 Utica Drop Forge & 1, + IDE 
Pe sabenicsis. 5.830 2 75 ame har. “ 2 25 MAIL BOXES Hoof. ool © ©.. .0OF 
See Goods, Bright Wire. Sta or aie navn , Heller's 
: ndard ......... - MAL V. & B.. 40&104 
“Comal Nos. 2 Adjustable...............000.---+ 4-4 Of bre iis : 'N eae 
. INOS. .-++. 3 1 Barton's Ca o coe bene cece 15@ Head, Small. r Hose OZZL ES 
Per doz. . rpenters “ .per doz. 85 00 
Geeta. sar $1.50 1.60 1.70| Folding Handie.......... ae “ « “Medium. “ g.7%5| Genuine Gem 
Little Giant. sggeessans per doz. PO garter ema 2585 & Ro *; Serge... .* 700| Masic...-..... reee eee per doz, $8 15 
Pie sewntn S 300| American, Sickle Edge..doz #10 und Hickory. ...... « 1 75| Mystic. Sh ee ai om 
With Plate. aoe Bickle Rage = 8%} 88 Lignumvite.. “ 2 85 NUTS. HOT PR ye 
Whe Set so+++ Per doz. 50 memati. ...i : 25 uare Hickory...... “ | lSewore Blank HOT PRESSED. 
Lesnaaiaal ae 45c _—— Sickle Edge...... eee, os Tinners’ Lignumvite.. “ 340; In. } 7 ag 
Picture pig ie noes Ligh 8 Impv'd Serrated.“ 10 00 Applewood Db. 9% The 6c La ee 
pevsob puavonsenent 50S @D0&104% ightn’g, Holt’s Genuine “ Hic aperzy eet 1 70\Square 7 Sic 43c dic 4ic 
e 6 kory... quare Tappec : 4 
Potato and Manure.. 0& Lightning Patte 50 Sit ees sides cos “ 3@l ! ppe i. 
Prag 3 aa 123% Pattern, ...... « ¢09| Hickory Sheet Iron.. “ Ss > ' 
ew. Wadsworth's S 1 b. 12 x ie 
Brass soase | Zedve sSp'r Point“ 8 50], MATS a Ss Ze 100 ike ols Bic Sic 3 
ed cone pocees conees ocesese 5 . oor. _ 5 lb. box ‘ 5sCc 
(See Goods, Bright Wire.) *| Challenge ........ ....per doz National Rigid above prices. es add je per B. to 
Seat Spring. .....+.ses0+ 000 per i. 540 SES ii 0sp 2 dooen we ; “1 = Queen Flexible........... 50, 10&5¢ OILERS 
Ever Read. OOPS, TUB. _——. — LSE NT iat 50¢ |¢ —— wi 
ver St caecleatae mmon, Si - ePisskc i. 3rass and 
HOSE, ee Ae $1 70 r* ——. seeeee : o reg per gross. $2.50 = Zinc . o oo Wanetes nnmease 
34 ease $170) = « —"Double..... “ 50] No. 1 Asbestos T * 2 aves Ht de> a5 
re He . nt » pressure per ft....49¢ Streeter, ; we bs “ 1 30 gwitel cm neg Toasters, or $8 ) mnt ate 
: “4* 7“ J ie a - Putty. lade...... " 2 00 with oo heaagto my a ee ee rte per doz. ‘gn éomie & 
° 3° 2e “ <2 Common. “ No. 2 Asbestos 1 oz. 1.00)" Commi — 
4 a eae . Ck eee snos te sone sie 60@1 00 . 4 s Toasters, Common Ss A > ; 2 
4 } 7" t . Bar aenwe ag Beige cuce per doz. $1 40@1 75 with ring,..........perdoz. .55 Copper Plated a r doz. 80 50 
0 eras . "y0he Ret ch Handle ietamatin Con Malleable Iron...... we 
Contes iin ’ : ¥ ‘180 Lander’s. .. om = Re eg 70&10% JOPPANEM.........2- -- -o ree. 65@ 75¢ 
n n. 75D. pressure per r% ee = a rig A A Cate... ene ek) 60% OPENERS ae 
ys = NOBS MAU Bor. INERS 
i“ 150“ Door LS. 
he [ron. 1b I 
HU S. apogee nches. 
aia SKERS. Mineral ...........-+++ per doz. $0 73]. Per doz. _...88.40 13 16 18| Fiat...per do 10 12 14 
r- Porcelain “ 4.00 4.75 5.00 z $28 3 4 
NeB cies ¥sicd ea AE RINE DOR oye cs cesee ocs.-- ooo 83 Wied aes, lbs. ine lee Round “ 210 = 4.15 
Per den”: 2 | LADDERS “ 83 ’ OF GOZ .wwcccc cesses 85.00 Can. 20 2.75 
Wentz sec a. ee ae 0 LADDERS. Wood Choppers’. 6.50 6.00] Delmonico....... | 
a Ero. ais $5.40 6.00 6.00 A wart. Long. Lake Super’r & Oregon Pat.. 80454 Never me... .- per doz, rr ~ 
Jos... , 00 10.50) Perft......-----+-+seeee- ' steal as rate, oe 5 
ad aie ageeee paged 3000 © | Extension. - ++ 9e@l4e tae SV 4g en ‘ 
b Gi aboeig Ss 00 24 Per ft.... ‘alvani pk. 1 pk. Pessasmapass sees. 5 75 
NOW;....0ssvsbnans 6 59 64 o gd abt ah aaa ile ee 12¢ | Galvanized. per dz. $2.00 ons OUTFITS, COBBLING s 
Per doz..,...++- $2.15 2.15 “s Japenned... “ | 1.50 220 $3.60 | Home ae. 
Brinkerhoff’s 85 1.45| Common, per ft................. 6hc 2.20 2.90) Rconomy. --per doz. $11 50 
Per gro with Shelf, addidc. | Badbite METAL. Fireside. : 4 90 
PF ty teas baeaete $14 40 mort ay aS! tse} Alm om oa 10 50 
NGG.55.. 6.0 00ste riumph, perft....... ..0c0.0+ Seema ane aaa per lb. 7c PADLOCKS, 
Per doz.... . 1 63 200 400 md wseeeeeee ROC non ocge Sabbah “ 18 ¢|Standard Wr 3 
a os $0.40 1 1 175 LANTERNS. et “ Ch ought ........ 75&104 
Rise sk cael 40s 8s 4s Bull's Kye Police. Copper Mixed .......... : 64c [Champion 0g ‘ 4 
Per 402........ 85, i 3-in. Flash Light ; Ra Sek eae aaa 9c Eureka... . oe OG 
Mob. < cca f- .%5 1.25] 92in. Regular.......-- per d0z,36 00] See Fide lds sateke anodes “ gic |Yale..... rosae 40, 10&54 
Per oa 222.77 s8.00 Hu 2% $2.50 | 212. Regular. (SB ? 4 00 #is—In first column. ; Pal 2 203 900ee eee 
. Sine. 5 00 lrurst i a. Cream. ——. 
Sec Mateae. eet ~ 0 gE ieeone emai dadianan asdeb bees. ee 20g | 1#at., without Ga 
eee. vid... LRADERS, OATTE 40&10&54% iho tes.cschioes 20&10 20-qt. p 38... Der doz. #2 50 
Curling 4, - SADE, CATTLE. MILLS, COFFEE. We otek: teeta’ *: $ 00 
Common.......... per do Per di seeeeeeceee sees g | Enterprise ... "ee Sap. ee st 3 50 
Princess ihe i es pe farsa hong <p () Se ee 80. 55 he 70 2 75|Parker..... Seka ave the a 25] 10-qt., Galvanize 
Fre se bith pha pietiatdieds “ - ie LEATHER, LACE OI crab ibeesinrvs svecesngor 20st 50% — apse ase t ~ 
atee® 3. aes ef vag UBATHER, LACH lio pore MTTRE BOXES. 1% Istock ’ es . 
Ruby ene xe 1 15 Siaes. eae Vb kts ie ee ee 40&10% See am BOXES. ” ~ vd te 
eeeeveecsoveces 1 . P 7aiva. qts. 
pacuriat, Folding...... o - Ex. Quality:.......... per sq. ft. 240 | Brie MOPS. ret doz..... ait, Je f 20 
PERE Be GE pa ‘ hae tae casnens ciel , we ON 50 5 
poe 4 70 LEATHERS, PUMP. Handled Cott per doz. 88 15 ater 5.00 
. Valve and Plu on. Galvanized, qt 
Wood Beneh............ snail GET «== -eseee vveees ant Se -2- “Age Bae Bhar Og A gene er eae Se 
Pe net sri ne ise (pow list) -- 95% Stove Cover LIFTERS. Per dozen...€2.00 235 265 3.25} 724 bveeeceeeeee eG) 50 1.70 1.95 
Charcoal .. Coppered. P MOWERS, LAWN Cable, 2-Hoop..... e 
Pesmenaniep oe per doz. $1100! taeni per gro. 1 75@3 all-Bearing. 3. -. .per doz. $1 70 
mon, Polished, per 100 . 3 50 ee eee “ 65/ Inches..... 14 1 Cedar, 3 MOOD... eys 1 ™ 1 90 
Nickel plated, “ ¢@ Alaska, Coppered “ 550] Each .......86.25 : - | St vee sccaggaaa 2 85 
— Polishing. .... per doz. 7 - “ Nickeled. “ 4 00 | Cheap tee . 6.75 7.25 8.00] — tandard, 2-Hoop.... « “| on 
aundry. = : saveens 5 75| ransom. ; 5 00 Inches....... Te ee et 1 80 
LB\stenne:. 2° Pa "s BGR 2.000. 2 g a , 2ANS 
Mrs Pott’s, 6 25 Se TCS Sree 80¢ | Clipper ... $2.25 2.25 235 2.50|Dripping... eA ‘ANS. , 
No. wa ates i nx” set a Chalk. LINES. 7 eho... ee eth ane 7 s eyrratemn sng 
No. 50 T, “ Twisted in 20-ft. hanks. = agape 4 16 18 Acme ++ +++ T5&10$ 
“ ach 20 teeter eceees on 
bg Nos.... sg g | Philadelphia, $3.50 3.7 ; , R . oe'cens ohowes ne 
No. £0, Howells l*  q90] Per gross 8 50 200 2: 2 25 ss 8 Alt Styles} 4.00 4.35)" Paxton. rm 
axe So ine aes ae “ oe soma in 50-ft. balls. 300] Styie y — ExceptA &E 60, 108104 i -- ci 1 9 3 4 
ae dn 12th TE MNOE os cscs ane s'ecie " Style E, High Wheel ..60,10,1 4.75 $5.75 96.50 $7 
“ wemrenatrt apt 3 os pa per . 4jc} Per doz...........25¢ se LM . Strle i, iiieh regen — ae cate ae 400 4 30 at 4 50 
— eevee eves 3 4hc —" in 20-ft. hanks. eb BE DOG i stedsehesivcnns! Net Ae 4 Aes p +eeeees- per doz 8.50 
ingle Duck N Dita kints tes eg oy Ce | Buildi APER. 
Single Duck Nest. .....per.doz. $5 25) Per doz... pipet ee i se eee BE ay aa Plain” 
Gute sds cin hnacis voce each 2 60 oon in 100-ft. hanks aay =o i lamas rates,$2 10] Tarred............. per 100 Ibs. $1 10 
oe : 5S. bee Ausable Ts . eres ome ey 1 20 
Lo JACKS. ea Pe a ok SEE cece'scc.sssecess arred Felt “ a 
me. Wine sate 5 SRR 60-ft: Jute...... IE sirads oécnnechecera 55&5% | No. 20,R 4 Rosi 1 65 
Vagon, MMSE) wn“ www... per doz. 80 80 i Se ae at te on te Rosin....... pr roll 
Oliver, Rises bunsrheMingoep 199 | Bubmam .o.... esos cease No. 30, Red Rosin é S 
Nos" 60-ft. Sisal ............ y 1 30 RRSP SET RARE meg |Sandand Hmery. a 
ae oS ane Daehn 2 Clover para sterhehor> roads oven 8545 ay we tn e 
E peer 0 “a ee ee eaene eeseks Perce eee ks 
BOD .....ceceeeeeee vee > 80.60 80.85 50-ft. Cotton . a a Picture “Tliper ib: net, 10j0 | 8 & A..----.. +++ BORIOS 
AS b6-ft, Braided Cotton. ° W; ** ie 4 
t. Braided Cotton. “ 1 10 ee FTN Ar 40&10% rapping 
ree eeeeeee aces ihe aap vrereeees DOr BD. 330 
pao ece acet tc 
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PARERS. Tinner’s. 
Apple. PUMPS ; 
, Atkins’.... 


Bay State............ per. doz. a 4 4 
Turntable .. : i? 1 
6 


ae Ty a te a ae 


00 
00 
75 
50 Butchers’. 
; Atkins’ Nos. 1, 2, 3, 5, 7 
4e- a ove era ke Atkins’ Nos, 77, 78 
gk 
% 
5% 
5% 


<s — 
ee 


ae 


Goodsell’ s Saratoga 10} in. doz. 6 


. ‘Shenlei’e. Atkins’ No. 79 

a, 00 pg Rr Farin 

Per doz. .84.50 00 $7.35 88.40 Circular. 

Nos. 30 50 35 ES. UN «Sea voclecakce Bas sVouk cs . St 

Per doz.$12.00 ene $17.00 $12.00 - a rc 5 

PINCERS. POINTS. . pes aipion ie ib sa 

Carpenters’, cast steel. Drive Well Points a Atkins’ Nos. 2& $.............. 4 

In , “a1°s0 is mt at, rt 2 POKERS-—STOVE. . Atkins’ Nos.4.&5 
‘er aoz.. , , wrTrart 

Blacksmith’s .........4.sc00eceeee be hain faa ors i semaicay© Common per doz. $1.35@81 

= ’ . ORIG. «c+ saatonce as cbdnibed 25&7 


ae Nickel pl'td, coil hdi’s.. “ “ 65 P Poe sng 
mh ener. AARING 5... 055. 60-0 be o0es $5440 


lothes. POKES—ANIMAL. -v. 2 
Clothes Pea, Brown’s, wr't steel,per doz.35.00@6.00| > *Tictly pure Disston’s...........++. 40&104 & 50 4 
‘ “ 31 L : Dehorning. 
Metal. Sa: : : pS SRE per doz. $5 50 
Pride of the Bar...............81.60 See ae 5 75 
Putz Cream. Double Flange on Hack, 
1-6 + ; Matehless, 1in........... ...-- Atkins’. don bi chute ds v bbds veda meee 40 
_ F o — Match!ess, 1} in or Sah UR Uae ic sided Oca mamionse oil 
Conductor. Perdoz €275 $4.50 87.50 $12.50 World's Best ..............+++- Hand and Rip. 
Territory. White SiJk ualf pints, per doz.$2.00 Sliding Door. Atkins 
NT SRB Sere White Silk, 6 oz. cans, per doz. 1.00) painted steel get Wel neta’: 
Wondershine 14 i 1 P Bronzed wroughtiron... “  &c Siethen? : «sit 8, D8. 
81.35 92.25 83.00] BOE pe pence 112, D100, and 120(new list) 25810 ¢ 
toad George William Hoffman. aint Prd 
4 U.S. Metal Polish Paste, 3 oz. : Enterprise, hand 
Full coils . boxes, per doz.,50c; pr. gro. + _ Our Saw, hand 4 00 
Our Saw, rip 4 50 


Cut “ 
Stove. 1- Ib. ‘boxes, per doz 25) ay Keyhole—Disston’s 
Acme—In. U. S. Liquid, 8 oz, cans, per : Atkins’ No. 5 
eee 9d jt.. 8c doz., $1.25; per gro . 12.00 ¢ Atkins’ No.6 
—< 33 Barkeepers’ Friend Metal Pol- . Kitchen. 
seniamed ot] “ 154 . ish, per doz., $1.75; per gro..18.00 ee SN 
, Shoe. TO eo ae 254 
Plan’hed 28 c ws Hustler . t 
Made-up—In. A pg 
Smooth 7he a -C. Gessho, Tweets Panel. 
7 to 6 in. Smooth Tabers, pr jt. . . RASPS—See Files. MI on Se caicesesnvced 40&10¢4 
6in. Smooth T’s . 
7 to 6in. Planished Tapers ove. 
Yale Patent Lock Pipe—Stove. —s i 1 b cans, pr gr..$15.00 
5” 54&6" 7” 7to6”| Blac ik— Ve ase Pruni 
Battle Ax Blue ———Cents———. i uning. 
pamooth Steel. 6 6} 7} 8 | Paste, 502 cans....perdoz 7% a aE Atkins’ Nos. 5 oar 
Peerless Blue Paste, } lb. cans.... Black and White Japanned. .....7 Brown's. 
83 Liquid, } pint cans..per doz $1 00) Nickel Plated Disston’s 


Smooth Steel. 63 7} 8} 
Can’t Slip Blue Liquid,60z. cans... “ Electroplated, Brass, Bronze Wood. 
Smooth Steel. 63 7} 8} 83} Steel Range Gloss.... “ 1 75) or Copper Atkins’......... 


—— oo Blackene, 1 i cans....pr gro. 13 
94-10 10 Black Jack, } tb cans.. ‘ 9 2% Dull Clover Leaf 

Yale Russia Fin i 1 17} (17 Dixon's Carb. of Iron.. 5 Meee No. 44 Bishop 5 en 

Plan’h’d Duplex 29 sot 37 38 | Nickel Plate | Perfection 

GYanizediron.. 15 16 17 17 POPPERS, CORN. Rea's Impro'd epee < 

If wanted made up, add per joint|®0und or Square, | qt. per: dz, .. Self Piercing SAW 'BUCKS—See Bucks. 

for grooved, ic; riveted, lic. Crating|Sauare, 1} qt copper, pr d’z. . Mey eo an 

made-up pipe extra, Steel per doz.. ‘ - — 8. 

Wrought Iron Gas Pipe 2 qt. Reversible Nickel Plated x ane SAW FRAMES. 

Common, plain per doz. $1 ° 


4@j-in., black discount, POTS, FIRE. and Rinyers—Hog. 
Blair’s Rings > . painted.... “ 1 


§@}-in. : 
j-in. to 6-in.. black... ’s, e. Blair’s Ringers . SCALES. 
7 *. 5 *e Brown’s Rings Counter. 
4@i galvanized ..$6 75¢ Brown's Ringers. Pelouze 
« POWDER Champion Ringers... Platform. 
p Hill’s Ringers 
See Ammunition. Hill’s Ring, boxes 
PRESSES, FRUIT AND JELLY. Major Rings Grain. 
PLANES. Enterprise Manufacturing Co....254| Perfect Ringers..... .. % Bu. “Hereules,”..per doz. $13 75 
Sargent [ron Bench % per doz. $1 85} Wolverine Rings 1 * “ 15 00 
a. a PRIMERS. Wolverine Ringers... SCRAPERS. 


PLANTERS. See Ammunition. Fruit Jar. Boz, 


eesing. 


Adze Eye Ore 

Drifting and Poll Picks 
Extra Railroad ............. 
Surface 


ta 


Saas 
u ie, 5 
ule 

Ss) 


per doz. $4 50 


OO 
PRUNERS. Whi Stanley's Adjustable, per doz. > 
Dissto Pol Key. Triangular 
sston's Pole Split, round . Cabinet. 
Segment...... ..-... oe Henry’ 8 Improved Split, square « Cast Steel 
Potato. Water’s Improved : Stanley's No. 80 
.- + Road. 
Cubic ft. 7 5 


Challenge we 
ionaree as 7 . Without runners, ea.$4.00 3.75 3.2 50 
ureka *- With runners. “ 4.25 4.00 3.7 
PLATES, TIN. SCREWS. 
See Metals in Column 1. 2 
a ; 1 14 “ee 
PLIERS, fe Slotted Clinch per dez. 40c@45e $3.25 $8.75 $4.50 
Button’s—In. 4} 6 8 10 , oo 5 Tubular. Wood, white maple..perdoz. $3 5 
a $2.75 $3.35 $4.15 $5.15 whe O Nos. 1 and 2 assorted sizes, doz. 45c | Hand— Wood seh 2&5 


Button's Pattern. be Hand Rail L104 
In. “4 6 -8 .10 é : RIVET SETS. Jack 104 
Per doz $2.15 $2.40 $2.90 83.75) Awning—Jap’d See Sets. Lag or Coach—all sizes, gimlet 
Cutting. Clothes Line C ROPE. FN CEERI o> 75k 
Hay Fork. ‘otton. ghe—Contenaiai, 
Iron Wheel, 5in per doz. $1 75 3, 5-16-in. Com. on reels..per Bb. 11}c Mos. 1 2° 8. é- $ 
End and Diagonal Cutting. Wood Wheel,6in.... “ +,5-16-in.Com.incoils.. “ 12c| Perdoz. 18¢ 20c 2%6c 30c 23c 
Swedish Side . ..70%| Wood Wheel, 6 in., 4,5 16Imperialincoils. “ le 1 ea s08 
Utica Drop Forge & Tool Co....50% .| Sisal - H. 4 =. 
Fencing. te: a 4 oP ; 
Farmers’ Choice.. ‘| Premier, rates 
. Se Manila. 


Susanna, rates 
3 Anaad et RULES. 





Gontencs Sense, 2in.. 
“ Pattern. 2in.. 


Empire. @ ; 20 
6 pS ee eer oe . 20 SASH WEIGHTS. 
Per doz.. 82.35 83.00 $4.00 $5.00 le * 251 See Weights. 















...404 
0&7} + 
D&104 


5&104% 
B55 4 
z.$5 00 

400 

450 
BOK & 
D&104 
. 404 


)& 104, 
+254 
-- 0G 


& 104 
1&7 4 
B5.&5 & 
0&5 % 


,. 35% 
40% 
7) 
BOK & 


b& 104 
. $4 50 
6 50 
6 50 
8 00 
5 00 


1 70 
0&104% 
. 04 


$13 75 
15 00 


z.$3 00 
400 


e@75c 

$7 80 
3 

25 3.50 

00 3.75 
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SHAVING SETS. Reliance. 

cmith & a REAR, assed 604% Mad doz.....light $1.25; heavy $2.50/Gimp....... des bapsbuerea teks 90& 104, | . 25% 

iis ; a oT ee Upholsters’ Cut ............. 9048844 |Cheney's ....0..... 000.2000 occ 2.20 
; heavy $1.35|Upholsters Wi . 
Round, COMMON. .--. per doz. $0 33, ‘Torrey’s...............per 40z. $1.85] Double Poi DS chase <etost 90&10¢ | Parker's Oval Slide....... 50, 10&2) 4 
Square, © _uspeees - = ee ee 11 13 | Copper eta Seapa hamy = EY —_ < 
Beg Fie e 2 RS RAG BP ES SE mn «les AR dah lel laa r q 

Come ae “ ta - r doz occcsse TC #1.35| Canvas Nails............... pe fA; Ea. $1 00 $1 = sits 9300 

a jed, a "5 SQUARES. Clout Nails .......... 7&5 Parker's Parallel............. 18&20 4 
Cup Peint,knur’ pr. OZ... sees 15 Steel and I : wasees cess THEBES Parker’s Vic 

A eet 0d TOW oon ones sn TOS Hungarian Nails .............. 21 tn vtathedh Samra ranging 154 
Farmers’ +-0-000000 per doz. $1 20) ire, or Bluing, $2.50 per doz., net) TAPES, MEASURING. oy Spe agteppacegedetgabs B% 
“Flamer ler Say ese 6 [Bem ae cebélanens Motianin’ aks 
Aiken's Pattern.....per doz. $3 50 at . Patent neather................. 304 WRRRSee Dunverenl ,......+. . 00% 
Common Lever...:++» “ 1 90} Stanley's ae. y amr list...45&10% | Lufkin’s Steel.................... 84 Stove Holl WARE. 

“ ©. 12 and 14......... 55 rtveccss sees sere RO® | Move Hollow Ware. 

Disston’ < co - » Try and Bevel. # | Lufkin's Metallic... :<, ..80¢| Plain or Unground.............60¢ 
Geran ats « 4 | , Seamley’s .-....... 20. eee .5B&SS TEE BEVELS—See Bevels. Ground Ware............... 508 10% 
Morrill’s la Style... {$0 ws THERMOMETERS. SEREERANOE WEES. ..- »--- »«.+0-B0S 
Pattern. “ 3 25 SS ay ere per doz. $5.75 | Tin Case........... per doz 80c@$1 25 Country Hollow Ware, , per 1001bs. $2.75 

Leach’s. eteoaay eee 480, Winterbottoms................. 70% | Wood Back........ “ — $2.00@12 00 White Enameled Ware. 
Nash’ s Hand......--» .¢ 38 SQUEEZERS, LEMON. Glass............... “ hides eae S10h10856 
X Cut...-. +--+ 2s 4 20; Common Wood......... per doz. $0 70 } TIES overed Ware,Tinned and Turn'd.40¢ 
Stillman’ 4 Lever Eat “ 1 30 Porcelain Lined, Wood. 1 5 Bale. : . 5 Enameled .........50¢@ 
* Cut...... “ 2 501 Boss, malleableiron.... ° ba Single Loop...... ray ao&10¢ Glue Pots, Tinned. .........++...+. Wt 
SHARPENERS, SKATE. Iron Frame.p'rel’n bowl “ 2 95 | Al! other kinds.................. 70% Enameled.............. He 

Diamond,...++++s00++9++ per doz. <* 60 ad glass bowl... “ 2 50 | CO’—See “Chains.” Enameled. 
Smith ry Hemenway........-+«+++: 20% | Little Giant, tin'd iron. - 400 TOOLS. SAW. Cherry Blossom and Chrysolite.50¢ 
SHAVES. SPOK Drum, japanned. o Aticine’ Dexte ale WASH BOARDS—See Boards. 

S : rs . dipeneeo 8 60 ns exter......... per doz. $4 50 WASHERS 
PON ...+ «sees . per doz. i 0@$1.85) Drum, nickel plated « Atkins’ Excelsi ASHERS. 

Wood. si<vabeanee “ 2.75@ 4.75 . pla eves 450 rn ins Excelsior... : 6 50 Standard O. G. cast iron...per tb. 2}c 

Bailey’S....seeeccceeeeevereceees 50&5%| Blind. Serta. poor ea tite semggummae ee = tae tag a —~ 4 e 43 =] 

GoOdell’S.....seseesccceerccsecrvnes 15%} Barbed...........+. r b 93@9 Ss : 2 - i : 

Stanley’s Universal......-.+++. 30&5%| Butter Tud.......... he 9 OY. pce tape ca pads pear ween ace 4 Ss A 

oes . « 
SHEARS. oom less than carload. Fly TRAPS. In} j ne eer Db. 

Pruning. olished...... .«-.. per 100 b ‘ 0c Tc 6c Bie $c «wb 

Buckeye, 1. Ei dies per doz. $5 75| Galvanized.......... nn - - a “per doz. $1 15 WASHING MACHINES — te 

No. 2...+++. — 7 40| Netting. * ee gona cade dea 1 25 See Machines. 
California Pat..9in.. “ 3 20| Galvanized. r100m 4 WEDG 

ee eee eee iw ” S. 
“ 4Oin.. “ 4 00, Wrought. = 00 nay na laa -40&10G | AM. ..... 0 000- : .-per doz....30 

Draw Cut, No. 3 indi . 13 75| Wrought Staples, Hasps and Pe 6 eS Ra rere ee 70&10¢ | Galling .......... «+ ber oie 

No. 4...... 16 50| Staples, Hasps, Hooks and adick’ BOW weseieeceerseeeveseseee  ™ 
Henry's Pat. 0 Gt | 14 012 | Staples, and "Hooks and nent be ap hacg’ xa WEANERS ‘ 
Per doz....++ 1 a } rT 
— OZ $ $2.10 vay ta oe omens. ae Lieadhdbaes eves 858104 Wood Choker.. per doz. ‘ ol Bc Cals. 

By ooo ete pe tra heavy..... . yates 854, bho oles $0 10} Fuller's, per doz...... $2 CO to #2 50 
weep 0. BBA. i. f STEELY ARD. oh mo bella andes 4 = eee, perdoz 1 8 to 2 40 
Reg. Grip.....- $11.25 si bo $12.00 Discount 304 Marty Rat............. aga pb [neo . perdoz...... 3 00 to 3 75 
Nar. Grip, doz. 11.00 11.25 12.25 STONES. Marty Rat Imitation « 6 00} Standard, per doz..... 3 00 

Tinnere’—See Snipe. Stover She . : 3 50} Hoosier, per doz....... 3 50 to 460 

spree s: » Hindostan............. Der, Db sige y Eee 3 00 WEIGHTS. 

: — ES, SLIDING DOOR. More Grit.. rntt Marty Mouse Imitation “ 2 00| Hitching .. ..per B 2c 
om ) 

Taubes.) cada Pf P-L A Se EET ec e bay - Brick TROWELS. Sash—F.0.B. Chicago... pr ton $24 50 
Per set. * siae ents s0.70| 2 ea teces cere ceess sees OOP QOE5SS ee WHEEL BARROWS. 
Hatfield's. —Mounted. OD. - di dedlice de ch dees eotce 404 Common Railroad. » ee doz. .$15 50 
Per 008. tecstene 5 1.00 1.00 — a oko’ per doz. 823 00 as ed Sekt es Gia done 15&5% Heavy sf .. 20 00 
fe rkansas Soft....... sston’s.. y « 
a gus amunton | penance S's aga | Bie oan re cag 
ty SHELLERS, CORN. Oul—Unmounted. Plasterers . tteseresesseeeess 29% INQ O4 Tubular “ 43 Bryan..each 4 80 
Union: .«vexnaraneaedtece per doz. $6.75) Arkansas Hard......... per $205 | Standard............. pepe “45 4 “ 5 95 
SHIELDS. Arkansas Soft.......... “ 110] Disston’s....................... pr WHEELS. 
Expansion Bolt Shields....... so&10¢| Lily White.............. ‘a & <r) * spine eaeiaaie aces oe OS thse naxksaueeandae 70&10&54% 
SHOES. Queer Creek............ “ 15 TRUCKS. BOER conc wcnse Jens oo a. T5MOBS 
Conductor . .. C0&10% Ouachita...........-06 aa e 38 | Bag wrt each 08 — In. 8 2 14 
60606 606s Oowcce a Sece 2ach #2 7: > ‘ . ¥ 
SHOE POLISH—See Polish. WaAshita.....ccerervooee * 96 |Handy.............000..00. iat” 250 8.15 tp 
Bete mys nora Black Diamond aati al — Re , - - . .50&104 Dates ad ane. ce. 
‘ ‘ A \. seas cedelds nese : S..pe S.. 82.3 . 

Coal. sea oaes ego eee 4 25 Half Ironed.... $3.00 $3.85 = 50| . 48s than car * .~§ 88 2.65 
No. 2 Woodford ...... per doz. $5 50) Green a esoose . 750| FullIroned.... 345 450 6.45/27. 

NO 188. “Siow sdauter ‘ 600] Fa Moille............. i. 4 50 TUBS, WASH. In coils.......... ves .20% 

Ames’ new list...... Discount 12}%| ‘ Quinnebog............. ‘ 7 00 | Standard. we {,?*® spools, new list... ..50&104 

ete aoenmae 5 00 Bd ooo 3 2 1 largelonn, 2»om—Tinned. .. CO&10&10&104 

Neverbreak, hollow bek,blk.$15 75 Biweceewee-eeess _* 375 | Per doz....$5.00 $6.00 $7.00 § 9.50| (#2—Same price as Barbed Wire. 
at “4% it te STOPS, BENCH. aor wan all 

ue eye .... “ « « 49 o9lHotchkiss’.............. per doz. $3 50 erdoz.... 5.35. 6.35 7.00 9.50] POLIS... . se eeee veces DOMINOES S 

Mohawk.... “ « « g gp|Stearns’................. 4 75 | Cedar. *-09) In 1 tb spools, new list 50&10% 

Drain. _ , Per doz.... 6 4 + | Fence—Smooth. 

Iwan’s Perfection..........+..+. 50% mays tata Rae Indurated 10 7.10 7.90 10 80) Nos. 6 to 9, An‘eal'd,pr 100 Ibs. $2.10 

Railroad, Et ORRIDOR --per doz. 80 40 oy - | Nos. 6 to 9, Galvl'a e 2 
Black Dia C. NNT 500s soup cece ccccse 45 Per doz.... 8.55 9.45 10.80 ed eos tna die a sg 
ack Diamond ....;. per doz #10 50 Gem, fiat, painted ° rn r Galvanized, Hair—New list.... ........ 02.24 WK1OG 
TOSCENE... 0 cess ceccrss As ee oe | M ket 
aveaieas e 5 75'Gem, cor'd, decorated.. 2 pod le SulGa'sbie Ovrnece 1 9 3 | tee eS . 
Sta a aah erirtag, Mle® yg 8% Kirch's “ 90 gf ere $4.85 $5.75 $6.50] B — t ne .- Alen” - W&10¢ 
Star... <0 ei ae tak i Oa ial aah Ta = omed right. broken bdles........... 70% 
Vateriaai.) sera x 9 ee: eens sives cobs csee “ FO@S85 | TWINE | Coppered, full bdles ....... 0% 
Holl Skinner's Common Sense “ 80 P | Coppered, broken bdles 65& 104% 

pt Back. ...... 2 4% STOVE PIPE—See Pi |3-ply Cotton Wrapping , po | ‘Tinned, full bdles............ 70&5% 

PR any s’ new list...... "Discount 1244| STOVE BOARDS—See te as a Bsr omar oe - | Tinned, broken bdles....... 654104 

Snow, 7 et . ety secses sr or 25¢ | Picture—In coils.....+-- 804 @80&10¢ 

Per doz. ae ae, $1.65@$9.00 STOVE "ana Polish. as 40 k Pan aoe see na B,. tS are per b. 60 

ka Steel, . BS “i vy. Wrapping..25¢ . : ‘ 

“ Handle. « sack dab per doz. $3 50 4 Seecee ap epesbse per doz prs. $1 85 \4 y Wrapping on tubes.. femal aan smumall Lote. avec manaeter} e s 
.ong Handle......... “ 3 00 Me cccdeacecopas “ 60@70c +o . - cones. ..25c}5mall spools 5¢ per spec es ‘highe “4 

SINKS. STRETCHER © © Me RE 
ist Iron, Carpet. ERS India Hemp, }-Ib. balls............ 17¢| Acme Sea NCHES. ¥ 
painted. +... SVeuheclehasisabare 60¢| Bullard’s.............- per doz. $3 90 4 “$b. Son cahee i6c| Alligator ............ sac vos one OG 

a» _ led, White.......++.s00+8 60%' Excelsior............. “ 5 25 2 es era doz. 63c|Always Ready..... at 50&10 ‘ 
sro Malleable Iron........ « 20 3 Ply Sire ee +» s.1o| Bemis & Call No. 2 Improved 
alnted, Bee Seman 4010&5%| Perfection............ e 630 *Ply ri i ida 2. ceabsA were 100 | at Be, Wrenches ....... . 80% 

SLEDGES—See Hammers. King......-0 +000 2ee00 € 4 50 Jute Wrapping, }-1b. balls........ tol Anvioulearel Peta: Of tr 4081085 4 

il SNAPS, HARNESS. Wire. Jute PO, ROE RNa oo crct bocce’ 8}c| Ellis Adjustable o eeee ree ol 10% 
AMPION «+++ s-24 weseses se enne ess 334¢4| N.S. Elwood’s.. “ 6 00 " | Malleable “ga reat Sig pe rb. — 
maa 2 a ee ee B0&54 O. S. Elwood’s........ a 6 00 INOS. -seeeeeeerees 9 12 15+-|Mallenable.............. ie: “ 06c 

S PAtter...... rere eeeseeeeee 504| Little Giant.......... - 575 | Doth --+-++ per 26) 2%6 95 |Stillson Pipe .............. +++, 704 
: SNATHS. Safety eae a tae “ 10 00 a se eeeee , 26} 26 ) |'T rimo wT ') Dab nbes bdeeee Bee 654104 
le Ring, Bush. ....per doz, $6 50 Star Lever............ “ 62 co i a WRINGERS. 
ent Loop Saeu > 6 95| Star Tackle Block.... 9 50 aging, t- Tb. ball, size 21......26}¢ | No. 22, Guarantee. +» Der, doz.832 00 
Grass..... “ 5 90| Warner’s...........+.. . 6 25 « at 26¢ | ag 110, Guarantee... 22 00 
SNIPS, TINNERS’. SWIVELS. a rir at (det ogc| No. 110, Brighton..... . 22 00 
ee Baggi “ “ re No. 110, B Sa “ ‘ 
ss ssseennse stenasnsnane nts 40& 10% Malleable Iron... .. per 07| ¢. sir °S" Solas Seow ry 23] No. 500 + py pp. 
papain a ay =) ae 40&10% WroughtSteel..........per gro. $450) 4 « «py MADKS. ....-....022., 18¢} No. ~% Sateersat.. ° $7.00 
: pte oy Metals. ‘aie TACKS. 3“ «a ri cpte ies -ctnSavele se. 300, Novelty.... “ 27 00 
Ss M 270 No. 3810, Key He “ 27 
t S, DOOR. ae — Rivets avdens tania 3 “ Silver Finked | “ new . 27 ae m4 Keyetune " 27 oo 
i / American Wire............ 85&25810% Fodder or Lath. S....37C/ No. 330, Relief “ 27 00 
* doa...) ie ton. Sew, Gia Ona Cnrpotsesss.osseseieseo@AQ0B 130-strand .. ae] Be ie ek bet 3 2 BS 
Leese 2 SER Se" 90 Ce COCO eo eee Sesee Sesess 0. > Fres ater 18 00 
PD 0 IPO oon oh Se ve ccedvovs coos Tic No. 15, Star ...+0. .. 16 00 
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ADVERTISERS’ INDEX. 


ALPHABETICAL LIST. 


Be PA COG, 6 dks os thinsarintecencés 97 
Adler, H. Co 

American Bolt & Screw Case Co 
American Furnace Co. 

American Lock Nut Co. 

American Sheet & Tin Plate Co 
Arcade Mfg. Co 

Auer Register Co. §.... . 2... cssecees 
Auld & Conger Co... 

Avery Stamping Co. 

Baker, McMillen Co 

Barler A. C. Mfg. Co 


Harnett, G. & H. Co 
Baxter Stove Co.... 


Bickelhaupt, G. Skylight Wks. 
Bishop, G. E 

Black Silk Stove Polish Works 
Blick-Williams Co 

Born Steel Range Co 

Boynton Furnace Co 
Brammer, H. F. Mfg. Co 
FE I Wisbech cshsien ngheattiel cce 
Bridgeport Chain Co 

hn age nr LN Co 
Briscoe M 

Brucker, si 

Burgess Soldering Furnace Co 
Burton, W. J. Co 

Calander, Jno 


Clayton & Lambert Mfg. Co.. 
Clipper Lawn Mower Co 
Peete Bolt Works 


ee eee eeesene ee. 


Duby & Shinn . ited ob Sousibcdsareesis 99 
Eagie Cooperage Wks 

Edwards Mfg. Co. 

Eller Mfg. Co 


96 | Victor Stamping Co 


Federa) Stove Co 
Ferrosteel Co 


Garry Iron & Steel Co.. 
Gillete Sales Co 


Harrington & King Perforating Co . 
Haynes-Langenberg Mfg. Co 
Heller, W.C.Co 

Hemp & Co 


Hess-Snyder Co 
Hill Dryer Co 


Hungerford, U. T. »Brass&Copper Co... 
Ideal Epworth Acetylene Co 
Independent Register Co . ........... 26 
James & Meyer Buggy Co 
Jobns-Manville, H. W. Co 

Johnson, E. J. & Co. 

Kanneberg Roofing & Ceiling Co 

Kees, Mfg. Co 


27/ Monarch Grubber Co 


7 | Peters Cartridge Co., 
7| Stevens,J Arms & Tool bow 





La Crosse Stee] Roofing Co....... 
Lott-Burton Co 
L 


Magee Furnace Co 
Mannen & Esterly Co 
Manufacturers’ Stove Repair Co 


Merchant & Evans Co 
Meyer F. & Bros. Co 
Meyer Furnace Co 


Co 
Niagara Machine & Tool Works 
Nickel Plate Stove Polish Co 
Niles Corrugating Co 


Parkersburg Iron & Steel Co 

Paxson J. W. Co., The 

Paxton & Gallagher Co 

28! Peck, C. A. Haw. Mfg. Co 
Co 


Pittsburgh Steel Co.... 
Plame & Atwood Mfg. Co. 


Reeves. 

Richardson & Boynton Co..,.....+.+- 16 
Richmond Cedar Works. 

Ringen Stove Co 

Robinson Furnace Co. 

Rochester Radiator Co.... ....++++-+ 7 


Security Lightning Rod Co 
Shaw & Keller 
Sheridan Stove Co 


Smith, Chas. Co. 
Smith & Hemenway Co 
South Erie Iron Works 


Star Expansion Bolt Co 

Stevens, J.. Arms & Tool Co 

Stewart Iron Works Co. 

Stolz, Frank D 

Stove & Range Co. of Pittsburgh 
Stowell Mfg. Co 

ny ianag Roofing, Cornice & Ornament 


Stuber & Kuck 

Sykes Steel Roofing Co 

Tanner & Co 

Taylor & Boggis Fdy. Co. ............ 83 
Thatcher Furnace Co ; 

Troy Nickel Works 

Turner Brass Works 

U. 8. Clothes Pin Co 

Van, John Range Co. 

Vedder Pattern Works 


Volikommer & Co 
Walworth Run Fdry. Co 
Ward-Dickey Steel Co 


Weller Pattern Co 

Wheeling Corrugating Co 

Whitacre, J. E. Mfg. Co 

White Lily Washer Co 

Wiebush & Hilger 

Yale & Towne Mfg. Co 

Youngstown Furnace & Supply Co.... 


CLASSIFIED LIST. 


Acetylene Generators 


Ideal Epworth Acetylene Co., 
Johnstown, Pa. 


Ash Sifters 

Hill Dryer Co., Worcester, Mass 
Ammunition 

Cincinnati, O 


hicopee, Mass 
Bolts 
Columbus Bolt Wks., Columbus, O 
gg | Star Expansion Bolt Co., New York, N.Y 
Boxes— Hardware 
Green, A. H., New York 
Brass and Copper 


Hungerford, U. T., Brass & Copper Co. 
New York. N. Y. 


Plume & Atwood Co., Chicago 


Buggies 
James & Meyer, Lawrenceburg, Ind. 





96| Friedley & Voshardt. 


; Chappeli Furnace Co.. 


Pullman Mfg. Co., 
0 


92| Stoltz, F. D., 


Stuber & Kuck. Peoria Il! 
Roseland Can & Specialty Co., 
Rockford, Il 


Carpenter Benches 
Grand Rapids Hand Screw Co., 
Grand Rapids, Mich 
Carpenters’ Tools 
Duby & Shinn Mfg. Co., New York City 


Stanley Rule & Level Co.. N. Britain. Ct 
Wiebush & Hilger, New York City 


Cartridges 
Peters Cartridge Co., Cincinnati, O 


Cases 
American Bolt & Screw Case Co., 
Dayton, Ohio 


Canton, O 
Detroit, Mich 
Canton, O 
Cincinnati, Ohio 
Cantcn, O 
Chicago, I}! 
Kanneberg Roofing & Ceiling os Bi 


Keighley Met. Ceiling Co. rucbue Pa 
St. Paul Roofing, Cornice ! cpenes 
Co., t. Paul, Minn 


Wheeling Corrugat’g Co., Whesling.W. Va 
Chains 
Bridgeport Chain Co., Bridgeport, Ct 
Chains—Jack and Safety 
Hungerford, U. T. Brass & oe Co., 
ew Yo 


Berger Mfg. Co., 
Burton, W. J. Co., 
Canton Art Metal Co., 
Edwards Mfg. Co., 
Eller Mfg. Co., 


Chimpey Tops 
Powers Bros. Streator, Ill 
Chutes—Cast Iron 
Morenci, Mich 


Hotchkiss, Edward 8., Bridgeport, Ct 


Clips—Carriage Trimmer’s 
U. 8. Clothes Pin Co., Montpelier, Vt 


Clothes Dryers 
Hill Dryer Co., Worcester, Mass 
Mannen & Esterly, Cleveland, 0 


Clothes Pins 
U. 8. Clothes Pin Co., Montpelier, Vt 


Coal Hods 
Victor Stamping Co., Cleveland, O 


Coal and Wood Chutes 
Chappell Furnace Co., Morenci, Mich 


Coll Springs 
Rochester, N.Y 


Combination Boilers 
Chicago, Ill 


Smith, Chas. Co., Chicago 


Conductor Hang 
Berger Bros. Co., Philadelphia, Pa 
Conductor Pipe 
Berger Mfg. Co.. 
Ciark, Quien & Morse, 
Eller Mfg. Co., 
Friedley & Voshardt, Chicago, Ili 
Garry Iron & Steel Co., Cleveland, O 
La Crosse Steel Roof. Co., La Crosse, Wis 
Reeves Mfg. Co., Canal Dover, O 
Schoedinger, F. O., Columbus. Ohio 
St. Pau) Roofing, Cornice & Ornament 
Co., . St. Paul, Minn 
Copper and Brass 
Hungerford, U. T.. pes — i of Or 
ork N.Y 
Chicago 





Canton, O 
Peoria, Il) 
Canton, O 


Plume & Atwood Co., 


Corn Cribs 
Denning Wire & Fence Co., 
Cedar Rapids, Ia 
Cornices 
Berger Mfg. Co., 
Canton Mfg. Co., 
Eller Mfg. Co.. 
Edwards Mfg. Co., Cincinnati, O 
Schoedinger, F. O.. Columbus, O 
8t. Pau! Roofing, Cornice & Ornament 
Co., St. Paul, Minn 
Cornice Brakes 


Bertsch & Co.. Cambridge City, Ind 


Niagara Machine & Tool Wks., 
Buffalo, N.Y 


Canton, O 
Canton, O 
Canton, O 


Catlery 
Davies Automatic Shear Co., 
New York, N. ¥ 
New York, N. ¥ 
Bridgeport. Ct 


Gillette Sales Co., 
Hotchkiss, Edward §.. 
Smith & Hemenway, Co., New York 
Weiss, L. T. Brooklyn 
Cut Offse—Rain Water 
Cooney & Geiger, Indianapolis, Ind 
La Crosse Steel Roof. Co., La Crosse, Wis 
Dampers 

Sayre Stamping Co., 

Door Hangers 
Griffin Mfg. Co., 


Richards Mfg. Co., 


Sayre, Pa 





Erie, Pa 
Aurora, I | 


1 
1 


rk Enterprise Mfg. Co., 


Drills—Automatic 
Goodell-Pratt Co., Greenfield, Mas 


Eaves Trough 
Canton Mfg. Co., 
Eller Mfg. Co., Canton, 0 
Garry Iron & Steel Co., Cleveland, © 
La Crosse Steel Roof. Co., La Crosse, W'» 
Schoedinger. F. O., — 0 
St. Paul Roofing, Cornice os Ornamen 


t. Paul, Minn 
Wattacre Mfg Co., J. E., 


Canton, ‘ 


Rockford, I) 


Elbows—Conductor Pipe 
Dieckmann, F., Cincinnati. 
Eller Mfg. Co., Canton, © 


Wheeling Corrugating Co., 
et Wheeling, W. Vs 


Elevators 
Kimball Bros. Co., Council Bluffs, ls 


Enameled Ware 

Briscoe Mfg. Co., Detroit 
Reed Mfg. Co,, Newark, N.Y 
Star Enamelin; and Stamping Co. 

7 Pines ttsburgh, Pa 
Enameling and Stamping Plants 
Volkommer & Co., Pittsburg 

Engineers & Contractors 

Volkommer & Co., Pittsburg 


Firearms 
Marlin Firearms Co., ey Haven, Ct 
Stevens, J. Arms & Tool C 
Ch Sopes: Falis, Mass 
Fishing Tackle 
Akron, 0 


Fencing— Wire 
Cyclone Fence Ce., Waukegan, !1! 
Denning Wire & Fence Co. 
se Cedar Rapids, Is 


Pittsburgh Steel Co., Pittsburgh, Pa 
Fences—Iron 
Stewart Iron Works Co., Cincinnati, 0 
Files 
Barnett,G.&H.Co., Philadelphia, P 


Carver File Wks., Philadelphia, Pa 
Disston Henry & Sons, Philadelphia, Ps 


Forming Rolls 
Bertsch & Co., Cambridge City, Ind 
Niagara Mch. & Tool Wks., Buffalo, N.Y 


Foundry Supplies 


Obermayer, 8. Co., Cincinnati. 0 
Paxson, J. W. Co., Phiiadelphia, Pa 


Furnaces—Hot Air 
American Furnace Co., St. Louis, Mo 
Barnett, C. M.. Decatur, I!! 
Beckwith, Estate, P.D. Dowagiac, Micb 
Boynton Furn. Co., New York & Chicago 
Chappell Furnace Co., Moronci, Mich 


Detroit Heating & L: pang 
Co., . - troit, Mich 


Forest City Fdy. & Mfg. Co., Cleveland,O 


Graff Furnace Co., New York and 
Decatur, 11! 


Green Fdy. & Furn. Wks., Des Moines, Ia 
Haynes-Langenberg Mfg 'Co., 8t. Louis 
Henry & Scheible Co., Cleveland, oO 
Hess, Snyder Co., Massilon, 0 
Kelsey Heating Co., Syracuse, N. Y 
Magee Furnace Co., Boston 
Mannen & Esterly Co., Cleveland, 0 
Meyer Furnace Co., Peoria, 11! 
Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee. Wis 
Richardson & Boynton ‘Co. = Chicago 
Robinson Furnace Co., Chicago 
Schwab, R. J. & Sons Co.. Milwaukee, W1s 
Stanton Heater Co., Martin's Ferry, 0 


Stove & Range Co., (The) of Pittsburgh, 
Pittsburgh, Pa 


Thatcher Furnace Co.. New York, N.Y 
Youngstown Furn. & Supply Co. 
sd Vlangstown, 0 


Furnace Pipe and Fittings 
Foster, C. H.., St. Louis. Mo 
Green Fdy. & Furn. Wks., Des Moines, Ja 
Meyer F. Bros. & Co., Peoria, 11) 
Mueller, L. J. Furn. Co., Milwaukee, W's 

Furnace Rings 
Walworth Run Fdry Co., Cleveland, © 
Gas Appliances 
Adler, H. Co., Carnegie, Ps 


Hand Screws 


Grand Rapids Hand Screw Co.. 
Grand Rapids, Mich 


Hand Punching Machines 
American Lock Nut Co., Oregon, | 
Hangers— Door 
Safety Door Hanger Co., Ashland.’ 
Hangers—Garment 
Pullman Mfg. Co., Rochester, N 
Hardware Delivery Wagons 
Sycamore Wagon Works., Sycamore, | 


Hardware Jobbers 
C ark, Quien & Morse, Peor 
Paxton & Gallagher Co., Omalh* 
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Hardware Specialties 
Bishop, G. E., Dowagiac. Mich. 
arver File Co., Pa 
~nicago House Wrecking Co., Chicago 
Kees Mfg. Co., Beatrice, Neb 
Peck, C. A., Haw. Co., Berlin, Wis 
Pullman Mfg. Co.. Rochester, N. Y 


; jalty Co., 
joseland Can & Specialty Rockford, Il 


Taylor & Boggis Fdy..Co., Cleveland, O 
Heaters—Steam and Hot Water 
Aaynes-Langenberg Mfg. Co., Bt. Louis 


Magee Furnace Co., Chicago 
Mueller, L. J. Furn. Co., Milwaukee, Wis 


Heater Combination 


Smith, Chas., Co., Chicago 
Stolz, F. D., Chicago, Ill 
Hinges 
Griffin Mfg. Co., Erie, Pa 
Kees Mfg. Co., Beatrice, Neb 
Hollow Ware 
Avery Stamping Co., Cleveland, O 
Sperry, D. R. & Co., Batavia, Il) 


Ice Cream Freezers 

North Bros. Mfg Co., hia. Ps 
Richmond Cedar Wks., Richmond, Va 
Industrial Plants 


Vollkommer & Co., Pittsburgh, Pa 


Iron Fence 
Stewart Iron Works, Cincinnati, O 
Kitchen Utensils 
Avery Stamping Co., Cleveland, O 
Ladders—Shelf 
Calander, John, 8t. Paul. Minn 
Lanterns 

Berger Mfg. Co., 
Lawn Mowers 
Briscoe Mfg. Co., Detroit, Mich 
Clipper Lawn Mower. Dixon, I) 
Levels 


Raker-McMillen Co., Akron, 0 
Davis & Cook. Watertown, N. Y 
stanley Rule & Level Co., New Britain.Ct 


Lighting Systems 

Ideal Epworth Acetylene Co., 
Johnstown, Pa, 
Lightning Rods 


Security Lightning Rod Co., 
Burlington. Wis 


Canton, O 


Locks 

Yale & Towne Mfg. Co., New York, N.Y 
Mail Boxes 

Blick- Williams Co.. Indianapolis, Ind 
Smith Bros. Mfg. Co., Chicago. Ill 
Peck, C. A. Hdw. Co., Berlin, Wis 
Metal Lath 

Wheeling Corrugat’g Co., Wheeling, W.Va 
Metal—Perforated 


Harrington & King Popienting Lo., “a 
cago, 


Metal Polish 
A-B Polish Co., Chicago 
xoffman, Geo, W., Indianapolis, Ind 


Metal Shingles 
Burton, W. J. Co., Detroit, Mich 
Edwards Mfg. Co., 


Nat’lSheet Metal Roof.Co., 
Wheeling Corrugating Co., 


Wheeling, W. Vaj Giniette Sales Co., Times Bldg. 


Miters 


| nae 


Cincinnati, O| Lufkin Rule Co., . 
Cortright Metal Roofing Co.,Philadelphia Stanley Rule & LevelCo.,New Britain,Ct 


Perforated Metal 


Harrington & King peren m 
Photograph Clips 
U. 8. Clothes Pin ©o.. Montpelier, Vt 


Pistols 


Stevens, J. Arms & Tool Co., 
Chicopee Falis, Mass 


Planes 
Stanley Rule & Level Co., New Britain,Ct 


Canton, O 
Hess-Snyder Co.. Massillon, O 
Punches 

American Lock Nut Co., Oregon, Ill 
Bertsch & Co., Cambridge City, Ind 
Niagara Mch. & Tool Wks., Buffalo, N.Y 
Weiss, H. & Co., New York, N.Y 
Radiators 

Rochester Radiator Co., Rochester N.Y 


Ranges 

Beckwith, P, D. Estate, Dowageac,Mich 
Born Stee) Range Co., Cleveland, O 
Ringen Stove Co., 8t. Louis, Mo 
Stove & Range Co. of Pittsburg. 
Pittsburg, Pa 

Van, John, Range Co., Cincinnati, Ohio 


Rasps 
Disston, Henry & Sons., Philadelphia, Pa 


Gillette Sales Co., Times Bidg., 
New York City 


Smith & Hemenway Co,, New York 
Registers 

Auer Register Co., New York 

Ferrostee! Co., Cleveland, O 

Henry & Scheible Co., Cleveland, ‘0 


Independent Register Co., Cleveland, 0 
Mueller, L. J., Furn.Co., Milwaukee, Wis 
Schwab & Sons Co., Milwaukee, Wis 


Rifles 
Stevens, J. Arms & Tcol Co., 
Chicopee Falls, Mass 
Rivets 
Hungerford, U. T., Brass & Copper Co., 
New York,.N. Y 
Roofing 
H.W. Johns-Manville Co., New York,N.Y 


Kanneberg Roofing & Ceiling Co., 
Canton, O 


Niles Corrugating Co.. Niles, O 


Roofing— Asphalt 
Stowell Mfg. Co., Jersey City, N.J 


Roofing—Iron and Steel 


Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Metal Co., Canton, O 


Edwards Mfg. Co., Cincinnati, O 
Eller Mfg. Co., Canton, O 
Follansbee Bros. Co., Pittsburgh. Pa 
Friedley & Voshardt, Chicago, Ill 
Garry Iron & Steel Co.,. Cleveland, O 


La Crosse Steel Roof. Co., La Crosse, Wis 
Nat’! Sheet Metal Roof. Co., Jersey City 
Schoedinger, F. O., Columbus, O 
St. Paul Roofing, Cornice & Ornament 

wi St. Pau], Minn 
Sykes Steel Roofing Co., Chicago, 11) 
Roofing Cement 

Garry Iron & Steel Co., Cleveland, O 


Roof Paint 


Dixon, Jos. Crucible Co., Jersey City,N.J 
Garry Iron & Steel Co.. Cleveiand, O 


Rules 
Saginaw, Mich 


Safety Razors 


New York City 


Scuttle Openers 
Bickelhaupt, G., Skylight Works, 
New York, N. ¥ 
Seamless Tubing—Brass & Copper 


Hungerford, U. T., Brass & Copper Co.. 
New York 


Settees—Iron 
Stewart Iron Works, Cincinnat!i,O 
Shears—Sheet Metal 
Bertsch & Co., Cambridge City, Ind 


Des Moines, Ia} Davies Automatic Shear Co., New York 


Niagara Mch. & Tool Wks., Buffalo, N.Y 
Weiss, H. & Co., New York, N.Y 


Sheet Metal Specialties 
Eller Mfg. Co.. Canton, O 
Friedley & Voshardt, Chicago, [1] 


Sheets—-Black and Galvanized 
Berger Mfg. Co., Canton, O 
Parkersburg Iron & Steel Co.., 

Parkersburg, W. Va 


Wheeling Corrugat’g Co., Wheeling, W.Va 


Sheets—Planished 
Ward-Dickey Steel Co., 
Indiana Harbor, Ind 
Sheets—Steei 
American Sheet & Tin Plate Co. 


Parkersburg Iron & Steel Co., 
Parkersburg, W. Va 


Ward-Dickey Steel Co., Chicago, I) 
Shelving—Hard ware 
Heller & Co., Montpelier, O 


Shot Guns 


Stevens J., Arms & Tool Co., 
Chicopee Falls, Mass 


- Shovels 
Avery Stamping Co., Cleveland, O 
Sifters 


Stuber & Kuck. Peoria, I) 


Sinks 
Chicago House Wrecking Co., Chicago 
Skylights 
Edwards Mfg. Co., Cincinnati, O 


Eller Mfg. Co., Canton, O 


Skylight Gearing 
Bickelhaupt, G., Skylight Works, 
Weiss, H. & Co., New York, N.Y 


Slate 
Auld & Conger Co., 
Johnson, E. J. & Co., 


Soldering Furnaces 


Cleveland, O 
New York, N.Y 


Pittaburgh, =, 


New York. N. Y | Lufkin Rule Co., 


| Stove Mats 


rea Kuck, * Peoria, I! 


Stove Pipes 


| Edwards Mfg. Co., Cincinnati, O 
| Hemp & Co., St. Louis, Mo 
| Wheeling Corrugat’g Co.,Wheeling, W.Va 


| Stove Polish 
| A-B Polish Co.., Chicago 
| Nickel Plate Stove Polish Co., Chicago 
Black Silk Stove Polish Works, 
Sterling, Il 
Stove Patterns 


Cope Pattern, Geo.W. Wks..Detroit,Micb 
Shaw & Keller, Cleveland, O 
Quincy Pattern Co., Quincy, Ii 
Vedder Pattern Works, Troy, N.Y 
Weller Pattern Co., Quincy 


Stove Pipe Thimbles 


Stuber & Kuck, Peoria. 
Stove Repairs 

Brauer, A. G., 8t. Louis. Mo 

Brucker, M , Chicago 


Manufacturers’Stove Repair Co.,Chicago 
Stove Trimmings 





Troy Nicke! Works Troy, N.Y 
Stove Trucks 
Arcade Mfg. Co., Freeport, Ill 


Stamp Pullers 
Monarch Grubber Co., Lone Tree, lowa 


| Sugar Kettles 
Sperry, D. R. Co., 


Tanks 


8t. Pau! Roofing, Cornice & Ornament 
Co.. St. Pau), Minn 


Batavia, Il) 


Tapes 
Lufkin Rule Co., Saginaw, Mich 
Test Tube Holders 
U. 8. Clothes Pin Co., Montpelier, Vt 


Thermometers—Oven 
Evans Stamping & Plating Co., 
Taunton, Mass 
Thermostats 
Howard Thermo. Co. 
| West Oswego, N. ¥ 
Tin—Perforated 


Harrington & King Posteneting Se. - 
cago, 





| 
| 


Tinners’ Tools 
Saginaw, Mich 


Tinplate 
Canton Art Metal Co., Canton, O 
Eller Mfg. Co. Canton, O 
Follansbee Bros. Co., Pittsburgh, Pa 
Garry Iron & Steel Co., Cleveland, O 


McClure Co,, Philadelphia, Pa 





Burgess Soldering Furnace Co., 
Coiumbus 0} 


Chicago, Il} 


Turner Brass Works, 


Sporting Goods 
Enterprise Mfg. Co., 


Squares, Machinists’ 


Disston, Henry & Sons, Philadelphia, Pa | 
Duby & Shinn, New York City, N.Y | 


Stanley Rule & Level Co.,New Britain, Ct} 


Akron, O 


Stampings—Sheet Metal 
Avery Stamping Co., Cleveland, 0 | 


Steel Roofing 


Eller Mfg. Co., 
Garry Iron & Steel Co., Cleveland, O 
Niles Corrugating Co., Niles, O| 
Merchant & Evans Co., Philadelphia, Pa| 


| 
Stoves and Ranges 
Baxter Stove Co., Mansfield, O 


| 
| 
Canton, 4 





Whitacre, J. E. Mfg. Co., Rockford. I) Sash Balances Beckwith, P. D. Estate, Dowagiac. Mich 
Mop Wringers Pullman Mfg. Co., Rochester, N.Y meray ten 9 a Gumeen'te 
Eagle Cooperage Wks., Circleville. O| gagh Chain, Ribbon & Wire Cord | Comstock-Castle Co.., Quiney, Il 
Nails ks—Co: Federal Stove Co., St. Charles, Ill 
Hungerford ye an P pd “¢ Pullman Mfg. Co., Rochester, N.Y | poster Stove Co.. Ironton. O 
Sons York Saws and Saw Sets Fuller-Warren Co., Milwaukee, Wis 

Nickel Plating Outfits M. & D. Range Co., : Chicago 

gue & Disston, Henry & Sons, Philadelphia, Pa| nye, A. T. & Sons Co., Marrietta, O 
Lucker & Levett & Loeb, New York,N.¥ | Goodell-Pratt, Greenfield, Mass} Ringen Stove Co.. St.Louis, Mo) 
Nickel Trimmings Scales Schill Bros. Co.. Crestline, 0! 
Troy iets ani Cini Des Motnes, Ia | S¢Tidan Stove Co., Quincey, 11! 
y Nickel Works, Troy. N.Y “s ***| South Erie Iron Works, Erie, Pa 
Nuts Screens—Perforated Metal Stove & Range, The Co. of Pittsburgh | 

American Lock Nut Co., Oregon, Ii] | Harrington & King Perforating Co., Fear. Foy 

papers Bolt Works, Columbus, 0 Chicago, 111 Stoves—Gas 

ar. | 
and Nut & Rivet Co., Pittsburgh, Pa Screen Door Checks Adler, H. Co., Carnegie, Pa| 
Paints Pullman Mfg. Co., Rochester, N. y | 5%°¥¢ & Range, The Co. of Pittsbargh | 


-onnors, Wm., Paint Mfg. Co.. St. Louis 
Uixon, Jos. Crucible Co., JerseyCity,N. J 
Enterprise Paint Mfg. Co., 


Ol Heaters 
‘rier, A. C, Mfg. Co., 


Pencils 
’'xon, Jos. Crucible Co., Jersey City,N.J 


Harrington & King Perforating Co. 
Chicago ‘Chicago. I 
Chicago | Columbus Bolt Works, 


North Bros. Mfg.Co. Philadelphia, Pa 


Screens — Radiator 


Screws 


Screw Drivers 





Barler, A. C. Mfg. Co., 


Stoves—Oil 


Stove Cement 


Columbus, O | Dixon, Jos. Crucible Co., Jersey City,N.J 


Stove Clay 


Bridgeport Cracible Co., Bridgeport, Ct | Pittsburgh Steel Co., 











Merchant & Evans Co., Philadelphia, Pa 
Schoedinger, F. O., Columbus, O 
Tinware Trimmings 
Berger Bros. Co., Phiiadelphia 
Tools, Ete. 

North Bros. Mfg. Co., Philadelphia, Pa 
Wiebush & Hilger, New York City 


Tree Guards— Iron 
Stewart Iron Works, Cincinnati, O 


Trowels 


Avery Stamping Co., Cleveland, O 
Disston, H. & Sons, Philadelphia, Ps 
Griffin Mfg. Co., Erie, Pa 


Tubing— Brass and Copper 


Hungerford, U. T., Brass & Copper Co., 
New York 


Tubs and Pails 
Wheeling Corrugat’g Co.,Wheeling, W.Va 
Valve Regulators 


Howard Thermo. Co. 
West Oswego, N. ¥ 


Vases—Iron Reservoir 
Stewart lron Works, Cincinnati, O 


Ventilators 


Canton Mfg. Co., Canton, 0 
Eller Mfg. Co., Canton, O 
Friedley & Voshardt, Chicago, I)! 
Globe Ventilator Co., Troy, N.Y 


Merchant & Evans Co., Philadelphia. Pa 
Pullman Mfg. Co., Rochester, N. ¥ 


Wash Bollers 
Reed Mfg. Co., Newark, N. J. 


| Star Enameling & Stamping Co., 


Pittsburgh, Pa 
Washing Machines 


Pittsburgh, Pa prammer, H. F. Mfg. Co., Davenport, Ia 
Benbow-Brammer Mfg. Co., 8t. Louis.Mo 
| Paxton & Gallagher Co.. 

Chicago, vi Richmond Cedar Wks., 
| White Lily Washer Co., 


Omaha, Neb 
Richmond, Va 
Davenport. Ia 


Wire Goods 


Denning Wire & Fence Co., 
Cedar Rapids, Is 
Pittsburgh, Ps 
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Wants and Sales 


For Yearly subscribers THE AMER- 
ICAN ARTISAN will insert under 
this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES 
PATEN TS 


HUBERT E. PBCK, 623 F. St., N. W., Washing- 
ton, D. C. Consulting Expert in Patent Causes. 
U.S, and Foreign Patents. Send for leafiet on 
“Rejected Patent Application.” 


























For Sale—Clean hardware stock, in- 
voice about $5,000; building and lot 22x 
140, two stories, cheap at $2,000. Doing 
fine paying business, good town and 
country, honorable competition, prices not 
cut to pieces as in some places; no bet- 
ter opening if you want to go into busi- 
ness; poor health reason for selling; no 
land trade considered; it is well worth 
dollar for dollar. Call or write, J. W. 
Leighton, Livermore, Iowa. 7-1t 


For Sale—I have two hardware stocks; 
one is for sale; stock to suit any one; 
rent building; good tinner wanted for one 
of the places; state wages. Address 
“Choice,”’ care of THE AMERICAN AR- 


TISAN, 69 Dearborn st., Chicago, Ill. 
7-3t 








For Sale—A first-class stock of hard- 
ware in one of the best towns in South 
Dakota, invoicing from $6,000 to $8,000; 
best of reasons for selling; no trade con- 
sidered. For particulars address L. T., 
care THE AMERICAN ARTISAN, 69 
Dearborn st,, Chicago, Ill. 6-3t 


For Sale—Up to date hardware stock; 
fine store; good city location; population 
8,000; store 25x100; tin shop upstairs, 25x 
50. Also 9-room house with furnace, cis- 
tern, bathroom, good barn, etc., and four 
lots. Business good; must sell both on 
account of poor health; cash deal. Write 
City National Bank for reference. J. V. 
Hyder, York,: Nebr. 6-3t 


For Sale—Good hot air, furnace, tin and 
roofing business; lots of work on hand 
now; located in central Ohio town of 20,- 
000 population; good reason for selling. 
Address Good Business, care THE AMER- 
ICAN ARTISAN, 69 Dearborn st., Chi- 
cago, Ill. §-3t 











For Sale—Hardware stock, farm imple- 
ments, carriages and wagons; will invoice 
$3,000; good location; 70 miles S. W. of 
Chicago, in most wealthy part of Illi- 
nois; good living rooms above store; $10 
per month rent; trade about $10,000 per 
year. Address Reader, care THE AMER- 
ICAN ARTISAN, 69 Dearborn st., Chi- 
cago, Ill. 6-3t 


For Sale—Stock of hardware and fur- 
niture located in central Wisconsin; stock 
will invoice about $5,000; will take in part 
payment South Dakota land; must vacate 
on account of poor health. Address A 46, 
care THE AMERICAN ARTISAN, 69 
Dearborn st., Chicago, Ill 6-4t 


For Sale—Stock of general hardware, 
stoves, etc., with tin, plumbing, pipe fit- 
ting and furnace shop in connection; lo- 
cated in town of 2,500 in northern Illi- 
nois; golden opportunity for tinner that 
ean do an ordinary job at all the above 
trades, especially tinning and plumbing. 
Stock, tools and fixtures amount to $2,000 
to $2,500. Your chance to get started and 
be independent. Address A 45, care THE 
AMERICAN ARTISAN, 69 Dearborn st., 
Chicago. . 6-3t 


For Sale—Hardware, plumbing and tin- 
ning business; stock of $3,000; chance of 
lifetime for plumber or tinner. Investi- 
gate if looking for something good. Ad- 
dress G. E. Blockie, Idaho Falls, Idaho. 














For Sale—An established plumbing and 
tinning business, carrying a line of stoves 
and tinware in a busy town near Spring- 
field. Will set price at inventory and 
reduce stock to suit buyer. Address 8. 

Lyon & Co., Palmer, Mass. 5-3t 





Business Chance—Hardware man of 7 
years’ wholesale experience and 20 years 
for himself, finds through fire loss that 
his finances are too low to stand alone; 
would like to buy an active interest in a 
good business or engage in a new busi- 
ness with a silent partner. Good, fair 
tinner; handy with any tools; understands 
bookkeeping and hardware business thor- 
oughly: worker; could invest about 
$2,000.00; best of references. Address 
Hardware Man, care THE AMERICAN 
ARTISAN, 69 Dearborn st., Chicago, eos 





For Sale—Hot air, steam, hot water, 
heating and ventilating business; make 
our own furnaces; full set up-to-date fur- 
nace pattern tools, machines, stock, etc.; 
16 years in heart of Chicago; owner will 
make low price for quick sale. Address 
A-43, care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. §-3t 


Help Wanted—A good all around tinne- 
and furnace man; steady employment an 
wages; apply at once. F. Stoc 
Company, aukon, Iowa. 7-3 


Help Wanted—A first-class tinner; bes: 
of wages to a gon man. . C, Zinse: 
Hardware Co., 801 Cass St., Joliet, [1! 


=o 


Help Wanted—At once, a tinner wh 
ean do some furnace work and the regu 
lar tin work in country shop; steady jo! 
and good place; state wages in first let 
ter. Address James Kerr, Fair Dea 
Hardware Store, Lake Villa, in. 7-3 


Help Wanted—A good tinner, one wh: 
can do plumbing and hot air furnac: 
work; will pay fifteen dollars per week 
for good man. Steady job and a good 
place to live. Address A-53, care THE 
AMERICAN ARTISAN, 69 Dearborn St 
Chicago, Ill. 7-3t 

















For Sale—In Estherville, lowa, bank- 
rupt stock of goods consisting of plumb- 
ers and tinners’ tools, plumbing and elec- 
tric light supplies; also small quantity of 
hardware. ood opening here for a busi- 
ness of this kind. Address A 44, care of 
THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, Ill. 5-3t 


For Sale—A nice clean stock of hard- 
ware with tin shop in connection, doing 
a good business in southern Wisconsin 
county seat, within a rich farming coun- 
try. ony two hardware stores in the 
city; stock of $4,200. This will bear your 
investigation. Address Lock Box 52, care 
THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. 19ufn 


For Sale—Stock of hardware and farm 
implements in a country town doi a 
nice business. Tin shop in connection, 
clean stock and first-class fixtures. Cash 
deal only considered; reason for somiog. 
poor health of one rtner. Address A2, 
care THE AMERICAN ARTISAN. 69 
Dearborn St., Chicago. 22ufn 


Wanted—Present address of E. C. May- 
ham, a contractor or carpenter, former- 
ly from Superior, Wis. Will give one 
year’s subscription for The American Ar- 
tisan for the first one sending same. Ad- 
dress, Rix, care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago.25ufn 


TINNERS’ TOOLS. 


Wanted—In or near Cleveland, Ohio, 
a good tin shop or a tin shop and small 
store. Address A-52, Care THE AMER- 
ICAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill. 7-3t 


For Sale—Cornice and tinners’ tools 
including Robinson’s 8 ft. 3 ft. brakes, 
curved molding machines, Keene’s com- 
bination. machine and urop press; will 
sell all or in parts. Address-Cornice No. 
18, E. 7th St., Cincinnati, Ohio. 7-3t 





























For Sale—New and complete set of 
Peck, Stow & Wilcox latest improved tin- 
ners’ tools, used only two months, for 
list price. Write C. W. Lectka, 121 Mich- 
igan Ave., Jackson, Mich. 7-3t 

Tinners’ Tools for Sale—One No. 6 and 
two No. 3, Gem Burgess soldering tinners’ 
furnace; all new; write for prices and de- 
scription. W. Frymire, Bloomfield, 
Nebr. 7-3t 

Tinner’s Tools—To purchase good sec- 
ond-hand eight-foot cornice brake. Ad- 
dress with lowest price and make in first 
letter, A 48, care THE AMERICAN AR- 
TISAN, 69 Dearborn-st., Chicago, Ill, 6-3t 








For Sale—One set of tinner’s machine 
and stakes, square shears and circle 
shears. These tools are all new and will 
sell at prices that are right. Address 
Robt. L. Wilson, 3017 So. Adams S&t., 
Peoria, Ill. §-3t 


For Sale—Complete set of tinner’s tools 
in good condition. Must sell at once on 
account of poor health. Address J. E. 
Roush, 450 South Main St., Lima, a 

-3t 








For Sale—Cheap or exchange for oth- 
ers, lot of second-hand tinsmith’s tools 
and machines in fair condition. For list 
and particulars address N. B. Case, Box 
169, Havre de Grace, Md. 25ufn 


HELP WANTED. 


Help Wanted—Tinner and furnace man 
with some knowledge of plumbing, steady 
job the year around at $2.50 per day. Ad- 
dress Iowa Hdw .Co., Vinton, Iowa. 7-3t 














Help Wanted—Tinner who understands 
steam and hot water heating; also an all 
around furnace man, must be sober, state 
wages; steady work for right man. Ad- 
dress A-50, care THE AMERICAN AR- 
TISAN, 69 Dearborn 8t., Chicago, Tl. 


7- 








Help Wanted—Hardware clerk; stat: 
age, weight, nationality and wages ex 
pected. Address A-54, care of THE 
AMERICAN ARTISAN, 69 Dearborn St 
Chicago, Ill. 7-3t 

Help Wanted—Wanted at once, a first- 
class tinner; also a good hardware clerk; 

lease state wages wanted and address 

olumbus Hardware Company, Columbus, 
Wis. 7-3t 

Help Wanted—A practical all around 
tinner who understands slating and gen- 
eral shop work; prefer man who has had 
some actual experience in running a tin 
— must be able to estimate on tin 
work and figure plans and specifications; 
strictly sober; shop is a small one but 
we want a good practical workman at 
the head of it; state salary. Address W. 
A. Guenther & Sons, Owensboro, BY, 

-3t 

Help Wanted—Good au around man for 
general tin shop and clerk in store -part 
of time; all inside work; German pre- 
ferred; state wages; _ references. Ad- 
dress Gray Mercantile Co., Columbus, 
Neb. 7-3t 

Help Wanted—Two good tinners to 
work on furnaces, cornice work and 
metal ceilings. Apply Hoernel Hdw. Co., 
Racine, Wis. 7-3t 


Help Wanted—Large manufacturers of 
light and heavy sheet iron, tin and fur- 
nace work want an assistant foreman; 
also need skilled mechanics; best of 
wages and steady work for good men. 
Address ‘‘A-56,"” care THE AMERICAN 
ARTISAN, 69 Dearborn st., Chicago, III. 

7-3t 
good sheet metal 




















Help Wanted—Tin, 
workers. Call or address Chas. Skidd, 
Kenosha, Wis. 6-3t 


Help Wanted—Two young men _ who 
have had not less than five years’ ex- 
perience in hardware, stove and tinware 
business. Additional experience in the 
lines of blacksmith’s and carriage work- 
ers’ material, paints and oils, sporting 
goods, pumps and other lines desirable. 
Write stating age, experience, with whom 
now or last employed and salary expect- 
ed. Address Edward W. Leete, Owens- 
boro, Ky. 6-3t 


Help Wanted—Good reliable tinner for 
inside and outside work. Address Blaine 
& Sayres, 92 Third ave., Cedar Rapids, Ia. 


6-3t 











Help Wanted—A young married man 4s 
hardware, stove and farm implement 
salesman; must be a hustler and not 
afraid of work;. state age, experience and 
wages wanted; steady work for the right 
man. Address J. Meyers, Bourbon, aoe 

-3t 





Help Wanted—Man who understands 
the manufacturing of stoves, ranges and 
furnaces. Must be able to turn out first- 
class goods at a reasonable cost; none 
but Al compefent man need apply. -Ad- 
dress Best bin, care THE AMERICAN 
ARTISAN, 69 Dearborn st., Chicago, *s 

i 3 

Help Wanted—At once, a tinner who 
can do furnace work and has some 
knowledge of plumbing; a steady job at 
good wages to the right party. Address 
Lock Box 244, Coggon, Iowa. : §-3t 


Help Wanted — Competent hardwar« 
salesman for retail store; must be abso- 
lutely reliable and understand the busi- 
ness; no others will be considered; send 
references and state salary expected i! 
application. Address A 47, care THI 
AMERICAN ARTISAN, 69 Dearborn st 
Chicago, Ill. 6-3t 


Help Wanted—I want to correspond 
with a first-class tinner, one who is 
strictly up to date in furnace work anc 
other branches of the business; would 
prefer a man who can do some pipe fit 
ting. Must be a hustler and _ strictl) 
sober; state wages, age, years of exper!- 
ence, married or single. Address Barnes 
The Furnace Man, Mitchell, 8. D. 6-3: 
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Black Silk Stove Polish 


WIN S 





Wynn's 





ONE GRADE ONLY 


Everywhere 

















Is Known 




















5-lb. cans, barrels and retail packages, Liquid and paste. 








Wherever the | 
Best is Used 

















to use. 





No other kind was ever made with the object 
of producing the best at any cost. 
Stove Polish costs a little more, but is cheapest 
We make a choice polish for those who 
are willing to pay a little more to get a good article. 


Black Silk 





Address BLACK SILK STOVE POLISH WORKS 


Office and Warerooms: 


23 WARREN STREET, : 
97 BLACKSTONE STREET . 


MAIN OFFICE AND FACTORY AT STERLING, ILL., U. S. A. 


NEW YORK, U. S. A. 
BOSTON, U. S. A. 
S.A 











HELP WANTED. 


Help Wanted—At once, first-class tinner 
with thorough knowledge of furnace and 
general job work. Steady position year 
around at good wages. Address M. R. 
O'Neill, 67 Broadway, Fargo, N. D.  6-3t 











Help Wanted—Two ood tinners at 
once. Address King & Vierck, 330 East 
State st., Rockford, Ill. 6-3t 

Help Wanted—Tinner at once for good 
country shop; good tools and steady job; 
state wages wanted in first letter. Ad- 
dress Ebert Hdw. Co., Truman, Minn. . 

5-3t 








_ Help Wanted—Foreman for metal ceil- 
ing department, one thoroughly familiar 
with all branches of the business, splendid 
opportunity for a good live man; state 
wages, etc. Address The Edwards Mfg. 
Co., Cincinnati, O. §-3t 





Help Wanted—At once, three or four 
cornice makers and tinners; men capa- 
ble of going out and erecting work; also 
good shop man. Address Goshen Cor- 
nice Works, Goshen, Ind. -3t 





Help Wanted—Tinner and hot air fur- 
nace man; must be sober and reliable; 
Steady job for right party; state age, ex- 
perience and wages expected; good city 
in central Ohio. Address A-41, care THE 
AIMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 5-3t 





Help Wanted—Tinner wanted, one with 
experience in store; must speak German; 
married man preferred; steady work for 
good man; must be sober, good wages. 
Address . R. Yahr, Princeton, bes a 

5-3t 


Help Wanted—Good tinner and furnace 

an; Must come at once; will pay 

ges to a willing, sober, steady man; 
' want one good steam (fitter and 
umber. Address Lock Box 524, Bis- 
irck, N. D, 5-3t 


Help Wanted—Tinner who is able to do 
mp work; some plumbing; set up ma- 
inery and clerk. . Steady job for the 
ht man; give age, nationality, expe- 
nce, reference, married or single; only 
‘ady, honest men need apply; state 
ses wanted. Address Meacham Bros. 
, Edgerton, Minn. 5ufn 














Help Wanted—Wanted for Chicago, a 
young man who can speak German, as 
apprentice in retail hardware store; must 
furnish good references as to character. 
Address A-42, care THE AMERICAN AR- 
TISAN, 69 Dearborn St., Chicago, es 

-3t 


Help Wanted—Tinner and furnace 
man; also some plumbing but don’t care 
to have a man that can wipe joints. Com- 
bination man is what I want; steady job 
and good wages. Address A-28, care THE 
AMERICAN ARTISAN, 69 Dearborn &St., 
Chicago, Ill. 2ufn 


Wanted—Cornice makers to assemble 
and erect. Good wages and steady work 
to experienced men. Address, The Ed 
wards Manufacturing Co., ee, rs 

-4uin 


Wanted—Conductor pipe machine op- 
erator; good wages to experienced man. 
Address, The dwards Manufacturing 
Co., Cincinnati, O. 23ufn 


SITUATIONS WANTED. 


Situation Wanted—In union shop in San 
Francisco, by young man, 4 years’ expe- 
rience inside and outside work, roofing, 
spouting, pipe fitting and general work, 
strictly sober, speak German and English; 
Al references; state wages, etc., in first 
letter. Address A-51, care THE AMERI- 
CAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill. 7-3t 


Situation Wanted—Position as road 
stove salesman; 12 years’ experience; have 
large acquaintance with stove and hard- 
ware dealers in Iowa, Nebraska, Wyom- 
ing, Utah, Idaho and Montana; Al refer- 
ences furnished, and can make _ good. 
Would like to hear from some manufac- 
turer that needs a number one _ stove 
salesman full of ginger. Address W. J. 
W.. 429 25th St., Ogden, Utah. §-3t 


























| 


| 
| 


Situation Wanted—Position by a first- 
class electro plater to take complete 
charge of plating and polishing with a re- 
liable firm; strictly sober and industrious, 
first-class references. Address W. P., 
care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, II. 5-3t* 


Situation Wanted—By a first-class tin- 
ner at in and outside, furnace and job 
work, or would take charge of shop. Ad- 
dress C. 8S., 927 Fort Wayne Ave., In- 
dianapolis, Ind. 5-3t 


Situation Wanted—By up-to-date tin- 
ner; can do plumbing, hot water and fur- 
nace work also; age 30, single, sober and 
practical; state best wages and full par- 
ticulars in first letter. Address P. O. No. 
120, Wayne, Neb. 5-3t 


= mm 








SPECIAL NOTICES. 
FURNACE SALESMEN. 


We want two first-class furnace salesmen 
thoroughly acquainted with territory west 
of the Mississippi. Excellent opening for 
men who can make good. Address with 
full particulars ‘* B-9, care of THE 
AMERICAN ARTISAN, 69 Dearborn St., 
Chicago. 7-3t 


TINNERS WANTED. 

First-class Tinners wanted at 
Rome, N. Y. Inside work; steady 
employment on automobile radi- 
ators. Come and learn a new trade. 
Long-Turney Mfg.Co., Rome, N.Y. 


7 2 














“‘THROUGH FRISCO’S FURNACE” 


A Souvenir Book of Views Showing High Buildings in San Francisco 
which had their Steel Work Preserved from Rust with 


DIXON’S SILICA-GRAPHITE PAINT 


WRITE POR FREE COPY No. B-18. 
JOSEPH DIXON CRUCIBLE CO., Jersey City, U. S. A. 
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SPECIAL NOTICES. 
FOR SALE 


USED MACHINERY—One lot 
shears 3’ to8’ in length, both hand 
and power. One lot light and heavy 
sheet ironrolls. Also lever punches 
and shears. BERTSCH & CO., 
C»+mbridge, Ind. 25-u. f. n. 











WANTED 


Tinners, sheetmetal, cornice and 
skylight workers; open shop; good 
Wages, minimum 35c per hour. Ap- 
ply Metal Workers’ Association, 
Builders’ Exchange, Buffalo, N. Y 


WANTED 


Side Line: Salesman calling on heating 
trade regularly, to sell registers—commis- 
sion basis. State territory covered, and 
how often; can make confidential or secret 
arrangements with good men. Address, 
SALES MANAGER, 2488 W. 27th St., 
Cleveland, Ohio: 25-u. f. n, 


FOR SALE 


Patterns for line of Cast Iron Registers and 
Faces. Also Dies for Steel Registers with 
Cast Iron Face. Complete outfit offered at 
low price if sold before September Ist. 
F. J. MISHLER, Akron, Ohio. 5-3t 


WANTED 


3 first-class solicitors for quick sel- 
ling Sheet Metal Specialties, splen- 
did territory, liberal terms. Address 
B-7 care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 

44 


A SNAP 


For sale, for tinner in metal can 
business. Wish to retire from busi- 
ness and will sell cheap, Address, 
“*B-10,”’ care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chi- 
cago. 7-1t 


WANTED 


By Sept. 1st, or sooner, good all- 
round tinner and furnace man. 
This is a permanent job for the 
right party. Address, COOK & 
WOOLEY, Pontiac, Ill. 7-1t 


WANTED 


Tinner and furnace man of 


practical experience. Address 

MERRICK, ANDERSON & 

CO., Ltd., Winnipeg, Can. 
7-3 


WANTED 


A live commission man to handle, 
in New England States, one of the 
largest and most complete lines of 
furnaces and boilers made in this 
country—a line that is well known 
in all parts of the United States. 
Address ‘‘Manufacturer,”’ care of 
THE AMERICAN ARTISAN, 69 
Dearborn Street, Chicago. 2. ¢.n. 


























? SPECIAL SINK 
PROPOSITION 


8,000 White Enameled Cas: 
Iron Kitchen Sinks 


We purchased at Manufacturer’s sale 8,000 high grade brand new flat 
rim, cast iron, white porcelain enameled kitchen sinks. They are enam- 
eled inside and to the outer edge of the rim with extra heavy white en- 
amel. Painted on the outside. Complete with nickel-plated strainers, 
bolts and collars for lead traps. We have divided these sinks into two 
grades: First Grade, absolutely perfect; Second Grade, with very slight 
defects. The second grade sinks are not chipped below the rim. 

FIRST GRADE SECOND GRADE 


Price Per Dozen Price Per Dozen 


Sizes Inches 
$16.50 6x24 $14.00 





The above prices include crating, net cash, F. O. B, cars Chicago. Send us atrial order. 

We sell to the Hardware trade, plumbing supplies of all kinds at 1( 
to 20% below what the retail plumbers pay for the same material. Our 
stock includes Bathtubs, Closets, Lavatories, Sinks, Pipes and Fittings. 

In addition we have on hand a complete stock of light and heavy 
hardware. ASK FOR OUR SPECIAL BARGAIN SHEET. 


CHICAGO HOUSE WRECKING CO., 35th and Iron Sts., Chicago 


DESIRABLE A Cool 
FACTORY OPENINGS. | 300-Mile Ride 
fed with their present locations toinvest | Along the Mississippi 
gate the excellent manufacturing conditions 


and opportunities in the Central West and 
Southwest along the 





This is the delightful experience of those 
who travel on the Burlington Route’s new 
daylight trains between Chicago and St. 
Paul and Minneapolis. 

The ‘*Minnesota Day Limited'’ leaves 
Chicago at 9:20 a. m., arrives St. Paul at 
10:00 p.m., arrives Minneapolis 10:45 p.m. 

The Chicago Day Limited leaves Minne- 
‘ apolis 7:30 a. m., St. Paul 8:20 a. m., ar- 

Factories to turn out builder's hardware | rives Chicago at 9:35 p. m. 
of all kinds, and in fact almost every article in Passengers on these trains spend the 
daily use, would find the raw material, fuel | greater part of the-day within stone’s throw 
and labor conditions very favorable, Write | of the picturesque Mississippi river—a 
for particulars. cool, comfortable, restful journey. 

Illustrated booklet “Opportunities” and other Send for illustrated booklet. 
Rock Island-Frisco literature on application. 
P. S. EUSTIS, 


M. SCHULTER, 
Industrial Commissioner, Passenger Traffic Manager, 
Frisco Building, ST. LOVIs, MO. Chicago, 


Wabash __sFACTORY LOCATIONS 
Excursions 22° \"S'ses 


steel and other metals. The country 
reached by the 
FROM CHICAGO 
j TORONTO and Return. 
g | 4. 4p On sale daily. 


SOUTHERN RAILWAY 
$20.00 seo 


AND 
$ CONCORD and Return. 
? | , 00 On sale June 16 to 30, and July 





growth is steady, substantial and based 
upon the great natural resources. Give 
us your requirements for plant location 
and we shall be glad to send information. 
Write the nearest agent. 


MOBILE & OHIO RAILROAD 
18; Aug. 8 & 22; Sept. 5 & 19, 


is now growing at a rapid rate, This 
$22 PORTLAND, Me., and Ret. 
’ 5 Selling dates same as to 


Small foundry in good town for sale 
cheap. Refer to Washington File 24,657, 


Concord. Chicago File 16.209 


RUTLAND, Vt., and Return. M. V. RICHARDS, 
' Selling dates same as to _ Land and Industrial Agent, 








Washington, D. C. 


CHAS. S. CHASE, Agt., M. A. HAYS, Agt., 
622 Chemical Bldg., 225 Dearborn St., 
St. Louis, Mo. Chicago, Il. 


Concord. 


Proportionate rates to many other 
points in Canada and New England. 


For complete detaiis as to stop-overs, etc., 
address 


F. H. TRISTRAM, 


Assistant General Passenger Agent, 
97 Adams Street, CHICAGO. 





THe AMERICAN ARTISAN 
Want Ads fill your wants. 
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WHY N 





When you are writing a letter of introduction, 

When you are requesting payment of a debt, 

When you are making application for a position, 

When you are writing a draft to your own order, 

When you are making an agreement for hiring a workman, 
When you are assigning with power of attorney, 

When you are making a merchandise broker’s contract, 
When you are applying for incorporation papers, 

When you are taking a note from a married woman, 
When you are desirous of acquiring a trade mark, 
When you desire to send money to a foreign country, 
When you desire to detect counterfeit money, 

When you desire to draw up articles of co-partnership, 


DO IT RIGHT? 


You Will Learn How by Consulting The Manual of Business. 


The Beet Sugar Gazette, Chicago, writes: 

‘“**The Manual of Business’ is intended to be a reference book for 
the many forms of business usage and correspondence which enables a man 
to carry on his business in accordance with the current commercial customs. 
The following table of contents shows the wide field covered by the author: 
Penmanship and Commercial Correspondence, Bookkeeping, Debts and Col- 
lections, Banking, Commercial Papers, Contracts, Notes, Patents, Measure- 
ments, Public Roads, Postal Regulations, Discount and Interest, Property, 
Real and Personal, Transportation, Rights of Parents, Parliamentary Rules 
and Forms of Resolutions, Dictionary of Business Terms, Business Abbrevia- 
tions, Business Maxims. The book is well printed and bound, and will 
make a pleasing addition to any library.” 


Domestic Engineering, of October 25, says: 

*““*The Manual of Business’ is a book of 263 pages containing a 
collection of correct business forms for executing all commercial in- 
struments, commercial data and advice on the thousand and one questions 
of correct methods that are constantly arising in every-day business life. 
It is compiled from various sources by Sidney P. Johnston, and published 
by Daniel Stern, of 69 Dearborn street, Chicago. This work is intended 
as a reference book for retail merchants, and we believe with the compiler 
that it will prove ‘a ready reference work in regard to the many forms of 
business usage and correspondence whose employment identified the man 
posted in commercial methods and commands an attention and recognition 
that the incorrectly worded commercial instrument is rarely accorded.’ 

‘*This work will also prove invaluable to the young business man, 
acquainting him with the forms in vogue in commercial life and increasing 
his commercial worth as he masters its points.” 


THE PRICE IS $3.50 A COPY. FOR SALE BY BOOKSELLERS EVERYWHERE, OR 
DANIEL STERN, 69 DEARBORN STREET, CHICAGO. 
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PATTERNS 


For Stoves and Heaters 
First-class in wood and Iron. 


Vedder Pattern Works, Troy, N.Y. 
}rERN(‘O} 


A \eeguce 
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Pattern 
Works penet. 


WELLER PATTERN (9) 


QUINCY, iLL. 








SHAW @ KELLER 


STOVE 
PATTERN MAKERS 


Original Work a Specialty 
2108 Superior Viaduct, N. W., CLEVELAND, O110 


STOVE 
REPAIRS 


MANUFACTURERS’ 
STOVE REPAIR CO. 


517-539 Diversey Boul., CHICAGO 
Prompt Shipments Give us a Trial 


It’s 
Going 
Co 


Be 
Cold 


next winter and the stove foundry will soon 
work overtime. We supply facings, plum- 
bago, graphite, putty, malleable iron and 
what not for foundry and pattern shop. 
Get our catalogue quick. 


S$. Obermayer Company 
Cincinnati Chicago Pittsburg 








dealers’sup- 
plies, cast- 


ings and repairs—promptest shipments, etc. Address, 
316-318 North Third St. St. Louis, Mo. 





M. BRUCKER 


Manufacturer and Jobber of 


hs 2 Stove and 
Range Repairs 


Repairs for all Stoves and Ranges. 
Adjustable Stove Repairs a Specialty 


MICA, URNS, KNOBS, RODS 
AND STOVE BOLTS 


3285-33! North Lincoin Street 
BRANCH: 229 North Wells Street 
PHONE, 559 North, 


CHICAGO, - ILLINOIS 








66 % OVEN 

ACME THERMOMETER 
THE MOST RELIABLE 
OVEN THERMOMETER 
on the Market, as has 
been proved by some of 
the largest manufactur- 
ers of Stoves im the 

United States. 





Easy to ship and nothing to get out of order. 


Manufactured by 


THE EVANS STAMPING & PLATING CO., “*axss?" 


_ Western Agent: C. H. MATTHEWS, Detroit, Mich. 








The Best Stove-Plate Facings 


As well as Supplies and Equipments 
are Manufactured by 


J. W. PAXSON CO., Philadelphia, Pa. 
‘Sree 


\ wade S. V. REEVES 


10 .C No. 50 N. 2nd St., Philadelphia 














Manufacturer 


0 Mark \ 
The LEIBRANDT @ McDOWELL STOVE CO.’S 
STOVES and REPAIRS 
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THE TAYLOR & BOGGIS FOUNDRY CO. 
CLEVELAND, OHIO 
manuracrunecr LIGHT GRAY IRON CASTINGS 
Builders’ Hardware, Dampers and Damper Clips, 
Oil and Gas Stoves, Furnace Lamps, Molasses 
Gates, Letter Boxes, Hardware Specialties. 























———= he“ ALASKA” 


never heats. The best constructed and most ornamental 
STOVE TRIMMINGS 


and acccessories 
yet produced. 


“ALASKA”—the name tells the story. 
MANUFACTURED ONLY BY 


Ghe Troy Nickel Works 


ALBANY JOHN E.GAITLEY, Prop. NEW YORK “= 





UNCLE SAM DAMPER 


is America’s pride. No country in the world can 
offer a damper of such material and workmanship 
at so low a price as we sellthem. It is stamped 
from best nickeled steel and is constructed to stand 
greatest strain. Can be put in or taken out most 
readily. 


SAYRE, PA. 





INDUSTRIES ARE 
OFFERED LOCATIONS 


The only Stove Lining made of crucible ; ey 
materials. Satisfactory Inducements, 


Packed in 2% lb., 6 Ib. and 10 Ib. paste- Favorable Freight Rates, 
board boxes. Good Labor Conditions, 


Order it from your jobber. Healthful Communities, 
The best and most refractory lining ON THE LINES OF 





made. | THE ILLINOIS CENTRAL R. R. 


Bridgeport Crucible Co., “cs AND THE 


YAZOO & MISSISSIPPI VALLEY R. R. 














For full information and descriptive pam- 
THE KLONDIKE INCUBATOR CO., Des: Moines, lowa, | phiet address 


Write: Please take our advertisement out of your paper for 7-foot Rob- | dustrial Commissi 
inson Cornice Brake. We are getting too many answers. 1. air ph. R cane pice ng —s 
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We Are After Your Business on Galvanized Coal Hods, 
Wash Tubs—Water Pails—Fire Pails—Well Buckets,—Etc. 


ALL OF THEM THE WHEELING BRAND. 


We Galvanize —_ << ¥ ad Patent Self 
— Dipping Well 
ited ‘ Paap a Ve Bucket 
WHEELING Do aT a, mane 
a MeN Fille Itself 
ae * « 7 Ayakee When it Strikes 
After itis Made [RAO “ the Water 


Well Bucket 


Wheeling Corrugating Co., Miwon. Wheeling, W. Va. 
WE SOLICIT YOUR ORDERS 


Branch Offices and Warehouses: 


NEW YORK CITY - - - - 47-51 Cliff Street 7/_ 
Y CHICAGO - -.- - 23-27 North Clinton Street Yo 
} ST. LOVIS - - 112, 114, 116 South Eighth Street | 
PHILADELPHIA - - 402, 404, 406 Race Street 
BOSTON, MASS. - - 132 and 134 Pearl Street 
CHATTANOOGA, TENN. - - - - King Street 





QUICK SHIPMENTS 


<2, tt eee Large Stocks of all our Products are Carried 
at the Factory and in all the Warehouses The Wheeling 





With Wringer Attachment 


This Is One of the 











J. 


Flat Crimp 
Conductor 


Elbows 


(PATENTED ) 


HEAVIEST GAUGE ELBOW 
Watch for another one next week. The ‘‘Dieck- ON MARKET 
mann’’ is the only conductor elbow made of one 
piece of metal. I make 1,225 varieties, in all 
styles and angles. 


FERDINAND DIECKMANN 


Station B : : : CINCINNATI, OHIO 
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H. WEISS & CO. 
20 Cliff Street, NEW YORK. 


ce « ORAT 









— 





As. 
tc. 































Tinsmiths’ and 4 1} é f 
Piumbers’ Too:s cit >y oe r CVER) N FOR Al L PUF 2POSE‘ 
$ ne At faiaant OF ALL KINDS 

Cornice Makers’ 
Tools. 


Coppersmith s 
Tools. 





Pipe Threading 
Machines. 








,  Second-Hand 


siyeh Lift = G SE ILIN IG 5 


A new device 
whereby a skylight 
can be raised or 
lowered as easily as 
a weighted window. 


Constructed of steel BLUED* © POLISHED é: EAVESTROUGH, 








d malleable iron; Yor 
Moana ableciide. | [STOVE PIPE IRON, ‘8° CONDUCTOR PIPE. | 


holder to adjust it- STEEL ROOFING & SIDING ETC: 
self, and can be THE ELLER MFC. S SUCCESSOR ‘TO J H. ELLER & Co 


opened to any dis- 

tance desired. Al- exToN OU0 
ways locks auto- 
matically, open or 
shut. Can be ap- 
plied to either hip- 


























ped orflat skylights 
easily and quickly. 7: 
SEND FOR inial § Nyame oo = 
ilator wane 
PAMPHLET ALS . "s Nr 
G. Bickelhaupt Skylight W’ks Ves 
243-245 West 47th St., NEW YORK. 
Trade “G. B.” Mark. 
DV l> 
Ghe Dunlap Mfg. Co., ' SN RC SRMIBBRE yr ar ecccomaeeeann rnin RARE ANACORTES 
Dunlap, lowa, write: = a Rags SONOS RONG NO NGI NO NS ONS Ne 







and value to us in THE AMERICAN 
ARTISAN.” 






“We find much that is of interest fe BANGS. bi yy = gn, ION s “ite ©: 





















FRIEDLEY-VOSHARDT CO.,,... 


MANUFACTURERS OF 


Architectural Sheet Metal Work 
METAL CEILINGS 


Tinners and Cornice Makers Supplies 
SEND FOR CATALOGUE 


194-204 Mather Street ~ ~ CHICAGO 
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Our Stock Comprises STAR BRAND Our Stock Comprises 


HEET 
#E SRASS ROD COPPER RIVETS & BURS 


BRASS & COPPER WIRE oe BRASS and COPP ER , BRASS & IRON CHAIN 
SHEET COPPER man fly + a BRASS DOOR RAIL 
BRAZED TUBING : COPPER HAMMERS 

COPPER NAILS COPPER TACKS 


BRASS Wh oy WIRE UPHOLSTERY - NAILS 
SOLDERING coppers  U. T. HUNGERFORD BRASS & COPPER COMPANY Se ee 


ETC., ETC. 497-505 PEARL ST.. NEW YORK 





STOCK SHEET, SHOWING FULL ASSORTMENT ON HAND, SENT ON REQUEST. 














PRICES THAT ARE SURE TO BE ATTRACTIVE 


SHEET COPPER |= 


Large Stocks of Standard Sizes for Immediate 
Shipment. 





Sa ne ~ _- baa : C—O : 
Seo Ss “es ane oo = ee a ee ee ri 
. : ; : : : Te 
Hi . « = Coste ener’ as asthe 3 : é ~~ 
- +~ 


SS eee 


a 


Unequalled Mill Facilities for Prompt 


Manufacture of Special Sizes. Citic a | 


QUALITY UNSURPASSED 
TINNERS: 


Don’t you know that if. a man decides to 
Py put on a Cortright shingle roof all the talk 
ing you can do won’t stop him, and that 


means you lose a job where you might have 
SUCCESSORS TO made some easy money. Cortright shingles 


make money for tinmers and they don’t 


MERCHANT & CO., Inc. interfere one bit with plaintin roof work. 
CHICAGO THE CORTRIGHT METAL ROOFING CO. 


NEW YORK 
BROOKLYN PHILADELPHIA KANSAS CITY Philadelphia Chicago 
BALTIMORE DENVER 



































La Crosse Steel Roofing and Corrugating Co. 


LA CROSSE, WISCONSIN 
MANUFACTURERS OF 
EAVES TROUGH ROOFINGS AND SIDINGS 


CONDUCTOR PIPE STEEL CEILINGS 
CUT OFFS CORNICES 


MITRES, ENDS AND DROPS SKYLIGHTS 


QUICK SHIPMENTS OUR SPECIALTY SEND FOR CATALOGUE 

















Magie Pattern Role | will Lay Out Patterns 


for any size and angle of elbows in three minutes’ time. Can also be used as Straight-edge Rule, 
Circumference Rule and Trammel. Should be in every Tinshop. Will save its cost in a 
few weeks. Thousands are in use and every one giving excellent satisfaction. 


Price, complete in a nice wooden box with Chart, $4.00 net cash. 


LUFKIN RULE CoO., Saginaw, Mich.  s0inin fers. 

















IT IS NOT 


the first cost of a metal 

ceiling that makes it cheap, 
The cost of a ceiling is not complete until the 
work is accepted by the architect or owner. 
If the plates do not fit, your expense may be 
enormous. Better be on the safe side and get 
“Canton” Metal Ceilings. 


We have a reputation for good work. 
Our book “Art in Metal Ceilings” free. 
The 


Canton Art Metal Co., 
' FORMERLY 
The Canton Steel Roofing Co. 
CANTON, OHIO 


Minneapolis Branch: No. 253Second Ave., S. 


New York Branch: 
No. 525 West 23d Street 

















Gladiator 
Man 


along there in the B. C.’s 
knew a thing or two, and 
always recognized quality 
in metal. The Twentieth 
Century Roofing Man 
knows that the name of 
GARRY stands for quality 
in Eaves Troughs and 
Conductor Pipe made of 
Galvanized Charcoal Iron. 
Also Charcoal Iron Terne 
Plates, Roofing and Siding, 


LARGE STOCK 
Always on Hand. 


GARRY IRON @ STEEL CO., Cleveland, Ohio 


Economy in 





Steel Ceilings 


Did it ever occur to 
you when buying a steel 
ceiling that there are 
other points than the first 
cost of material to be 
considered ? 

The cost of erecting is 
one of the most important 
points. 





Do you realize that Lock-Joint 
Steel Ceiling will save you fully 
fifty per cent (50%) of the cost of 
erecting? This is an amount worth 
considering. 

An ordinary 2 ft. x 2 ft. Lap-Joint 
ceiling plate requires at least 30 
nails. 


Lock-Joint needs but 4 nails to 
each plate—quite a difference. 


With the ordinary Lap-Joint a 
cross strip is necessary at each end 
of each plate. 


Lock-Joint requires no cross 
strips. 


And another advantage — Lock- 
Joint is dust-proof 


Catalogue ‘‘D’’ is waiting for you 
to write. 


S. Keighley Metal 
Ceiling & 
Manufacturing Co. 
PITTSBURGH, PA. 


Boston New York 
Washington Baltimore 





DOVER 


One Piece Stove Pipe Elbows 


A Dozen in a Strong Box Crate 


STRONGEST HANDSOMEST BEST FITTING. 
SELLS ON ITS MERITS 


Common light weight, Common standard weight 
Refined, Blue, Polished, Planished. 


BEST ELBOW IN THE WORLD 
MADE ONLY BY 


THE REEVES MANUFACTURING CO. 


CANAL DOVER, OHI 
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The Victor Sells on Its Merits 











Years of experience in handling it has proved that the 
‘* VICTOR ”’ coal hod is ‘‘IT.’’ 

Victor hods always have been the best made and they 
are better now than ever. Strong construction and rein- 
forced bottom is the basis of our guarantee—THE BEST, 


VICTOR STAMPING CoO. 


BROADWAY, LOVELAND, OHIO 








THE PARKERSBURG IRON AND STEEL COMPANY 


PARKERSBURG, W. VA. 
moor SHEET IRON AND SHEET STEEL 


ESPECIALLY ADAPTED FOR STEEL RANGES— 
OAK STOVES — AIR-TIGHTS — STOVE PIPES — 
ELBOWS—DRIP PANS, ETC. : : : =: 3: 


PARKERSBURG BLUE 


YOUR INQUIRIES ARE COURTEOUSLY SOLICITED 


Locations for 
a TTAMMER ; 
DICKEY | Industries 


gt ANISHE) P| : h d THE ERIE, THE COMUERCHAL BAILROAD 
SHEET STEEL ans e The Erie Railroad System’s Indus- 


trial Department has all the territory 

—_—_— yn by the railroad districted - 

MA relation to resources, markets an 

NUFACTURED. A LARGE CONSUMER advantages for manufacturing, can 

hy BY C serjse with manufacturers - specific 

HE WRI products as*to suitable loeations, an 

e/ 2D «ee OF Ss ETS TES furnish*them with current eetce 

* ¥ of a comprehensive natere dealing 

DI CKEY $ i OF OUR MATERIAL with the project in its full relation to 
manufacture and commeree. 

INDIANA HARBOR IND Breer ero The Erie is one of the greatest of 

2 | trunk lines. Its own rails eonnect the 

$6 ; : ; two largest cities of Amerfea. Every 

Candidly, » we think it section of the System has its particu- 

the best goods we have | lar merits. Profitable loeations exist. 

It has great general an@ eoal, oil and 


seen in years. natural gas resources. 
It is important in thie age ef modern 


290 oo 25 7 ao facilities for manufacturers to locate 


THI S SIDE UP where they can obtain side — » 
as to receive from and ship directly 
Gauges No. 18 to 28 into cars at the factory. Information 
can be promptly furnished in _ con- 
‘ . nection about every point om the sys 
Send for Price List | tem between New York and Chicazo. 
Manufacturers’ inquiries as to |oca- 
tions are treated in strict eonfidence, 
and absolutely reliable information, 5° 
MANUFACTURED BY as to promote permanent traffie, is ‘u'- 
nished. Address 


Ward - Dickey Steel Co. ge oe 


INDIANA HARBOR, IND. + Keanna Gomapas. 
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We are headquarters for 


er 
AK on™ @ Co o , 
Lc S Tinner’s @ Roofers 

Old Style Process” Supplies 


Roofing Plates are made by the 


Carry enormous stocks and guarantee prompt 
‘Old Style” Process through pure palm 


shipments. Of course our prices are right or 


oil, which permits the sheets to absorb 


all the coating they will retain we would not be the leaders in the trade. 


Every sheet is stamped as above. Try us—for our mutual benefit. 


TANNER @ CO.., 216-218 S. Meridian St., Indianapolis, Ind. 





Gothic Design—One of the great 
variety of our 


Art Metal Ceilings 


We manufacture and always have 
on hand a large stock of 


All Kinds of Sheet Metal Goods 


for building purposes, in artistic designs 
and of first-class material. We furnish 


ESTIMATES AND PLANS FREE OF CHARGE 
Write for catalogs and price list. 


Kanneberg Roofing® Ceiling Co. 


CANTON, OHIO, U. S. A° 

















Freight charges are 
sometimes heavy 
charges. We can 
Save you money. 
Wearelarge manu- 
facturers — smal} 
profits, many sales. 


SYKES STEEL ROOFING C& 
Chicago, lil. and Niles, Obie. 
Mfrs. Steel Roofing, Cossuge- 
ted Iron, ete 











SIX STANDARD PRODUCTS 


USED BY ALL THE LEADING STOVE AND 
RANGE MANUFACTURERS: 


W. Dewees Wood Company’s Patent Planished Iron. 
Wood's Cleaned Refined Smooth Finish. 
Hammered Polished Steel. 

Wood’s Oak Stove Body. 

Wellsville Polished 
Range Steel. 











JULIUS DEERING 
of Eau Claire, Wis., writes: 
Kindly discontinue my ad 


in your valuable paper as I 
have found the party desired. 





MANUFACTURED BY 





AMERICAN Seonteohieaietoen Youn Goer 
SHEET & TIN PLATE want columns. 
COMPANY Pe 











FRICK BUILDING PITTSBURGH, PA. 










| 
| 
| 


























THE AMERICAN ARTISAN AND HARDWARE RECORD 











Monarch Roofings 


assure to dealers 


Liberal Profits, 
Enhanced Reputation, 
Extended Business, 
Satisfied Patronage, 


and to consumer 


Quality, Durability, 
Economy, Satisfaction. 


4 ia 10% [Bere 1 for P 
Illustration showing application of Ss towell Manu ae turing Co 


The Edwards Metal Shingles, CHICAGO JERSEY CITY 
The Edwards Perfect Hip Shingles, 47 Market St. 461 Westlowe Ave, 


The Edwards Queen Anne Comb Cresting, 
The Edwards Hercules Deck Cresting, 


oes : Resin er rer . Or ot trig < he 
rite for “ riptive Shingle Booklet’’ and prices * 
| | Eastlake Shingles 


THE EDWARDS MANUFACTURING @ = SU sarees ter 1: 

“The Sheet Metal Folks” = A sition el. Botte: 

Office and Works: sol Je = tea 

300-316 Eggleston Ave., Cincinnati, O. ' ; ar sold. Write 
Menytneteen of the most extensive line of Sheet Metal PY A for catalog. 


; The W. J. Burton Co. 


DETROIT, MICH. 






































ASBESTOCEL PIPE COVERING 
FOR HEATING SYSTEMS W A i | im R S 
| Cuts Fuel Bills in Two 
2 ee gh “Asbestocel,”’ a Pipe Covering composed solely of ; [ 

Asbestos, greatly increases the efficiency of a plant and i off ii 
decreases the fuel cansumption fully o: | 
Constructed of successive layers of specially corru- 
gated Asbestos Paper. The corrugations run around the 


pipe and block all air circulation and prevent radiation. 
Sectional — Sheet — Block — Cement. 








NEAREST BRANCH FOR 
*‘ASBESTOCEL’’ FOLDER Made from Galvanized Tin and Painted Tin 


H. W. JOHNS-MANVILLE Co. Seididsbiahsts radios com etred Tux 


Manufacturers of Asbestos and Magnesia Products, Asbestos R Packings, 18 YOUR OppoRTUNITY. Write for catalogue, 
Electrical Insulating Material, “Noark” Fuse Devices, Electric Railway Supplies, Etc. samples and prices. _ 
New York Boston ’ Minneapolis Los Angeles : 

Milwaukee Philadelphia. © Pittsburg © New Orleans Little Rock Seattle National Sheet Metal Rooting Go., 
Chicago St. Louis Cleveland Kansas City San Francisco London 300 . JERSEY CITY, N. J. 














Write for Prices 


ROOFING 


The Ideal Epworth Acetylene Generators Ss LATE 


are Ideal in construction, Ideal in light producing power, 
Ideal in giving out steady light, Ideal in selling qualities, Ideal in THE AULD & CONGER CO. 
lighting Dwellings, Stores, Hotels, Churches and Towns. 


Acetylene Light is the safest, best, cheapest, brightest, finest light 
in the world, when produced in the IDEAL EPWORTH GENERATORS. 


Satisfaction Guaranteed. Agents wanted. (Successors to Epworth Gas, Light & Heating Co.) WATERLOO, IA 


ROOFING SLATE-©:- J- JOHNSON @ CO. 


38 PARK ROW, NEW YORK 


SL ATE B CKBO ARDS Quarries: PENNSYLVANIA AND VERMONT 
LA Prices quoted delivered anywhere. Booklet and complete 


Price Liet on application. Wire inquiries given quick attention 
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Beaded Iron is becoming practically a necessity on slate roofs. It obviates the necessity of bending the 
tin over and nailing it along the edge. It saves time, looks neater, and makes a more durable job. 

We put it up in handy, ten-foot lengths, ready to put on—manufacturing large quantities for quick 
shipment. 











BUY OF THE BIG MANUFACTURER 


F ° 0. SCHOEDINGER, 146—North Thicd Street—148 Columbus, Ohio 

















ALL STYLES of CORRUGATED ROOFINGS and SIDINGS 


Black and Galvanized Sheet Iron or Steel 
Send Us All Your Inquiries Write for Catalog “D” 


THE NILES CORRUGATING CO. 


NILES, OHIO 


Our Specialty We Have Our Own 
INSTANT SHIPMENTS Sheet Mills and Galvanizing Plant . 








PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


Made of Galvanized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 


— CLARK, QUIEN & MORSE, Peoria, fil. 


MANUFACTURERS SHEET BRASS, All Tempers. BRASS and BRONZE DRILL RODS. 
BRASS and COPPER WIRE. GERMAN SILVER SHEET and ROD. 











Contemplatin, blishin 
Be ee We est should tale pangs BRAZED and SEAMLESS TUBING. 
van a location on Copper Rivets and Burrs 
mT Eagle Brand Brass Escutcheon Pins 








Desk Narrow, Broad Middle, 
Brass Butts, Ball Tipped and Water Closet 


Brass and Iron Jack Chain, Brass Safety Chain, Etc. 


Catalogues on Application. 


= Chicago & North-Western Ry. || wew vorx THE PLUME & ATWOOD MFG. CO. cwrcaco 


WHICH REACHES THE FAMOUS 


Water Powers, Coal Fields, Iron Ore 
Ranges, Hard & Soft Lumber Districts 


of the West and Northwest, and affords HENRY CHAFFEE, AMBRIA, IND., WRITES: 


“ best means of transportation to 
ther particles app ic | “Please take my ad. out of THE AMERICAN 
MARVIN HUGHITT, Jr, €. D. BRIGHAM,| ARTISAN. I got two or three letters daily and 


era ecaeo.” "| have something like twenty jobs in view.” 
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tion 
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THE BEST ROCK-FACED SIDINGS ARE } 


MADE IN OUR FACTORY 


WE INVENTED THEM 
We Zatented them, we were the ortgina/ manufacturers, 
we introduced them and we set the standard for the wor/d. 


Lap or Slip Joints, all Sizes and Designs 


§t. Paul Roofing, Cornice & Ornament Co. 


The Leading Sheet Metal Plant of the West 
Steel Ceilings and Store Fronis $3 ST. PAUL 


Tools for Sheet Metals 


INCLUDING 


Tinners’ and Roofers’ Tools, 
Shears, Punches, Presses and 
Dies, Can-Making Machinery 
MADE BY 


NIAGARA MACHINE & TOOL WKS., Buffalo, N.Y. 
LIGHTNING PORTABLE HAND PUNCHES 





Combined Punch 
and Shears. 





Made in several sizes, capacity up to 1-4 inch iron. 


CMIF'G. BY AMERICE 


Manufactured by AMERICAN LOCK NUT CO., Oregon, Il, 
Send for catalog and price list to-day. 


~ Monarch Stump Puller 


Will pull 7 ft. stumps without help. Guaranteed 
for 12, months and a strain of 250,000 pounds. 
Illustrated catalogue and discounts. Address 


“| MONARCH GRUBBER CO. : LONE TREE, 1OWA 

















Both the esthetic buyer who 
aims at decorative effects re. 
gardless of cost and the econ- 
omical builder to whom price 
is the greatest consideration 
re satisfied with 


= | The most decorative, the 
yr : cheapest and most easily sold. 


Te : <= WRITE TO-DAY FOR THE AGENCY 


THE BERGER MFG. CO., CANTON. 


OHIO 
MANUFACTURERS OF 


Black and Galvanized Sheets, Pure Rehammered Charcoal Iron, Tin Plate 
Architectural Sheet Metal Work, Steel Window Frames and Sash, Fire- 
Proofing, Metal Furniture, ated Iron. Steel Roofings, 

ves Trough, Conductor Pipes, Etc., Etc. 





Hottest On Earth. 
The No. 39 Bonanza Furnace 


That is what 
we give you 
when buying 
@ No. 39 Fur. 
nace for a)! 


line. Our catalog willgive you full partic- 
ulars. Order through any jobber, or send 
us $4.50; we will ship direct. 


THE TURNER BRASS WORKS, 
26 No. Franklin Street. - 














which tells you 
all about Gaso- 


line Fire Pots 

“ and Torches- 
y over SIXTY 
STYLES — the 
work each is 
designed to do. 

and why _ they 

are better than 


Our Catalog, 








ose other _ makes, 

No. 5 Fire Pot, $4.50 Net will we sent free 

for the asking. 

Jobbers sell our line at factory price under 

our guarantee—‘‘Your money back if you are 
not pleased.”’ 


CLAYTON & LAMBERT MFG. CO. 


Detroit, Mich., VU. S. A. 

















ASK YOUR DEALER 
FOR THE 


Cty 
Soldering 


Furnace 


AND 
YOU 
WILL 
MAKE 


NO 
MISTAKE 


Always Ready—No Smoke—No Odor—No 
Noise — Unexcelled—Unequaled—Un- 
rivaled—Safe—Sure —Durable. 
GALVANIZED IRON, BRASS OR 
COPPER RESERVOIR. 
Equipped with Cylindrical Slotted Burner 


MADE ONLY BY 


BURGESS SOLDERING FURNACE CO. 
COLUMBUS, OHIO, U. S. A. 





THe AMERICAN ARTISAN 
Ads Bring Results. 




















N 


illette:=. 


SafetyRazor 


The Most Wonderful Selling Razor in the World 
IT PLEASES EVERY PATRON, WHO, IN TURN, BRINGS A NEW CUSTOMER. 





rT THE GILLETTE %? gales are permanent, it turns orders to money 


and profits. 


“THE GILLETTE” blade is of fine, flexible, wafer steel that shaves. 
20 to 40 quick and comfortable shaves from each blade. 





12 Blades 24 Keen Edges 


Triple silver-plated set with 12 blades, $ 5.00 
Quadruple gold-plated set with 12 blades, 10.00 
Quadruple gold-plated set with 12 blades 
and monogram, ~ - = = 12,00 
Standard combination set with shaving 
brush and soap in triple silver-plated 
holders, - - - *= = «= 
Other combination sets in silver and gold 
up to - = = = = = 50,00 


10 blades with 20 sharp 


Standard packages of 
uniform 


, for sale by all dealers, at the 
price of 50 cents. 


No Blades Exchanged or Resharpened 
We supply our dealers liberally with signs, 
booklets and hangers. Write for our uniform 
discounts and facts, 
GILLETTE SALES COMPANY 
TIMES BLDG., NEW YORK CITY 











THAT is the shear you should buy and the shear you should sell 


THERE’S A SCREW LOOSE 


In the shear you are using UNLESS you have the 
SCREWLESS SPRINGSET SHEAR 


f 





BECAUSE 


_right spring tension, 


Largely self-sharpening. 
Handy to take apart. 
Tension adjustable. 


Visiting buyers are invited to inspect our exhibit at the House Furnishing Goods 
Exhibition, Madison Square Garden (Booth 75), August 6-11. 


It never wears loose at the joint. 
Blades always held together automatically with just the 


Pivot free to rotate, forming roller bearing. 


. Gives perfect satisfaction to your customers. 
Which kind do you handle, the Screw-Loose, Screw-Set Shear, or the SCREWLESS SPRINGSET SHEAR? 





-No 
DAVIES AUTOMATIC SHEAR CO., 41-43 Maiden Lane, New York 
er FERED EE ECE ICE ICL ICL OEE, 
W. F. GUENTHER & SONS, Owensboro, Ky., write: f), 





“We feel that we cannot get along without THE < 
AMERICAN ARTISANand HARDWARE ? 


RECORD.” 


DA eee ee ON oe Fae oe Oe ne ce 


) 
PVD VEEP TEP TED 9 e> 


Russia finish, pat. lock 
It is made of a very 
bigh grade of uniform 
color Blue Polished 
Steel, and is coated te 
rFevent rusting. 
ade in all sizes 
Packed twenty-five 
end fifty joints to 
crate. For sale by 
the jobbing Hardware 
Trade throughout the 
United States. 


MFD, BY 

HEMP & Co. 

AN 2nd & Chouteau Ave. 
ST. LOUIS. 

In the event your job 

ber does not handle 

this pipe send your inquiries to us 








HOTCHKISS 
CLIPPERS 


Standard Quali 
and Worxmansh 
Guaranteed. 
Prompt Shipment. 
Prices Right. 


Simple in Design. 
Elegant in Finish. 

















Bend for Descriptive Catalogue and Prices. 


EDWARD S. HOTCHKISS, 


IRANISTAN AVE., BRIDGEPORT, CONN. 

















TOOT 


May be adjusted to any blade, 
Instantly changed from right to left, 
Is the best and a Cheap Guard. 


Get my prices, which are right. 


L. T. WEISS, Sole Manufacturer 
288-290 Taaffe Place, BROOKLYN, N.Y 


TREADLE PUNCH 


x This Treadle Punch is 

“» designed especially for 
| § Sheet Iron Shops. It is 
= i § built with either foot 
> treadle or overhead hand 
: lever, or both combined, 
i as desired. We build a 
: complete line of Shears, 
P:: Punches and Forming 
kf Rolls all sizes for hand 
or power. 


BERTSCH & CO. 













CAMBRIDGE CITY, IND. 
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” « Pittsburgh Perfect’’ 


Fences 


Electrically Welded 3 


When the joints are electrically welded there are no wraps. When there are no 
wraps there is no chance for moisture to accumulate, for the galvanizing to - 
crack, for the wire to be rusted. Stays cannot slip; stay and strand wires 


become one piece when the union is made. 


These fences 


WILL LAST LONGER THAN ANY ON 


THE MARKET 


WRITE FOR CATALOG a= 


Pittsburgh Steel Co., Pittsburgh, Pa. 





The Fence That Suits 


a 


Your Customer 


le the one for you to handle 


Woven Field Fencing 


Both Single and Doub/e Strand. 


JUMBO POULTRY turns everything. 
Lighter Poultry for less money 
of Various Weights. 

Lawn and Cemetery Fence, 
Barb Wire, etc. 

SEND FOR CATALOGUE. 


THE DENNING WIRE 
& FENCE CO. 


CEDAR RAPIDS, > IOWA 





Southnek @ McElrath, 
Moville, lowa, write: 
“Please take out our Want Adver- 


|) tisement. We have too many let- 
§ ters to answer.” 





This is a good one; we have others. 
Many dealers handling. 
We want more, 
We also manufacture Field Fence, Wire Gates. 


CYCLONE FENCE CO. 


Dept. 10 Waukegan, Ili. 


The Security 
Lightning 
Rod 


Company 
of Burlington, Wisconsin 


Manufactures everything 
in weather vanes, light- 
ning rods and fixtures, 
They have also a large 
assortment of balls and 
vanes of all kinds, 








4 SEND FOR THEIR 1906 CATALOG 


Au 
THE SECURITY LIGHTNING ROD CO., BURLINGTON, WIS. 








LIGHTNING RODS ARE A PROTECTION 
when you use our 


Pure Copper Cable 


If it wasn’t why do we give a 
$500.00 guarantee. We have 
ot the best and heaviest 
ble and Fixtures on the 
market, and our prices are 


far below any other firm now making aninferior cable. There is money in the business for you. 
We want an agency in every county, send for catalog and prices to 


MAHER & SON, Preston, Ia. “Srde’or Lishtntag Reds.” 


aed Is Daus’ Tip- wi 





> TEWART 
IRON FENCE), 


AGENTS 
WAN'T E DPD 


Write for CATALOGUE No. 23 To-day. 


TO PROVE that Daus’ 

“Tip Top” is the best and 

implest device for making 

00 copies from pen- 

written and 50 copies 

from typewritten orig- 

inal, we will ship com- 

plete oe cap 

size, without deposit, on ten days’ 


trial, ~~ $7.50 less trade o> 
of ah $5 net 


The Felix CL. Daus Dup. Co. 


Daus Bidg., 111 John St., N.Y. City 


Onn. A, » 
STEWART Iron Works ( 
“—* ~CINCINNAT!I.OHIO.U.S 
T W O Creat tlronF 














NOW IS THE TIME TO ORDER 


Klondike’ 
Hunting 
Knives. 


These goods are 
made fromthe finest 
quality razor steel 
and are fully war- 


—— 


"i; i alt An S 
(oe 


WOMLS ON] HOF 























SIGNAL MAIL BOX CO. ranted. Full crocus 
106 Benton St., Joliet. Illinois polished _ blades, 
y) 3 boxe: curly grain handles, 
* . . 

| isuetee'*arersivess || Planet R. F.D. Mail Box MA brass linings. 
galvanized steel. Painted ! No. 432., 23 in. Blade, 4 in- 
| @reen, the a eroment with patented Auto- eo. anes La ia 
or ae city boxes. oy amy a J te on sc Ce, ae No. 430., 4 in. Blade, 63 in- 

be 72> ogy | ° eo gauge SA ity aS l< hes closed. List. 
Fac he Bs — galvanized steel. q@iaeeesss oe yall reg "$16.00 
| box Sg Each box war- [i a Always insist on 
| getthe business. You ranted. $5.40 per #iiiiaais SMa having Klondike 
yy «get them. Soe te, dozen. ‘ Hunting Knives. 
\ $5.85 per Doz. 4 If your dealer has 
= BLICK-WILLIAMS CO. | no stock write us 
fees INDIANAPOLIS, IND. #7 for acopy of our 
f Ti <= ' il Green Book Free. 
in OM : : 
f Write for Trade 
° 12 qt. $4.50 Discount. 
sin 14 qt. 5.00 } ; 

bs Smith & Hemenway Co. 


Jobbers Sell at Factory Prices. 108-110 Duane Street, New York 
Ask Them. 


SMITH BROS. MFG. CO. 
246-254 E. Kinzie St., CHICAGO, ILL. 
Also at INDIANAPOLIS, IND. 


BRISCOE MANUFACTURING _| Clipper 
COMPANY Lawn 


O-RIB-O WARE "ve. 4 ait" 








Manufacturers of Hané 














9 il. 
G DETROIT, MICH. 
NIS. “ memsce y 
—_— SAVE TIME and 
MONEY 
ON 3 ; A necessity for 
’ a, es 
. c 
Shops, Pa ttern 
abl Shops’ and in fact 
4 ATS 
a 
rive @ “test indefinite 
have Wy Sve booklet. If you keep the weeds cut so they do not go to seed, 
chest and cut your grass without breaking the small 
n the AMERICAN feeders or roots, the grass will become thick and 
s are the weeds will disappear. The Clipper will de it. 
r you. if you wish Clippers, send in your orders. 





C. N. HOOPER, Dubuque, Iowa, 


TECHNOLOGIST 
es 
Shelf Box Designs, builds and starts new plants. 


Improves quality and reduces the costs 
Screw | in those already established. 

Cases, 
Etc. 








"INTERCHANGEABLE 

Send for LOCK-CORNER | 
Circulars, SHELF BOXES 
For the Hardware Trade. 


MONTPELIER, | THE A. H. GREEN CO., 
Heller Co., OHIO. | 97-101 Warren St., NEW YORK. 
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HAVE YOU A 
GOOD 


Barn Door Latch 


FOR 


SLIDING DOORS ? 


One that sets in flush on both sides 
and at the same time has large 
handies. 

(Note that handle **B" drops into re- 
cess perfectly flush, allowing 
door to slide clear back). 

One that is all steel, and as suitabie 
for swing as for sliding doors, 
and is packed onein a box, com- 
plete with screws. 


au) 


——— 


ini Mi I 








BUY THE ‘*‘GEM”’ 
Price $4.75 a doz. f. 0. b. factory 


The only good Sliding 
Door Latch made. 
Buy of your jobber, or 


C. A. PECK 
Hardware & Mfg. Go. 


BERLIN, WIS. 





Milbradt’s Rolling 
Shelf Ladders 


Are made to fit all 
kinds of high shelv- 
ings, and are guar- 
teed to be satisfact- 
ory in every respect 
HIGHEOT AWARD 
&t. Louis World’s Fair 


Send for Catalog 
and Prices 


JOHN CALANDER 


146-148 E. 8th Street 
ST.PAUL, MINN. 


uin 


It Is Acknowledged 


by the best 
workmen to 
be the only 
Way to close 
theend of an 
eavetrough, 
as corruga- 





mtions are 

= Proof Against 
Frost. 
Order a set 
of tools to- 
day from 


any jobber or tinner’s supply house. 


6. £, BISHOP, HARDWaReE 


5 DOWAGIAC, - MICH. 











J. RF, LEWIS, Cisco, Ill, Writes, 
“I cannot get along without The American Artisan” 








MAKES 
MORE 
PAINT 








Write for 
Prices 


piel o 


The Federal Advertising Company of Chicago has been painting bulletin signs all over the 


states of Illinois, Iowa and Missouri for Selz, Schwab & Co., advertising their shoes. 
They have been using Iron Clad White Lead for these signs, and they report that Iron Clad 
White Lead is doing the most satisfactory work for them. 
Bulletin work is perhaps the severest test you can give to White Lead, and the fact that Iron 
Clad White Lead is giving great satisfaction in this work speaks for itself. 
Hardware Dealers wanted as Agents in every town. 


ENTERPRISE PAINT MFG. CO., Van Buren and Peoria Sts., Chicago 





ARE THE NEWEST, 
CLEVEREST AND 
QUICKEST SELLING, 


“Tankee” [00 


an 
are 
without 


equal in 
No. 15—Rachet, With Finger Turn on Blade 


quality = 
or ella 


a Say 
e Ne. 30 and 31—Spiral Ratchet, Right and Leit Hand and Rigid 
effici- . 


E-aneneamaanaors 
ency in 
practi- 
cal use. 





No. 10 and 11—Ratchet, Right and Left Hand and Rigid 











No. 50—Reciprocating Drill for Wood or Metals 
Send for “Yankee” Tool Book 


North Bros. Mfg. Co., Philadelphia 








S 


ORNAMENTAL PIPE STRAPS 


The most perfectly cut and brightest tinned straps 
ever sold. Malleable and Wrought Hooks, 
quality the best that can be made, Full line of 
Valves and Plungers. Ask for samples, catalogue 
and prices, 


BERGER BROS. CO. 


Office and Stores : 237 Arch St. Warerooms: 100-02-04 Bread 
St. Factory: 3114-16-18-20 N. 17th St. 


PHILADELPHIA 








r the 
Clad 


Iron 
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Fresh Meat 


Is the First Thing. A 
Steel Spider with the 
Name 


“NEVER-BREAK” 


Stamped on the Handle 
is the next, if you do 
not want a scorched or 
burnt Chop or Steak. 


Have you our Complete Catalogue of 
Stamped Steel Cooking Utensils ? 


The AVERY STAMPING C0. 


Cleveland, Ohio. 


Mfrs Shovels, Spades and Scoops 
of Highest Grade. 


No Dust, No Dirt 


Pleases —S 
everybody 


Quick Seller 


Order at 
once to 
insure 
prompt 
delivery. 


Send for prices. 


HILL DRYER CO. 


Worcester, Mass., U.S. A. 














Here’s aChance to Enjoy 


ASummer Outing 
3 DAYS LAKE TRIP $13 


Chicago to Escanaba & Green Bay Ports 
& Return, Including Berth and Meals. 


4 DAYS LAKE TRIP $17 


Chicago to Mackinac Island and Return 
Including Berth and Meals. 


MUSKEGON or GRAND HAVEN 
FROM CHIGAGO $2.75 
MILWAUKEE 


AND RETURN 


FROM CHICAGO $1.50 


Write for folder and any particulars 
desired to 


— ; R. Cc. Davis, 


(GOODRICH  MiCeeigat 


Docks, foot of 


EET chicago. 





THe AMERICAN ARTISAN 
Keeps Yau Posted. 








FOR STOVE DEALERS’ USE. 


The wooden box contains a 
Net 5 Pound Bag of 


THE BEST STOVE POLISH EVER = 

weed by cane umes. A finely ground Wid 

paten pure powder stove polish. A WTA 

brilliant shine immediately. Mix the New Patent Deslers 

powder as needed with benzine or gas- I 

oline. Remix whatever is left over; 

use every crumb of it. It never weak- cc 

ens; lasts forever. Five pound box 

does more, better and quicker work 

— 15 pounds of ae polish. — } 
e make the most lasting, most bril- WW 

liant, mest convenient and best work- STOVE POLISH i 

ing aon polishes in the world for | 4 

amily use. 









( 
H] 
} 





WHT 
H) 











PASTE—LIQUID—POWDER 


We use only best materials and best process and our splendid shelf goods in 
bottles and cans are brilliantly labeled in bright colors and very attractive. 


Write for our handsome booklet in colors with prices on all polishes. 


A-B POLISH COMPANY, [4 Haddon Avenue, CHICAGO, ILL. 


Successors to AYLING BROS. 














a 


- AND 
THE WATER WAY 


BETWEEN 


DETROIT 48° BUFFALO 


The D. & B. Line Steamers leave Detroit weekdays at 5:00 p.m., Sundays 
at 4:00 p.m. (central time) and from Buffalo daily at 5:30 p. m. (east- 
ern time) reaching their destination the next morning. Direct connections 
with early morning trains. Lowest rates and superior service to all points 
east. Popular week end excursions to Buffalo and Niagara Falls leave 
Detroit every Saturday and return Monday morning. 

RAIL TICKETS AVAILABLE ON STEAMERS 

All classes of tickets sold reading via Michigan Central, Wabash and 
Grand Trunk railways between Detroit and Buffalo in either direction will 
be accepted for transportation on D. & B. Line Steamers. Send 2c. stamp 
for illustrated pamphlet. Address: A.A.SCHANTZ, Gen.Supt. & P.T. M. 


DETROIT & BUFFALO STEAMBOATCO., DETROIT, MICH. 











THE ROSELAND GOODS 


Will not remain long on your shelves. The last piece will bring as much as 
the first, because they are all good ones. Notacull inthem. If your jobber 
does not carry these goods, write us and we will send you circulars and advise 
who carries our line. —We Manufacture— 


The New Standard Flour Sifter, Roseland Bread Toasters, Rex Fruit and 
Vegetable Strainers, Queen Jelly Strainers. Tea and Coffee Strainers, Flue 
Stops, Jacket Cans, and a variety of Tin Specialties. 


ROSELAND CAN & SPECIALTY CO., RockForD, LL, U. S.A 


The Hand Screw with the Saw-Cut Thread 


The Best That Money Can Buy. 


Our Hand Screws are the result of 15 years’ ex- 
perience in making Cabinet Maker Clamps, Ete. 
We make a complete line of Cabinet Clamps, 
Cabinet and Manual Training Benches and 
Factory Trucks. 




















Write for Catalog. 


GRAND RAPIDS HAND SCREW CO. 
160 South Ionia Street, GRAND RAPIDS, MICH. 


SPERRY’S SUGAR KETTLES 


Light, smooth, full measure and 
guaranteed perfect. Made from orig- 
inal patterns, Metal, the right kind 


in the right place. Ask your jobber 
for them or write us, 











D.R. SPERRY @ CO. *°rotnorxs*” Batavia, lll 
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IMPROVED ONE-PIECE MITER Trade Mark 
bse . TWELVE-IN-ONE 


This miter is made absolutely 
correct, true to shape, size, Adjustable Corn Husker 


and bead, and the easiest con- 
necting slip joint. Will save 
your time and temper. In 
case your supply house can- 
not furnish them, send your 
order direct to the 


anotaeroeinc We : 
COMPANY es How's This? The kind of letters 


Ord, Neb., Nov. 15, 1905, 


ROCKFORD, ILL ba, F. D. KEES, Esq.—We are in receipt of 
i ‘ a sample corn huskers. You can send us acouple 
dozen of these. They look like a good thing. 


Manufacturers of Sheet Metal Specialties Yours truly, CORNELL BROS. 


Wash Boilers — | 


STAMPED TINWARE =| [== 
JAPANNED WARE 
GREY ENAMELED WARE 


OUR PRICES WILL 
INTEREST YOU. 


STAR ENAMELING & STAMPING CO. Pittsburgh, Pa. || Yale Locks 


TH The need of locks may not be a 
cur 58 OUT ’ credit to civilization but a Yale 
lock is a credit to him who uses 
it and to him who sells it. 


rooncvrs 1@ American Artisan and Hardware Record scDigeeine Yap lock sma 
69 Dearborn Street, CHICAGO 


Please send us THe AMERICAN ARTISAN each week for three on the cylinder as shown above. 
That name is a guarantee of 


months. Attheend ofthat time we will remit Two Dollars for one quality in material and work- 
manship as well as of the latest 


year’s subscription, or 50 cents in case we decide to discontinue. ideas in lock construction, 
Hardware dealers should write 


for our No. 18 Catal which 
lists our more active g 


ADDRESS Yale @ Towne Mfg. Co. 


TOWN : 9 Murray St.. New York 
Chicage Office; 90 Lake Street 












































STATE 


























STRAP & T HINGES __ ee BUTT HINGES 
Pressed z fe . Barn Door 


Steel Shelf cea | Ha oe Hangers 
Brackets and Track 


Our Planished Steel STRAP and T HINGES are now all made on Automatic Machinery—Every one is as true as a Die. 
Our BUTTS are unequalled in Workmanship and Finish, All our Goods Guaranteed—BEST IN THE WORLD. 
(And they cost no more.) 


THE GRIFFIN MFG. CO., Erie, Pa. 





JOHN H. ROBERTS, 


Writes: “I consider The American Artisan a great help MUNHAL .. PA, 


to any tinner or any man in business.” 














we 
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eTolelol titi ada- had Com aan 
GREENFIELD, MASS., U. § 


Catalogue a Wa On 4 SAWS @ * 


Free FAMOUS FOR TEMPER AND CUT 
HAND AND MACHINE BLADES OF ALL STANDARD LENGTHS AND WEIGHTS. 








The New Universal Square 


“NEW STYLE” a ae H AAABWABE 


Ne) 



































e in three | | edge. ei 
eek | Fox’s N.P. All Steel 
Tools 


Always ready; 
noadjusting ; made 

CARRIED BY ALL JOBBERS. 
Popular priced but accurate. 









of best a sto ty 
light. 
then ond ay — 
nickel finish. Can't 
rust. Guaranteed, 
aw ~ nak No. 3 
e replaced. 
For sale by all | § Try and Miter 
leading tool deal- 
ers, 


Write for circu- 
lars. 





















On this linega- 
No. 2 Miter Square 
4-in., é-in., 8-in. 















Combina- 
tion: Tri; 
a = 

Valles a cut shri i Letvlets shetett bits tabet betel Tel taltabats 
and mitre square. Draws circles; gauges lum- 
ber; octagonal cuts: laying out mortise and 
tenons; plumb and level; straight edge; rule 
scale; and innumerable other purposes. To oper- 
ate you simply reverse it from side to side. ere 


marks %-in on one side and 44 in. on the other. ete . + 
THE DUBY & SHINN MFG. CO., Inc. When you sell Levels—Sell the right kind 
Office and Works: 34 E. 29th St. 
NEW YORK CITY 


setae “PULLMAN” 
A Tool you can sell quickly, profitably and satisfactorily to Carpenters, Masons, 
SCREEN DOOR CHECK Machinists, and all who use Levels or Plumbs, is the 


DAVIS & COOK LEVEL. 


The different. Level—with the bulb seen in all positions. Any mechanic will 
buy when he examines. Put in stock. 
For sale by all the leading jobbers. Catalog on request. 


io ethane islet ie-ineipte DAVIS & COOK, 23 High Street, Watertown, N. Y. 


and material, or so satisfactory as to aires: 
working and wearing qualities. Pol- 
ished Brass Cylinder; all the remainder 
cold steel. 

SEND FOR NEW CATALOG. Baraboo, Wis., swer the letters | am receiving.” 


PULLMAN MFG. COMPANY, Rochester, N. Y., U.S.A 





































































Writes: ‘‘Please take my ad. out of your paper. 
JOS. P. BELL, If you don’t I will have to hire a man to an- 














No. 25 Level, with One Plumb, $20.00. No. 25% Level, with Two Plumbs, $24.00. 





AKRON ECLIPSE LEVEL. Per Dozen $60.00 
In introducing the above new Mason’s Level, we are endeavoring to meet a demand from al) parts for a Plumb Rule and Level which + 
embody the following points: It must be light in weight; it must be foar feet a it must have two plumbs; it must have good h 


Srip; it must have glasses clearly exposed; it must be firmly set, but adjus it must be low in price. 


Don’t you think we have met the demands? Write for discount. 


THE BAKER-McMILLEN CO., Akron, Ohio, U.S.A 


Stanley Rule and Level Co. 


IMPROVED CARPENTERS’ TOOLS 
Sold by All Hardware Dealers. NEW BRITAIN, CONN. 
































J, writes: Thanking you for sending your valu- 
W. ROBISCH, Jefferson, Wis.. able paper regularly, as I could not get along 

without it. Having recently branched out in 

the hardware business, your paper is more valuable than ever. 6-3-05 
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We want one Hardware Merchant as 
exclusive Agent in each town in Neb- 
raska, South Dakota and Northern 


Paxton & Gallagher Co. 


Omaha, Neb. 








Ghe MAJESTIC 
WASHING MACHINE 


Roller bearings. Large fly wheel. Lightest 
running Washer on the market. People are writ- 
ing us daily to know where they can buy the 
Majestic. It is the quickest seller and commands 
the biggest profit to you of any Washing Machine 
made. That is why you should sell it. The tub 
of the Majestic is made of selected Virginia 
White Cedar, and will stand the action of 
water a life time. It is bound with our celebrated 
Electric-Weided Wire Hoops, is steam-tight 
and easy to operate. Two hundred thousand sat- 
isfied customers will testify to all we say. 

We are shipping out 2500 Majestics each week. 
Write us for catalogue and prices. 


\\ Richmond Cedar Works 


Manufacturers of Wooden Ware 
Richmond, Virginia. 














¢« ELEVATORS 


F)| IMPROVED QUICK AND EASY 
li RISING STEAM, ELECTRIC 
Eulll “AND HAND POWER 





i. SEND FOR CIRCULARS 
“Ti KIMBALL BROS. CO. 
1031 Ninth St., COUNCIL BLUFFS, 1OWA 

Kimball Elevator Co., 139 Vincent St., Cleveland, 0. 








TH E 


“BIG FOUR ROUTE” 


passes through an interesting 
Country every mileof the way 


CHICAGO TO 
INDIANAPOLIS 
CINCINNATI 
LOUISVILLE 


and all points . 


SOUTH 


AND 


SOUTHEAST 


Buffet Parlor Cars or Dining Cars on day 
trains, and Pullman’s finest Compartment 
and Standard Sleepers on night trains. All 
trains rum solid, Chicago to Cincinnati. 
The only line from Chicago connecting in 
the Central Union Depot, Cincinnati, with 
C.&0., Q. & C., L. & N. and B, & O. S, 
W. Rys. For reservations, etc., call on or 
address 


I. P. SPINING, G. N. A. 
238 Olark Street = += = CHICAGO 


““PRE-EMINENTLY THE FINEST’ 


That's the unanimous opinion 
of our 


SNOWEWHITE 


The very latest in Washing Machines. Its 
‘essential features combine an 


Easy Running Mechanism 
Cover for Gearing 

Extra Large Tub 

Handsome Natural Wood Finish 


Write for full description and prices. Both 
will be interesting. 


BENBOW-BRAMMER MFG. CO. 
ST. LOUIS, MO, 


The Pioneer Washing Machine Manufacturers 








THE 


WHITE ROSE 


IS WITHOUT A 
COMPETITOR 


It is actually BALL BEARING and 
has proved the most phenom- 
enal seller ever placed 
upon the market. 


Write Today for | 
EXCLUSIVE AGENCY 








WHITE LILY WASHER CO., Ce ie wony. IOWA 








Eagle Mop Wringers and 
Ohio Detachable Mop Heads and Handles 


Meet every service demanded of them. WHY? 

Because they are built upon the correct principles. They have been hailed with 
delight by users, and the universal verdict is, I WANT NO OTHER. Ask your 
je¥vcer or write us direct. A catalogue for the asking. 


Eagle Cooperage Works, sis. Circleville, 0. 
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NOW IS THE TIME! 
va Don’t wait until tomorrow but write 
o at once for the exclusive agency 
- for the 
: ROYAL BLUE 
7d Washing Machine 
ek. 
: Finished in natural color of wood. 
P Hoops and castings painted with 
4 Royal Blue Enamel. 
sT” H. F. BRAMMER MFG. CO. 
1461 W. 2nd Street DAVENPORT, IOWA 
Its 
, forms the head of this mop. It is heavily eam 
oth | coated with tin and cannot rust. : 
weight is 25% less than cast iron. You | 
cannot break it. It costs but little more 
a than the cast iron patterns. 
a We make many styles of mops and 
hundreds of other fast selling specialties that 
E we would like to tell you about. Let us . 
send our catalog to you. 
and 
Ski 3 
q mer &Richards,§ $/1/U. S. CLOTHES PINS 
never rust, smut, split, or blow off the line. 


‘Please omit our ad 
for tinner as we have 
secured’ a man. We 
find THe AMERICAN 
ARTISAN to be a first- 
class medium for adver- 
tising in this line.”’ 


Any special clips made to order. 








POPP PPP LPL Lee 


Sane, 


VU. S. CLOTHES PIN COMPANY, 
MONTPELIER, VT., U. S. A. 


_eeowowovrerereereeereewreweee ea 
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TRIUMPH 


In Boiler-Making 


Quality, Construction and Finish are the distinguishing features of 


Reed’s Monarch Hand-made Wash-Boiler 


Four grades—1X, 2X, 3X, 4X, 5A tissue lined charcoal plate with 14, 16, 18 and 20-oz. full weight copper bottoms, 


full line tin bottom and metallic bottom boilers, also four grades all copper boilers. 
Monarch boilers all wired with 5-16 hard market steel wire drop forged, which makes the boiler strong encvah to 


withstand a pressure of 300 Ibs. without deflecting 1-16 of am inch. - See Cut. 
Furnished with Reed's new, seamless pressed cover, with l-inch rim ; cover and rim made of one piece ; patent 


cold stationary handle, riveted on top of cover. Fits like a glove—is strong and durable. 
Catalogue and price list mailed free on application. A comparison of prices will warrant your patronage, as we 


are in a position to furnish the best boiler for the least money made in America. 


Reed Manufacturing Co., Newark, N. Y. 


-., 223 West 12th Str CH 
Branch Offices: §3 atlas Back Bide CINCINNATI 
























ee oe i 
Bo i pees, _ 
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Peters Factory Loaded Shells 


USED BY WINNERS OF THESE RECENT VICTORIES: 


OHIO STATE CHAMPIONSHIP, . 
ILLINOIS STATE CHAMPIONSHIP, 

KENTUCKY STATE CHAMPIONSHIP, 
HIGH AMATEUR AVERAGE, 
DuPONT TROPHY, . o ‘ 
SMITH TROPHY, 
HIGH GENERAL AVERAGE, 
HIGH GENERAL AVERAGE, 
HANDICAP TROPHY, - = - . 


Dayton, 0., June 6-8 
Bloomington, Ill., May 24, - 
Owensboro, Ky., May 24, - - 
Columbus, 0., May 8-11, - . 
Columbus, 0., May 8-11, _ - 
Bloomington, tll. May 24, 

Idaho Falls, Idaho, May 8-9, 
Louisville, Ky., May 30, _  - 
Louisville, Ky., May 30, - - 


E. W. Holding, - 48 out of 50 
J. R. Graham, (19 yards) 94 out of 100 


Woolfolk Henderson, 98 out of 100 
- R. S. Rhoads, - 555 out of 600 
R, S. Rhoads, : 96 out of 100 
H. W. Cadwallader, 24 outof 25 
C. T. Callison, - 386 out of 400 
Woolfolk Henderson, 250 out of 260 
Woolfolk Henderson, 49 out of 50 


20 YARDs 


NEW YOR'kelter, Mer De Peters Cartridge Co., Cincinnati, O. 





All Disston Products 


are famous in this and other continents for quality. The 
name Disston stands for unequalled skill, honesty of 
manufacture, unflagging industry. The 


Western 
Plastering Trowel 


is made of the highest grade crucible steel. The blade 
is accurately ground, extra thin. It is fastened with 
seven rivets to the long mounting, with shield. The end 
of the handle is beveled forthumbrest. Easy, comfortable 
grip, strong and durable. Note reinforcing post at end of handle. 





HENRY DISSTON @ SONS, Inc. 


Keystone Saw, Tool, Steel and File Works 


PHILADELPHIA 


PA. 











STEVENS 








Prices - - 


RIFLE TELESCOPES 





} SHOWING “IDEAL” RIFLE AND MOUNTINGS 


‘Drether the shooter is after game or trying to hit the ‘‘Bull’s Eye’’ at Target Practice—a STEVENS TELESCOPE 
HE»,2S to achieve the desired results. Our RIFLE and PISTOL TELESCOPES can be used equally well at the RANGE or 
in th. WOODS and FIELDS. Fitted to any standard make of Rifle—make good shots BETTER SHOTS. 





$8.00 to $42.00 








Send for beautifully illustrated, special Telescope 
Catalog: embodies complete line. 





Ask your jobber and insist on STEVENS RIFLES, 
PISTOLS, SHOTGUNS and ACCESSORIES. 














J. Stevens Arms @ Tool Co. 


460 MAIN STREET 
CHICOPEE FALLS, MASS., U.S. A. 








~6—OFwBE. 


Good Roofing Tin 


That is really good sold at prices that enable you to 


PFLUEGER’S 


orders. It will pay you to write for sample and prices Fishing Tack] : 


The McClure Co. 


Pittsburgh Philadelphia Hooks, FI ies, 


NO TICE! Trolls, Spinners, 
We have exceptional facilities for handling American Phantoms, Reels, 











products: Hardware, Sanitary, Heating and Ventilating Furnished Lines, 
Goods. ‘Branches in England and Continent. References Ever thing in 


ished. Address 
EXHIBIT & TRADING C0., Main Office, 72 Henry St., Liverpool, England Fishing Tackle. 





“scoTT’s = | | aes 
EXTRA oe 
R oan pis - IN The Enterprise Mfg. Co, 


is a favorite brand of Roofers be- 
cause it is always good and reliable. 
Jobbers. handle it. 


AKRON, OHIO, U. S.A. 





No dealer may call 


é tock ] 
Follansbee Brothers Co. $25 ss aS TON pes : —P ete 


Makers - - 
kinds of scales. 


Pittsburgh : Write fo ant 
Also B. B. PUMPS and WIND MILLS 
Beckman Bros., Des Moines,la. | STAR EXPANSION BOLT C( 


CAPITAL 
147 Street, New Yor 
$1,000,000 142 Street, Chicege 


DELTA FILES DELTA FILE 














in BRASS,COPPER,GALVANIZEDIBON 
and with Glass Tops for Skylight purposes. 


For Perfectly Ventilating Schools, Churches, x an © Lest You Forget—We Say It Yet DELTA 


Walls, Mills, Factories and Audience 
wae DELTA FI Les 


“GLOBE” Ventilated Ridges CARVER FILE CO., - Philadelphia, 


Manufactured by An independent organization not connected with the trust 


GLOBE VENTILATOR CO., Troy, N. ¥. any form, shape or manner. 49 
The ECLIPSE Nested Stove Pipe Thimble THE “CENTENNIAL 





BEST ON THE MARKET - The rte pee 
PATENT PENDING pan pe En 
Saves 80 per cent. of room. te Ge * $89 
Is stronger than a hand made The only single 
wees thimble. They make chim- cut off made to fit 
s always ready to hook together, neys draw, give Corrugated and plain 
Is made so that the lug passes give tinners em- pipe and which can 
through two slots and then tied. . loyment mak- be used without 
The lug is alwayson top; there- stocks and 
fore the LUG is not an objection js As dealers 
to the entering stove pipe. Soid Hard- 
Itis always kept nice and clean ware J rs and 
in a box: therefore no unsightly, Dealers. 
rusty =. "Gale — to bey = }. ade only by 
rade alvV zed iron; 
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